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Nation’s Leaders Tell Why 1925 Should Be Prosperous 


Because the prosperity of the lumber business is so closely bound up with that of the other great industries, 
the AMERICAN LUMBERMAN felt that expressions from some of the outstanding business leaders of the country, 
in lines other than lumber, would be of special interest at this time. Accordingly, editorial representatives of this 
paper have this week obtained interviews with a number of the governmental, financial, industrial, commercial and 
railroad leaders of the country, in which these men express the reasons which, in their opinions, point to increasing 
business prosperity in the year upon which we are entering. [See pages 42 to 47.] 


ANDREW W. MELLON, WASHINGTON, D. C. 


Secretary of The Treasury 


CHICAGO, JANUARY 3, 1925 








HERBERT HOOVER, WASHINGTON, D. C. 


Secretary Department of Commerce 
country today justifies us in 
The prosperity 


The prosperous condition of the 
looking forward to the coming year with confidence. 
which we enjoy rests on a sound basis. 


A forecast of the business future must be ‘simply a weighing 
of the economic and political forces in motion. The annual survey 
of the Department of Commerce shows that 















Prices have adjusted themselves in accord- 
ance with the immutable laws of supply and 
demand; and we have reason now to believe 


the New Year begins with the economic 
structure of the world upon more solid 






foundations than at any time since the war. 
Generally the world is producing more 
goods, there is fuller employment, there are 
higher standards of living, more assurance 
of economic stability for the future and 
more promise of peace than we have seen 


for many years. id 
Nerclat Phoov, 


EUGENE MEYER, JR. WASH- 
INGTON, D.C. 
Managing Director War Finance 
Corporation 

Nineteen hundred and twenty-four was 
the best year for agriculture since 1919, and 
the improvement in that great branch of 
the nation’s economic activities will have an important bearing 
on all lines of business. The lumber industry is as responsive 
to general conditions, including those in the 
agricultural districts, as any other industry. 
Financial conditions are a controlling factor 
in building operations. As sound financial 
conditions prevail practically all over the 
country and promise to continue, the out- 
look for the lumber industry, viewing the 
situation broadly, may be considered favor- 
able. The great agricultural Northwest, 
after a long period of adversity, has had an 
unusually good year and, therefore, should 
be a large consumer of lumber during 1925. 
The development of good roads and of motor 
bus transportation, which is changing the 
current of growth in home building, also 
will play its part during the coming year. 


that the country has emerged from that dif- 
ficult period of readjustment which is the 
inevitable aftermath of a great war. 

We have good wages, ample employment, 
improved agricultural conditions, adequate 
credit and unsurpassed natural resources. 
There is everywhere a note of optimism for 
the future, induced by a belief in the 
strength of our Governmental institutions 
and in the ability of President Coolidge to 
steer a safe and constructive course. It is 
only through hard work, economy, and a 
continuation of sound economic policies that 
we may expect true and lasting progress. 
But I am confident such a course will be 
pursued and believe that this country faces 
a year of progress and increasing prosperity, provided we show 
sound judgment and exercise a reasonable degree of restraint in 
our undertakings. 


(12 dicen 


W. WEEKS, WASHING- 
TON, D.C. 
Secretary of War 
All indications point to a prosperous year. 
I do not look for anything in the nature 
of the spectacular, but for sound, general 
prosperity along normal lines, shared by 
_ agriculture and other industries and by the 


entire business community. 
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California Sugar Pine 
Pattern Lumber 


We offer the following stocks of thoroughly air cured California Sugar Pine, 


ready for immediate shipment. 
quotation. 


No. 1 and 2 Clear 


100,000 feet 4/4 
200,000 feet 5/4 
100,000 feet 6/4 
30,000 fect 8/4 
5,000 feet 10/4 
40,000 feet 12/4 
25,000 feet 16/4 


Wire us giving your requirements for price 


C Select Sugar Pine 


40,000 feet 4/4 
90,000 feet 5/4 
90,000 feet 6/4 
50,000 feet 8/4 
10,000 feet 12/4 


E. J. STANTON & SON 


Specialists for Thirty Years in California'Sugar and White Pine 


2050 East 38th St. 
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Hardwood Flooring 



















ee 





wt 


Los Angeles, Calif. 























SEER 














, J Stepherison Co. 





Ml > ROCK MAPLE 


\ ° ° ° ° ° 
in manufacture, uniformity in side and 

















| 


TRUSTEES 


FLOORING 





Ideal. Meaning Perfection 


end matching, eveness in color and 
texture. Producing a floor unsurpassed 
for beauty and wearing qualities. Can 
ship in straight cars or in mixed cars with 


WHITE PINE, NORWAY, SPRUCE, 

TAMARACK, HEMLOCK, BALSAM 

Lumber, Lath, White Cedar Posts, 
Poles and Shingles 


We also manufacture Maple, Birch, 
Rock Elm, Soft Elm, Ash, Balm of 
Gilead. 


I. Stephenson Co., Trustees 


WELLS, DELTA CO. 
MICH. 
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In Its Fifty-second Year 
Industry in Ret t and in Prospect 
ONSIDERING DECEMBER 31 AS THE END of a year, the dis- some periods and in some branches of the lumber industry, it may 
position is to look back over the last twelve months and take yet be said that prosperity has been quite generally distributed and 
note of its accomplishments. Viewing January 1 as the be- has been maintained with fair uniformity. 
ginning of a new year, there is a temptation to peer into the future What of the future? A summary of available facts regarding 
and see what it holds for the individual man and for the nation. As business conditions affords convincing proof that the foundation 
business requires an annual accounting, a striking of b .lances and has been laid for normal and healthy expansion. The testimony of 
a summarizing of results, so it requires also an anticipating of bankers and other business men published elsewhere in this paper is 
| 
| 


needs, a laying of plans and an organizing of forces. Business almost unanimous and conclusive on that point. With an abundance 
men look back over the past only in order that they may prepare of cheap money and yet no signs of inflation, the financial horizon 


with confidence for the future. The past is the repository of ex- is almost without a cloud. The railroads have been and are notably 
perience, which in large measure is the basis or guide for future — efficient, and they have prospered. Through liberal purchases for 
activities, betterments they have contributed to the prosperity of many indus- 


Disregarding minor fluctuations, lumbermen probably will call _ tries, including the lumber industry. The farmers are vastly better 
1924 a good year. The last twelve months have passed without a off than in recent years, and signs are not wanting that they have 
serious car shortage, and without either a serious glut or slump in the means and the disposition to buy for improvements that have 
the market. Without denying the possibilities of betterment at been long delayed; this promising better times for branches of the 
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lumber industry that of late have been on short commons. Con- 
struction in all its branches promises to continue on a high level, 
with a probable increase in smaller buildings. 

Perhaps the most encouraging element in the entire business 
situation is the soundness of business policies generally. This 
soundness was exemplified in striking fashion by the national elec- 
tion. Preceded as it was by a threat against prosperity, it has been 
succeeded by a feeling of assurance that prosperity is secure. Sanity 
in business has extended even to the national administration, where 
reduction in expenditures, relief from burdensome taxes and bud- 
getary control seem to be established policies. In fact, lumbermen 
will find in the views of business men competent to judge, as well as 
in conditions affecting business, sound reasons for confidence in the 
future. All indicate prosperity. 


Takes Pep Out of “Red Pepper” 


PEAKING OF OUR NATURAL RESOURCES and their con- 
servation, about the biggest and most important natural 
resource this country possesses is its boys and girls. Conserv- 

ing the moral as well as the physical health of the youth of the 
nation certainly is no less important than conserving its timber 
supply or anything else that the country possesses. At least that 
is the way a certain Hattiesburg (Miss.) lumberman figured it out, 
when he happened recently to notice on the local newsstands a little 
magazine bear the title “Red Pepper,” copies of which were being 
eagerly bought by young boys. Moved by curiosity, the lumberman, 
who happens to be chairman of the boys’ work committee of the 
local Rotary Club, picked up a copy. One look was enough to show 
him that the publication was of the vilest sort. He immediately de- 
cided that the youth of the town, and of the country, should not be 
poisoned by such stuff if he could prevent it—and subsequent events 
showed that he could. 

He immediately took the matter up with the boys’ work committee 
of Rotary International, with the results indicated by the following 
letter received by him from the chairman of that committee: 

“Referring further to your recent letter, I am glad to tell you 
that the Newark (N. J.) Rotary Club gave attention to my request 
regarding the suppression of the magazine ‘Red Pepper.’ Together 
with the other civic organizations they have secured the indictment 
of the publishers and I am sure that there will be no cash fine, but 
a jail sentence.” 

Undoubtedly, as the Bible declares, “The wicked flee when no man 
pursueth,” but they show a lot more speed if there is a husky guy 
with a club a couple of jumps behind, and it is cause for congratula- 
tion that in this instance a lumberman provided the accelerator. 


Americans Want More Comfortable Homes 


OOKING BACK OVER LUMBER HISTORY for a decade or 
L two, nobody can fail to note that efforts have been multiplied 
to promote the sale and use of lumber, especially for the build- 
ing of homes. One important result of these efforts has of course 
been an expansion of the lumber business; but another hardly less 
important has been the improvement in the architecture of homes 
of moderate cost. Much of the credit for this improvement properly 
belongs to the lumber industry itself. Until recent years only the 
wealthy or at least the well-to-do could afford the services of an 
architect in the designing and planning of their homes, and persons 
of small or moderate means either did their own planning or trusted 
to the mercies of the local carpenter. The result in the latter case 
was much as might have been expected; the dwellings were all cut 
after one or few patterns, and many of them lacked in beauty and 
convenience much that they might have possessed without added 
cost. 

If therefore the traveler along the Nation’s highways and through 
its thriving communities now sees thousands of comfortable and 
attractive homes it is owing to the enterprise of lumbermen. This 
result has been brought about in large measure through the agencies 
of the lumber manufacturers, and the work they have done in behalf 
of lumber as a building material has conferred upon the public 
benefits fully as valuable as those conferred upon the industry 
itself. They have found their reward for the effort and expenditure 
in a steadied demand for lumber as well as in the consciousness of 
having promoted a proper use of the most avsytable of building 
materials. 

As it is the settled policy to distribute lumber at retail through 
local dealers, these must be the agencies largely for disseminating 
the doctrine of better building and more comfortable and con- 
venient homes. In supplying the plans and providing the materials 
—often, indeed, advancing the money also—the retail lumbermen 
become in fact community builders. If they but conceive their func- 
tion in that light, they can make the homes of their patrons what- 


soever they will. Certainly, to do so can not lessen their pecuniary 
rewards for the service performed, and to be able to point to scores 
of fine new or handsomely remodeled homes at the end of each year 
must bring an additional satisfaction second only to a comfortable 
balance on the right side of the ledger. 


Why Not a Building Abstract 7 


HEN A PERSON BUYS A PIECE OF real estate he is 
W usually particular to insist on a complete abstract of the 
property showing through what hands it has passed and 
indicating that the title is flawless. If purchasers or builders of 
homes could have the same protection against flaws in construction 
or the use of shoddy material there would be a great saving in 
expense of maintenance and longer life to the average building 
assured. Lumbermen have given considerable thought to this prob- 
lem and at some of the conventions last year it was discussed and 
the suggestion made that a plan ought to be worked out by which 
a complete abstract of the building could be supplied to the 
builder; if new construction, or to the purchaser if buying a home 
already built. This would be especially valuable to persons buying 
old homes, for the building abstract would show just what material 
was used and where. This would not necessarily mean that there 
would be no more cheaply constructed houses, for there will always 
be a demand for these from people who want homes but can afford 
nothing expensive, but it would be a protection against the “jerry 
builder” who covers the flimsiest sort of construction with plaster or 
paper, or paint, and produces a building that has the appearance of 
a real high class home. 

Some advancement along the lines suggested has been made 
through a plan being developed to provide heat ratings for different 
classes of construction—that is, an estimate of the amount of 
fuel required to properly heat the buildings. This sort of rating 
naturally would have a tendency to assure the erection of better 
buildings, for the houses properly constructed would require less 
fuel than those of poor construction, or those in which poor material 
was used. Interests other than lumber are encouraging the develop- 
ment of this idea, but there is no good reason why the lumbermen 
should not take a very deep interest in it and help to work out a 
plan whereby building abstracts will be available just as a real 
estate abstract now may be had. This is not a new subject at all 
and has been previously discussed in the AMERICAN LUMBERMAN, 
but this comment was suggested through an editorial that appeared 
in a recent issue of the Cedar Rapids (Iowa) Gazette. Under the 
heading “Cold, Coal and Cash” that paper said: 





Zero weather brings satisfaction to the man who built his 
house in a way that avoids fuel waste. In the next few weeks 
the American people will throw away several! million dollars 
trying to keep comfortable in houses built without regard for 
zero weather. In addition, the fire loss of buildings is greater 
in cold weather because so many heating plants are overheated 
in the vain effort to keep up a livable temperature in badly 
constructed houses and places of business. 

In the residential sections of Duluth, the average well built 
house requires less fuel than a similar house in Cedar Rapids. 
The farther north one goes, the less he depends on a nice, 
warm, brown paint to keep his house warm in winter and the 
more he depends on good walls, tight windows, warm roof 
and in general a building that can hold heat. 

In buying a house, the fuel waste, invariably left out of the 
estimate, often is the greatest item of the cost. If one uses 
fifteen tons of coal, when seven tons would be sufficient if the 
house had been built properly, the price of eight tons of coal 
and the extra labor and discomfort are simply thrown away. 

Not only in buying houses, but in renting them, the fuel 
waste should be taken into consideration. Progressive builders 
and lumber dealers now are prepared to show the prospective 
builder charts showing the relative fuel waste of different 
styles of construction. Realtors, who are uptodate, also have 
studied this question, and are prepared to give reliable informa- 
tion on this item of waste to prospective buyers. 

This is not a “knock” at the coal dealers. They know that 
it is bad business for us to waste our natural resources by 
trying to heat all outdoors by inadequate heating plants in 
poorly built houses. Even under the most favorable circum- 
stances, the fuel waste is enormous when raw coal is used. 
The temperature in the heart of a great city like Chicago is 
several degrees higher than at the edge of the city. From 20 
to 50 percent of the possible heat of fuel goes merrily out the 
chimney. 

An interesting thing in connection with this is that a live wire 
local lumber dealer took time to write a personal letter to the 
editor complimenting him upon the editorial and assuring him that 
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this was a real service, for the people are in need of just stich 
information and advice. 

The annual convention season is just about to open and lumber- 
men would do themselves and the people of their communities a 
real service if they would keep this subject to the front in their 
discussions and endeavor to work out a practical plan that could 
be put into early operation. 





A Half-Century of Lumber Service 


LL REAL NEWS ULTIMATELY BECOMES history, which 
is a record of man’s efforts to advance; and most of those ef- 
forts are made through the medium of business. Therefore, 

the pages of a newspaper serving a great industry, as the AMERICAN 
LUMBERMAN has served the lumber industry for more than fifty 
years, constitute a valuable record of the industry’s efforts and 
achievements. In many cases it is the only record of important 
facts. In truth, an important service performed for its readers 
and for thousands of persons outside the industry in making these 
facts accessible is possible only through a comprehensive indexing 
of the paper. 

Requests for information regarding lumbering in bygone days 
that come to the editors from time to time lead to the perusal of 
issues of the AMERICAN LUMBERMAN and its predecessors of de- 
cades and scores of years ago; sometimes, even a half-century ago. 
This examination of ancient volumes brings many surprises and 
some interesting experiences. One is often struck with the per- 


sistence of a problem in face of active efforts to solve it; though 
this is not so surprising in view of the fact that each generation of 
men must in large measure begin anew, instead of where a pre- 
ceding generation left off. Not all men will take advantage of 


‘current improvements, and of course the newcomer is apt to be 


unaware of what has happened before his advent. 

With the thought of sharing with its readers, both new and old, 
the pleasure to be derived from reading these early records of 
lumbering, the editors have extracted some of the most interesting 
paragraphs for republication from week to week in the current 
issues of the paper. It is to be noted that these records are from 
the earliest numbers of the first newspaper that attempted to serve 
the lumber industry, and among the first publications undertaking 
to serve any particular industry. With this fact in mind as the 
extracts appear the observant reader will note evidences of the 
paper’s finding itself. Exactly as the paper has served to record 
progress in the industry it has shown progress itself; the AMERICAN 
LUMBERMAN of 1925 embodying the experience of more than a half- 
century in business newspaper making. 

As a kind of postscript to the foregoing, all those responsible for 
the production of “The Greatest Lumber Newspaper on Earth,” 
take this opportunity to express their appreciation of the confidence 
and support shown and given by lumbermen generally, and to 
couple with that appreciation a promise to make each week’s issue 
better than those that have preceded it if that be possible. In the 
record of the past is found encouragement for the future and in 
the confidence and support of the industry is found a stimulus to 
renewed effort. 








To Erect Sawmill on Coast 


[Special telegram to AMERICAN LUMBERMAN] 


PORTLAND, ORE., Dec. 30.—It was announced 
here today that the Shevlin-Hixon interests, of 
Minneapolis, Minn., will start soon after Jan. 1 
to build a sawmill of 100,000,000 feet annual 
capacity at Klamath Falls, Ore., in which terri- 
tory the company has been increasing its timber 





National and Southern Pine Data 


Owing to the AMERICAN LUMBERMAN 
going to press one day earlier on account 
of the New Year’s holiday, reports of the 
national lumber movement and data on 
southern pine mill prices were not avail- 
able in time for this week’s issue. 


Manager Killed in Auto Accident 


JACKSONVILLE, FLA., Dec. 29.—Kirby A. 
Phillips, of the Cummer Cypress Co., was in- 
stantly killed Wednesday morning, Dee. 24, 
when the automobile which he was occupying 
with his wife, crashed into Hogan’s Creek at 
the end of Hogan Street and turned over. Mrs. 
Phillips was badly shaken up and bruised, but 
otherwise uninjured. 








holdings. The latest purchase included long 
prairie and north marsh units of the Klamath 


Mr. Phillips, who was manager of the Lacoo- 











Indian reservation, comprising about 500,000,000 
feet. 


Pine Cost Statement for October 


NEW ORLEANS, La., Dec. 30.—The cost state 
ment for October just issued by the Southern 
Pine Association based on reports from 95 com 
panies operating 106 mills, show average costs 
per thousand of producing and shipping Jum 
ber, not including interest on loans or invested 
capital, for that month to have been $24.98. 
This was a reduction of only 3 cents a thousand 
from the average cost for September. The cost 
covered a wide range, from a low figure of 
$18.09 to the highest figure of $39.49. Of the 
95 companies making reports, only 45 showed 
costs below the average of $24.98. The 106 
mills covered in this report produced in October 
333,893,651 feet. 


Old Log Jail Defies Time and Decay 


BEprorD, INp., Dee. 29. specially interest 
ing as an example of the sturdy and workman- 
like construction that characterized many of the 
log structures of pioneer days, is the Brown 
County jail, situated in the county adjoining 
this. This building was constructed ninety-five 
years ago, and has been in actual use as a jail 
intil about four years ago. It is still in pet 
fect condition, as the accompanying photo 
graph indicates, and apparently good for at 
‘east another century. 

This old building, which measures 20 by 2 
feet, presents a notable example of first class 
vorkmanship in dovetail log construction. The 
walls are double, each wall being of white oak 
‘Ogs twelve inches square, making the total 
thickness of the walls twenty-four inches. The 
building has had no repairs since it was first 
put up, with the exception of a new roof about 
‘wenty years ago, which is still in excellent con 
dition. “The gables are covered with white oak 
lapboards, 

J. Herschel Moore, secretary-treasurer of the 
Moore-Tresslar Lumber Co., of this city, who 
‘indly furnished the AMERICAN ILUMBERMAN 


the accompanying photograph and description 
of the building, says: ‘‘If you were locked up 
in this jail and had four axes, seven saws and 
sixteen mauls and wedges, you couldn’t break 
out in forty years. The logs are in_ perfeet 
condition and look as though they would last 
forever.’’ 

It is interesting to note that the courthouse 
of the same county is almost as erude a build- 
ing as the old jail but—and this fact is worth 





This old log jail, after almost a century of serv- 
Note the 


skilled worl manship of the dovetailed corners. 


ice, is practically indestructible. 


emphasizing—the county is the only one in the 
State that is out of debt. In fact, it has money 
The county seat has 500 pepulation. 
The treasurer of the county hauls logs for a 
living and only opens the treasurer’s office for 
two weeks twice a year to collect the taxes. 
The people are all happy and healthy, and the 
community is marked by a spirit of hospitality 
that would be difficult to match anywhere else 
in the State. 


} 
to Joan, 


chee plant of the Cummer Cypress Co., had 
come to Jacksonville to spend the holidays with 
his family. He is survived by his wife and three 
children. He was a well known Mason, being 
a member of Solomon Lodge No. 20, F. & A. M.; 
Morocco Temple; Damascus Commandery No. 2, 
Knights Templar, and of Jacksonville Chapter 
No. 12, R. A. M. Funeral services were held 
in Jacksonville Friday afternoon at 3 o’clock. 


(‘gg m@ganaaaaanan 


1924 Cut of Western Lumber 


SEATTLE, WASH., Dee. 27.—The preliminary 
estimate of the 1924 lumber cut of the region 
west of the Caseades in Washington and Oregon, 
as announced by Robert B. Allen, secretary- 
manager of the West Coast Lumbermen’s Asso- 
ciation, is 8,551,115,000 feet. The 1923 pre- 
liminary estimates from the same souree were 
within 115,000,000 feet of the final totals, as 
announced by the Government. 


"su m@aaaaaan a 


Work Successfully for Shingles 


SEATTLE, WASH., Dee. 27.—At the shingle 
branch, West Coast Lumbermen’s Association 
Arthur 


an encouraging report from Boise, 


Jevan, assistant manager, has received 
Idaho. Last 
summer there was considerable agitation af 
30ise to pass an ordinance prohibiting red cedar 
shingles, but through the efforts of the 
Payette Lumber Co. the city cotincil deferred 
action until a representative of the Red Cedar 


Boise 


Shingle Bureau could he present. When the 
representative arrived, he was driven over the 


city, calling on all the lumbermen and each of 
the city officials, discussing the question of red 
cedar shingles with them individually. Subse 
quently a meeting was held at which the matter 
was discussed from every angle, including better 
grades and zine-coated nails. As a result it was 
decided unanimously to draft a clause in the 
building code to permit the use of 5/2 clears 
or better outside of the fire limits. The Boise 
Payette Lumber Co. worked zealously to fore- 
stall hostile legislation, insisting on the use of 
a better grade of shingles, and persuading other 
lumbermen to take a similar stand. 
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Losses in Lumber Manufacturing 

The manager of the local retail lumber yard bas 
recommended that I write you in order to obtain 
material for a theme on losses in lumbering, in con 
nection with the study of conservation of natural 
resources at the State university. I would like to 
work on this assignment during the holiday vaca- 
tion, and any help you can give me will be greatly 
appreciated.—INQuIRY No. 1446. 

[This request comes from Indiana. In re- 
sponse, the young man has been supplied with an 
article surveying the work of the Forest Prod- 
ucts Laboratory in connection with a study of 
waste. He has been supplied also copies of the 
AMERICAN LUMBERMAN containing a report of 
the wood utilization conference at Washington 
and of papers read at that time. It is believed 
that the material should go far toward provid- 
ing the basis for the study contemplated. The 
AMERICAN LUMBERMAN is gratified at the inter- 
est shown by the various universities in the 
problems that confront the lumber industry, 
and always makes an effort to supply as much 
information as possible in order that students 
may get on the right track in their efforts to 
treat the subjects assigned to them.—EbITonr. | 


Benefit of Reduction in Freight Rate 


We have a little proposition on which we would 
like your opinion. On Nov. 19 we bought some 
lumber to come out of the South, our order reading 
as follows : ‘200,000 feet No. 2 common tupelo one 
inch full rough $30 per M delivered at our station 
on present freight rate; shipments to begin after 
Dec. 20.” 

At the time this order was placed, the rate on 
lumber from mill to our station was 44 cents, and 
on Dec. 19 this rate was reduced to 404% cents. We 
contend that inasmuch as the order reads “$30 per 
M delivered on present freight rate,’’ which at that 
time was 44 cents, we are entitled to the reduction 
in freight. A number of years ago when the trend 
was toward increased rates, the purchaser was ¢x 
pected to stand any increases in freight from the 
time the order was accepted until the shipments 
began. 

We have worked for almost a year getting this 
rate into our town, and we feel that we are entitled 
to the benefit of it. The mill contends that it sold 
this material at $30 on a 44-cent rate and that it is 
entitled to the reduction.—INQuiky No, 1444. 

{This inquiry comes from an Iowa manufac 
turing concern. As suggested by the inquirer, 
it would appear Jogical that inasmuch as the 
buyer would be required to stand an increase 
in rates under similar circumstances, he ought 
in justice to be entitled to the benefit of any re- 
duction that became effective. It happens that 
a controversy almost identical with that here de 
scribed has been decided by an arbitration com 
mittee of the National-American Wholesale 
Lumber Association. In the case arbitrated, 
a northern buyer placed with a southern con 
cern an order for lumber to be delivered f. 0. b. 
Chicago. No reference was made in order or 
acknowledgment to adjustment in event of 
change in freight rate. Before shipment, the 
applicable rate was reduced 3% cents a hun- 
dred, and in making settlement, the buyer de- 
ducted freight at the old rate, thus absorbing 
a reduction amounting to $17.46. The seller 
refused to allow the credit for this amount. 

In the case as presented to the committee, 
buyer and seller offered various arguments, but 
evidently the committee based its decision large- 
ly on evidence introduced by the buyer, as fol- 
lows: 

Article XT, Section E, of the American Whole- 
sale Lumber Association’s Code of Ethics which 
reads: ‘‘All sales shall be made on basis of 
freight in effect at the time sale is made. Any 
increases in rate of freight made effective be- 
tween date of order and shipment thereof should 
be borne by the buyer. Likewise, any decrease 
should be credited to the buyer.’’ 

Rules from Redwood Manufacturers’ Associa- 
tion, West Coast Lumbermen’s Association and 
Western Pine Manufacturers’ Association, to 
the effect that increases in freight rates should 


be borne by buyer on f. 0. b. destination ship 
ments. 

Statements from various shippers alleging 
that it was customary to allow buyer credit for 
any freight reduction on shipments f. 0. b. 
destination. 

In making its decision, the arbitration com- 
mittee found that according to trade custom, a 
delivered selling price is based on a given price 
f. o. b. shipping point plus transportation costs, 
as is evidenced by the fact that most, if not all, 
manufacturers’ and wholesalers’ associations 
in the lumber business have had incorporated 
in their sales and order acknowledgment blanks 
provisions protecting them as shippers against 
increase in transportation cost; that if a buyer 
must stand increases in freight rates it natu- 
rally follows that he should receive credit for 
any decreases; therefore, that the mutual obli- 
gation of both buyer and seller to make adjust- 
ment to conform with any advance or reduction 
in freight rate made effective between dates 
of sale and shipment is an implied provision of 
every contract of sale on a delivered basis in the 
absence of a specific agreement to the contrary. 

In accordance with this evidence, the commit- 
tee held that the buyer in the case under consid- 
eration was entitled to the advantage of the 
reduction in freight rate on the shipment in 
question.— EDITOR. | 


Carbonization of Wood Waste 


We have had an inquiry from a business service, 


asking us to put them in touch with a company 
that has a catalog and issues prices on a machine 
for converting wood shavings into charcoal. Can 
you advise us who makes such a machine or equip- 
ment for doing this kind of work?—INQUIRY No. 
1448. 

[The foregoing inquiry comes from 4 na- 
tional organization in the lumber industry. Sev- 
eral articles on carbonization of wood waste 
have appeared in the AMERICAN LUMBERMAN. 
Prof. O. F. Stafford, head of the University 
of Oregon chemistry department, at Eugene, has 
done some work along this line, and it is under- 
stood that a plant using his process is being 
operated by the Tennessee Eastman Co. at 
Kingsport, Tenn. It is understood also that 
the People’s Fuel Co. of Bellingham, Wash, 
starting with an experimental plant, has en- 
larged its operations to a commercial scale for 
the conversion of sawdust and mill waste into 
charcoal. 

There may be other concerns that have done 
work of this kind, and the AMERICAN LUMEER- 
MAN will be glad to receive information to that 
effect from any readers who are able to supply 
it.—EDITOR. | 
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The report of the United | 
States Commissioner of Agri- 
culture for 1871 says in regard 
to the lumber industry in I lor- 
ida that there is an extensive 
interest there in the way of pro- 
duction and that one of the 
‘largest of these enterprises is| the same in 
located on Peedido Bay, on the | log. * 
Gulf coast, managed by Chicago 
men, who contemplate the erec- 
tion of sawmills capable of man- 
ufacturing 30,000,000 feet of 
lumber per annum, Sawmills 
are springing up on every navi 
gable water course and line of 


upon 


adjusting 
;exerting a 


will in the future be derived} as any J 
from this industry.’?’ 


4 * * 
10x140, and a 


bes to ask through your] 5-~> 
I beg to a gh 3 35x50, 


valuable paper, which reaches us 
here, why it is that cireular saw 
cutting lumber lengthwise, and 


logs of various lengths. 
The invention further consists in 
the combination 
able carriage of a sliding seélf- 
weighted 
constant 
upon the turning bar to hold 
contact 


ter and to eastern markets. 
with the mov- * # *& 
2 If it is an economical prac- 
block for) tice to paint any other part of 
pressure | an architectural structure, most 
assuredly it is a commendable 
practice to paint shingles. We 
4 never could understand why 


with the 


It may not be amiss perhaps| certain builders have persisted 
to give an extended description | in 
of the average Saginaw sawmill 
and its equipment. * * * I will] to be influenced by 
take, as an example, the mill of | motives. 

S. H. Webster & Bro., located = = © 
in Bay City, as it will illustrate 
railroad, and immense revenues | the average of our mills as well 
could name. 
The dimensions of the mill are 
40x140 feet with an addition of 
boiler house of 
There are four boilers, 
40 inches by 18 feet, and two 
44 inches by 24 feet, furnishing 


advocating not to paint 
shingles, except we judge them 
mercenary 


Lumber dealers interested 
held a meeting lately at Port: 
land (Me.) to take into consid- 
eration the matter of additional 
tariff on lumber, recently im- 
posed by the Grand Trunk Rail- 
road Co. It seems that the cor- 
poration has revived an obs0- 
lete tariff that was applicable 


* & 


lumber is shipped entirely by wa- 


diverted from its course or what 
is commonly called ‘‘running,’’ 
will always cut across instead 
of following the grain? Such 
truly is the case. Also why a 
mill at a given head of water, 


cuts more lumber at night, than | 


in the day, per hour? —W. H. 
CLENDENING, Walkerton, Ont. 
oe * * 


George W. Baker, Elizabeth 
City, N. C., has patented a ma- 
chine for turning logs in saw- 
mills, which consists in the pro- 
vision of a sliding carriage mov- 
ing horizontally in ways or 
guides beneath the log deck and 
carrying a vertically reciprocat- 
ing toothed turning bar, so as 
to enable the same to be hori- 
zontally adjusted for action 








steam for two cngines, one 16x20 
inches and the other 18x30. 


|The machinery consists of one 


66-inch circular, one gang, two 
patent edgers, two butting saws 
and a lath mill. The daily ¢a- 
pacity is 75,000 feet of lumber, 
the average season’s work being 
12,000,000 feet of lumber and 
2,500,000 lath. Forty-seven men 
are employed in and about the 
mill, who receive $2.50 a day, 
as average wages. I might add 
that heretofore the average 
wages have been $2.25 a day, 
the increase this season being 
attributed to the strike. The 
highest wages paid is $5 a day, 
and the lowest $2. The mill is 
located on the east bank of the 
Saginaw River, and has ample 
dock and boom facilities. The 


only to transient freight, and 
is imposing it upon some 0! 
the heaviest lumber dealers in 
Portland. The increase is fro! 
$8 to $10 a ear, and amounts 
to absolute prohibition. At 
the conference, a general ex 
pression of sentiment on the 
part of those dealers and manu: 
facturers present took })lace, 
and was decidedly hostile to 4 
increase in rates, the opinion 
being advanced that thc il 
crease was a death blow to the 
lumber interest in that city. 4 
committee consisting of Messrs 
Pitcher and Hamlin, of Port: 
land, and Hobson, of Island 
Pond, was appointed to proceed 
to Montreal and state the case t 
C. J. Brydges, general manage! 
of the road. 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 








Southern Pine Enters Year Strongly 

Considering the season’s normal influences on 
trade, the southern pine market has been un- 
usually active during the mid-holiday week. 
Reports from producing territories indicate that 
there was a sharp drop in bookings as well as in 
production, but that orders exceeded output by 
a good margin. The mills closed down for vary- 
ing periods over Christmas, some for merely a 
day or two, but probably the majority for a 
longer time to allow for needed repairs. A few 
will not reopen before Jan. 15. Numerous op 
erations were forced down by the extreme cold 
almost a week before the holiday, and remained 
down. The total loss to production will be con- 
siderable, and that at a time when mill supplies 
are badly in need of replenishment. There are 
few mills in the South today that have a good, 
well assorted stock on hand. The buyer in fact 
often encounters considerable difficulty in plac 
ing his orders, especially if they call for mixed 
cars, due to the lack of many popular items 
and order files so heavy that manufacturers do 
not feel justified in adding to them. 


The effect of the extreme temperatures which 
have prevailed during the last few weeks over 
wide sections of the country has been not only 
the checking of building construction, but the 
closing down of many of the small mills of the 
South. This restriction of output may operate 
to the benefit of the lumber market, for it is 
conceivable that if weather conditions were 
prohibitive for outdoor work for any prolonged 
period, while the small mills continued cutting, 
they would soon be needing business, and the 
result would be a decline in prices. With the 
smaller operations also closed down, however, 
the larger manufacturers expect the price level 
to hold, to the ultimate benefit of small producer 
as well as large. 

Prices meanwhile are being well maintained. 
While few advances have been recorded during 
the last fortnight, the tendency is still distinctly 
upward, and the general expectation is that, no 
unusual developments of a retarding character 
taking place, the market during the next month 
will be featured by brisk business and higher 
prices on popular and scarce items. 


The South is still building heavily, with the 
result that the local markets are excellent. More 
or less business is being obtained from the oil 
fields, and the calls for car and railroad material 
remain insistent. Much business of the latter 
character is being figured on, and it is believed 
that some large orders are about ready for 
placement. The export trade is characterized in 
reports from the leading ports as ‘‘unusually 
good,’’ especially with South American markets. 


Northern Hardwood Features 


The northern hardwood market las been 
marking time during the holiday week, but nev- 
ertheless has probably been more active than 
usual at this period. While buyers have been 
awaiting the completion of inventories and the 
coming of the New Year before placing orders 
for more than immediate requirements, the sell- 
ers also have been content to wait and have made 
no special efforts to secure business. Stocks 
in nearly all the northern woods are poorly 
assorted and in many cases badly depleted, a 
factor that will have an important bearing on 
the future strength of the market. 

Good orders are being booked from the fur 
niture, flooring and interior trin interests, and 
there has lately been a fair amount of maple 
sold to automobile body builders, who are slowly 
but gradually increasing their takings. Lower 
grades have been in continued good demand and 
their strong position is a feature of the market. 
here has also been some railroad business late- 
ly, and a number of attractive tie contracts have 
been placed. Good inquiries are being received 
from all the consuming industries, and the lum- 


bermen look forward to the early development 
of considerable market activity. While no addi- 
tional advances of importance have been re- 
ported during the last week, prices are being 
firmly maintained and the tendeney on most 
items is upward. 


Western Pines Much Improved 


The market for western pines of the Inland 
Empire has undergone a vast improvement dur- 
ing the latter part of 1924, changing from weak- 
ness to considerable strength. The demand for 
yard stock of all descriptions began to assume 
heavy volume in November, and continued to 
be an outstanding factor during the greater part 
of December. Production declined nearly 50 
percent during the last month, and orders ex- 
ceeded the output each week by about 75 percent. 
The last ten days of 1924 were slow, due to 
the holiday season, but numerous inquiries 
continued to cireulate, indicating that re- 
sumed business activity would not be long post- 
poned. The recent heavy buying has depleted 
Inland Empire stocks to such an extent as to 
create a serious problem. Supplhes of No. 2 





Statistics on production, orders and 
shipments appear on page 56 





and better are especially affected, and those of 
8- and 10-inch No. 2 Pondosa, and 12-ineh, 
12-foot are also low. While they have material- 
ly reduced their holdings of these items, the 
mills have accumulated enough orders to absorb 
futyire production for some time. There is, 
therefore, more or less substitution of items. 
A much improved demand for crating purposes 
is lately reported. Stocks being almost totally 
exhausted during the grain door season, there 
are only small quantities of these grades avail- 
able in condition dry enough to ship. It is 
expected that the demand for shop lumber will 
show an early inerease, and also that the rail- 
roads will come into the market to a larger ex- 
tent, following up the numerous inquiries they 
have been circulating lately. Western pine 
prices are firm. Concessions have practically 
disappeared and some mills are booking new 
business at advanced figures. The unusually 
bad weather in the Inland Empire may result 
in higher logging costs and find reflection in 
lumber prices, 


Fir Occupies Firm Position 


The lumbermen of the west Coast unanimously 
express their faith in 1925 as a busy and pros- 
perous year. All indications, they say, point 
to an early development of market activity and 
to its continuation for at least six months; and 
preparations are being made accordingly. Both 
Wholesalers and manufacturers meanwhile con- 
tinue their recent policy of accepting orders with 
considerable caution, both because of the scare 
ity of stock and the strong advancing tendency 
of prices. The mills are carrying sizable order 
files, that are equal to practically a month’s 
normal output, and many of them make it a 
rule to take on no new business that can not be 
filled from stoek actually on hand or definitely 
scheduled for cutting. 

Business during the last fortnight has not 
been as quiet as could have been expected for 
the period and under recent weather conditions, 
doubtless due to buyers’ realization of stock 
conditions and desire to cover their requirements 
of the near future before the general buying 
movement starts. At any rate, demand from 
the rail territory has been most encouraging, 
and inquiries even more so. The Atlantic sea- 
beard also has been buying on a good scale, and 
foreign markets have been ealling for their 
usual share. The only spot on the Douglas fir 
map that could be called quiet is California, but 
even here there is a better tone and clearer 


prospects. Douglas fir prices have shown little 
change during the last week, but an advance 
here and there has been announced, and the 
tendency is strongly toward a higher level. The 
week’s most noticeable advance was of $3 on 
finish. 

Douglas fir production has been very low, ac- 
cording to reports. This is due not only to 
the customary holiday shutdown for repairs, but 
to the extreme cold which closed down mills 
several days before it was intended, and has 
reduced logging operations very materially. 
Weather conditions permitting, most of the 
mills expected to resume running immediately 
after the first of the year, but a few will re- 
main down for another week or two. 


Southern Hardwood Outlook Good 


Manufacturers of southern hardwoods this 
week reported an unusually brisk demand for the 
holiday season, and that inquiries have been 
coming in from all consuming interests in a vol- 
ume suggesting unusual activity developing 
within the very near future. Manufacturers say 
that the outlook, in fact, is the best it has been 
since 1920, with all the important consuming 
industries in a healthy condition and the hard- 
wood industry itself in the strongest position 
for years. Many of the mills in the southern 
producing territory have been closed down dur- 
ing the last week for necessary repairs, but in 
all cases operations are being resumed as fast 
as possible. The supply of logs is plentiful, ow- 
ing to the unusually good weather which has 
prevailed during the last several months. Late- 
ly, however, cold and wet weather has arrived, 
and if this continues it is likely to have consid 
erable effect on production. Stocks as a whole 
are about normal, but several of the popular 
items are badly depleted. 

The price tendency is strongly upward, espe- 
cially on such items as have been in heavy de- 
mand for some months, notably plain and quar- 
tered red and sap gum and plain red and white 
oak in all grades. There is also a pronounced 
advancing trend in most grades of eypress. The 
furniture industry is probably the leading buyer 
at this time, and the prospects for the first six 
months of 1925 in this industry are said to be 
the best. Despite the fact that this is normally 
the dull season so far as demand from the floor- 
ing, sash and door and interior trim interests 
are concerned, there has been throughout De- 
cember, and still is, a very good demand from 
this source, notably for Nos. 1 and 2 common 
plain red and white oak. Box interests are large 
buyers of Nos. 1 and 2 common gum and also 
all grades of other woods, while the railroads 
are displaying great interest in the market, for 
timber and miscellaneous hardwood stock, as 
well as for ties. There are increasing inquiries 
from the agricultural implement and vehicle 
trades, which feel much encouraged over last 
year’s improvement in the farm situation and 
look forward to a more prosperous business in 
1925 than they have transacted for several years. 
There are inquiries from the automobile plants, 
and while the volume of orders from these is 
still relatively small, it is gradually growing 
and will no doubt expand more rapidly from 
now on. Advices from Detroit this week state 
that automobile producers are figuring on an 
output for 1925 at least equal to total produc- 
tion during 1923-1924 season, estimated at 
around 3,500,000 cars, but that judging from 
the present outlook a much larger production 
figure is possible. In line with these projected 
plans, inventories are being rushed to comple- 
tion and an early reentry of this industry into 
the hardwood market is indicated. 

Foreign buying is fairly active and, according 
to reports from some exporting centers, is defi- 
nitely increasing. One large exporting agency 
announces that it has booked 2,500 ears for ex- 
port, principally to the United Kingdom, during 
the first quarter of 1925. 








40 “ae ie AMERICAN LUMBERMAN 


JANUARY 3, 1925 



































ILIS is an illustration of a very practical job of remodeling, 
T because it is the home of a practical carpenter, contractor 
and builder in a litthe Middlewestern town not far from Chi 
cago, who, naturally, did the work himself. As remodeling, 
through merit, had grown to be the largest part of his business, 
he was able to handle his own problem to the very best ad- 
rantage. To begin with, the partitions were arranged so as to 
give the very best results in well shaped rooms and convenient 
layout, which was accomplished at very trifling cost. The only 
exterior work necessary to complete the job was the two en 


closed porches, the larger one to be used as a sleeping porch, 
and the small, glazed porch to afford a storm entrance during 
cold weather. These simple improvements, together with a 
neat pergola over the front entrance sidewalk, completed the 
job, and the plain old house was transformed into a commo- 
dious, neat, small town residence. Twelve other striking ex- 
amples of the benefits from remodeling, from actual photo- 
graphs ‘‘before and after,’’ appear in the AMERICAN LuM- 
BERMAN’S book ‘‘Old Homes Made New,’’ which is supplied 
at 50 cents a copy, singly or in quantities. 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effect 
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Lumbermen Get Behind Remodeling Campaign 


We enclose 50 cents, and would be pleased to have you send us a copy 
of ‘‘Old Homes Made New.’’—W. C. Putse Lumser Co., Greensburg, 


Ind. 





Kindly send us one dozen of your books on remodeling. You will 
find enclosed our check for $6.—MarsHALL Bros. LuMBER Co., Johnson 


City, Tenn. 


I am very much interested in remodeling ideas, and am enclosing a 
check for $1.50 for three copies of your book of remodeling plans.— 


ERwin ENNIS, secretary New Jersey Lumbermen’s Association, New- 


ark, N. J. 





Please send us three copies of ‘‘Old Homes Made New.’’—FuLLER 


GoopMAN Co., Oshkosh, Wis. 











By a simple device, you, have 
shown with marvelous clearness how 
old houses may be improved. We 
should like to have a half dozen 
more copies of this book, and will 
remit to cover upon receipt of bill. 
—Francis E. WATERS, president 
Surry Lumber Co., Baltimore, Md. 








I today received copy of ‘*Old 
Homes Made New,’’ which certain- 
ly is a beautiful piece of work, and 
I shall take pleasure in showing it 
to the Seattle dealers—R. (C. 
FRANS, Seattle, Wash. 





I wish to express my hearty ap- 
proval of the work you are doing Hy 
in the matter of encouraging ‘he 
modernizing of old homes.—FRANK 
A. CHASE, general managér Amer- 
ican Savings, Building & Loan In- 
stitute, Kansas City, Mo. 





I am in receipt of copies of your 
book showing possibilities in re- 
building old homes, and think this 
is a very big feature and one that 
should be welcomed by retailers, 
as it provides an outlet for their 











mous economic waste. 


South Front Street 


Better Homes from 


Old Houses 


Contrast the picturesque and convenient homes that are 
being built today with the unattractive, ill-designed houses 
erected by the thousands between 1870 and 1910. 


No one wants to live in an out-of-date house, yet these old 
houses are almost always solidly constructed, representing 
honest workmanship from cellar to garret. 
down and re-build from the ground up would mean an enor- 
Also, these old homes are usually 
surrounded by beautiful grounds and trees, representing a 
quiet and peacefulness impossible to obtain in modern devel- 
opments. 


It is possible, at a minimum expense, to remodel these old 
homes to a modern state of comfort. 
and there, by your architect and builder, often bring about an 
entirely new and up-to-date appearance. 


THE HEIDRITTER LUMBER CO. 


General Office, Yard and Mills 





To pull them 


A few changes here 


Elizabeth, N. J. 





The writer has noted with con- 
siderable interest the campaign that 
has been running in the AMERICAN 
LUMBERMAN in the interest of re- 
modeling old homes.—A. TRIESCH- 
MANN, Crossett Lumber Co., Cros- 
sett, Ark. 


Please send eighteen copies of 
your house remodeling book, ‘‘Old 
Homes Made New,’’ to our yards 
as per addresses herewith. We en- 
close check for $9 covering same.— 
O. C. CLuss LumBeErR Co., Union- 
town, Pa. 











The book you have got up on 
remodeling certainly is a wonderful 
piece of work, and we desire to con- 
gratulate you upon it—W. A. 
HAMILTON, Gress Manufacturing 
Co., Jacksonville, Fla. 





I have been watching your re- 
modeling campaign with interest, 
and believe it is a very construc- 
tive move. The possibilities in it 
for development of business are al- 
most as great as in the building of 
new homes, as there are s0 many 
more old homes whose owners could 
do some repairing than there are 














lumber even when additional new 
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homes are not needed, and makes 
an easy way for their customers to 
improve their properties—W. J. 
WALKER, vice president Red River 
Lumber Co., Westwood, Calif. 


Retailer 


DENVER, CoLo., Dec. 29.—With the beginning 
of 1924, a new type of bill-board advertising 
was inaugurated by the McPhee & McGinnity 
Co., one of the leaders in the building material 
field in Denver. This new style of publicity has 
created a great deal of favorable comment. 

The copy is written in an epigrammatic style, 
and used without illustration. It carries a 
boost for Denver, helps every merchant who 
has anything to sell to home owners and identi- 
fies the company as a leader in its field, as well 
as adding to good citizenship by helping create 
a desire to own a home. 

The copy is changed every three months and 
only painted boards are used. Black and white 
are the predominating colors, the message being 
in black on a white background. A spot of color 
is used for the telephone number, and a line of 
color runs around the border. The first message 
of the year was: 


You'll Like Denver Even Better When You 
Own a Home. Build Now 


ag April 1 to July 1, the following was 
used: 





A New Independence Day—The Day You 
Build a Home. Build Now—in Denver 


In the third message, red was used in the first 
word of each line to emphasize the connection 
between the message and the old maxim ‘‘ For- 
give and Forget. ’? 


Forgive Yourself for Renting. Forget it by 
Building—in Denver 


The copy now in use is: 


A Cure for “Home” Sickness—Build a Home 
in Denver 


This advertisement is typical of many others appearing in newspapers all 
over the country, showing that dealers are getting behind the remodeling 
movement. This advertisement occupied large space, and included two 
cuts from photographs of remodeled homes which could not be repro- 
duced here 


This type of copy has attracted so much at- 
tention that it was decided a few weeks ago to 
print cuts of the billboards in the newspaper 
advertisements, using them instead of the usual 
illustrations, and elaborating on the billboard 
messages in the text. The copy is changed after 
it has appeared in all four papers, instead of 
running for three months as in the case of the 
billboards. Enough copy has been prepared to 
carry the newspaper campaign through to spring. 
Following are samples of what has already ap- 
peared in the newspapers: 

To Have a ‘‘Humble’’ Home isn’t Nearly so 

Humble as to Be Without One 
Great men and great things often have 


Your MOVE may be Next 
Make it the Last__BUILD IN DENVER 


7 DicPyane E McGumeery Ca 
























eS eae 


MLLcuL Me EL ee 














e 





A renter seldom knows when he will have to 
move. He is always subject to the whims of the 
landlord-—whims which usually take the form of 
a desire for more money or a refusal to ‘‘fix the 
place up.’’ 


Every move is a bad one if you go into another 
rented house, for until you build or buy a home 
you have at least one more move ahead of you. 
No rented home can be considered permanent. 


Build a home and make one good move end it. 


Showing how firm’s newspaper advertising was 
hooked up with its billboard publicity 


people who ean build new ones. I 
think you are on a wise course and 
will be doing useful work in con- 
tinuing to push this movement.— 
RatpH H. Burnsipe, president 
Willapa Lumber Co., Portland, Ore. 


Runs Billboard Ads in Newspapers 


humble beginnings. If you can make the 
down payment on a small home, it is wiser 
than to wait until you save enough to build 
the kind of home you hope eventually to 
have. 


Paid out in rent, money is gone forever. 
Applied to the purchase price of a small 
home, it makes a reserve that will later 
build the home of your dreams. 


A rent receipt is just a “‘scrap of paper.” 
A home, though humble, is a passport to 
happiness and independence. 





Tune in on Station J-O-Y. Bulld a Home— 
in Denver 


If you’ve never owned a home of your own, 
you don’t know the joy of moving into a 
house with the assurance that you can stay 
as long as you wish. Think of the satisfac- 
tion of knowing that you’re no longer a sub- 
ject of the landlord. 


There’s a lot of joy hidden away in the 
privilege of fixing a place up to suit your- 
self—joy you can’t experience in a rented 
house. 


Get in tune with real living by building in 
Denver. 


The Age of Regret—When You're Fifty and 
Still Renting. Build—in Denver 


When you reach fifty, the twilight of life 
approaches rapidly. Will you be able to look 
back over the years with satisfaction? Will 
you own your home and be assured of future 
independence, or will you be in danger of 
becoming dependent upon relatives or the 
community? 


These are questions that should have your 
consideration early in life. It might be put off 
too long. Just as soon as you can make a 
down payment on a home, it is wise to con- 
vert your rent payments to investments by 
building a home. 
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Business Leaders Tell Why 


HON. ROBERT A. COOPER, WASHINGTON, 
D. C. 

Loan Commissioner and Executive 
Officer Federal Farm Loan Board 
Speaking broadly, the outlook for agriculture 
The one exception is 
I believe 


Farm 


in 1925 is encouraging. 
the cattlemen. 
that with average sea- 
sons the next twelve 
months will show even 
greater improvement 
than the past year. That 
there has been real im- 
provement during 1924 
is easily proven. It is 
reflected in the collec- 
tion of amortization in- 
stalments by Federal 
and Joint Stock Land 
banks. Delinquencies 
have been reduced in all 
banks, especially in ter- 
ritory where the agricul- 


tural depression had 
been most disastrous. 
Some __ sections have 





shown no improvement 
during 1924 on account 
of severe and continued drouth. This has been es- 
pecially true in the cattle range territory. I 
wish I might be more optimistic as to the pros- 
pect for the cattlemen, but a study of the situa- 
tion forces one to the conclusion that the cattle 
industry does not promise very decided improve 
ment in the immediate future. 


FRANCIS H. SISSON, NEW YORK 
Vice President Guaranty Trust Co. 

At the beginning of the new year the general 
business outlook is more favorable than at any 
similar time since the 
war. The way has been 
paved for broadly dif- 
fused progress in indus- 
try and trade. The re- 
sulting prosperity there- 
fore should be well 
sustained. But a possible 
heedless enthusiasm, by 
inducing a renewal of 
general inflation of 
credit and prices, could 
make certain its early 
passing. 

The most important 
favorable factors in the 


present situation in- 
clude: 
(1) Good harvests 





and the improved rela- 
tions between prices of 
farm products and_ in- 
dustrial commodities. (2) A sound banking 
business and easy money rates. (3) Confidence 
that business will be encouraged by fiscal econ- 
omy and further reduction of taxes, and for 
some years at least by freedom from meddlesome 
interference by governmental agencies. (4) The 
successful inauguration of the Dawes plan, with 
its promise of increasingly stable economic con- 
ditions in Europe and further expansion of 
American foreign trade. 





Certain obstacles to progress must be recog- 
nized, however. Continuing irregularities, such, 
for example, as the excessively high costs of 
production in some industries, have harmful 


effects outside of the industries that are most 
immediately concerned. 

If confidence goes far in replacing caution, 
the excesses in business which regularly result 
from too much optimism may speedily bring 
to an end the present period of growing activity. 

Only in the collective sober judgment of busi- 
ness men can adequate safeguards be found 
against the influences making for inflation, with 
its inevitable penalties. This kind of restraint 
has been effectively demonstrated at different 
times in the last two years, and in this recent 
record there is justification for the hope that a 
saving moderation of optimism will prevail in 
the year upon which we are entering. 


JOHN G. LONSDALE, ST. LOUIS, MO. 

President National Bank of Commerce 

It is difficult, if not unwise, to take a hip-hip- 
hurrah viewpoint of 1925, although there is no 
denying a period of 
good activity ahead. Its 
extent and duration will 
be a matter of business 
sagacity. 

There will be more 
talk of inflation than in- 
flation, for, while it 
takes a degree of infla- 
tion to bring any pros- 
perity, the spectacular 
variety that rides to a 
fall is hardly to be ex- 
pected if banker and 
business learned any- 
thing by the harrowing 
experiences of 1920. 

It is true that prodigi- 
ous credits are available 
and banks are in a posi- 
tion to finance opera- 
tions as never before, 
and the wisdom of applying these credits may 
be relied upon to the ultimate benefit of all. 

Conditions are wholesome for a spell of sound 
progress. There are no heavy inventories and 
production can safely expand to the point where 
domestic market possibilities are satisfied. The 
shoe industry especially is preparing for 1925 
with much optimism, a course that already in- 
dicates some rise of price levels. Still, railroad 
equipment people and allied lines are showing 
the earliest signs of betterment. Building in 
this section is still at a high mark, although 
rental situation conditions indicate some satura- 
tion of the residential requirements. Major 
projects in actual progress and contemplation 
would indicate no material let-up in this respect 
for 1925. 

So far, potential increased purchasing 
powers of the agricultural communities has 
been more of an influence than a reality, al- 
though general market beliefs are exceedingly 
roseate, based on these anticipated demands. 

Railroad betterment, an unfailing barometer, 
shows record volume in ear loadings, while 
earnings figures of Southwest roads for the past 
twelve months and equipment plans for the 
future bespeak their faith in what’s ahead. 

In all, the prospects for 1925 are pleasing; 
what fruition they attain, however, is going 
to depend on the discreet rapidity with which 
those responsible for business activity engineer 
the job. 





RANDLE T. MOORE, SHREVEPORT, LA. 

Vice President and Chairman of Board of 
Directors, Commercial National Bank 

The business outlook for the United Stites 
during 1925 is fine. The improved European 
trade conditions reflect 
encouragement in this 
country, more than we 
have realized in some 
time. The reports re- 
ceived through the In- 
ternational Chamber of 
Commerce on European 
conditions are extremely 
hopeful. Europe will 
take our surplus in a 
way that will help trade 
conditions. 

Study of conditions, 
national and local, leads 
to the expectation that 
1925 will be a prosper- 
ous year. Oil and its 
by-products are one or 
our most important 
sources of wealth, and 
with better prices al- 
ready prevailing production is speeding uy, sul 
the outlook is indeed most favorable. Lumber, 
also an industry of major proportion, is id 
vancing in price as a result of 
both local and foreign. 


good demand, 





JAMES SIMPSON, CHICAGO 
President Marshall Field & Co. 

I think there can be no question that business 
is distinctly on the upgrade. 
be every good reason to 
believe that we are en- 
tering a new, era, which 
will take us into a period 
of prosperity. Confi- 
dence in the sanity and 
solidity of our national 
administration, insuring 
a splendid tone to busi- 
ness in general, is the 
foundation for this be- 
lief. 

The wise and success- 
ful administration of 
our financial institutions 
is a matter for which 
business men can be es- 
pecially grateful. Today 
the banking and mer- 
cantile credit situation 
is fundamentally sound. 

The great improve- 
ment which has taken place in agricultural con 
ditions throughout the major part of the nation 
is having a marked influence on all indust 
With the maladjustment between agriculture 
and other industries removed, the farmer is 
more nearly restored to his proper status in tlie 
economic system. 

Conditions in Europe are steadily improving, 
if I am any judge of the trend of events. lt 
habilitation there is definitely on the way. | 
believe, with gains that will extend to ull the 
world. 

In my judgment, merchants may operate wit! 
confidence that the potential volume of business 
will make possible commensurate profits for 
their effort. Over-optimism, however, wiiic! 
often breeds speculation and inflation must he 
vigilantly guarded against. 


There seenis to 
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ALFRED P. SLOAN, JR., DETROIT, MICH. 

President General Motors Corporation 

I believe the year 1925 is sure to be a good 
gue for our industry. Economic conditions ap- 
pear to be thoroughly 
sound and with confi- 
dence firmly established, 
industry is bound to go 
forward. That means 
that people will buy mo- 
tor cars in generous vol- 
ume. I look forward to 
a business, as measured 
by sales of cars to con- 
sumers, at least equal to 
this year. 

I hope we are going to 
profit by experience. It 
must be admitted that 
there was overproduc- 
tion in the early part 
of this year. Overpro- 
duction simply means an 
economic loss to all con- 
cerned. Although the 
consumer may tempo- 
rarily buy to advantage through lower selling 
prices, forced by necessity of liquidation, the 
cost, whatever it happens to be, must ultimate- 
ly be passed on to the consumer. Overproduc- 
tion must be followed by readjustment and a 
period of more or less reduced employment. 
This means a lower wage scale and the general 
upsetting of the whole cycle of industry. 

General Motors definitely announced its posi- 
tion as to production some months ago and is 
consistently adhering to that policy. Our un- 
sold stock of cars in the field at the close of this 
year will be fully adjusted to that policy and 
will only be what is necessary to properly move 
current business. As a matter of fact, such 
stock will be less than one half the correspond- 
ing period last year. As to the trend of prices, 
J cannot see any justification of any price re- 
duction. Certainly, material will not be any 


lower; any change will be upward. 





J. C. AINSWORTH, PORTLAND, ORE. 
President United States National Bank 
A spirit of optimism prevails everywhere since 
Noy. 4, and a sentiment of settled confidence 
is noted all over the 
= United States. Manu- 
facturers are increasing 
their output, encouraged 
by heavier buying or- 
ders and constantly in 
creasing exports. 


Our farmers are more 
cheerful, as better prices 
are being obtained fo: 
almost all commodities, 
the cattle man alone be- 
ing probably the last to 


| note any marked im- 
| provement. 
| The lumber business, 
| our greatest industry, is 
already responding to 
increased world-wide de- 
mand, and water ship- 
' ments of all merchan- 
dise are on the increase. 
The earning reports of the railroads are most 
gratifying, and unless their rapidly mounting 
taxes absorb their net earnings, they should be 





able to keep abreast of increasing demands for 
extensions and betterments they have so long 
waited for. The railroads put more money in 
circulation in prosperous times than any of our 
great industries. 

There is always the danger of inflation, and 
already we hear rumors of increased cost of 
building materials and supplies of all kinds, 
which will tend to again increase the cost of 
living. 

The splendid example of economy shown by 
our new Government administration should be 
reflected all down the line, but our most serious 
thought should be given to our rapidly increas- 
ing State and municipal debts and the resultant 
tax burden. 

All municipal securities are eagerly sought 
and due to their absolute security and tax- 
exempt feature, are marketable practically on 
a par with Government securities, hence the 
great temptation to vote them and expend the 
sasily obtained moneys. 

On the basis of information obtained from 
industries in all parts of the country, 1925 bids 
fair to become a very prosperous year. 





E. H. GARY, NEW YORK 
Chairman of Board, United States Steel 
Corporation 

Since the election there has been shown a 
decided change in general sentiment concerning 
business prospects. 
When business is de- 
pressed we are too apt 
to become despondent 
and discouraged. We 
consider the present and 
fail to remember the 
past or to look forward 
to the future. 

Business is so good at 
the present time that if 
[ were to venture words 
of advice I would say: 








Let us proceed steadily, oat 
naturally, with a view 
to preventing the in- 
evitable result of reck- 
lessness or greed. 
If we are careful and conscientious we may 


prosper, assist in maintaining stability and se- 
cure reasonable profits, without increasing the 
cost of living, which as we all know, in some 
lines and directions, is excessive. 


BION H. BARNETT, JACKSONVILLE, FLA. 


President Barnett National Bank 

I see nothing to prevent next year being a 
satisfactory one. The situation abroad is grad 
ually improving, Huropean currency becoming 
more stabilized and trade increasing. ‘This 
should result in an increased export business 
for the United States. 

Internally the situation in the United States 
is good. A few industries are not in good 
shape, but even with them the outlook is bright- 
er. The farmers in the West are now getting 
satisfactory prices for their products. The 
price of cotton has not advanced in proportion 
with other farm products, and in many sections 
barely covers cost of production; but with im- 
proved manufacturing conditions this situation 
should change for the better. 

The financial condition of the country is ex- 
cellent, and there is an ample supply of money 
to take care of all legitimate business demands 
at moderate rates of interest. 

The only danger is a too rapid increase, with 
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an abnormal rise in prices, which always results 
disastrously. If this does not take place, 1925 
will prove to be a satisfactory one for all lines 
of business. 


RALPH BUDD, ST. PAUL, MINN. 
President Great Northern Railway 

The improved purchasing power of the farm- 
ers of the Northwest will be reflected in the 
business done in the 
spring and summer of 
1925. It should result 
in a decided increase in 
demand for manufac- 
tured goods and mer- 
chandise of all kinds, 
but especially in lumber 
for farm improvements. 
Livestock, around which 
diversification or bal- 
anced farming centers, 
of course, means more 
and better buildings for 
sheltering stock. The 
inerease in wages, cost 
of materials and taxes 
on railroads in the 
Northwest has been so 
much greater than the 
rate imereases, com- 
pared with prewar fig- 
ures, that net earnings have been meager since 
the war. Improved efficiency, due largely to 
cooperation of employees and shippers with 
management, has resulted in a gain each year; 
but without a considerable increase in business 
it is not clear that the earning power of the 
railroads can be retrieved without resort to some 
increase in rates. 








JOHN E. BARBER, LOS ANGELES, CALIF. 
Vice President First National Bank 


Basically the Pacific-Southwest territory is in 
«a sounder economic position than at any time 


during the past four 
years. There is every 
reason to believe that 


1925 will be a year of 
conservative growth in 
this district. 
that some of the super- 
ficial indices of activity 
indieate that 1924 was 
not as successful as 
1923. However, it must 
be remembered that the 
culmination of the 
crowding of approxi- 
mately years of 
development into three 
years came during the 
forepart of 1924, and 
that the last year has 
been given over largely 
to adjustment of the 
economic situation. 

The high prices for agricultural products more 
than offset short crops, due to the deficient rain- 
fall in the winter of 1922-23, and with the move- 
ment of stored stocks and liquidation of frozen 
loans agriculture, the basic industry of 
this territory, enters 1925 in a better position 
than at any time since 1920. 


It is true 


nine 





Purchasing power remains high, as evidenced 
by the fact that the turnover in retail trade 
remains at the highest level on record, although 
more conservative buying tendencies are prev- 
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alent, as evidenced by the fact that consider- 
able price cutting has been required to main- 
tain the sales volume. 

The petroleum industry has made steady 
progress in eliminating the excesses resulting 
from too rapid development of the new Los 
Angeles Basin fields. Many business and in- 
dustrial operators who have been something of 
a menace to the economic situation through in- 
sufficient capital and shoestring operations have 
taken their losses and the fi¢lds have been 
cleared for legitimate operators. 


F. T. GRIFFITH, PORTLAND, ORE. 
President Portland Electric Co. 

The year 1925 should do much to promote hu 

The establish- 


man happiness and prosperity. 
ment of a plan under 
which the rehabilitation 
of Europe may be as- 
sured, its people em- 
ployed and its credit re- 
established, will be 
world-wide in its bene 
ficial effect. The assur- 
ance of conservative 
management of national 
affairs should and will 
inspire confidence in the 
business community of 
America. Believing as 
I do, that this confidence 
is justified, I feel that 
the year 1925 will be 
one of more than nor- 
mal business activity, 
that there will be the 
minimum of unemploy- 
ment and that the re- 
sulting prosperity of the workers in our indus- 
tries will do much to improve the condition of 
our agricultural interests. The greatest industry 
of the Pacific northwest is lumber and there are 
many indications at present that the demand 
for lumber in 1925 will fully equal the available 
supply. Conservatism in the handling of the 
lumber market will prolong the era of prosperity 
that industry is entering upon. 

The business of generating and distributing 
electric energy is one of the best barometers of 
business conditions, and a survey of the nation- 
al field of the electrical industry shows most 
encouraging tendencies toward expansion and 
growth, which directly reflects increasing busi- 
ness activity. 


CHARLES A. HINSCH, CINCINNATI, OHIO 
President Fifth-Third National Bank 

We have reason to look upon the advent of 
1925 with feelings bordering on optimism. The 
past year has presented 
many hurdles, but we 
have cleared them. Our 
merchants and manufae- 
turers, recalling their 
losses of 1920-21, were 
reluctant to take 
chances, and as a result 
a buying from hand to 
mouth movement has 
been in progress. The 
ability of the railroads 
to transport goods 
promptly is another fac- 
tor which has led to this 
situation. As a result, 
outside of a few lines 
of endeavor, stocks have 
not accumulated. Busi- 
ness as a whole might be 
likened to a ship pass 
ing through fog and un 
charted waters. 
tion. 








Such a situation suggests cau- 
But the fog has lifted and the merchants 


and manufacturers, as a result of the recent 
elections in this country and in England, coupled 
with the adoption of the Dawes plan and the 
prospect of early legislation pertaining to the 
income tax, look forward with confidence to 
the year 1925. However, we must not be over- 
sanguine and overreach. 

We must realize that the productive capacity 
of the country is more than our domestic needs, 
and we must, therefore, give thought and con- 
sideration to the extension of our foreign trade. 
Agriculture as a whole, needs careful attention 
at the hands of the Government, not in a pater- 
nalistic way as was suggested by the McNary- 
Haugen Bill, but it would seem as if some di- 
recting head should be created, that will under- 
take to collect the necessary data to advise what 
and how much to plant. 

The success of the German and French loans 
is going to place those countries in a position 
where they can buy raw materials so necessary 
for orderly and economic production in those 
countries. 

As I see it, the present ease in the money 
market is due somewhat to the pyramiding of 
idle funds, and with the advent of better busi- 
ness, this idle money is likely to disappear as 
suddenly as it appeared. J expect to see a 
very much improved demand for money by next 
July. 

On the whole, it would seem as if the year 
1925 gives great promise, but it would not be 
wise for us to go too fast. We must not over- 
look the situation that occurred in 1920-21 
as the direct result of too much optimism. 


H. F. PERKINS, CHICAGO 


First Vice President International Harvester 
Co. 

As the new year approaches, the farm imple- 
ment industry faces a broadly improved senti- 
ment in the trade and 
a definite improvement r 
in demand in some par- 
ticular lines. The atti- 
tude and estimates of 
retail dealers indicate 
that they and the farm- 
ers with whom they do 


business believe’ that 
good prices for farm 


products will be main- 
tained in 1925 and that 
the farmer will be able 
to begin buying in 
greater volume the la- 
bor saving machines 
necessary to efficient and 
profitable agriculture. 

It is necessary to keep 
in mind that several 
years of serious depres- 
sion have produced con- 
ditions among the farmers which it will take 
more than one good year to remove completely. 

The agrieultural improvement already ex- 
perienced is not universal but spotty. Here and 
there, however, confidence and ability to move 
forward are in evidence. While many farmers 
have been compelled to get along for the last 
few years with old and inefficient machinery, 
they are now beginning to find it possible to 
secure the more modern and more efficient ma- 
chinery that is now available. Standard ma- 
chinery is being called for, but there is a grow- 
ing interest in tractors and tractor operated im- 
plements. 


As the farmers clear up their local and over- 
due obligations, the feeling of optimism now 
present should lead them to make the necessary 
purchases to bring their operating equipment 
up to date and put their business on a better 
paying basis. 





CLARENCE H. HOWARD, ST. LOUIS, MO. 
President Commonwealth Steel Co. 

The outlook for business during 1925 in my 
opinion is very encouraging. Iron and steel are 
sometimes considered a 
fairly dependable ba- 
rometer of business, and 
I think if the condition 
of the railroads is also 
taken into consideration, 
one can gain a fairly 
accurate idea of what 
the immediate future 
holds for American busi- 
ness. 

Judge E. H. Gary has 
voiced the feeling of the 
iron and steel industry 
to the effect that there 
is every indication of a 
normal increase in busi- 
ness, and a very prosper- 
ous period ahead of us. 

Several important fac- 
tors have contributed 
to this, among which 
were the vote of confidence by the people on 
Nov. 4; the adoption of the Dawes plan, and 
the healthy, increasing demand for manufac- 
tured products. 

As to the railroads, my observation is that 
their condition is steadily improving as they 
recover from the effects of Federal administra- 
tion. Railway managements have done heroic 
service in effecting economies to offset increased 
expenses, and if they can be given even a 
moderate adjustment of rates and have a relief 
from additional regulation (particularly in 
view of the fact that practically 90 percent of 
their earnings and 75 percent of their expenses 
are already controlled by the Government in one 
way or another) their efficiency and prosperity 
will be a most gratifying factor in the mainte- 
nance of good times in America. 





D. W. TWOHY, SPOKANE, WASH. 


Chairman Board of Directors, Old National 
Bank, Union Trust Co. and Union 
Securities Co. 


We are looking forward to a reasonable ex- 
Financial 


pansion in business the coming year. 
conditions are such as 
warrant sane expansion 
in production and in- 
creased distribution. The 
buying public has more 
confidence in the general 
situation, I think, and 
this should, and in all 
probability will, result 
in a larger distribution 
of goods in 1925. 


Speaking of this sec- 
tion, from the stand- 
point of agriculture, the 
crop acreage will prob- 
ably be less than the 
past year, but the di- 
versification is greater, 
and with the promise of 
reasonable prices, the 
farmer ought to be in 
better condition in 1924. 
We are looking for a larger fruit crop the next 
year. 

The demand for lumber is increasing and lum- 
bermen feel that the price of this commodity 
will advance in the next few months to a point 
more in accord with the cost of production than 
has been the case in the last six to eight months, 
or longer. 

Lead is bringing a good price, which is hav- 
ing a stimulating effect on mining and pros- 
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pecting in this region. Zine and silver also 
have advanced, and the prices are fair, which 
is another favorable indication for business in 
this district for next year. Present conditions 
in the Inland Empire I would call fair, with 
the prospects excellent for substantial improve- 
ment in the new year. 


CHARLES M. SCHWAB, NEW YORK 
Chairman of Board, Bethlehem Steel 
Corporation 

The era of prosperity now sweeping the na- 
tion will not be transiert but permanent. I 
feel that it will last for 
many years. The coun- 
try is to be congratu- 
lated on the splendid 
comeback of business in 
the last few months, as 
well as on the manner in 
which the improvement 
has been accomplished. 
There has been nothing 
like the sweep of pros 
perity in recent years. 

So many elements 
have combined to bring 
about a general trend to 
better times that it 
would be impossible to 
trace it to one source. 
The improvement has come in all industries, 
and in all branches of human endeavor. 





J. H. PUELICHER, MILWAUKEE, WIS. 
President Marshall & Ilsley Bank 

It is still impossible for any human being, no 
matter how well versed he may be in economic 
conditions, to predict 
the future. We are 
learning more about the 
workings of economic 
law every year, and no 
doubt, some time man’s 
observance and _ expe- 
rience of causes and re- 
sults will lead him to a 
knowledge of funda- 
mentals which will help 
him to foresee the con- 
sequences of certain 
given conditions. Now 
we must base our judg- 
ment upon tendencies. 

All one can predict 
for the new year must, 
of course, be based upon 
the experience through 
which we are presently 
passing. The last few 
months have brought us renewed confidence in 
business and industry. There has been a slow 
steady advance and the farmer finds himselt 
at the end of 1924 in a far better condition 
than at any time since the depression. Accord 
ing to official government reports, agriculture 
is in the best position it has been since 1920, 
With prices at the highest point in four years 
and costs of production much decreased. Every 
industrial activity seems to be tending toward 
normal good business, that average based upon 
the experience of good and bad years which we 
might well term ‘‘the normal.’’ This slow ad 
vance seems to indicate caution as well as con 
fidence which is of great importance in order 
that we do not climb to a peak with its result- 
ant precipice. 





Statistics lately compiled by the savings banks 
division of the American Bankers Association 
made public in December show a gratifying in 
crease in the savings deposits of the people of 
the United States. The New Englanders have 
led in their per capita savings deposits for 12 





years (which is the period considered in these 
statistics) leading in 1924 with $443 per capita. 
This is followed by the middle Atlantic States 
with $305 per capita. Perhaps the New Eng- 
lander’s longer background of thrifty living has 
something to do with his constancy. Larger 
savings deposits in the banks of the United 
States mean, first of all, that Americans are 
leaving behind their extravagance and trinket- 
purchasing of the after-war period, and are com- 
ing back to the good old thrifty idea of spend- 
ing less than their income, saving a portion, 
getting their money’s worth for each purehasc, 
and giving the banks, by the use of their sav- 
ings, a chance to help in the better development 
of their communities. 

I believe, therefore, that a continuance of our 
present policies should lead us to a gradual and 
consistent advance and prosperity that should 
mean much to good business and good living in 
America. 


G. F. DICKSON, MINNEAPOLIS, MINN. 
President Manufacturers’ Club 

All signs point to a general expansion of busi- 
ness along conservative lines in 1925. No boom 
is anticipated or desired 
by manufacturers, who, 
as well as other business 
interests, learned their 
lesson during the lean 
years since 1920. They 
are counting on a legiti- 
mate and healthy in- 
crease in the demand for 
their products. While 
some lines have experi- 
enced improved condi- 
tiong in business early 
this winter, there has as 
yet been no marked 
change locally in indus- 
try as a whole. The 
Kast, naturally, has felt 
the benefit of the better 
economic conditions first, 
but the conelusion is in- |i 
evitable that by next 
spring, at furthest, it will extend to the North- 
west. At no time have our manufacturers been 
in a stronger position than today to meet compe 
tition or to render better service to their cus 
tomers. Inventories have been reduced, over 
head cut, unnecessary expenses eliminated, pro 
duction methods improved and organizations 
keyed up to greater efficiency in every depart 
ment. 





FRANK P. FLINT, LOS ANGELES, CAL. 
Director, Los Angeles Investment Co. 

There is every indication that Los Angeles 
will have an extremely successful year. During 
the past twelve months 
the home building com 
pany with which I am 
connected has put over 
the largest construction 
program it ever at- 
tempted. For the year 
1925 it will work on an 
even larger scale. We 
expect to build an aver- 
age of two houses a day. 
That sentence sums up 
what we think of busi- 
ness for 1925. 

The investment mar- 
ket is 
good. Industrially the 
city is forging ahead as 
no other city of the na- 
tion. All in all the out- 
look is very good indeed. 


exceptionally 








FREDERICK B. PATTERSON, DAYTON, 
OHIO 
President National Cash Register Co. 

The new year should be a banner year in 
American prosperity. The uncertainties and 
doubts that marked the 
last twelve months have 
all passed away. The 
election has been settled 
and the continuance of 
sound economics in our 
governmental policy s- 
sured. 

With = agreement 
reached on the problems 
of foreign debts and 
reparations, the outlook 
in Europe is_ brighter 
now than at any time 
since the war. Already 
American exports have 
inereased, and further 
gains may be expected 
during 1925. 

The close of 1924 sees 
American labor drawing 
the highest rate of 
wages ever paid except during the World War. 
Agriculture has been greatly improved by the 
abundant crops of the year just ended, and 
the inereased prices. The raise in wheat was 
particularly helpful. Pig iron, the most infal- 





lible business barometer, is in greater demand 
and at a higher price. 
have been breaking records. The stock market 
is experiencing unusual activity. 


Freight car loadings 


I am convinced that in the year 1925 the 
United States is facing its largest opportunity. 
The field for expansion is broad, and there 
exists an overwhelming impulse toward lasting 
and genuine prosperity. 





A. W. LEONARD, SEATTLE, WASH. 

President Puget Sound Power & Light Co. 

Business and industry in the Pacific North- 
west have never faced the immediate future 
with more cheerful cer- 
tainty of full employ- 
ment and enlarging op 
portunity. It would be 
trite to say that confi- 
dence has been restored, 
for this section of the 
country already seems 
to be well past that 
point and moving on 
ward. Judged by bank 
clearings, building ree 
ords, factory 
the statisties of foreign 
and domestic commerce, 
and all the ordinary in- 
dices of activity, the 
whole Pacifie Northwest 
is doing extremely well 
and is in the way of 
doing better. 

In lumber and forest 
products, the largest of our basic industries, 
there seems to be ample assurance of continu- 
ous and profitable movement. Although Pacific 
Northwest industry has become much diversified 
in recent years, the condition of the lumber 
market still exerts well defined pressure on all 
other lines. 

In our own line, the Puget Sound Power & 


figures, 





Light Company maintains its established policy 
of keeping in advance of requirements. During 
the past year we have carried forward a con- 
siderable program of development, which will be 
pressed with increased energy. 

The Pacific Northwest is more than hopeful. 
The people here have not been disposed to wait 
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for prosperity to be conferred upon them by 
outside agencies. With overwhelming majorities 
in the recent they rebuked 
toward radicalism, and 
a running start along the 


elections, every 
tendency have given 


themselves 


legitimate 


highway 


ot progress. 


L. T. CARROLL, SEATTLE, WASH. 

President Pacific Car & Foundry Co. 
With the advent of the new year all lines of 
trade, including the railroads, are looking for 
ward confidently to in 
proved activity in busi 
While the 
is tempered largely with 
hope, still there is much 
on which to 
feeling of expected im 
The 


factory outcome of the 


ness, feeling 


base the 


provement. satis 
November elections, 
coupled with the accept- 
conditions for 
the settlement of Euro- 
problems, should, 
with the resultant re- 
turn of confidence, 
which while to some ex- 
tent 

bring 
although 


ance of 


pean 


psychological 
about a 


, 
return, 
gradual, of 
general prosperity. 

The lumber business, 
Which has suffered as much as, and possibly 
more than, other lines, should show improve- 
ment. ‘lo some extent it has already felt a 
change for the better. 

In the car equipment business, it is expected 
that the new year will bring out additional pur- 
chases by the railroads, thereby creating in- 
demand for car material. While all 
cars built today call for increased quantities of 
steel, there still remains the ever present de- 
mand, in building rolling stock, for large quanti- 
ties of lumber, and it seems that railroad pur- 
chases are intimately related with activity in all 
lines of production. 

We all should feel and realize that a gradual 
increase in business coupled with a slow but sure 





creased 


increase in prices is much more to be desired 
than that end suddenly and 
react to the detriment of every one. 


boom conditions 


FESTUS J. WADE, ST. LOUIS, MO. 
President Mercantile Trust Co. 

It doesn’t take a pair of rose-colored specta 
cles to see good business ahead. 
summed up show a re 
sult which is most grati- 


All conditions 


fying. 

Not for a long time 
has business been 
tempted to inflation as 
it has been lately by the 
cheapness and 
dance of money. 


abun- 
That 
this condition has been 
true for months and 
that inflation 
now exist, or at least is 
not apparent, is a good 
It seems that the 
present generation of 
business men has learned 
the lesson that 
are on the other side of 
mountains and that de- 
pressions follow booms. 

It is true that in the 
past sharp rises in the stock market have been 
the forerunners of boom times. However, I be- 
lieve the present acceleration is nothing more 
or less than favorable reaction from the election 
of a business administration. In 


does not 


ig 
sign. 


valleys 


many cases 





the rails led the rise, often pulling other in- 
dustrials up with them. This is perfectly nor- 
mal and a natural reaction, as the chastisement 
by ballot administered to the radical element 
has encouraged the railroads to expect little or 
no unfair regulatory legislation at this short 
session. In the absence of such legislation the 
railroads will be able to expend more to improve 
their service and increase their equipment, hence 
the favorable bearing on the other industrials. 
The farmer has had a great grain-profit year, 
and though the ‘‘farm problem’? is still with 
us, one hears less of it than formerly. There 
always will be a ‘‘farm problem’’ as long as 
five million stockholders try to run a business 
without a set of officers or board of directors. 
gut the farmer has money to spend and the 
railroads have money to spend, which conditions, 
in themselves, are enough to bring prosperity. 
E. W. DECKER, MINNEAPOLIS, MINN. 
President Northwestern National Bank 


The people of the Northwest look forward 
renewed 


to the year 1925 with 
hope, and also with re- 
newed determination to 
do better work than ever 
before. We are diversi- 
fying more in our farm- 
ing business; we are 
making scientific investi- 
gations which are bound 
to improve our methods 
in every way. The very 
general eradication of 
the barberry bush un- 
doubtedly is helping to 
ward off the danger of 
black rust, which has 
been a menace to our 
wheat crop. We are 
learning more to work 
together, farmers, busi 
ness men and bankers, 
and we purpose to move 
forward with a united 
front, believing and expecting that we will have 
our share of the world’s prosperity in the next 


courage and 





few years. 


M. A. TRAYLOR, CHICAGO 
President First Trust and Savings Bank 
Many holiday seasons have passed since the 

people approached the new year with as much 
joyous anticipation as 
characterizes their 
look toward 1925. While 
fundamentally condi- 
throughout — the 


NOW 


tions 
world have undoubtedly 
made forward strides in 
recent months, the psy- 
chology of mass think- 
ing’ will likely play no 
little part in the busi 
ness world for the com 
ing year. It seems per- 
fectly safe, therefore, 
to expect that improved 
fundamentals, plus mass 
optimism, will give the 
country a fairly large 
measure of business ac- 
tivity in the immediate 
future. The extent and 
duration of this pros- 
perity will depend upon the good judgment and 
sound policies pursued by our entire population, 
because all of us, from laborer to capitalist, 
must understand that none can take advantage of 
the situation to his own apparent peculiar benefit 
without meeting in due course a retaliation from 
the rest of the community, which will inevitably 
end in trouble for all. 





The year now closing will leave a record of 
satisfactory performance in economic progress. 
At this period, commemorative of peace on earth 
and good will toward men, may we not hope 
that the New Year will make a like large con- 
tribution to the cause of future, permanent 
peace among the peoples of the world? 

C. H. MARKHAM, CHICAGO 
President Illinois Central System 

There will certainly be an expansion of busi- 
ness activity in 1925, according to all of the 
favorable signs to be 
seen at the close of 1924. 
There is no more reli- 
able measurement of 
current business activ- 
ity than the volume of 
freight traffic handled 
by the railroads, for 
transportation is essen- 
tial in all commercial 
operations. Late in 
1924 the volume of 
freight traffic—and con- 
sequently the activity of 
business — reached new 
high levels, but there is 
general agreement that 
the 1924 peak will be 
exceeded during the coming year. Not only is 
there a prospect for business expansion during 
the coming year, but, unless something unfore- 
seen interrupts, it is believed the expansion will 
continue for several years. 

The prospects for the future of business gen- 
erally augur well for the railroads. If the public 
will allow them to share in the benefits of the 
increased earnings that are expected, it is rea- 
sonable to expect that the railroads will be able 
to equip themselves so as to discharge faithfully 
and adequately their utmost responsibilities to 
keep themselves fully abreast of traffic demands. 

The railroads have made plans for continu- 
ing for another year the program that was be- 
gun in 1923 of improving their facilities on a 
scale calling for the expenditure of more than 
one billion dollars a year. This is highly im- 
portant to the lumber trade because of the 
vast quantities of lumber used in railway con 
struction projects of all kinds. But it is of even 
more importance to the lumber trade to know 





that when Jumber is moving on a large scale 
there will be ample transportation to take care 
of all demands. 


JOSEPH P. DAY, NEW YORK 
President Joseph P. Day (Inc.), Real Estate 

The United States today is 
dawn of the greatest era of prosperity in its 
history. I have just 
completed a financial, in 
dustrial and merchandis 
ing survey, through in 
terviews and_ corre 
spondence with business 
leaders in all sections 
of the country. 

IF'rom all I can see, it 
is real prosperity this 
time, not one of those 
‘*hoom’? flare-ups that 
may pass within a few 
months. We are right 
now in a period of sun- 
shine for business that 


enjoying the 


will last about two 
years and possibly three 
years. 


There has been in cer- 
tain sections of the 
country an overproduc- 
tion of high class apartments, with a resultant 
drop in rents. There has been an under-produc- 
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tion of cheaper apartment houses and rentals in 
these lines are due to further increases. 

The manufacturing concerns in which I am in- 
terested are back at full production. This in- 
cludes the Union Carbide Co., which in the early 
all was operating at low ebb. 

I spent nearly $500,000 in advertising in 
1924. I will increase the appropriation in 1925 
to show my faith in the return of better times. 

The real estate business in New York City 
showed a gain for November, with further im- 
provement for December. The real estate busi- 
ness will continue to show improvement in the 
coming year. 


L. M. DAVENPORT, SPOKANE, WASH. 
President Davenport Hotel Co. 

The demand for lumber, as well as for lead 
and other products of our mines, has shown a 
large and gratifying in- 
crease, and the prices 


are tending gradually 
upward. This is proof 
of better conditions 


elsewhere, and is the 
promise of a much bet- 
ter year throughout the 
Inland Empire in 1925 
than in 1924. Stimu- 
lated by the higher price 
of metals, I _ believe 
there will be more old 
fashioned _ prospecting 
this coming season than 
in many years. This al- 
ways carries with it the 
possibilities of discov- 
ery of some of that vast 
mineral wealth which 
we know still lies hidden 
in our mountains. 

Heavy autumn rains, together with copious 
snowfalls on the mountain ranges, make condi- 
tions ideal for agriculture in 1925. During 
1923, this section produced more than $400,000,- 
000 in new wealth. More than $50,000,000 of 
lumber is shipped annually. 
of white pine timber in the world is here. The 
official Government estimates place the value 
of the 1924 crop of apples, potatoes, hay and 
grain at $232,633,920. 

Nothing could better indicate the soundness 
of the expectation of continued and increasing 
prosperity of this section than the announced 
improvements and developments here of the 
transcontinental railroads, which are contem- 
plating some of the most extensive operations 
in their history. 


A. 8S. KERRY, SEATTLE, WASH. 
President Kerry Timber Co. 

Here in the Northwest the big business is 
lumbering. Big business is the doing of things 
in a big way. We have 
needed big business to 
tackle big jobs, yet our 
part in big business 
made us one of the 
scapegoats in politics 
during the year just 
closing. 

The demagog thrives 
on denunciation. He 
must have a target to 
shoot at. The size of 
our industry made us 
one of his targets. Some 
people who listen to the 
demagog, through sheer 
force of reiteration, 
come to believe what he 
Says. Away out here in 
the Pacifie northwest 
our State of Washington 
was placed by the fore- 


The greatest body 








casters in the striped column made for radical 
States. We were, therefore, suffering double 
punishment and sugpense while waiting for the 
voice of the people that would be heard on 
Nov. 4. It is needless to say what the reaction 
brought by the election meant to our country 
as a whole. Out here we have reason to be 
doubly jubilant. . 

The best evidence to me of the psychological 
effect of the indorsement, at the recent election, 
of sound business principles, was expressed in 
a deal that I was about to make for some 
timberlands. The deal was a reasonably large 
one, representing eight hundred million feet. 
I was to meet the principals in St. Paul on 
Nov. 6. Purposely arriving a day ahead, I 
found the principals there. Even though we 
met a day earlier than we had expected, as a 
result of the election the transaction was closed, 
and we departed for home on that same day. 
Ordinarily this transaction would have taken not 
less than a week to close, which should be 
evidence of the wonderful effect of the elimina- 
tion of radicalism from the business of the coun- 
try, which I am sure will demonstrate itself 
during 1925, and I believe that I am safe in 
saying it will be one of the most satisfactory 
years in the history of the industry on the 
Pacific coast. 


W. R. RUST, TACOMA, WASH. 
President Chicagoff Mining Co. 

The feeling of general confidence is the most 
important factor in the business outlook. The 
business men of the 
country have that feel- 
ing. The outlook for the 
lumber industry, which 
is the mainstay of busi- 
ness in Tacoma and the 
Northwest, is particu- 
larly good. General in- 
dustrial conditions 
throughout the country 
have been steadily im- 
proving since the elee- 
tion, and JI look for a 
healthy period of pros- 
perity in almost all lines. 

The mining industry, 
[ am sorry to say, is the 
one exception I have 
noted. The cost of metal 
production has risen tre 
mendously while the 
price of all metals, ex 
cept lead, is still very low. There are few new 
mining developments coming in. But aside from 
this one industry I can see only prosperity for 
the rest of the country during 1925. 


L. K. SALSBURY, MEMPHIS, TENN. 
President Delta & Pine Land Co. 


The outlook for business during 1925 is the 





most encouraging since the outbreak of the 
World War. Cotton is bringing «a remunera 


tive price, and the agricultural population of 
the United States is far more prosperous than 


since 1919 and the earlier months of 1920. 
This means a tremendous purchasing power 


which, in my opinion, can not fail to stimulate 
unusual activity in raw materials as well as 
finished 
cerned. 


products so far as Amerien is con- 

I believe the position of Europe, Russia and 
Japan is financially and industrially sounder 
than at any time since 1914. Exports of cotton 
from the United States to those countries thus 
far this season are the biggest since 1913. Spin 
ners it. the United Kingdom who are large 
stockholders in the Delta & Pine Land Co. and 
who operate 106 mills with combined resources 
of approximately $400,000,000, are sending me 
reports reflecting the most favorable outlook 


for the textile industry abroad ever witnessed. 
Foreign demand for southern hardwoods and 
pine is steadily increasing and other raw mate- 
rials are flowing overseas in larger volume. 
Exchange rates, too, are showing pronounced 
strength and far greater stability than for a 
number of years. 


H. E. BYRAM, CHICAGO 


President Chicago, Milwaukee & St. Paul 
Railway 

It seems to those of us who are interested 
in the western, and particularly the northwest- 
ern part of the country, 
that the outlook for 
1925 is very favorable. 
The buying eapacity of 
the agricultural inter- 
ests, which is the dom- 
inating influence in the 
West and Northwest, 
has been greatly cur- 
tailed by the low prices 
and reduced production 
of agricultural products 
that have prevailed for 
several years since the 
war, but this year pro- 
duction has been consid- 
erably increased and 
prices are much better. 
The indications are that we have passed through 
a eycle of unfavorable years and are now en- 
tering upon a cycle of favorable years for this 
industry, and if so for the territory generally. 

Of course, the farmer’s trouble cannot be en- 
tirely remedied by the improvement of one year, 
but the results of this year have at least been 
encouraging and the outlook for next year con- 
tinues to be encouraging. This being the case, 
it should be of particular interest to the lumber 
interests because the purchase of their products 
by the farming interests undoubtedly has been 
restricted by the depressed conditions that have 
prevailed for several years, and if the present 
outlook is realized it should mean a greatly in- 





creased consumption of forest products in the 
West and Northwest during the coming year. 
The year 1924 has not been a good year for the 
railroads of the Northwest, but if the improve- 
ment of recent months continues, 1925 should be 
better for the people served by the railroads, and 
incidentally for the railroads themselves. 


JOHN F. HYLAN, NEW YORK 
Mayor of the City of New York 


The business situation satisfies me in every 


particular. 


I see for 1925 a period of increased 
prosperity for the peo- 
ple of this city and for 
the rest of the country. 
There is no question in 
my mind that the period 
of better business will 
continue. 

I am gratified that 
the Port of New York 
has rallied to the ocea- 
sion in the lumber in- 
dustry. I 
New York will continue 
to be‘the center of this 
great industry and that 
we will be enabled year 
after year to care for 
more and more lumber. 

I am gratified to learn of the record made 
by New York this year in the distribution of 
lumber. I am told that we have helped to cre- 
ate the greatest turnover in the history of the 
lumber industry. We will go still further as 
requirements are made. 

No industry will find New York lacking in 
facilities to aid its advancement. 


believe that 

















48 AMERICAN LUMBERMAN 


JANUARY 3, 1925 








¢ 


REALM OF THE RETAILER. 








lowa City Benefits by University——-Early Farm Prosperity Foreseen— 
Insistence on Margin on Each Line Carried Has Helped Retail Profits 


As the holiday season bore down upon us, 
the inkslinger of this department stopped 
off in Iowa City in his search for ways and 
means of retailing lumber. We were not 
the only calamity to visit the great open 
spaces of the Corn Belt. Simultaneously 
with our arrival the advance guard of a 
monster cold wave blew into town and 
stopped most of the activity in which we 
are principally interested. We saw a few 
trucks, fringed with icicles and red faced 
drivers, hustling as rapidly as the slippery 
streets would permit to distribute their jags 
of finish to houses that were nearing com- 
pletion; but most of the dealers were stick- 
ing to steam heated offices, busily figuring 
up inventories. That is a proper job for 
cold winter days, though it may or may not 
be a pleasant one. 
Judging from fig- 
ures shown us in the 
various yards, the 
inventories are 
bringing satisfac- 
tion to the parties 
of the first part in 
the old capitol of the 
Hawkeye State. No, 
Iowa City is not now 
the official headquar- 
ters of Iowa, and it 
has not been for 
many years. But at 
one time it was, and 
the old Capitol Build- 
ing now houses at 
least part of the law 
school of the State 
University. 

Unlike some of her 
sister States in the 
middle West, Iowa 
has not centralized 
all her State schools 
of collegiate rank in 
the State university. 
Agriculture is taught 
in the big plant at 
Ames, and the teach- 
ers learn about the young idea at Cedar 
Falls. So the State university does not 
have as many students as some of the com- 
posite schools in the Mississippi Valley. 
But it does instruct some 7,500 in the course 
of the year, and the Iowa football team has 
given the institution some advertising dur- 
ing the last few years that is quite pleasant 
to the old grads. The medical school holds 
very high rank, accordi:.g to the reports of 
persons who should know about such things, 
and several millions of dollars available for 
new buildings and equipment will very soon 
add to that prestige. A new hospital that 
is said to be the last word in such matters 
will be built during this coming season. The 
university grows at a great rate, and those 
who are responsible for planning the phys- 
ical equipment are said to believe that 
within a very few years the academic popu- 
lation will number in the neighborhood of 
20,000. They are planning the plant so that 
it can be expanded to this point or beyond. 


Courtesy Rock Island Lines 
The cast side campus of the University of lowa, Iowa City, as seen from an airplane. The 
white Colonial tower, a dome supported by columns, identifies the old Iowa capitol, now used 
by the uniwersity as an administration building 


It is estimated that each student spends on 
the average about $1,000 a year for this 
and that. Do your own multiplying. The 
total you arrive at will explain why the 
business men of Iowa City look upon the 
university as their most profitable plant, 
measured in local finance. 


University Benefits Are Indirect 


While Iowa City lumbermen don’t get a 
great deal of business directly from the 
school, either from the students or from the 
administration, they get much business in- 
directly. The city has some trouble keep- 
ing up with the university. There are quite 
a number of fraternity and sorority houses, 
but I suppose the great majority of students 
rent rooms in private homes. These must 





be built; and it takes a lot of them to shelter 
a group of students numerous enough to 
compose a small city. And what a colorful 
community it is! Some of us old timers 
who conveniently forget how we behaved 
when we were of college age shake our old 
wooden heads over the behavior of the ris- 
ing generation. Not that the rising genera- 
tion cares many hoots what we think; but 
that doesn’t stop the shaking. We were 
reading today that the difference between 
a cud-chewing cow and a gum-chewing girl 
is that the cow looks thoughtful; a witticism 
worthy of some of us sour old pickles, but 
it really came out in a college magazine of 
fun. We have not been solicited to defend 
American coilege youth; but we are guess- 
ing that ten years from now they’ll be doing 
a lot of the necessary work of the world and 
that forty years from now some of them 
will be shaking their heads over the as yet 
unborn collegians of the class of 1965. 

The first yard we visited was that of the 


Nagle Lumber Co., the plant that used to 
belong to R. L. Dunlap. Mr. Dunlap has 
transferred his retailing activities to Ohio 
and is putting his excellent methods to work 
in one of the suburbs of Cleveland. Heisa 
graduate of the Iowa university law school 
and is, I believe, a past president of the 
Southeastern Jowa association. He has long 
been a believer in the practical efficiency of 
the association idea when properly used, 
and they tell me he is going on with asso- 
ciation work in his new locality. I’m told 
he is president of the Ohio district associa- 
tion where he now lives. The Ohio associa- 
tion, like a good many other large and 
progressive organizations of retailers, is 
built on a kind of federated basis, with 
the State divided into districts where 
purely local prob- 
lems are handled in 
a local way. 

The Nagles are 
carrying on the yard 
with the same old 
energy and efficiency 
to which it was ac- 
customed under the 
Dunlap regime. 
These people have 
consolidated a cou- 
ple of yards, and at 
present Iowa City 
rejoices in four 
yards instead of five. 
Lee Nagle, to whom 
I talked, said very 
candidly that be- 
cause of the land 
boom of a few years 
ago and the short 
corn crop of 1924, 
the selling of lumber 
is just a little more 
difficult than it was 
before the war and 
a little more difficult 
that it will be in the 
near future. Iowa 
got unfortunate and 
rather inaccurate advertising these last 
few years. During most of its period of 
Statehood, Iowa has been rich to the point 
of opulence and probably has created a bit 
of jealousy in other and less favored local- 
ities. It is only human nature to talk about 
a wealthy man or a wealthy community that 
in a time of temporary difficulty must get 
up and scratch to keep things going along 
at the old rate. 


Farm Slump Improved Retailing 


We have a guess that this temporary bur- 
den will in the long run be a valuable edu- 
cational experience for Iowa dealers. It 
isn’t one that any of us would pick out if 
we had a free choice. But it is inspiring to 
see the way these Iowa dealers carry on un- 
der this temporary clouding of the skies. 
In the first place it is hastening a little bit 
the natural process of consolidating yards 
and improving the service offered. In the 
older parts of the country this consolidation 
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has gone much further. Just how far it 
ought to go in a particular place depends 
upon the kind and amount of service that 
local customers want and will use. But as 
the old pioneer ideas change over, there is 
less and less place for the primitive yard 
that carries merely a stock of lumber of the 
few kinds and grades needed in a pioneer 
community. The stock becomes larger and 
more varied, and the various kinds of ser- 
vice become of more and more importance. 
This means a bigger stock and a bigger 
payroll; and these things are practically 
justified only by larger sales. So here you 
have the elements that make for the newer 
retailing; a retailing that grows and 
changes with the community it serves. 


Eliminate Old Leaks and Wastes 


In the second place, these Iowa dealers 
are learning anew some of the things they 
have long known; for instance, that little 
leaks sink great ships. Even when old 
methods are not radically changed in kind, 
they are tightened up. Dealers are after 
the old wastes, both in the yard and in the 
office. In the last few weeks I have heard 
men, not only in the lumber business but in 
quite alien kinds of trade, say they have 
been learning how to hold their net profits 
up to the old standard even when gross sales 
have dropped off. They have done this, too, 
without increasing their margin of gross 
profit. This achievement will be a lasting 
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care in buying he would turn all items in his 
stock at equal speed. There were but two 
grades, No. 1 and culls; and all No. 1 stuff, 
regardless of size or length, retailed at $10 
a thousand. Under these conditions it 
wasn’t hard to arrive at this mark-up. Cost 
and handling price and turnover were so 
nearly uniform that what was fair for one 
item was fair for all. 


Volume Largely Determines Mark-up 


It isn’t hard to guess that with such a be- 
ginning the matter of mark-up should de- 
velop along rather haphazard lines. When 
different items cost different amounts it was 
but natural to work out a fixed percentage 
margin and apply it to all items, regardless 
of their speed of turnover. As long as rela- 
tive sales among the different items re- 
mained uniform, this system of mark-up 
might close the year with a satisfactory 
showing of net profit. But if there should 
be a shift of volume, so that the money mak- 
ers decreased and the money losers in- 
creased in total sales, this net profit might 
easily vanish, while total volume of sales 
remained about what it had been. Every- 
body knows these things and has long known 
them; but not everybody makes even a sim- 
ple effort at departmentizing his stock— 
until he is actually confronted by a situation 
that requires him to make every sale count 
in the profit column. 

Mr. Nagle told me that while volume of 


best yard in town by a dam site.” Not pro- 
fane, you understand, but just geograph- 
ically descriptive. 


Old Yard Finds Farm Trade Slow 


The Wallace Lumber Co., one of the long- 
established Iowa City yards, lies a little 
southeast of the center of town. This busi- 
ness is now in charge of Ben P. Wallace. 
Mr. Wallace tells me that trade in town has 
been good, but that farmers have been a 
little slow about buying; some because they 
have mortgages that take a good deal of 
caring for, and still more because they want 
to see general farm finances improve a lit- 
tle before they add much to the capital in- 
vestment of their places. Mr. Wallace feels 
a bit resentful over the unfavorable publicity 
that eastern papers and some of Iowa’s own 
public officers have given the State. He 
thinks that probably the eastern papers 
ought to know better, and he is quite sure 
the statesmen should. 


Propaganda Scares Off Bankers 


“Our junior senator is not helping us a 
bit in this particular,” he said. “He has 
political projects that he wants to further, 
and he furthers them, or tries to, by telling 
the country that Iowa is broke. It isn’t 
broke, never has been and never will be. 
But when Iowa banks go East to borrow 
money—and all banks have to borrow money 
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When every item of stock is pulling for all it’s worth in the right direction, there’s some hope of the Profit team winning its margin over the Costs 


advantage both at the present time and in 
the near future when trade goes back to the 
old full volume. When that happy time 
comes, and it can’t be long delayed, the in- 
creased efficiency of retailers will carry a 
share of advantage to the public in the form 
of closer prices. 


Making Every Line Pay Its Way 


This increased efficiency, to mention one 
specific item, is making every line in the 
yard pay its own way. More and more deal- 
ers are departmentizing their lines, either 
formally or informally, to make sure that 
they are getting enough for the things they 
sell. More than one retailer has woke up 
to the fact, after some suspicion and in- 
vestigation, that on certain lines the more 
he sells the more he loses. This, again, 
goes back a generation or two to pioneer 
conditions. I remember being shown an old 
account book of an Iowa yard, dating back 
to a period years before I was born. 
Nothing but lumber was carried, and it was 
stock that had a rather even sale; that is, 
everybody built practically the same type 
of house and barn, and if a dealer used any 


sales had not been what he could have 
wished, nevertheless his records and his in- 
ventory were showing that net profits were 
satisfactory, and in fact were holding up 
even with the best years. He attributed 
this to the care and thought the company 
has given to this matter of detail, to see 
that it got a fair profit on every sale. 

Mr. Nagle also told me that the univer- 
sity buys quite a bit of lumber locally in the 
course of a year. The university itself 
brings little if any lumber in from outside. 
When a big building is erected, the purchase 
of lumber is, of course, in the hands of the 
contractor; but during the year the univer- 
sity must make a good many repairs, and it 
uses a good lot of lumber in its shops and 
in one place and another. This makes a 
nice little addition to local sales. But even 
so, the indirect benefit which the yards get 
from the big school amounts to a good deal 
more than the direct. 

All four yards in the city are east of the 
river and are rather close to the center of 
the retailing district. The Nagle yard is 
near the river, and in the days of Dunlap’s 
ownership it used to advertise itself as “the 


at times—they find that eastern bankers 
don’t want to take Iowa paper as collateral. 
You can hardly blame them, at that. They 
say, ‘Senator Brookhart says Iowa farmers 
are bankrupt. A senator would hardly say 
that about the biggest industry of his own 
State if it wasn’t true. He’s a farmer him- 
self, so he says, and he ought to know.’ As 
a result, Iowa banks have trouble in getting 
money they’re perfectly able to take care 
of, and that their customers need. You'll 
find that big insurance companies are loan- 
ing lots of money in Iowa for building 
houses, and they know pretty well -what 
they’re about. They investigate for them- 
selves. This insurance money is helping out 
a lot. But the banks that are the natural 
money agents are hampered in their work. 


Farmer and Laborite Don’t Mix 

“T’ve known the senator quite a while. He 
lives down here on a so called farm of about 
ten acres just outside the town of Washing- 
ton. I believe he does own a farm in some 
drainage land near the Mississippi, but that 
is a speculative deal and no more represents 
good Iowa land or general Iowa farming 
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than, in my opinion, the senator represents 
settled Iowa opinion. He was pretty well 
discredited in the election. The majority of 
200,000 that he claimed before the election 
dwindled to less than 1,000 when the votes 
were counted. Of course he tried to com- 
bine two elements that don’t mix. Farmers 
naturally want high prices for produce and 
low wages for labor. Labor wants low prices 
for the food raised on farms and high wages 
for themselves. 

“It’s a little early to tell how house 
building in Iowa City will go next year. 
It’ll depend pretty much on the amount of 
money available for building loans. I’m 
pretty well satisfied that there are plenty 
of people who want to build and will do it 
if they can get reasonable loans. The local 
Building & Loan is a good institution that 
is growing steadily. But it isn’t big enough 
to care for everything. 

“House building in town during 1924 was 
pretty good. Most of it came early in the 
season, but it just happened that way. Every- 
body was ready to build and started in the 
spring. We have some houses to finish up 
yet, but the bulk of the business was crowded 
into the spring months. There hasn’t been 
any slackening off in the general desire to 
build, as far as I can see, and I believe this 
desire will continue through the coming: sea- 
son. We’re counting on it.” 

The other two Iowa City yards next week. 


To Produce Standard Window Sash 


Denver, CoLo., Dec. 29.—The Pacific Lumber 
Co., of Denver, has just recently moved into its 
new planing mill which, though small, is a 
model in neatness, compactness and convenience. 
All of the machinery has not been installed, but 
enough is installed to keep the workmen busy. 
Every bit of the machinery is electrically driv- 
en and milling costs have been reduced to such 
an extent that the firm can now make its win- 
dow sash cheaper than they can be purchased 
in the East and laid down in Denver. This 
company, it is understood, is the first Denver 
lumber company to engage in manufacturing 
standard sized window sash. Nearly all of the 
companies have been manufacturing special 
sizes, but have been unable to compete with 
eastern mills on regulation sizes. Following the 
experience of the Pacific Lumber Co., it is 
probable that other Denver firms will follow 
suit and window sash will be manufactured in 
Denver for distribution throughout the Rocky 
Mountain region. 


An extraordinary feature of the mill is the 
dry kiln. W. M. Duff, manager of the company, 
conceived the idea of utilizing some of the fur- 
nuce room heat for the kiln. He had the boiler 
room constructed lower than it would necessarily 
have to be for usual purposes, and constructed 
the dry kiln directly over the boilers with noth- 
ing but a concrete slab between. 


Mr. Duff finds that production costs have been 
cut largely by working conditions. The mull is 
exceptionally light, well ventilated, well heated 
in the winter time and an agreeable place in 


which to work. Next year an addition to thie 
mill doubling its present capacity will be con- 
structed. Starting seven years ago with one 
man as an assistant, Mr. Duff has built up the 
business until now it employs more than sey- 
enty-five men. 


Moves Into New South Side Yards 


The McPhee & McGinnity Co. has just re- 
cently moved into its new south side yards, 
Settling in the new quarters is not yet com- 
pleted and will not be for several weeks, owing 
to the snowstorms of the last few days. 

One of the features of the new yard that is 
not found in other lumber yards generally, is 
utilizing some of the space usually consisting 
of bare walls around the yard, for window dis. 
play purposes. Thus the monotony of the hig) 
board fence, as is usually the case around a 
lumber yard, is broken by something exception- 
ally neat and attractive. There are three groups 
of three windows each, constructed in Spanish 
style—triple arches—which will be used to dis. 
play building materials. At night they will be 
electrically lighted as store windows are. 

This company’s free automobile service from 
its downtown retail store to its plant and offices 
in the wholesale district is greatly appreciated 
by customers during the stormy weather. It is 
more than a mile between the two places and 
the office and plant are not convenient to a car 
line. Hence if a customer makes a mistike as 
to which store he goes to, he has a long dis- 
tance to travel to reach the right place. The 
company maintains a bus line—running every 
twenty minutes—between the two places and 
customers are given free transportation. 


News and Business Ideas for Retailers 


me 


Four Homes Built from One Model 


How will it look when it’s finished? This 
question is invariably uppermost in the mind 
of any individual who contemplates the purchase 
of a made-to-order object—whether it be a suit 
of clothes or a new house. The buyer wants 
to know how the suit will fit, if it is clothing 
he is buying; or what kind of an exterior the 
house will present, if he is planning on building 
a new home. What he is interested in is the 
general impression that his purchase will create 
once it is completed. 

Most people lack imagination and have to be 
shown these points. Sometimes it is done by 
illustrations, but in the main these are not satis- 
factory, for the best they can do is to repre- 
sent two dimensions and the buyer insists on a 
more complete impression than any that can 
be presented in a two dimensional space. The 
result is that the lumber dealer who is attempt- 
ing to sell a new home must drag his customer 
over half the town in an effort to locate a house 
similar to one shown in his plan book, and then 
he may not be able to find one that satisfies all 
the requirements. The fact remains, however, 
that people like to view either a completed house 
of the type they expect to build or else a three 
dimensional model that gives a true idea of the 
proportions, and general aesthetics of the com- 
pleted dwelling. The result is that, oftentimes 
where the interest of the home builder has been 
aroused by a picture or cut in the plan book, it 
is the miniature house which is instrumental in 
making the sale. In a particular sense, there- 
fore, new homes are sold on sight. 

Many lumber dealers have recognized this 
principle and have applied it in their business 
by keeping several miniature homes of standard 
design on hand for use in window displays, ex- 
hibits and display rooms and as an aid in sell- 
ing new homes to unimaginative customers. 
Practically all who have done so will testify 
as to the effectiveness of the plan. 

One of the outstanding examples of how min- 
iature houses have aided the dealer in selling 
new homes is furnished by the O. & N. Lumber 
Co. (Inc.), of Menomonie, Wis. This concern 
not only manufactures miniature homes but 
makes use of them in conducting a retail busi- 
ness. It has several standard models which it 
sells to the trade along with plans and specifica- 
tions. One of the most popular of these models, 


known as the Menomonie, has figured in the sale 
of four homes, all in the same town. This record 
is quite noteworthy since it seldom happens 








One of four homes built in the same city from 
a single miniature house 














Another home built from the same miniature 
with a few alterations 


that four homes in one city are built from a 
single miniature. 

The Menomonie, or Model No. 2 as it is listed 
in the company’s literature, is of English coloni- 
al style and is so designed as to permit minor 
changes in arrangement giving variety to its 
external appearance although not altering its 
distinctive architectural style. Pictures of two 


of the houses built from the Menomonie are 
reproduced herewith. 

The miniature houses turned out by the O. & 
N. Lumber Co. (Ine.) are built from clear pine 
and basswood lumber on a three-quarter inch 
scale. The sides are milled to represent the 
siding and the roof is scored and stained to rep- 
resent wood shingles. They are well painted, 
glazed and ready for shipment. The price of 
the models, including blueprints, is $50. 


Lumber Firm Installs Radio 

SaLT LAKE City, Utau, Dec. 29.—The Gran 
ite Lumber & Hardware Co., of this city, recent: 
ly installed a radio, and is now conducting radio 
dances every week, from 9 p. m. to midnight. 
The company sells radio, and has one of the 
most complete radio departments in the State. 
The management is delighted with the success 
of this department, which is making many 
friends for the firm, outside of the profits on 
the radio sales. 


'‘s@@agagaaan: 


New Retail Lumber Firm Launched 


OmAHA, NEB., Dec. 29.—-N. J. Skogman & 
Sons, who have been in the contracting «and 
building business for forty-five years, of whic 
twenty-one have been in Omaha, have now en- 
tered the retail lumber business. The new con 
cern will be distinct from the building firm, a): 
though the interested parties will be the same. 
A tract at 21st and Paul streets, extending 
block one way and a half block the other, an‘ 
another covering an entire block at 39th and 
Leavenworth streets, with good trackage, have 
been purchased. The entire investment will be 
over $300,000. Work is being pushed to get 
the buildings and other equipment ready for 
the stock which is already coming in, and it is 
expected that the new company will be a going 
concern early in January. It will handle lum 
ber, cement, brick, built-in devices and, in fact, 
everything that goes into a home. 

More PorTLAND CEMENT was produced i? 
the United States last year than ever before. 
It is estimated that the year’s production af 
gregated 150,000,000 barrels. That is within 
12,000,000 barrels of the annual capacity of the 
existing plants, and about an equal :moumt 
above the record production of 1923. 
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Celebration Marks Loading of Billionth Foot of Lumber 


HoQguiaAM-ABERDEEN, WASH., Dec. 27.—On the 
shortest day of the year the Port of Grays Har- 
bor has staged its greatest celebration. It has 
loaded its billionth foot of lumber in the cargo 
trade for 1924; and it has done so, with days 
to spare before the end of the year. With more 
than a billion feet in the cargo trade, and more 
than 400,000,000 feet in the rail trade, the 
mills of the Grays Harbor district will round out 
1924 with a shipping total of at least 1,500,000,- 
000 feet of lumber. It is a record probably un- 
surpassed by any other port at any time in the 
history of the world. 

When the Billionth-Foot Committee of the 
Chamber of Commerce of Hoquiam, where the 
plan for a celebration was conceived and devel 
oped, wired an invitation to A. A. Baxter, of 
San Francisco, that well-known official of the 
Douglas Fir Exploitation & Export Co., an- 
swered, saying: ‘‘I hope that particular bil- 
lionth foot is going to a foreign port.’’ 

Mr. Baxter’s hope is being realized. As a 
part of the celebration last Sunday, the Japa 
nese ‘*K?? liner Kashu Maru, gayly bedecked 
with flags and bunting, lay at the port dock. 
It received the billionth foot as the crowning 
part of its cargo for Japan. It was chance, 
purely and simply, that the Kashu Marw ar- 
rived here for the distinction that has been con 
ferred, so to speak, by the hand of fate. The 
ship happened to be here at the moment the 
cargo total for the port 
of Grays Harbor reached 
the billionth foot; and 
the date happened to be 
the winter solstice. 

Both Aberdeen and 
Hoquiam took part in 
the ceremonial. On the 
wharf alongside the 
Japanese liner lay an 
§0-foot fir spar, squared 
to a width of thirty 
inches on each of the 
four faces; and on this 
spar was a banner with 
the legend: ‘‘ This Stick 
Contains The Billionth 
Foot; Shipped in 1924, 
from Grays Harbor, 
Wash., by Water.’’ 


Speakers at Dedication 
Ceremonies 


The master of cere- 
monies was J. Ii, Stew 
art, of Aberdeen. There 
were brief remarks by 
Pliny L. Allen, State 
senator, who spoke as 
the representative of the Seattle Chamber of 
Commerce. The principal talk was made by 
Frank H. Lamb, of Hoquiam, president of the 
Port Commission, who crowded a great deal of 
information into a brief address, saying: 


Montesano, Wash. 


In order that those not familiar with figures re- 
garding the measurement of lumber may under- 
stand what a billion feet means, muy I illustrate 
it by saying: 


A billion feet of lumber would lay a one-inch 
board four feet wide around the earth at the 
equator. 

It would build a plank road three inches thiek 
and twenty feet wide from the Atlantie to the 
Pacifie ocean. 

It would load from 250 to 300 of the largest 

type sea-going cargo vessels. 
It would build 50,000 homes of the average 
size. , 
_ Three factors have been instrumental in bring 
ing about this wonderful record in a year when 
lumber production is less in most districts. They 
are: The superior quality of Grays Harbor lum- 
ber; the splendid shipping facilities afforded by 
the harbor and port of Grays Harbor; and the 
vision and energy of Grays Harbor lumbermen. 


Our thoughts today should be directed to the 
future. The industrial growth of Grays Harbor 
depends upon the further development of our har- 
bor and shipping facilities. We need to put more 
money into the work, and will ask the legislature 
to give us the power to raise more money for chan- 
nel dredging. This, with the Government work 
at the entrance, should give us within a few years 


Officials at Billionth-Foot celebration. 
dent Hoquiam Chamber of Commerce; Frank H. Lamb, president 
Port Commission ; 


a 40-foot entrance and adequate channels in Grays 
Harbor. 

The second thing we should be thinking about is 
the making of our lumber industry permanent. 
This can be done, if taken up before it is too late. 
Nature has favored us With every facility for re 
producing, during the ages to come, a timber crop 
here on Grays Harbor. 

I beseech you today to lend your every effort to 
all measures that will build up our harbor, extend 
our business, and render permanent our lumber in- 
dustry by the reforestation of our cut-over lands. 


Loaded Aboard a Japanese Ship 


At the close of the speech-making, Mildred 
Peterson, of Aberdeen, and Clara Lamb, of 
Hoquiam, affixed hooks into cables about the 
spar, the cranes of the port commission clanked, 
and the 80-foot stick containing the billionth 
foot swung easily as a toothpick to the deck 
of the Kashu Maru. On the wharf the crowd 
cheered, and the cameras clicked; and on the 
ship, officers and sailors of the Japanese crew 
looked calmly on. 

In the throng on the wharf were: 


Alex. Polson. logger and lumberman, of Ho- 
quiam; L. W. Taft, president, and F. W. Mathias, 


executive secretary Hoquiam Chamber of Com- 
merece; Frank Hill, manager Twin Harbors Steve- 
dore Co.; E. K. Bishop, Bishop Lumber Co., repre 
senting the Aberdeen Chamber of Commerce ; Hugh 
Delanty, manager Grays Harbor Stevedore Co.: 
“Bud” Wilson, Montesano; E. W. Daniels, manager 
Knox & Toombs; J. Clifford Shaw, manager Hureka 
Cedar Lumber & Shingle Co.; Harry Galloway, 
manager Posey Manufacturing Co.; Joe G. G. Mor- 





Left to right—L. W. Taft, presi 


C. N. Wilson, secretary Port Commission of 


gan, superintendent North Western Lumber Co.; 
W. HI. Peters, manager and chief engineer port of 
Grays Harbor; and L. L. Lenhart, sawyer for the 
Grays Harbor Lumber Co., who himself during 
fourteen years wtih the Blagens has cut a billion 
feet of lumber. 

The Kashu Maru is a vessel of 8,800 tons, 
and on its voyage to Osaka will take a capacity 
load, consisting of 2,500,000 feet of hemlock, 
500,000 feet of fir and 1,200,000 feet of cedar 
logs—a total of 4,200,000 feet. Its master is 
Capt. Y. Hirose. The Erie Maru, also a ‘*K”? 
liner, will follow the Kashu. 

The idea of the Billionth-Foot 
originated with Carl Peterson, and was 
backed strongly by George Stearns, both 
members of the staff of The Daily Washing- 
tonian. In addition to Mr. Peterson, the Cham- 
ber of Commerce committee having the plans 
in charge was made up of Joe G. G. Morgan, 
Lewis T. Kniskern, Frank Hill, W. H. 
and KE. K. Bishop. 


Congratulatory Messages Received 





celebration 


Peters 


The committee received a large number of 
congratulatory telegrams and letters from all 
parts of the Pacific Northwest, the list including 
messages from: 


The Commission of Public Docks, Portland; 
Port Angeles Commercial Club, Will H. Taylor, 


secretary ; Tacoma Chamber of Commerce, D. I. 
Carroll, president ; Everett Chamber of Commerce, 
by F. J. Macganigan ; Roland H. Hartley, governor- 
elect ; Louis F. Hart, governor, by Hollis B. Fultz, 
secretary ; Clark V. Savidge, commissioner of public 
lands ; ‘Thomas Bordeaux, president Mumby Lumber 
& Shingle Co., Bordeaux, Wash.; Bellingham Port 
Commission, by Elmer B. Smith and W. E. Ter- 
rill, secretary ; Lee E. Force, manager Douglas Fir 
Exploitation & Export Co., Seattle; Mark E. Reed, 
Simpson Logging Co., Shelton, Wash.; Walter B. 
Whitcomb, director of public works, Olympia; 

/. E. Boenig, Seattle; Long-Bell Lumber Co., 
Longview, S. M. Morris, vice president ; George S. 
Long, Weyerhaeuser Timber Co., Tacoma; Maj. 
R. C. Crawford, United States Engineers, Seattle : 
Port of Port Angeles, by Thomas I. Aldwell. 


Some of the responses attracted special at- 
tention. Among them were: 

MAJ. EVERETT G. Grices, St. Paul & Tacoma 
Lumber Co., ‘Tacoma—My only advice is to get the 
price as well as the volume. 

Hvuco WINKEN WERDER, dean of the college of 
forestry, University of Washington, Seattle—I 
sincerely hope that fifty years from now you will 
be cutting as much timber as you are at present. 
: J. J. DONOVAN, Bloedel Donovan Lumber Mills, 
sellingham, Wash.—Accept my congratulations on 
producing this immense quantity for the benfit of 
the world, with some good results for the producer. 
_A. R. LINTNER, United States Shipping Board, 
Seattle- —We feel that with a continuation of your 
splendid efforts, the billionth mark will soon be 
lost in the distance. 

N. B. COrrMaN, Chehalis, Wash.—The whole of 
southwestern Washington is moving forward with 
great strides. I predict that 1925 will witness our 
greatest industrial development, far surpassing 
that of any previous year. 





A cordial and generous telegram was re- 
ceived from the Tacoma Lumbermen’s Club, 
‘Tacoma, Wash., ‘‘The Lumber Capital of Amer- 
iea’’?: ‘*The membership of the Tacoma Lum- 
bermen’s Club extend to you their heartiest 
congratulations on your celebration of the load- 
ing of your billionth foot of lumber. Your won- 
derful success and achievement place you among 
the largest lumber shipping ports in the 
world.’’ 


Grays Harbor Shipments During 1924 


The cargo record of Grays Harbor lumber 
shipments for 1924 shows these totals: 


Month Feet Month Feet 
January 112,640,586 July 96,479,454 
lebruary 80,807,447 August .. 91,562,496 
March 79,591,262 September 90,955,032 
April 75,378,478 October . 78,684,599 
May ..... 80,313,172 November .. 93,075,983 
June .. .- $8,674,747 December 


(to 21st). 50,000,000 


A few years ugo 75 to 80 pereent of Grays 
Harbor lumber went into the rail.trade; in 1923 
the water shipments were 78 percent of the 
grand total for the harbor, and they amounted 
to 22.8 percent of the total water business for 
Washington, Oregon and British Columbia. The 
steady growth of the lumber business and the 
shifting to large carriers in the water business 
is shown in the following table: 


No. of 
Year vessels Tonnage Cargo—Feet 
1h eres 618 287,747 457,415,000 
SOR ar a: va:< sa sre ars 504 294,072 437,729,000 
Ree aa daecwees 564 199,878 289,838,000 
NOSE vcsadawcwas 650 917,501 880,605,363 


The average cargo in 1919 was between 700,- 
000 and 800,000 feet; and in 1923, 1,367,000 
feet. The average is now in excess of 1,500, 
000 feet. One of the largest cargoes ever loaded 
on the harbor was more than 5,000,000 feet, 
which went last year by the motorship Canada, 
a Norwegian tramp. 


Mr. Mathias, who states with enthusiasm that 
the Grays Harbor country can produce a billion 
feet of lumber a year perpetually, points to a 
stand of 47,500,000,000 feet now immedi- 
ately tributary to this port, with an ultimate 
supply of 72,000,000,000 feet on the western 
slopes of the Olympic Peninsula. He says: 
‘¢With proper reforestation by the nation and 
the State, the timber owned and controlled by 
Grays Harbor interests will give us a perpetual 
operation on the present quantity basis. This is 
naturally a timber-growing area.’’ 
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Southern Pine Demand Holds Firm Throughout 1924 


NEW ORLEANS, La., Dec. 29.—Statistics com- 
piled by the Southern Pine Association indicate 
that the demand for southern pine lumber and 
timber during 1924 exceeded that of any pre- 
vious year; that southern pine shipments were 
heavier than for any year excepting 1923, and 
that production of this wood equaled or ex- 
ceeded the output of any other year excepting 
1916, according to a review of the industry 
covering the year just closing, made public here 
last week by Secretary-manager H. C. Berckes, 
of the Southern Pine Association. 

Among other notable and significant fea- 
tures set forth by Secretary Berckes’ review 
were the following: That the aggregate pro- 
duction of southern pine for 1924, by large and 
small mills, will be in the neighborhood of six- 
teen billion feet. Exports of southern pine 
lumber and timber exceeded those of any year 
excepting 1923. Stocks at the mills and in the 
yards of distributers are light. The average 
cost of producing, distributing and selling south- 
ern pine for 1924 was the highest since 1920 
and averaged about 5.3 percent higher than in 
1923. Wages in the industry in 1924 were 
slightly higher than in the preceding three years. 
Average sales prices of southern pine for 1924 
were about 9 percent lower than last year. The 
year just closing has established a new high 
record for building in the United States, the 
value of building permits issued showing a gain 
of 4 percent and the value of contracts awarded 
a gain of 13 percent over 1923, which hereto- 
fore was the banner building year in the history 
of the nation. 


Industry Free from Retarding Influences 


Considered from every angle, Secretary 
Berckes stated, 1924 has been one of the most 
satisfactory years the southern pine industry has 
experienced. As was the case last year, the 
industry in 1924 was notably free from any dis- 
turbing or retarding influences, a fact that is 
significantly recorded in statistics of demand, 
output and distribution. The labor supply, mar- 
ket conditions, transportation facilities, and the 
general manufacturing environment are factors 
which have all, in the main, shown marked 
stability during the year. Probably no previous 
year has seen fewer sharp fluctuations in vol- 
ume of demand. In a number of States, the 
extreme drouth and destructive forest fires 
caused considerable loss of southern pine tim- 
ber and added to the cost of logging operations. 

Approximately 220,000 persons were employed 
in the industry during 1924 in the southern pine 
producing States and their annual payroll ag- 
gregated about $220,000,000. 

The southern pine industry, as reflected in re- 
ports of the Southern Pine Association covering 
approximately 40 percent of the total output of 
the industry, in 1924 has experienced a year that 
will rank most favorably with 1923 and other 
banner years, Secretary Berckes says in his re- 
view. No especially conspicuous records were 
made this year, but certain high seasonal marks 
were reached which were suggestive of the con- 
tinued strength of southern pine in competitive 
channels. The exceptionally strong demand of 
1922 and 1923 for southern pine for construction 
of homes, hotels, apartments, office buildings and 
industrial plants was continued during the year 
just closing, and in addition, large quantities of 
southern pine lumber, ties and timber were taken 
by the railroads for freight car construction and 
repairs and for bridges and maintainance-of-way 
improvements. 


Building Prospects Very Encouraging 


On the threshold of the New Year, observers of 
the situation affecting the lumber industry feel 
that the outlook for the near future is pleasing, 
and does not conduce to pessimism. Many ob- 
servers do not consider it likely that 1925 will 
witness the remarkable new building demand 
which has played so prominent a part in the rec- 
ords of the closing year, but the reeords show 
there is stored up a surplus of unfilled building 
demand, permits for building that have been 
issued, but held up temporarily owing to sea- 
sonal, economic, or other reasons, and it is felt 
that a large proportion of these will develop into 
building contracts during the coming months. 

Reports from retail lumber dealers in many 


sections are that the farmers are much better off 
financially than they have been in several years, 
and with many improvements needed on the 
farm the dealers anticipate that the early spring 
months will witness a marked revival of rural 
construction. Great activity now is evident in 
railroad stocks and bonds. tail earnings have 
improved recently, traffic is moving in tremen- 
dous volume, business is expanding, many rail 
improvements still are needed, and from reliable 
sources come reports that the railroads are plan- 
ning some heavy capital expenditures during 
1925. Powerful rail consolidations now proposed, 
if consummated, will combine enormous capital 
and this perhaps will mean a notable campaign 
of rail betterment. 

Among other construction features expected 
are structures for new enterprises, enlargement 
of existing industrial plants, additional public 
buildings and educational institutions needed to 
keep pace with the increasing population, and 
the growing popularity of campaigns encourag- 
ing home beautification and improvement, which 
are receiving increased attention from retailers 
of building material. Reports from various 
sources indicate that many communities still lack 
adequate housing facilities and the demand for 
our home plan books and allied services is con- 
tinuing in heavy volume, which in the past has 
presaged more home building and heme owning. 


Statistical Data from Subscriber Mills 


Secretary Berckes cited interesting statistics 
on production, orders, shipments, stocks etc., 


505,000 feet, practically equaling the demand 
and indicating a movement into consuming chan- 
nels which was only a fraction of 1 percent less 
than the shipments for the first eleven months 
of 1923, the record year in the industry for 
shipments. These figures are taken to indicate 
that the great record of demand was fully cov- 
ered in 1924, 
Unfilled Orders 

Unfilled order files of association subscriber 
mills, which according to latest reports ag- 
gregated about 2,000,000 feet a mill, are not 
quite equal to one full month’s production of 
the average mill and stocks now on hand at the 
mills are equal to about 70 days’ production, 
so that in the aggregate the unfilled orders now 
on file are easily supplied from about one-third 
of current stocks, leaving the industry at the 
beginning of a new year so economically situ- 
ated that it should be able to continue the last 
year’s record of accomplishment or meet any 
backward influences of the new year without 
resorting to any rigid plan of readjustment. 


Average Sales Prices 


Southern pine sales prices, f. 0. b. mill, as re- 
ported to the various lumber statistical ex- 
changes for all grades and items of stock in 
November, 1924, showed an average increase of 
one-half of 1 percent over the average price 





LUMBER RECEIPTS 
Feet 


enue 3,808,878,000 
‘ecu 3,537,921,000 


Chicago Again Breaks Records as Lumber Market 


With four business days yet to run in 1924 the total lumber shipments 
into and out of the city of Chicago during the year have far surpassed 
the record for 1923 which was the greatest year in the history of the 
Chicago lumber industry up to that time, insofar as quantity handled in 
the city is concerned. The following is the record for 1924 up to the 
night of Dec. 26 compared with the entire year of 1923: 


LUMBER SHIPMENTS 


Feet 
ee .2,214,192,000 


1923 ..........2,013,000,000 











from reports made to the association by sub- 
seriber mills. 
Production 

The computed production of 192 identical 
mills for the eleven months of 1924 totaled 
5,018,161,000 feet, practically equal to the out- 
put in the corresponding period of last year. 
This total production for these mills never has 
been exceeded by any eleven months in any 
year excepting in 1916. Subscriber mills during 
the eleven months of the present year have op- 
erated on a basis approximating 93 percent of 
relative capacity, which operating percentage 
sets a new high mark in the history of the in- 
dustry so far as records are available, and indi- 
cates the splendid conditions under which the 
mills operated in 1924. 

Orders 


Orders as computed for the 192 identical 
mills in the eleven months of 1924 aggregated 
5,113,763,000 feet, exceeding the demand of any 
previous eleven-month period of which the asso- 
ciation has record, beginning with 1916. This 
volume of orders was 3.6 percent greater than 
that of the same period last year and 2.7 percent 
greater than the demand of the first eleven 
months in 1917, heretofore the banner year, ac- 
cording to the association’s records. This rec- 
ord in demand, for a year when competitive 
conditions in the lumber industry have been es- 
pecially keen, is regarded as strong evidence 
as to the commanding position southern pine 
occupies among the construction and wood-using 
industries. 


Shipments 


Shipments as computed for these 192 mills 
for the first eleven months of 1924 totaled 5,112,- 


for November last year. The average sales price 
f. o. b. mill for the first eleven months of 1924 
showed a decrease of 8.9 percent from that of 
the corresponding period of last year. 
Exports 

Southern pine exports during the first eleven 
months of 1924 totaled 639,668,199 board feet, 
or 79 percent, of lumber, and 136,846,999 feet, 
or 21 percent, of timbers. Exports of southern 
pine lumber and timber were only 2.2 percent 
below those of the similar period of 1923, which 
was the banner year for exports of this wood. 
Southern pine constituted 80 percent of all kinds 
of lumber and timber exported through Gulf 
ports in the eleven months of 1924. Southern 
pine in 1924 has not only supplied a tremendous 
demand in domestic markets, but also has found 
its way in large volume into export channels. 
Many foreign countries this year have enjoyed 
expanded building programs and demand for 
southern pine in the last year has been good in 
certain sections of the West Indies, France, 
Italy, Greece, South America and Germany. 


Production and Selling Cost Increases 


The total average cost of producing, shipping 
and selling southern pine, per thousand feet, 
for the first ten months of 1924, showed an in- 
crease of 5.3 percent over the similar period of 
last year. This was the highest cost reached 
for any ten months’ period since 1920. During 
the first ten months of 1924 each dollar of south- 
ern pine costs was divided as follows: 38 cents 
for productive labor, including shipping; 18 
cents for manufacturing and shipping expenses, 
such as woods and mill supplies, fuel, repair 
materials ete.; 10 cents for general and admin- 
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istrative expenses; 4 cents for selling expenses; 
6 cents for depreciation, and 24 cents for stump- 
age. These figures were obtained from returns 
of about forty-three mills whose operations are 
representative of the industry, and the propor- 
tions show little change from 1923. 
Big Increase in Building Operations 

3uilding operations over the country through- 
out 1924 have been on a stupendous scale, the 
F. W. Dodge Corporation reporting an aggregate 
value of contracts let during the first eleven 
months of this year of $4,154,753,100. This is 
not only an increase of nearly 13 percent over 
the corresponding period of last year, but it is 
4 percent greater than the total for the entire 
year of 1923, which was the record year up to 
the present. 

Bradstreet reports that the value of building 
permits issued in the first eleven months of 1924 
at an average of 178 cities, totaled approxi- 
mately $2,994,986,816, or a gain over the cor- 
responding period of last year of 4.1 percent, 
and the greatest aggregate for building permits 
ever recorded in the nation’s history. 


FoR GAINING succEssS I have a rule which I 
formulated many years ago, and that rule is: 
Stick, Dig and Save—CHAUNCEY M. DEPEW. 


Ancient Timbers Used in New Homes 


BELFAST, ME., Dec. 29.—Hand hewn oak and 
white pine timbers and boards removed from 
the old McFarland house here, once reputed the 
most handsome home in Belfast, have been found 
to be in perfect condition and are being used 
in the construction of homes in other parts of 
the city. ° 

The McFarland house, for many years a land- 
mark in this vicinity, is being converted into 
a bungalow by its new owner, Joseph W. Blais- 
dell, owner of Georgian Hall, for addition to 
his already spacious estate. The process of 
removing the upper stories revealed that the 
lumber, laid in place in 1799, had resisted the 
elements without a trace of deterioration and, 
in fact, had actually improved with age. 

Built 125 years ago for Captain Ephraim Mce- 
Farland, this famous old house has long been 
pointed out to visitors in Belfast as the place 
occupied by British soldiers under Gen. Gosse- 
lin in 1814, and for years the imprints of horses’ 
hoofs could be seen on the stairs in the front 
hall, where British officers of those wild days 
rode or attempted to ride their chargers up 
the broad stairway to the chambers on the sec- 
ond floor. On the original panes of glass in the 
windows are what are said to be the marks made 


by British officers with their diamond rings 
while quartered there in those stirring times. 


Capt. McFarland, the builder of the big, old- 
fashioned mansion, for many years ran wooden 
coasting vessels between Belfast and Boston, 
carrying full deckloads and all the hold would 
contain of honest Maine lumber, and with as 
many passengers in the cabin as had the temer- 
ity to make the voyage. He was later a lieuten- 
ant in the local artillery company commanded 
by Capt. Thomas Cunningham. 


All of the original timbers entering into the 
construction of the McFarland house were hand 
hewn. The skirt boards were found to be of 
white pine, 28 inches wide and 15 to 16 feet 
long, without a knot or blemish. The floors 
were made of white pine and spruce boards one 
foot wide. Practically no hardwood was found 
among the boards removed. The principal 
rooms of the dwelling boasted wide fireplaces 
of quaint design, equipped in the early days 
for cooking; and in one spacious attic chamber 
there were two fireplaces. 


Although the alteration of the house, with 
all its ancient traditions, is regretted by Bel- 
fast people, the quaint first story will remain 
as a landmark and also a memorial to the last- 
ing qualities of frame construction. 








Economic Prospects for the New Year 





In our own country the outstanding eco- 
nomic development of the year has been the 
very large recovery in agriculture after its 
two year lag behind the recovery of industry. 
The farmers have a large measure of losses 
in the last three years yet to recover, but 
their outlook is encouraging. There are some 
secondary difficulties still remaining, particu- 
larly in the cattle industry and the effect of 
the sub-normal corn crop; but the prices of all 
farm products are gradually moving toward 
the general average of commodity prices. 
This improvement in prices of farm products 
has been paralleled with some decrease in the 
prices of many industrial commodities, such 
as fuel, building materials, metals etc., so that 
there has been little change in the average of 
all price levels, and thus the farmers’ pur- 
chasing power is being helped in both direc- 
tions. 

While there has been a good deal of adjust- 
ment in prices of single commodities during 
the year, the average wholesale price of all 
commodities has varied but 3 percent as be- 
tween the ends of the years 1922, 1923 and 
1924. It would thus appear that we are tend- 
ing to the common level in prices of about 50 
per cent over prewar, which seems to repre- 
sent at least our present economic plane in 
prices, 

Labor Enjoys Highest Wage in History 


The average wage in industry has been 
stable during the last year, and remains 
around 100 per cent above prewar, while the 
cost of living has maintained almost exactly 
the same level at the end of each of the last 
three years, 1922, 1923 and 1924, about 72 
per cent over prewar. Our labor, therefore, 
continues to enjoy the highest real wage in its 
history. There was some unemployment in 
the middle of the year but it has now been 
largely overcome. 

While there was some slackening of manu- 
facturing production as a whole in the spring, 
due in part to the uncertainties of election 
and in part to reduction of accumulated 
stocks, yet there was but little slackening at 
any time in consumption of major articles, as 
shown by the continued high levels of car 
loadings, of sales of wholesale and retail es- 
tablishments and of construction activities. 
The end of the year finds us with a recovered 
industrial production at practically the same 
levels as a year ago. 


General Prosperity Fosters Building Demand 


The construction work of the country has 
maintained high activity. While the short- 





[By Herbert Hoover, Secretary of Commerce] 








age, particularly of housing and business 
buildings, due to the cessation of construction 
during the war, has been to a large degree 
overcome, yet continued high real wages and 
general prosperity create a demand in excess 
of that due only to increasing population, be- 
cause of the insistance of a population of ris- 
ing standards of living, for more elbow room, 
and for better housing generally. 


Development of Motor Transportation 


One striking factor in maintenance of in- 
creased construction activities is the effect 
which the automobile is producing in increas- 
ing the demand for road construction, and in 
causing migration of population in many of 
our towns to new housing in the suburbs. An- 
other effect of these forces is to maintain 
rents out of line above the general price levels. 
With our high real wages and little unemploy- 
ment there is no reason to expect any mate- 
rial change in the course of this industry. 

Our railroads have shown continued in- 
crease in efficiency during the year, and have 
now proved themselves equal to any burden 
which is likely to be thrown upon them. 
Motor transportation continues to develop 
and to enter more and more into the vital 
economic life of the country—in fact, almost 
imperceptibly our road improvement pro- 
grams are taking on the complexion of new 
transportation systems. 


Exports Increase, Imports Decrease 


Our foreign trade has shown considerable 
expansion during the year in exports, and 
some decrease in imports. The increase in 
export figures has been due in some degree to 
the higher prices of agricultural produce, 
though chiefly to general expansion in all ex- 
ports; the decrease in imports has been due 
in large part to lessening activity in produc- 
tion lines at the middle of the year, thus re- 
ducing the requirements for imports of raw 
material. The total of our exports for the 
year will show about $4,600,000,000, and our 
imports about $3,600,000,000. The merchan- 
dise balance will be about $1,000,000,000 in 
our favor. The net gold imports for the year 
in partial liquidation of this balance amounts 
charge of Federal debt, which will amount 
to about $280,000,000. 

The year has again been marked by a de- 
crease in federal taxation and by a large dis- 
for the year to something in excess of 
$900,000,000. 


Bank Deposits and Clearings Increase 
Time and demand deposits in member banks 


show an increase of about $2,800,000,000, and 
bank clearings for the year were higher than 
in 1923. The gold reserves have not increased 
despite imports because of the larger circula- 
tion given to gold certificates. Savings con- 
tinue at a very high rate, as indicated by the 
increasing savings deposits, the large absorp- 
tion of bond issues, and the extraordinary ex- 
pansion in insurance, thus demonstrating that 
there has been maintained a high state of efli- 
ciency throughout industry and commerce, 
with little evidence of waste, extravagance 
and speculation. 


In the foreign situation the settlement of 
the conflict over German reparations through 
the Dawes plan, with its stabilization of Ger- 
man currency and the German budget and the 
recuperation of employment and production 
in Germany, is having and will have a far- 
reaching effect upon the whole of Europe, and 
it has favorable influences reaching to our 
shores. Great Britain shows considerable im- 
provement in all phases of its economic life. 


No Indications of Inflation 


It has been suggested in some press quar- 
ters at home and abroad that the result of 
these favorable factors may be leading our 
country towards a period of inflation of the 
character of 1919-20 with its disaster of 1921. 
It can be assuredly stated that we are on the 
march of wholesome recovery from the war 
and there is no present indication of inflation. 
We only secure inflation when undue expan- 
sion of credit finds its outlet in bidding up 
prices after the plant and labor capacity of 
the country is employed to the maximum. We 
have reached no such stage because there is 
still a margin of labor capacity for enlarged 
output in the form, however, of more full time 
employment than from people out of work. 
As a nation our business men, bankers and 
public officials have gained enormously dur- 
ing the past four years in understanding of 
the basie factors which create healthy pros- 
perity as distinguished from over expansion 
as well as in understanding of their responsi- 
bilities in the matter. Our informational serv- 
ices are now upon such a basis as quickly de- 
tect dangerous currents. It might be added 
that a holiday season when anyone might 
think about safeguards from overexpansion 
is infinitely more comfortable than one 
fraught with negative problems of repair of 
economic depression. 

Altogether, forces in motion both at home 
and abroad mark solid progress toward peace 
and toward prosperity for the coming year. 
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Coast Woods Going Strong in East 


Estimates of the amount 
has come to the At- 
year were made at 


NEw York, Dec. 29. 
of west Coast lumber that 
luntie seaboard during the 
the recent meeting of the Intercoastal Lumber 
Shippers’? Association. It was said that the 
totul would reach at least 1,250,000,000 feet ex 
ceeding 1923 by 250,000,000 feet. A large per- 
centage of the lumber was put down at the 
Port of New York, even though it is said that 
the volume unloaded at Baltimore, Philadelphia 
and Providence has shown a rapid advance over 
the previous year’s record. 

The shippers generally consider that the flow 
to the Kast really started 
in earnest in 1920, when 39,000,000 feet came 
around from the Pacific many of the car 
goes originating in the vicinity of Puget Sound 
and entailing a journey of 6,000 miles or more. 
lhe story of the development of west Coast lum 


of west Coast lumber 


coast, 


ber to the East was told in cold figures as fol 
lows: 
Year Feet Year Feet 
1920. 39,000,000 1923..... 1,000,000,000 
{4 re 230,000,000 1924..... 1,250,000 ,000 
1922......600,000,000 

Chester Hogue, of the West Coast Forest 
Products Bureau, recently estimated that the 
volume of arrivals for the first nine months of 
1924 was at the billion mark in feet, and he 


considers that 250,000,000 feet in the last three 
months is a very conservative estimate. 
Large Cargoes from Pacific Coast 

An ineident of interest in the 1924 record of 
the Jumber industry occurred July 28 last when 
the steamer Lowis Luckenbach arrived in New 
York with her hold full of fir and hemlock 
and with lumber piled securely on every avail- 
able inch of her deck. This load was consigned 
to a number of firms in Greater New York and 
comprised 7,500,000 feet, the largest cargo of 
lumber ever shipped in one craft. It was un 


R. Hewitt, manager of the McCormick 
ae ’s New York office, said that he did not 
consider the storage of such an amount of luni- 
ber as excessive, for with normal demand the 
Jumber will be distributed with little or no dif- 
ficulty. Eollowing the lead of the McCormick 
company, several other concerns have estab- 
lished terminals in Brooklyn, from which dis- 
tributions are made by lighters and automobile 
trucks to New Jersey piers as well as to sec- 
tions where big building projects are underway 
in Queensborough and at Long Island points. 
Much of the lumber is unloaded shipside and 
carted direct to Long Island yards. 

Metropolitan Area Big Consumer of Fir 

While estimating that fir dominates the mar 
ket to the extent of 40 to 60 percent of all the 
lumber consumed in the metropolitan area, the 
Intercoastal shippers declare that it is not 


their purpose in any way to disparage rival 
woods. They maintain that without fir and 
hemlock New York could not carry out more 
than a small percentage of its building pro- 
gram. In extenuation of this argument, they 
point to the facet that even under present con- 


ditions many of the mills of the South are over- 
sold, even though operating to capacity. 

It developed during the last year that there is 
not one yard in the metropolitan district, per- 
haps, that does not carry a supply of fir or 


hemlock, whereas a year ago many retail firms 
were clinging tenaciously to their policy of deal- 
ing exclusively in other lumber. A prosperous 
Long Island dealer in explaining this situation 
said that he was one of the last to turn to west 
Coast products, having been unable to convince 
his customers that fir would fulfill their needs, 

We have now educated the home builders of Long 
Island to the use of fir and it is giving thorough 
satisfaction, he said. We simply came to the point 
where we could not always get sufficient quantities 
of other lumber to meet our needs and necessarily 
something had to be done. West Coast lumber 
saved the situation. 

The enormous significance of the west Coast 
lumber traffic may be viewed from another angle 
and «a most important one—shipping. Panama 
Canal tolls on Jumber-bearing ships have pong 
an enormous figure, but even this does not 
dicate the importane e or the immensity of the 
traflic, it is pointed out. 

A shipping authority told the news corre- 
spondent of the AMERICAN LUMBERMAN last 
week that in 1924 many big ship lines had be- 
gun for the first time to see the great possi- 
bility of the lumber traffie and more and more 
were converting their great cargo carriers to 
the trade. The lines now engaged in the inter- 
coastal trade, their ships returning to the west 
Coast with varied cargoes, are the American- 
Hawaiian Line, the United American, the Wil 
liams, Isthmian Line, Transmarine Co., Luck 
enbach Steamship Co., and the Munson-MeCor 
mick Steamship Line. These companies handle 
the vast bulk of the trade, although oceasion:] 
teamers are otherwise chartered. 


Dinner Guests Talk of Early Lumbering 


Micu., Dee. 29.—Romance 
old lumbering days in west- 
ern Michigan and the changes which have come 
to the shingle and lumber industries during the 
last fifty years lived again in the mellow glow 
of reminiscence when pioneer lumbermen of 
Grand Rapids gathered at the Pantlind Hotel 


GRAND RAPIDS, 
and tragedy of the 


mostly pine, which 
left by the lum- 


from second cutting timber, 
because of defects had been 


bering crews. Cut-over timber could be ob- 
tained at 15 to 25 cents a thousand feet and 


anybody with $1,000 could buy a mill on con 
tract and start manufacturing shingles. As 
result there were many small mills running 








A NOTABLE RECORD WAS MADE RECENTLY WHEN THE EDWARD HINES YELLOW PINE CoO. 





loaded in docks along the Hudson River extend- 
ing as far up as Poughkeepsie. 

It is significant too that the year is to be 
brought to a close with another record breaking 
performance, for on Friday, Dec. 26, the steam- 
er Feliz Taussig was due to dock at the Long 
Island Railroad pier in Bay Ridge, Brooklyn, 
with 5,786,000 feet of lumber. This comprises 
a record shipment for one firm, as all of the lum- 
ber is consigned to Charles R. McCormick & Co., 
which incidentally estimate that during the year 
they have brought 185,000,000 feet of lumber 
to the Atlantie coast. Most of this lumber has 
been brought on ships of the Munson-McCor- 
mick Steamship lines. Some of the lumber for 
the McCormick company, however, has been 
brought in on chartered vessels. 

Much of the cargo of the Felix Taussig will be 
deposited at the new terminal of the McCormick 
company, the establishment of which at the foot 
of Huron Street, Brooklyn, marked another 
forward step in the intereoastal trade to the 
eredit of 1924. Recently there was 10,000,000 
feet of lumber in storage at the terminal, which 
comprises 150,000 square feet of space, and ad- 
ditions from the cargo of the Felix Tausig will 
make the amount of lumber on hand there ap- 
proximately 15,000,000 feet. 


Dee. 15 as the dinner guests of Charles Carroll 
Kollmer, of C. C. Follmer & Co. 

Mr. Follmer invited as his guests members 
of the firms engaged in selling lumber and shin- 
gles in 1888. He chose the year as a memor- 
able one in Michigan because of the numerous 
lumber failures and the almost miraculous re- 
covery which the industry effected. 

Among those present were the following: 
Constantine Morton and Pearly Lewis, of Mor- 
ton, Lewis & Co.; Wallace Giddings and F. L. 
Montgomery, of Montgomery, Haire & Gid- 
dings; Philo C. Fuller, of Fuller & oe A. 
Willey, of the A. F. Willey Co.; G. oe 2 
of Wagner & Follmer; Percy T. Cook, or P. 
Cook & Co.; Francis Letellier, of F. Letellier : 
Co., and Frank Chickering, of Chickering & 
Kaiser. Henry Idema, Grand Rapids represent- 
ative of Bradstreet in 1883 and now president 
of the Kent State Bank, also was present. 

Mr. Follmer recalled that in 1883 there were 
probably twenty wholesale lumber firms in 
Grand Rapids and as many more in Big Rapids, 
while every town north of Grand Rapids had 
one to three shingle mills. Among the latter 
were Sand Lake, Stanwood, Edmore, Stanton 
and Mecosta. 

The shingle mills manufactured their product 


largely on credit. This was before Washington 
red cedar shingles were made and Michigan 
practically controlled the industry in this 
country. 

A few firms, notably Winchester & Daniels, 
Wagner & Follmer and J. A. Caldwell & Co., 
of Stanton, contracted with the small mills and 
thereby practically controlled the market. 


The lumber and shingle business prospered 
until 1883 when several ‘lumber firms north of 
Grand Rapids discovered that their cut-over 
land was running out sooner than expected. 
Grand Rapids banks, finding this out, immedi- 
ately began closing down on lumber credits and 
this affected the entire industry. The whole- 
salers who had been borrowing money from the 
banks to take care of their shingle and Jum- 
ber contracts in the small mills found their 
loans cut off. The result was that the mills 
could not pay their debts and could not buy gro- 
ceries and for two or three months it was a 
question who could survive. 


Lumber and shingles were almost as stable 
as wheat, however, and after the first flurry the 
banks and companies got together and by ¢o- 
operation succeeded in placing the industry 
again on a safe footing. Pioneers present at 
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the dinner asserted the winter of 1883 was the 
most trying of their lives. 

Mr. Fuller related an incident illustrating 


the difference between freight rates on lumber 
then and now. Mr. Fuller went to Connecticut 
where he previously had sold shingles to a couple 
of firms. They told him that he was 25 cents 
higher than the market. He said he could not 


understand such a situation because he knew 
the prices asked by other concerns in Grand 
Rapids. 

‘‘Look at this freight bill,’’? said one of the 
buyers who was a personal Friend of Mr. Ful- 
ler, ‘‘and you will understand.’’ 

Mr. Fuller scrutinized the bill and discovered 
that a car of shingles which usually weighed 


32,000 to 35,000 pounds was billed from Grand 
Rapids at 20,000 pounds. 

The little gathering paid tribute to the mem- 
ory of old friends and acquaintances of the in- 
dustry who no longer are living. Among these 
are Winchester & Daniels, J. J. Tucker, J. H. 
Wonderly, S. P. Swartz, E. J. Ware, M. J. 
Bond, and James Rice. 





COLUMBUS, OHIO, Dec. 
29.—Christmas giving 
is an established custom 
participated in not only 
by individuals but also 





W. M. RITTER, 
Columbus, Ohio 





by business institutions 
of all kinds, but it re- 


mained for a_lumber- 
man to make what was 
probably the largest 


Christmas gift made in 
the country and = an- 
nounced last Thursday. 
William McClellan Ritter is the donor of this 
munificient holiday gift which takes the shape 
of a distribution in trust of 12,500 shares of 
stock in the W. M. Ritter Lumber Co., of Co 
lumbus, to 124 persons, the total gift having 
a par of $1,250,000. In the brief state- 
ment issued at the Columbus offices of the Rit- 
ter company it was said that the trust ‘‘will 
embrace approximately one-fourth of the capi- 
tal stock of the company.’’ Of the list of 
beneficiaries, residing in Ohio and twelve other 
States, 94 are officers and employees of the com- 
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Employees Beneficiaries by 


recipient independence, self-reliance, a sense of re- 
sponsibility and individual responsibility. He feels 
that benefactions that do not accomplish this fall 
far short of the best results obtainable, and greatly 
diminish the satisfaction of the donor. 

Mr. Ritter has expressed the opinion that many 
public benefactions are so hedged about with re- 
strictions that their real beneficial influence is to a 
great extent destroyed. They fail to promote the 
individual development which comes through free 
and unrestricted action. He takes great pride in 
the personnel of the large organization he has cre- 
ated, and believes those who have worked with him 
to make a success of his business can be safely 
trusted to wisely use what they will receive under 
this trust. 

It is understood that for some time Mr. Ritter 
has made it plain to those working with him 
that he is not in sympathy with the modern 
practice of men of wealth in leaving their for- 
tunes to be administered in the promotion of 
their individual views respecting political philos- 
ophy, economic theory, industrial poliey and 
similar doetrines. 

Remarkably Interesting Career 

Mr. Ritter has had a remarkably interesting 
eareer. He was born at Hughesville, Pa., dur- 
ing the closing year of the Civil War, and early 
saw the latent possibilities of the lumber in- 
dustry in West Virginia, then an undeveloped 
and practically untouched empire of natural 
wealth. Starting with practically no capital in 
1890, in ten years he had sueceeded in organ- 
izing the W. M. Ritter Lumber Co., of which he 


Lumberman’s Gift 


readjustment following the war. The creation 
of the industries board of the Department of 
Commerce resulted from his suggestion io the 
late Secretary Lane and Carter Glass, then see- 
retary of the treasury. 

Many of the recipients under the present trust 
have been active in the development of the W. M. 
Ritter Lumber Co. W. M. Pryor, of Columbus, 
president, and a nephew of Mr. Ritter, started 
work with a lumber crew in the West Virginia 
hills in 1895; another nephew, Frank B. Pryor, 
of Columbus, sales manager » began a year later 
as operator ‘of the company ’s store at Welch, 
W. Va. R. E. Pendleton, of Columbus, cashier, 
was Mr. Ritter’s bookkeeper thirty-two years 
ago. E. E. Ritter, of Columbus, division super- 
intendent, started in the planing mills in 1904. 
Many of the others mentioned in the list of 
beneficiaries have been with the company ten to 
thirty years, and include: J. W. Mayhew, as- 
sistant to the president; C. N. Greiner, division 
sales manager; R. B. Rigdon, assistant treas- 
urer; W. G. Davis, office manager; W. E. Weak- 
ley, traffic manager; Landon C. Bell, assistant 
counsel; R. W. Horton, assistant sales manager ; 
James B. Patton, assistant sales manager; C. FE. 
Elsass, credit manager; H. P. Moore, legal de- 
partment; R. D. Stockdale, secretary; S. L. 
Calfee, superintendent of manufacturing; J. C. 
Turner, assistant sales manager; Harold I. 
Kiverley, advertising manager; G. A. Reilly, 
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pany, many of whom are men who went into the 
Wilderness ot West Virginia with Mr. Ritter 
thirty years ago and helped him develop from 


the smallest beginnings into one of the 
manufacturers of hardwood 


halance of the list 


Jargest 
lumber in the world, 
including relatives and 
close personal friends of the donor. 

At meetings held Dee. 27 at New York, Phila- 
delphia, Columbus, Bluefield, W. Va.; Hughes- 
sills, Pa.; Washington, D. C.; Colleton, S. C., 
and Asheville, N. C., the details of the trust 
were completed by person: il representatives of 
Mr. Ritter who will sign the agreement with the 


beneficiaries. Under the trust agreement the 
beneficiaries will receive, immediately and with- 


out restriction, the 
bequests. 


from their several 
made for the eventual 
and the distribution of the 
without restriction of any kind. 


income 
Provisions are 
close of the 


actual stock 


trust 


The unusual feature of a financial distribution 
80 large is the fact that it is executed without 
restriction of any kind by the donor. A Colum- 
bus associate of Mr. Ritter, in commenting on 
the point, said: 

Mr. Ritter is firm in the belief that such dispo 


Sition of property without restrictions is far more 
recipient than if surrounded by 
Conditions that would prevent freedom of action. 

@ feels that such benefactions will develop in the 


beneficial to the 


became president. This concern now has ex 


tensive timber holdings in southern West Vir- 
vginia, eastern Kentucky and western North 
Curolina, the heart of the Appalachian area 


where some of the finest hardwood in this coun 
try is produced. Development has 
point where the company produces more 
100,000,000 feet of 
and is a 
domestic 


reached a 
than 
hardwood lumber annually, 
prominent factor in uropean as well as 
markets. 

In addition to his lumber interests, Mr. Rit 
ter wus instrumental in the acquisition and con 
solidation of the large coal properties now owned 
by the Clinchfield Coal Corporation, being for- 
merly « director of the concern. He now is a 
director of the Carolina, Clinchfield & Ohio Rail- 
way Co., and largely interested in and active in 
the management of the Red Jacket Coal Co. and 
the Red Jacket Jr. Coal Co. 

During the World War, Mr. Ritter served as 
a member of the subcommittee on lumber and 
forest products and on war industries board as 
assistant commissioner of finished products, and 
as certifying officer, giving his time and energy 
to such patriotic service without regard to per- 
sonal inconvenience or detriment to his private 
business. In the same spirit he gave his time 
and effort to the problems of reconstruction and 


draftsman; J. S. Meyers, purchasing 
Junius G. Howard, department manager. 

Although a resident of Columbus for many 
years and long active in the civie and business 
affairs of the community, W. M. Ritter now lives 
in Washington, D. C., and is a citizen of West 
Virginia. Since retiring from the active presi- 
dency of the W. M. Ritter Lumber Co., he has 
served as chairman of the board, and spends a 
considerable part of his time in Columbus 
where he still retains his beautiful residence at 
1453 East Broad Street—-purticipating in the 
management of the business. Mr. Ritter IS i 
director of the Hardwood Manufacturers’ 
tute and served two terms as first vice president 
of that organization. 


agent; 


Insti 


WILL always be plenty of lumber to 
purposes if none is more 
extravagant in the use of wood than Jolin J. 
Sullivan, of Auburn, Me., who has constructed 
a three ring circus complete with houses for 
all the animals, performers and roustabouts, 
the whole outfit enclosed in a cabinet 6 feet 
long, 4 feet high and 5 feet wide. More than 
5,000 pieces of wood were used by Mr. Sullivan 
in the ingenious job with a cleverly wielded 


jackknife. 


THERE 
vo around for building 
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National Production, Shipments and Orders 
WASHINGTON, D. C., Dec. 29.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 

Softwoods: Production Shipments Orders 
Week ended: 1924, Dec. 20; 1923, Dec. 22— 1924 1924 19% 1924 2 

Southern Pine Association SR a ee ae ee eee : 69,176,254 65,092,246 72,029,094 66,258,048 64,480,752 76,722,048 

West Coast Lumbermen’s Assoc 65% ci phasdrein® acola ees Siete a 79,154,963 102,086,375 72,226,612 89,309,421 89,230,993 92,101,884 

Western Pine Manufacturers’ Association.................. a 12,413,000 18,030,000 21,336,000 23,843,000 21,425,000 20,825, 000 

California Redwood Association....... Bat Estee li teoh ena No report 5,572,000 No report 3,880,000 No report 2'952,000 

North Caroline. Pine ASBOCIAtION «6 .o.6.o.c:6:<0i s: siese 0.4% swe wlei-oie's/e'si0% 4,537,496 8. 386,5 572 4,861,000 7,194,879 4,580,993 6,867,281 

Northern Hemlock & Hardwood Manufacturers’ Association... 2,485,000 823 2000 2,043,000 1,105,000 1,745,000 1,482,000 

Northern Pine Manufacturers’ Association.........ccccccceeccecs 3,997,000 5, 106, 000 7,231,000 6,719,600 12,419,000 6,547,000 

en Oi Minna ncanannrnedadusnideumpuacndedbckveies ~ 171,763,713  —-—«-205,096,1 179,726,706 198,309,948 193,881,738 207,497,213 
Fifty-one weeks: 1924, Dec. 30 to Dec. 20; 1923, Dec. 31 to Dec. 22— ccvand 

Southern Pine ASSOCIATION... 0.0.00... 0scc00csecvescevsers .. 3,992,338,153 3,932,599,433 4,052,050,222 4,019,662, 557 3,990,443,428 3,826,456,268 

West Coast Lumbermen’s Association.............0e0c0eeeees 4,775, 433,663 5, 214,937,274 4,870,240,321 ee 2,933,635 4,856,354,419 5,176,987,446 

Western Pine Manufacturers’ Association............... 1,552,060,000 1,698,574,000 1,476,270,000 1,486,537, 000 1,493,685 ,000 1,401,261,000 

California Redwood Association.................ceceeeees 424,837,000 486,291,000 340,456,000 449,197,000 342,282,000 433,444,000 

North Carolina Pine ASBOCIBON .«...6ciscs0cscicccdveessexdsesvave 387,191,136 441,394,582 394,250,824 451,809,690 356,728,965 361,302,136 

Northern Hemlock & Hardwood Manufacturers’ Association... 145,542, 000 122,302,000 123,955,000 122,861,000 96,171,000 106,461,000 

Northern Pine Manufacturers’ Association......ccccccceccecees 424, 026,800 496,534,500 435, 350, 000 411, 039, 400 444,327,000 387,812,000 

DOtAIS, Filty=GNG WOOK 0.6.55.6,0'scdiesavaslee see eGeaneea dere eee 11,701 ,428,752 12,392,632 2,785 11 692, 572, 367 12,2 4,040, 280 11,579,991,812 11,693,723,850 

*California White & Sugar Pine Manufacturers’ Association 

RR W OTD UV OBER ooo cia 5:65:59 66} bw oa Naw a GaRAA SAS ware sére¥ed pet ere er ee 8 snk Baeioe . bc ae eae tea hea 
We OOK MORGOT DISC. ZO... «6 bas 6s w 0s ws. asia-d 55.010d.05:4.9 onesies esas 289,000 2,418,000 ey eee 
Hardwoods: 9 97 
Northern Hemlock & Hdwd. Manufacturers’ Assn., 51 weeks... 184,348,000 130,559,000 159,998,000 161,340,000 147,127,000 143,276,000 
*Revised figures for fifty-one weeks; not included in general totals; ‘sents 69 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Dec. 27.—Direct sales of Douglas fir from Dec. 15 to 20, inclusive: 
——Sales—— —_————— Prices —————— ——Sales—— a sagaaan ET Prices —————_- 
V.g. flooring No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 

i i a ee 11 67,000 5 $57.00 $51.00 §$ 6.00 No. 2 and better..... are, 636,000 9 $37.00 $31.00 $ 6.00 

DOO. BS Sv.b ew .05.0 05 bee cing die eS 92 569,000 1] 50.00 41.00 9.00 DUNG Lied ri reiecs pasate baer so 264,000 3 31.50 23.00 8.50 

INO; B sieves sists 0-0 « . 42 249,000 7 33.00 25.00 8.00 Common No. 1 S18 i 
S.g. flooring— . 8-10” ae ie cie nee 725,000 a 19.50 15.50 4.00 

4” No. 2 and better.......... 48 350,000 “4 30.50 26.00 4.50 Oe ocaty ve 2D 151,000 5 20.00 16.00 4.00 
le See ‘ 18 199,000 7 26.00 21.00 5.00 Dime snsion ; 

6” No. 2 and better. 30 132,000 5 38.00 32.00 6.00 2x4”, 12-14’ . .102 758,000 8 18.50 15.00 3.50 
MND, SB csricbinis db Siow oe-s.a:44.014' 17 70,000 5 31.00 27.00 4.00 16’ . ..101 570,000 8 20.50 16.00 4.50 
Stepping— eee . 74 318,000 9 21.50 16,00 5.50 

No. 2 and better............. 17 36,000 5 66.00 60.00 6.00 BOs Matis sist . 60 152,000 8 21.50 16.00 5.50 
Finish— 2x6” & 8”, 22-24’ , . OL 149,000 Yj 23.50 18.00 5.50 

BIO” os csseaeossavcese aes QR 87,000 5 60.00 55.00 5.00 26-32" 8 23,000 4 25.00 23.00 2.00 

Casing and base............. 17 47,000 6 65.00 60.00 5.00 sath : i " 
Ceiling, %x4”— i es . 30 603,000 5 3.75 2.50 1.2 

No. 2 and better........... . 98 575,000 9 30.00 24.00 6.00 Cedar , 22 75,000 2 4.45 4.00 45 

ING: B: cciweseransie sd wiaaaceds 24 154,000 7 23.00 19.00 4.00 NE. iscxa sn czaennscrveee Oe 90,000 1 2.65 tees tee 

a7 e e 
Production and Shipments of Western Pine 
PORTLAND, ORE., Dec. 27.—The report of the Western Pine Manufacturers’ Association for November is as,follows: 

Production Statistics for November Shipment Statistics for November Production and er een 
Tiengciaipell iis nue ae es Ee ere 117,888,191 117,376,988 

. = ‘hg a . € Oy , ; 
Total -Me-cut Cetting os Sidiseaeeate. cae. eka BINA. hen csccnnsass 112,687,250 142,713,78 
1924... seeeeee 43 9 34 112,687,250 4904 ....., 3 0 43 4,502 117,888,191 Cut exceeds shipments 5,200,941 .......... 
TUES sicssnese® 48 3 45 142,713,788 MOCO. oisininws 48 1 47 4,575 117,376,988 Shipments exceed cut .......... 25,336,800 


Production in October was 139,428,000 feet greater than in November; and the November cuts of 1922 and 1923 exceeded that of November 1924 by 


about 30,000,000 feet. 





1924 1923 
Shipments to— Cars Feet Cars Feet 
PRMRNE ooo iscia w sind Odes bane ee 227 5,869,314 343 8,785,128 
PAOMUBMAP ois cciiccccvevaereci 328 7,486,596 400 9,372,107 
PEO hab pe bids ino aas oes oes 40 1,108,038 71 1,778,845 
Washington® .................. 246 6,126,380 248 6,167,937 
NOTth. Dakota* . oo. cccieseccs 54 1,428,238 42 908,418 
South Dakota® ............... 32 2,203,737 66 1,667,085 
Minnesota® ................05. 311 8,235,769 316 8,046,656 
WVABCONBIN’ ov ices ccccsseunes 233 6,079,385 289 7,685,054 
CO rrr eee 285 7,359,664 386 9,484,517 
LUtCo | i ao 396 10,319,839 305 7,912,176 
TN ee ae 84 2,127,618 36 877,435 
Nebraska” ..............c000. 182 4,699,262 133 3,358,796 
MISSOUTIM 2. 5. ccnccvesecvesesves 72 1,935,167 48 1,155,168 
OTOP AGO oon s ccacie ce seesccc 120 3,180,611 102 2,598,012 


*Pennsylvania, New Jersey and States north. 


November shipments have not been exceeeded by those of any pre- 
vious November, the month’s total being 500,000 feet more than for 


November of 1923, although 18,000,000 feet less than the October, 1924, 
shipments. 


1TIdaho took 2,000,000 feet less than in October. 

*Montana takings were 2,000,000 feet less than October; November 
takings were the State’s lightest since 1911 except in 1921 ad 1922. 

* Washington shipments were 2,000,000 feet less than October. The 


State’s total was high for November except in 1928, when shipments were 
only 40,000 feet more. 


North Dakota shipments increased over October; totals are greater 
than for any November since 1919. 


®*South Dakota took 1,000,000 feet less than in October, but the totals 
are greater than for any Nove 2mber since 1919. 


® Minnesota showed an increase over October; this was the State’s 
high for November except in 1916 and 1919. 


* Wisconsin shipments were nearly 1,000,000 feet lighter than October. 
* Iowa shipments were nearly 1,000.000 feet lighter than October. 
Sa Illinois shipments were high for November except in 1919 and 1921. 
®* Kansas takings showed an increase over October, the State taking 








1924 1923 
Shipments to— Cars Feet Cars Fee 
Wyoming™ . is. 268 2,098,242 93 2.3 50, 356 
SUERTE eaniascives ad >» 29 737,594 33 898,793 
Michigan” aomawhes .. 288 8,123,082 291 Me 786,503 
ORIG oo. 65 ccc nee 152 4,003,527 116 3,132,475 
TRON OG: isc os. ie wees v6. ee 533,823 18 624,711 
*Atlantic coast States!’.......1,206 32,626,815 1,128 29,648,150 
nape eastern States" 3 on 786,624 70 1,787,167 
GATIEOTIIA:.. ais 6.0i0.9.0) 6 si0:0's ah is 17 434,182 24 764,931 
Oklahoma and Texas 14 331,288 9 390,083 
Export .... : oa Lo en 5 114,285 
Canada Mere Sete ey ne negara tarsiareeotea 1 28,600 
Nevada ...... eed aateer 2 53,396 1 28,800 
New Mexico . a a er 1 24,800 
DONO ors dab a Ra kaa aw ae 4,502 117,888,191 4.575 117.376, 988 
+East of Mississippi and south of Ohio rivers. 


more lumber than in any preceding November. In no month since June, 
1920, have shipments into Kansas been so heavy. 

10 Nebraska took 1,000,000 feet less than in October; totals are greater 
than for any previous November since 1919. 

11 Missouri shipments increased over October; shipments were high for 
November except in 1919. 

12 Colorado took 1,000,000 feet less than in October. 

13 Wyoming showed an increase over October. 

14Utah took less than in any previous November, and in only seven 
different months since 1906 have there been lighter shipments. 

16 Michigan took 1,000,000 feet less than in October, but more lumber 
than in any preceding November. Though shipments into the State 
have been high as compared with previous years, November was the 
year’s lightest month. ' 

18 Ohio shipments showed an increase over October, the State taking 
more lumber than in any previous November. Only in 1920, 1923 and 
1924 were there heavier November shipments to Ohio. 

i7The Atlantic coast group took 4,500,000 feet less than in October, but 
more than in any preceding November. 

18'The other eastern States group took nearly 1,000,000 feet less than 
in October, and there have been but two months lighter than November 
in the last seven years. 


Compared with October as normal, prices were reported by 6 mills as normal; by 20 as above normal, and by 1 as below normal—while inquiry 
was reported by 6 mills as normal; by 20 as abeve normal, and by 2 as below normal. 
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Hardwood Institute’s Stock Report 


MemPHIS, TENN., Dec. 29.—The Hardwood Manufacturers’ Institute has compiled from reports of 18234 units the following data as to stocks 











Dec. 1: 
Eastern Territory,* 46 Units; Southern Territory,* 13624 Units; 

Unfilled Unfilled 
Species— Dry Green Total Orders Species— Dry Green Total Orders 
Pacer eros we teeee 1,572,000 593,000 2,165,000 393,000 BOW cadder ctcavewducnian See 4,625,000 18,709,000 4,600,000 
MBMAUOOE. §o..c uae cerca 4,044,000 2,629,000 6,673,000 965,000 MEUDEOUMOE ois wccwcvecses 49,000 1,000 ,000 3,000 
OS ei ce tice 1,684,000 1,377,000 3,061,000 985,000 i ere ern 1,528,000 817,000 2,345,000 646,000 
MOMEUER: a 6care arasic:.6 gia (octal eee es 574,000 297,000 871,000 188,000 EURO ees ace atalencacnwes 18,000 19,000 37,000 10,000 
ME LOLUOY <ccacccicreacear (eaeeeeie  s@8aneme. # -saaeueu ssnbdeds De OMEN wet bwiasecee | ere 400@}3}3§« ss wwudawaa 
MOUOUO. Soivi ics eae Ge beer 525,000 153,000 678,000 73,000 [i rer eres deadiacxe Saeesias  -Neebanece | lerewaaaas 
WBTCOPNUE. 66a ccwciccss 106,000 112,000 218,000 30,000 Cl ys | ee eevadidan  swaanees  aec@eecale  “eaameans 
CAORE edie avi cece wes HG000 8 8s hc ckoeee 10,000 300,000 CO awa wh iis Cecwadunae 1GGe 8 8 w*écewaes 16,000 15,000 
WIPES. Gidea ce nemee urease 165,000 70,000 235,000 129,000 OCUGEUW. wees ccs eedeicuces 10,000 1,000 11,000 www eee 
Cy eee ee er 10,409,000 10,058,000 20,467,000 4,537,000 COMING Goacsictcsciees i? Seerececce 27,000 wee ne nee 
COLLONWOOE cnccicccesccas 15,000 21,000 36,000 15,000 Cottonwood ... 17,151,000 8,926,000 26,07 7,000 11,962,000 
CENCE Ones cea hee heres 1,170,000 2,166,000 3,336,000 264,000 CWO. acasucdedea mane 26,023,000 19,266,000 45,289,000 3,648,000 
WIM, cece esciscccsceniens 564,000 223,000 787,000 30,000 DME wecawsccecueescaeave 14,816,000 5,936,000 20,752,000 3,530,000 
RE, So resk a Wenie cn ownine tn ee 3,865,000 6,961,000 1,014,000 CURIM  aae a!) 46 atm ncenxe 114,253,000 81,275,000 195,528,000 53,121,000 
Hackberry ......... S000 8 nS xw eas cx | or eres BIGGMMOGSEY. . oc ccs cceceen 545,000 272,000 817,000 50,000 
Hard maple ......... 2,327,000 2,300,000 4,627,000 1,206,000 FING MOND ..ccecccecse semanaus Pree T EE Pe eteeecee 
WHORORG (i .Qiwavavcavcues 871,000 560,000 1,431,000 125,000 SEPM ees ak oennwauees 1,343,000 1,069,000 2,412,000 546,000 
Locust . 18,000 Gulecay i) 0 re eee (eee a 215,000 78, aaaGee = =—s—i‘é md 
BPGONONG 556.00 erence P 26,000 1,000 27,000 7,000 pS ee eo 3,468,000 1,552,000 5,020,000 1,268,000 
BOO adias 62 ds Shi ES ES CRS 30,561,000 23,475,000 54,036,000 9,501,000 CMe wanes; Jeexsndnncies ee 75,272,000 168,801,000 45,426,000 
DUD, cote coke ekcere te sebRedes jj. @eemnees § etameneln  .cuceaaua Pecan lage arse it 631,000 282,000 913,000 297,000 
POFSIMMON «22... 0c ccc 13,000 3,000 [Coe seavedas Persimmon ..... a 21,000 1,000 22,000 eee 
BRIS fa k.i5) ac eie sak 1S > wo ecalle 15,047,000 10,588,000 25,635,000 5,045,000 Saree ee 10,252,000 2,092,000 12,344,000 1,815,000 
Sassafras eet ee) aries Eaea eee « cexeitaaiee # gal@eaaty PNA, cco caa naan ens 2006 =—s«=—éti dh wea (i errr re 
DOCG WARIO bccwccsesdees 355,000 62,000 417,000 8,000 SEG I, we ccawewsn cents 3,568,000 2,018,000 5,586,000 1,996,000 
Sycamore ee Te a 194,000 96,000 A erry ne SU OMEIED aise xcaaewacees 3,366,000 1,120,000 4,486,000 882,000 
WHEE ac demieain ake 422,000 234,000 656,000 374,000 V1 ee ere ere 44,000 7,000 51,000 eacccece 
Willow ......00.... Soe @66604us  cedensee i. secudens #é§ semua Willow .......+.---: .»» 1,393,000 830,000 2,223,000 370,000 
Mixed hardwoods....... 851,000 367,000 1,218,000 79,000 Mixed hardwoods....... 6,135,000 1,790,000 7,925,000 2,726,000 
URE bk cab enesaues 74,623,000 59,250,000 133,873,000 25,268,000 "POIAD sa wicwccccck<dsceeeneee 207,289,000 519,780,000 132,911,000 


*Dividing line between ‘‘Eastern” 


thence following the Louisville & Nashville to New Orleans, 
with resaw, 144; double band, 2; 


¢Unit equivalents are: Single band, 1; 


and “Southern” territories is a line from Chicago following the Chicago & Eastern Illinois to Evansville, Ind., 
La., all points west of this line being ‘‘Southern’’ territory. 
with two resaws, 2%; triple band, 3; circular, 4. 





National Analysis 


WASHINGTON, D. C., Dec. 29.—The National 
Lumber Manufacturers’ Association has issued 
the following statistics for the period ended 
Dec. 20, orders and shipments being shown as 
percentages of production: 


During During 51 
Week Ended Wks. Ended 
Dec. 20 Dec. 20 


No. of Ship- Or- Ship- Or- 
mills ments ders ments ders 
- 118 104 93 101 100 


Associations— 
Southern Pine 


Weet Coast ....6..... If 91 113 102 102 
Western Pines ...... 35 172 173 95 96 
Carr. Pinese® .. i. sce 9 837 980 ia 
Calif. Redwood . «-- Noreport 880 §81 
No. Carolina Pine.... 84 107 101 102 92 
No. Hemlock & Hdwd.7 17 105 99 86 74 
Northern Pine ...... 9 181 $311 103 105 


333t 106 115 100 99 


*Represents 15 percent of cut in region. 
fIncludes hardwoods and softwoods. 

tLast week there were reports from 394 mills. 
§Fifty weeks. 





North Carolina Pine 


NorFroLk, VA., Dec. 29.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty mills for the week ended 
Dec. 20: 


—Percentage of— 


Production Ship- 
Production— Feet Normal*® Actual ments 
i) 5,745,026 T2 ns es 
Normal .... 9,052,000 a ee 
Shipments .... 6,636,866 3 115 


3 “ss 
sewn we 5,518,489 69 96 83 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

fAs compared with last week, there has been a 
decrease in orders of 20 percent, but last week 
there were reports from forty-four mills. 


Orders} 





Southern Pine Barometer 


NEw Organs, La., Dec. 29.—For the week 
ended Dec. 19, Friday, one hundred eighteen 
mills report as follows to the Southern Pine As- 
sociation: 

Percent Percent 
of pro- of ship- 


; Carst Feet duction ments 
Production .. .... 69,176,254 ..... : 
Shipments .. 3,378 72,029,094 104.12 
Orderg*— y 

Received .. 3,024 - 64,480,752 93.21 89.52 
On hand end 
Week ...11,194 288,689,662 ..... ..... 


*Orders on hand showed a decrease of 3.07 per- 
cent during the week ; one hundred thirty-one mills 
Contributed to previous week’s report. 

tBased on November average load, 21,323 feet. 


The West Coast Review 


SEATTLE, WASH., Dec. 27.—For the week 
ended Dee. 20, 111 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production ... 79,154,963 


Shipment .... 72,226,612 19% below orders — 
Ol 0) 2. re 89,230,993 13% above production 
Shipments— 


Water delivery: 
Domestic 
Fixport 


19,914,517 


7,909,623 





Total water (39%)..... ivccncewse a agenae 
SEL; NOOR CONN anesawss wamewaveue ame 41,730,000 
Local auto and team deliveries........ 2,672,472 

"POC SUGTNES oc ci hove esc se euwus 72,226,612 


New business— 
Water delivery: 


Domestic ..... eee 29,901,000 

DOES 6 ct ccsmencs as «+ 25,207,185 

Total water (46%)........... asiccee Sh hagoas 
Reel). Pier CMa an ct cavedien ts tea aas 45,420,000 
Local auto and team deliveries .- 2,672,472 

Total new business . 89,230,993 


Unfilled orders— 

Domestic cargo ... 157,149,564 
Il) | rn sirairicta ds & otk eatwlate ad 93,794,930 
bth SOR ORFs cs 04 Kear eb Rceeewreneee 139,980,000 


390,924,494 








Hemlock and Hardwood 


OsHKOSH, WIs., Dec. 29.—The following is 
a summary, for comparative purposes, of figures 


| as to the hardwood and hemlock movements sup- 


plied to the Northern Hemlock & Hardwood 


| Manufacturers’ Association by twenty to twenty- 


five firms that ordinarily ship about 30 percent 


| of the total monthly shipments reported to the 


association by all members, and shows averages 
for the last three months and year to date, also 
weekly figures for December: 


Hemlock 
Firms Cut Shipments Orders 
Weekly averages— 
September .. 4,240,000 2,537,000 1,788,000 
October ...... .. 2,709,000 2,645,000 1,454,000 
November ... .. 2,607,000 2,829,000 2,196,000 
Year to date. .. 2,865,000 2,437,000 1,871,000 
DD oy Se 23 2,047,000 2,701,000 2,163,000 
| ee: ee 23 3,635,000 2,716,000 2,557,000 
Dee, . 20... . 20 2,356,000 3,182,000 2,948,000 
Hardwood 
Weekly averages— 
September ... .. 2,468,000 3,396,000 2,477,000 
October ...... 1,184,000 3,040,000 2,869,000 
November . «+ 2,058,000 3,495,000 3,190,000 
Year to date. .. 3,617,000 3,146,000 2,888,000 
Dec. 6 .. 23 3,699,000 3,460,000 3,405,000 
Dec. 13 .. 23 3,224,000 3,394,000 3,616,000 
Dec. 20 ... 20 2,666,000 2,245,000 1,795,000 





California Pine Sales 


San Franetsco, Canir., Dee. 27.—For the 
period Dee. 14 to 20, the California White & 
Sugar Pine Manufacturers’ Association reports 
as follows: 


California White Pine Mixed Pines 


Feet Feet 
Nos. 1 & 2 clr. 154,000 Common— 
C  pabeek a aeatare 349,000 No. 1.. aa 6,000 
D select ...... 366,000 No. 2 .. 315,000 
No. 3 clear 167,000 No. 3 710,000 


Inch shop .... _ 50,000 | EE 
No. 1 shop.... 555,000 No. 1 dimen. .1,412,000 


No. 2 shop.... 858,000 No. 2 dimen.. 359,000 
No. 3 shop.... 150,000 Timbers ...... 5,000 
D&btr., short. 27,000 ; Lin. ft 

D&btr., stnd.. 2,000 Beveled siding— 
Shop, stnd.... 14,000 B&btr. ..... 36,000 
Panel, %”, all ee: 
widths ..... 3,000 2 Pere 52,000 
C&btr. short 66,000 


Sugar Pine 


Nos. 1 & 2 clr. Douglas Fir 


357,000 


. Feet 
C seleet ..... 312,000 ‘ 

D select ...... 93.000 — Pee 50,000 
No. 3 clear.... 388,000 om., 4/4, all 


_ widths ia 
Com., 5/4 & up 101,000 
Ties & timbers 


Inch shop .... 45,000 
No. 1 shop....1,001,000 


No. 2 shop.... 672,000 - 
No. 3 shop.... 710,000 Dimen. ....... 536,000 
Shop, stnd.... 22,000 Box 
Cedar Mix. pine— 
Miscellaneous. 249,000 a ee 25,000 
xpo winks eran 
Australian 164,000 8/4, all widths 12/000 
White Fir Lath 
oo ee 19,000 Pieces 
No. 3 com. & Mix. pine— 
SUG Sb hacda ar 222,000 Sa 117,000 
No. 1 dimen... 384,000 a See 50,000 
No. 2 dimen.. 60,000 Be avandia 252,000 





Northern Pine Statistics 


MINNEAPOLIS, MINN., Dec. 29.—Nearly 12,- 
500,000 feet of northern pine was sold in the 
week ending Dec. 20, according to a report is- 
sued today by Walter Ellinger, secretary North- 
ern Pine Manufacturers’ Association. The 
week’s sales were larger than for any week in 
six months. The mills shipped more than 7,000,- 
000 feet and manufactured 4,000,000 feet. Pro- 
duction was larger than at any time since the 
mills began to shut down in November. Mills 
sold 20,000,000 feet more than was produced this 
year. Shipments are lagging behind orders only 
9,000,000 feet. 





THE INCREASE in the number of reindeer in 
Alaska each year runs from 33 to 45 percent 
of the total number of animals in the herd. In 
1923 the entire number of reindeer in the terri- 
tory totaled about 241,000, according to esti- 
mates made in 66 herds. 
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Expects Business to Start Out on New Footing 


A desire to pry into the future has been char- 


tional administration—free now to express its 





acteristic ever since men became human—and lum- 
bermen are extremely human. It is a commendable 
trait and needs no defense. Everyday business 
would look very gray but for the constant hope 
and promise of brighter sunshine on the morrow. 
Indeed, it is even a duty to seek encouragement in 
the outlook, and it is quite all right to “take a 
peek” down the fairway providing, of course, one 
thereafter keeps his eye on the ball. 

Constantly since the armistice, business has been 
beset by one annoyance or another, and too often 
its troubles have appeared in mass formation. 
Kven the remarkable advance of lumber prices in 
1919-20 was by no means “all to the good,” for no 
doubt it has cost nearly all it seemed at the time 
to be worth. But fortunately this new year offers 
a complete change of scene, and one from which our 
recent major difficulties are eliminated. It is in 
order to allude in a word to three or four of these 
burdens, chiefly to emphasize the fact of their 
removal. 

Politically, the conservative victory in the English elections 
was one of the first reassuring signs of a turnabout from the 
radical clamor which has threatened the good order of civili- 
zation. That result was especially significant when one recalls 
that only recently, even in dependable old England, the tradi- 
tional bulwark of good sense in the affairs of business and 
politics, serious consideration was given to the “nationalization 
of industry”—the destruction of individual enterprise. Our 
own grand presidential election followed, and its clear inter- 
pretation is an insistent demand by the people for a return 
to sanity and common sense in the purposes and conduct of 
national affairs, by whose influence and control the destinies 
of business are daily becoming more and more affected. 

This significant popular approval of the policies of our na- 


A Hopeful Forecast for 1925 


Measured by volume of production the lumber industry has 
just come through one of the greatest years in its history. 
We estimate the entire production of lumber in 1924 at be- 
tween 36,000,000,000 and 37,000,000,000 board feet, as com- 
pared with 38,000,000,000 to 40,000,000,- 
000 feet last year 

As a whole, however, the year was 
not a satisfactory one to the industry, 
though it closes in a stronger position 
than at any other time during the year, 
with production, shipments and orders 
virtually balanced. Making allowance 
for remanufacture at the mills and 
local deliveries, shipments have ex- 
ceeded production. Stocks are lower 
than a year ago. Prices have been 
stable and relatively low—ranging 
from $29 to $33 a thousand feet for 
softwood, and from $40 to $45 for hard- 
wood—being about 40 percent less than 
the after-war maximum. 

Great progress was made in the di- 
rection of reforestation and reproduc- 
g tive lumbering. General activity to- 
3 *' ward forest replacement awaits the 

development of organized forest fire 
protection and the logical readjustment of the still customary 
although uneconomical methods of taxing forest lands. 

The year 1925 is expected to be a good year in lumber, with 
the distribution of demand among various regions of the coun- 
try and among construction, railroad and farm uses more 
nearly approaching a normal balance than at any time during 
the last four years. 

WILSON CoMPTON, Secretary-Manager, 
National Lumber Manufacturers Association. 

















purposes in more original and positive terms— 
means among other things better times for 
the railroads and for their ability to buy for 
maintenance and improvement. It means increased 
economy in governmental expenditures, and a re- 
sulting encouragement of thrift in the conduct of 
individual and business affairs. Individually and 
in our kusiness management we have been in need 
of this lesson and this influence. Then, too, our 
burden of taxation, discouraging as it has been to 
enterprise, is to be more fairly distributed, and we 
may now be confident that business in its needs 
faces a prospect of fair consideration in place of 
the discouragement and ignominy of which it has 
been subjected during the clamor and actual restric- 
tion of recent years. 

The constant uncertainty of financial outlook, too, 
due to the tremendous difficulty of adjusting in- 
ternational obligations, has now been removed and 
this by the adoption of plans reflecting high credit 
upon the vision and sagacity of men whose training 
was gained in American business. 

These larger difficulties are, therefore, out of the way. The 
“statistical position” of the lumber business is most excellent. 
At this writing there is apparently no cloud on the business 
horizon. All indications point to fair weather for a long period. 

If we think business is going to break into a gallop at once, 
I believe we shall be disappointed. An overnight change from 
poverty to opulence is not the natural order, and when such 
miracles do occur they are probably not good for us because of 
the certainty of a relapse. No doubt, therefore, we must be 
satisfied to recover good business conditions at a gradual pace 
as within increasing faith and courage industry awakes to the 
bright opportunities of the new day certainly at hand. 

HorAceE F*. TAytor, Taylor & Crate, Buffalo, N. Y. 





A Message for the New Year 


As we stand on the threshold of a new year it is fitting that 
we take an inventory not only of our worldly goods but of 
ourselves. 

Success is not measured in dollars alone but in service and 
constructive effort which in some way 
benefits humanity. Have we each done 
our share? If not, let us resolve during 
the coming year to do some one thing 
which will make the world a_ better 
place in which to live. In no better way 
can we give expression to this thought 
than to give our loyalty and support 
and service to our Association, which at 
all times is striving to improve condi- 
tions in the industry in which we have 
our business being. Much more can be 
accomplished by collective effort 
through this agency than by the indi- 
vidual. 

The Association now 800 strong has 
a fine record of accomplishment but by 
the unstinted cooperation of each and 
every member the year 1925 can be 
made outstanding in association work. 

I take this opportunity to wish every member of our associa- 
tion not only prosperity, but health, happiness and the content- 
ment which comes with a knowledge and realization of a life 
well lived. 

DWIGHT HINCKLEY, President, 


National-American Wholesale Lumber Association. 
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Redwood Floor Firm Opens at Coast 


San FRANCISCO, CALIF., Dec. 27.—The Rodd 
Co., of Pittsburgh, Pa., contract engineer for 
The Pacific Lumber Co., announces the opening 
of an office at 311 California Street, with Allen 
3reed in charge. The Rodd floors, as is well 
known, are made of redwood blocks, from the 
mills of the Pacifie Lumber Co., at Scotia, Calif. 
The blocks are sawn from all-heart California 
redwood, specially dried by the Leaver process 
for flooring use. A booklet on ‘‘ Rodd Floors’’ 
demonstrates that redwood is unrivaled for this 
use. Evidence of one very desirable quality in 
a block floor—resistance to rot and decay—is 
portrayed in the instance of a redwood log 
found buried under the roots of a forest giant 
which was recently cut down, and whose age, 
indicated by the annual rings, was more than 
six hundred years. For over six centuries the 
redwood had lain in the moist earth. Yet, 
when it was dug up, it was sound and free from 
decay or worm holes. It was sawn into good 
lumber, and is now serving some useful pur- 
pose. Another point is that redwood contains 
no pitch or other inflammable substances, and 
is highly resistant to fire. Even when ignited, 
it burns very slowly, and is easily extinguished. 
Therefore Rodd floors of redwood blocks re 
duce the fire hazard wherever they are used. 


Data on Washington Industries 


OLYMPIA, WASH., Dec. 27.—In reply to an in 
quiry from Victor H. Beckman for information 
regarding the total payroll, days worked and 
average number of men employed in the lumber 
and paper and pulp industries in the State of 
Washington, I. K. Erwin, of Olympia, statis 
tician for the State department of labor and 
industries, recently submitted the following 


data: 

Industries Payroll Days Men 
Logging ceccceccesess 01,984,919 9,045,432 34,623 
Saw and shingle mills 51,415,866 10,950,345 42,846 
Woodworking plants 13,377,368 3,023,163 10,020 
Paper and pulp mills... 2,928,859 625,746 2,092 

10) | et $119,657,012 23,644,686 89,581 


All hazardous industries 
covered by Workmen’s Compensation Act. 


Two New Shingles Placed on Market 


SEATTLE, WASH., Dec. 27.—Newest among 
specialty shingles is the ‘‘ Aristocrat,’’? which 
is now being made by Dale Craft, of the Royal 
Shingle Co., Whites, Wash., exclusively for the 
Transfer Stained Shingle Co., of North Tona- 
wanda, N. Y. The ‘‘Aristocrat’’ is 2/2, 100 
percent clear, 100 percent vertical grain, 24 
inches long, random widths. In other words, it 
carries the specifications of a royal or imperial, 
along with a thickness of an inch at the butt. 
Samples of the shingle on exhibition at the 
offices of the shingle branch of the West Coast 
Lumbermen’s Association are flawless, present- 
ing the ‘*last word’’ in this kind of manufac- 
ture. The ‘‘Aristocrat’’ lends itself perfectly 
to the staining processes employed by the Trans- 
fer company, and the new shingle undoubtedly 
will be used on some of the finest of American 
homes. There is no question that a red cedar 
shingle of the specifications given could be guar- 
antced to outlast any human life, due attention 
being given to the right kind of nail. The pres- 
ent mission of the ‘‘Aristocrat’’ is to enter 
into competition with tile roofing, which it is 
said to surpass in appearance and in warmth. 

Another new shingle being manufactured by 
Mr. Craft for the Transfer company carries sim- 
ilar specifications, with the addition of ‘‘ gouge- 
marks’? on the weather surface, so that all ex- 
posed parts of the shingle when laid give the 
‘shake’? effect. There has always been a heavy 
demand for hand-split shakes, but the cost of 
manufacture during recent years has been pro- 
hibitive. Cecil Gray, of the Gray Lumber & 
Shingle Co., says he could book large quantities 
of cedar shakes, if the stock were available at 
4 proper price; and likewise Ed H. Luke, of 
the J. E, Pinkham Lumber Co., commends the 
Shake because of the surface grooves and chan- 
nels resulting from the splitting process, pro- 
Viding an easy runway for rain. The standard 





shake, as made by the old-time settlers of Puget 
Sound, was two feet long, of the same thickness 
at both ends, random widths. It is now a very 
scarce article. Here and there throughout the 
Puget Sound country are shake roofs, double 
laid, which have withstood the storms of half 
a century, and are still as tight as when first 
put down. An expert shake splitter could make 
probably 2,000 a day. ~ 

The new product of the Royal Shingle Co. 
has been named the ‘‘ Fit-Tight Colonial.’? It 
is said to be the nearest approach to the old 
fashioned shake yet devised; and it possesses 
an added advantage, since it is a real shingle 
with butt and tip, instead of being even thick- 
ness throughout. 


Employees in Christmas Party 


BELLINGHAM, WASH., Dee. 27.—Bellingham’s 
largest Christmas party, attended by 1,500 
children and adults, was given by the Bloedel 
Donovan Lumber Mills Christmas eve in Lib- 
erty Hall for its employees and their families. 
It was arranged by Secretary J. H. Prentice, 
assisted by a committee headed by Tom Huston. 
The program included a Christmas tree, elec- 
trically lighted and thirty feet high, upon and 
around which were nearly 1,000 gifts for em 
ployees’ children. Every child received an ap 
propriate gift and a box of candy and nuts. 
Music was furnished by a novelty orchestra and 
dancing followed the children’s entertainment. 

Vice President J. J. Donovan gave an ad- 
dress of welcome, in which he told the children 
they were the richest people in Bellingham be 
cause their lives are before them, ‘‘ while we 
adults have only long shadows behind us.’’ He 
read a telegram from President J. H. Bloedel, 
then in New York City, wishing all present a 
very merry Christmas. 

Aside from Mr. Huston, the general commit 
tee’s members were Joe Hershey and Clarence 
Martin. Many other employees assisted the 
committee. 


Discuss Proposed Forestry Law 


SPOKANE, WASH., Dee. 27.—The proposed 
new State forestry law for Idaho which is to 
be presented to the Idaho legislature at the 
coming session for enactment provided the 
subject of discussion at a meeting of the Idaho 
land board and other State and government 
officials and representatives of the timber own- 
ers held last Tuesday in Boise, Idaho. 

This bill has been approved by the North 
Idaho Chamber of Commerce and is said to meet 
with general approval. It provides for a State 
forestry board of twelve members, of whom 
five are to be members of the State land board 
as at present constituted. Other members are 
to be the land commissioner, commissioner of 
reclamation, the dean of the forestry school 
at the State university, and the State land agent. 
In addition, four members would be appointed 
by the governor, one to be recommended by the 
North Idaho Chamber of Commerce, one by the 
north Idaho timber associations, one by the 
southern Idaho timber associations and one by 
the stock growers of the State. 

The position of State forester created, em- 
braces the duties of the present land agent and 
gives added work and responsibility. The bill 
also provides for a redistricting of the forest 
areas to give greater protection, especially to 
cut-over areas and young growth. This meets 
the requirements of the Clarke-MeNary bill and 
would make available to the State, funds appo 
tioned under this law. 


Unloads Big Car of Oak Lumber 


MINNEAPOLIS, MINN., Dee. 30.—The largest 
single carload of oak lumber ever unloaded by 
the Osborne & Clark Lumber Co. in Minneapolis 
was received Saturday. It was a shipment of 
25,546 feet of northern white oak plank. The 
lumber came from Wisconsin and was stored 
in the company’s warehouse here for distribu- 
tion later throughout the Northwest. Lumber- 
men said it was one of the largest loads ever 
to come into Minneapolis. The lumber cost 
about $105 a thousand. 






__ Special 

| L.C.L. Prices 
| Hardwood 
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Write, or wire our expense, for special prices 
on Hardwood Lumber items, air or kiln dried; 
all shipments inspected under Nat’ rules, de- 
livered any Chicago freight station or boat 
dock. 

Plain Red Oak Rough K. D., Red 
and Sap Gum K. D., Tenn. Red Cedar, 
Kiln dried. Plain and Quartered Red 
and White Oak, Basswood, Birch, 
Beech, and Poplar. 


Any Quantity Delivered Anywhere 


Delivered prices on request on straight lote 
of lumber, ripped to size, and dressed to order 
for shipment from Chicago or from mill. 

Straight or mixed cars with Oak or Yellow 
Pine Mouldings; Oak, Gum or Yellow Pine 
lumber and finish. 


Satisfaction guaranteed, or your money back. 


F RARTHOLOMEW HARDWOOD Co. 


4052 Princeton Ave., CHICAGO tel. Boutevard 0636 


1-3-25 











| Remodel Your 
| Present Plant 


Perhaps a few changes in construction 
or an additional building here and 
there would enable you to manufacture 
and handle your lumber more eco- 
nomically. 





Our engineers will gladly advise with 
you on remodeling your present plant, 
or on building a new one. 


34 years back of our guarantee of 
satisfactory service. 


HRALL&SHEA | 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS » 
Lake Charles, La. 
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Curtis Woodwork issGs 
is identified by the 
mark to the right. 
Whatever you buy 

sash, door, mold- 
ings, or interior woodwork—see that it bears 
this trademark. Curtis Woodwork is sold under 
the “1866 Curtis trademark” by Curtis dealers 
east of the Rockies. 


THECURTIS COMPANIES SERVICE BUREAU 
326 Curtis Building, Clinton, lowa 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 
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Jan. 5—Pittsburgh Lumbermen’s Club, William Penn 
Hotel, Pittsburgh, Pa. Annual. 

Jan. 13—New Jersey Lumbermen’s Association, Robert 
Treat Hotel, Newark, N. J Annual 

Jan. 13—Roofer Manufacturers’ Club, Macon Ga. Month- 
ly meeting. 

Jan. 13—Central Association of the Traveling Lumber & 
Sash & Door Salesmen, Hotel Lincoln, Indianapolis, 
Ind Annual 

Jan. 14-15—Retail Lumber Dealers’ Association of Indi 
ana, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 16—Indiana Hardwood Lumbermen’s Association, 
Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 15-17--Mountain States Lumber Dealers’ Associa 
tion, Albany Hotel, Denver Colo. Annual, 

Jan. 17—San Joaquin Valley Lumbermen’s Club, Fresno, 
Calif Annual, 

Jan. 19—Lumbermen’s Association of Chicago, La Salle 
Hotel, Chicage. Annual, 


Jan. 19—-Union Association ef Lumber & Sash & Door 


Salesmen, Hotel Cleveland, Cleveland, Ohio. Annual 
banquet. 

Jan. 19-21--Southern Forestry Congress, Little Rock, 
Ark. Annual 

Jan. 20, 21, 22--Northwestern Lumbermen’s Association, 
Minneapolis, Minn Annual, Headquarters and 
building material exhibits at West Hotel. 

Jan. 20-22—Ohio Association of Retail Lumber Dealers, 
Hotel Winton, Cleveland, Ohio. Annual 

Jan, 21-23—Ontario Retail Lumber Dealers’ Association, 
toyul Connaught Hotel, Hamilton, Ont. Annual. 

Jan. 22—-American Forestry Association, Hamilton Club, 
Chicago Annual 

Jan. 22--California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. Annual. 

Jan, 26—Eastern Millwork Bureau, Hotel Pennsylvania, 
New York City Annual. 


Feb. 3-5—American Wood Preservers’ Association, Con- 
gress Hotel, Chicago. Annual. 

Feb. 4-5—Canadian Lumbermen’s Association, Chateau 
Frontenuc, Quebec, Que. Annual 

Feb. 4-5—Southwestern Iowa Retail Lumbermen’s Asso 
ciation, Iowana Hotel, Creston, Iowa Annual 

Feb. 4-6—I}linois Lumber Merchants’ Association, Hotel 
Sherman, Chicago. Annual. 

Feb. 4-6—Retail Lumber Dealers’ Association of Penn 
sylvania, William Penn Hotel, Pittsburgh, Pa. <An- 
nual 

Keb. 5-6--National Association of Railroad Tie Produc- 
ers, Congress Hotel, Chicago. Annual 

Feb. 9—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis Annual, 

Keb. 10-12—Wisconsin Retail Lumbermen’s Association 
Piister Hotel, Milwaukee, Wis. Annual, 

Keb. 11-12—Northwest Iowa Lumbermen’s Association 
and Central & Northeastern Iowa Lumbermen’s As 
sociation, Hanford Hotel, Mason City, Iowa. Joint 
annual meetings 

Feb. 17—Lumber Trade Club of Loston, Boston, Mass 
Annual. 

Keb. 18—Michigan Old Guard, Pantlind Hotel, Grand 
Rapids, Mich. Annual luncheon 

Feb. 18-20—Cornhusker Knot-Hole Club, Rome Hotel 
Omaha, Neb. First annual institute, 

Feb. 18-20—Michigan Retail Lumber Dealers’ Associa- 
tion, Pantlind Hotel, Grand Rapids, Mich. Annual 

Keb. 18-20—Nebraska Lumber 
Rome Hotel, Omaha, Neb 

Feb. 18-20—-Western Retail Lumbermen'’s Association 
(U. S.), Olympic Hotel, Seattle, Wash. Annual. 

Keb. 19—-Eastern Iowa Retail Lumbermen’s Association 
La Fayette Hotel, Clinton, Iowa. Annual 


Dealers’ Association, 


Annual, 


Keb. 26—-Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 


Speakers for Michigan Annual 


GRAND Rapips, Micu., Dee. 29.—As now ar- 
ranged, the principal speakers for the annua] 
convention of the Michigan Retail Lumber Deal- 
ers’ Association to be held here at the Pantiland 
Hotel, Feb. 18, 19 and 20, will be Frank A, 
Chase, general manager of the American Sav- 
ings, Building & Loan Institute, Kansas City, 
Mo., and William A. Gately, of the division of 
simplified practice of the Department of Com- 
merce. The Rev. M. S. Rice, of Detroit, will 
speak at the annual banquet of the association. 
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Live Subjects to Be Discussed 

MINNEAPOLIS, MINN., Dec. 29.—One of the 
most important subjects that will be discussed 
at the coming annual convention of the North- 
western Lumbermen’s Association, to be held 
here Jan. 20-22, will be on the cost of doing 
business with sidelines. Commenting on this 
feature of his program, Secretary W. H. Ba- 
deaux says: ‘‘ Thirty-five percent of the gross 
sales of the average retail lumber yard are 
what the lumberman ealls ‘sidelines,’ such as 
cement, plaster, steel posts, wire fences, shin- 
gles ete. Very few lumbermen know what their 
turnover is and whether they are making a fair 
profit on these materials. Dealers who attend 
our convention will have this information.’’ 
Another feature of the illuminating program 
that is being prepared will be a talk on the 





Inspectors of Southern Pine Association in Annual Meeting at Laurel, Miss., Dec. 19, 1924. 
the Dec. 27 issue of the American Lumberman 
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Jan. 27—Northern Pine Manufacturers’ Association, Rad- 
isson Hotel, Minneapolis, Minn. Annual. 

Jan, 27-28—Kentucky Retail Lumber Dealers’ Associa 
tion, Brown Hotel, Louisville, Ky. Annual. 

Jan. 27-20—Northeastern Retail Lumbermen's Associa- 
tion, Hotel Pennsylvania, New York City. Annual. 

Jan, 28-29-—-National Lumber Exporters’ 
Emerson Hotel, Baltimore, Md. Annual 


Association, 


Jan. 28-29—Southeastern Iowa Retail Lumbermen’s As 
sociation, Burlington Hotel, Burlington, Iowa. An- 
nual 

Jan. 28-30-—-Southwestern Lumbermen’s Association, Ma- 
sonic Temple, Oklahoma City, Okla. Annual. 

Jan. 28-30—Western Retail Lumbermen’s Association 
(Canada), Fort Garry Hotel, Winnipeg, Man. 

Jan. 29-30—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Waldo Hotel, Clarksburg, W. 
Va. Annual, 

Jan. 29-30—Pennsylvania Lumbermen’s Association, 
sellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

Jan. 30—West Coast Lumbermen’s Association, Hotel 
Olympic, Seattle, Wash. Annual. 


Feb. 26-27-——-National Association of Commission Lumber 
Salesmen, Lumbermen’s Club Rooms, Chicago. An 
nual, 

March 11-12—South Dakota Retail Lumbermen’s Asso 
ciation, Sioux Falls, S. Do Annual. 

March 18-19—National American Wholesale Lumber As- 
sociation, Ambassador Hotel, Atlantic City, N. J 
Annual. 

March 24-25—Southern Pine Association, New Orleans, 
La. Annual. 

March 24-26—Southeast Missouri Retail Lumber Dealers’ 
Association, Northeast Missouri Lumbermen’s Asso 
ciation, Central Missouri Association of Retail Lum 
ber Dealers and Southern Illinois Retail Lumber 
Dealers’ Association, Chase Hotel, St. Louis, Mo. 
Joint annual convention. 

March 28-April 4——-Milwaukee Home Show, Auditorium, 
Milwaukee, Wis. 

April 6-11—-Home Complete Exposition, Manufacturers’ 
Building, Indianapolis, Ind. 

April 14-15—Lumbermen’s Association of Texas, DBeau- 
mont, Tex. Annual, 

April 21-22—Appalachian Togging Congress, Cincinnati 
Ohio. Semiannual meeting. 


costs of operating trucks in connection with 
the lumber business. There will be open dis- 
cussions also on better merchandising and a 
number of live-wire retailers will be prepared to 
discuss this subject from various angles. 

Announcement made by the association fur- 
ther states that ‘‘the success of the thirty-fifth 
annual so far as program and entertainment are 
concerned is guaranteed.’’ 

If ever a lumber convention was planned to be 
helpful and worthwhile to dealers, the thirty-fifth 
annual of the Northwestern Lumbermen’s Associa- 
tion is that one, the announcement read. 

The program now is complete and those who have 
helped in arranging it say it is one of the best and 
most practical they ever have seen. It is unique 
in many ways. A series of surprises which we 
know every lumberman will appreciate and enjoy 
will run through the program to lend zest and spice 
to the sessions. , 

You know what problems you have had to face 
during the last year. You know how difficult they 
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have been to solve. Probably many of you have 
been unable to find a satisfactory answer for some 
of them. You will find one or more satisfactory an- 
swers at this great convention for there isn’t a 
problem that the Northwestern Lumbermen’s Asso- 
ciation has heard about which will not be dis- 
cussed at the meeting. 

The great authorities of the whole country have 
been drawn upon to give you the kind of help you 
want in your everyday yard and office problems. 

The program committee believes it is presenting 
in this convention a program which will set a new 
and high record for completeness, entertainment 
and originality. 


Mountain States Dealers’ Program 


DENVER, COLO., Dec. 29.—The discussing and 
probable adoption of a code of ethics will fea- 
ture the first day’s program of the twenty-sec- 
ond annual convention of the Mountain States 
Lumber Dealers’ Association which will be held 
at the Albany Hotel here, January 15, 16 and 
17. The main purpose of considering an ethical 
code at this time, according to the officials, is 
to formulate and adopt such a code. This, to- 
gether with the election of officers for the en- 
suing year, will constitute the major part of 
the first day’s business, 

Edward P. Ivory, manager of trade extension 
for the California White & Sugar Pine Manu- 
facturers’ Association, will speak on ‘‘ Standard- 
ization.’’ Some action is expected to be taken 
on this matter by the organization. ‘‘ Modern 
Methods of Merchandising’’ will be the subject 
of an address by Irwin Pyror, of the extension 
division of the University of Colorado. Cost 
accounting will also be discussed at the meeting. 

Thursday evening, Jan. 15, Hoo-Hoo will hold 
their annual concatenation and on Friday eve- 
ning the lumbermen attending the convention 
will be the guests of the Denver Knot-Hole Club 
at a banquet and entertainment at the new 
Denver Tea Room, which has recently been com- 
pleted and is proclaimed one of the finest in 
the west. 

For the convenience and accommodation of 
the lumbermen, all the railroads have made spe- 
cial reductions on their tickets in this district 
(Colorado, New Mexico, and Wyoming) for Jan. 
13 and 14. This will enable delegates to pur- 
chase round-trip tickets on those dates at one 
and one-third the price of the customary fares. 

The local committee is at present working out 
details for the additional comfort and enter- 
tainment, of the many lumbermen who are ex- 
pected to meet here. 
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Knot-Hole Club’s Annual Institute 


Lincoun, NkEB., Dec. 29.—The tentative pro- 
gram for the first annual institute of the Knot- 
Hole Club and the convention of the Nebraska 
Lumber Dealers’ Association, to be held Feb. 
18, 19 and 20 at the Rome Hotel, Omaha, has 
been issued and indicates that a great number 
of subjects of importance to the future success 
of the retail lumber business in Nebraska will 
be discussed. 

The first session will be a joint one of the 
Nebraska Lumber Dealers’ Association and the 
Knot-Hole Club Institute. Committees will be 
appointed and written reports of the associa- 
tion officers and the Nebraska Lumbermen’s 
Mutual Insurance Association will be distrib- 
uted. At the Wednesday afternoon session, R. 
E. Saberson, of Minneapolis, will tell ‘‘ How to 
Make Money in the Retail Lumber Business in 
1925.’’ This will be followed by a talk on fire 
insurance, by Porter Stone, an insurance ex- 
pert of Kansas City, Mo., and one on ‘‘ Why 
the Nebraska Lumbermen’s Mutual Should be 
Reorganized,’’? by C. R. Judkins. At 5 p. m 
there will be a meeting of the district directors 
and secretaries of the Knot-Hole Club, followed 
at 7 p. m. by the Knot-Hole Club banquet. The 
results of the first nine months’ activities of the 
Knot-Hole Club will be discussed by Don Critch 
field, followed by a discussion of the queations 
“Shall the Knot-Hole Club Represent All Ne 
braska L umbermen ?’? and ‘‘The Cement Ques- 
tion of the Future.’’ At 9:45 p. m. there, will 
be group meetings of members of each district 
for the election of officers. 

The Thursday sessions promise to be the most 
instructive of the whole convention, for seventy- 
seven subjects have been chosen and the dealers 
are expected to request discussions be held upon 


those they are most interested in. Briefly, these 
subjects are: Buying, yard layouts, storage, ad- 
vertising, selling, bookkeeping systems and col- 
lection of accounts, and under each of these 
are a number of stibtitles, discussion of which 
should be of much value. 

The program for the Friday session has not 
yet been prepared, but no doubt will be full of 
interest to all who attend. 

A number of features are being arranged to 
stir up interest in the program, one of these 
being to award a $50 miniature bungalow to 
the district having the largest percentage of 
membership present at all sessions and at the 
same time bringing out the largest number of 
good business ideas. There will be a salesmen’s 
luncheon and committee meetings at 6:30 Tues- 
day evening, Feb. 17. A coon hunt by Knot- 
Hole Club District No. 7 will take place at 8 
o’clock Wednesday evening. The ladies have 
not been forgotten and, while the Knot-Hole 
Club members are having their business discus- 
sion on Wednesday evening, the ladies will be 
taken to the theater. There will also be a lunch- 
eon for ladies at 12 o’clock noon on Thursday. 
On Thursday evening the salesmen will tender 
« complimentary banquet to the retailers, fol- 
lowed by a salesmen’s show and fun fest, de- 
picting old and new methods of ‘‘How Sales- 
men Should Cooperate with the Retailer.’’ This 
will be followed by a ‘‘dreamy and jazzy 
danee.’’ 


Buffalo Dealers’ Christmas Dinner 


BuFrra.o, N. Y., Dec. 29.—The annual Christ- 
mas dinner of the Buffalo Lumber Dealers’ 
Association, which was held at the Hotel Statler 
at noon on Dee. 24, was attended by thirty-six 
members of the retail trade. Henry E. Mallue 
was chairman of the entertainment committee 
and associated with him were Fleming Sullivan 
and Oliver J. Veling. One of the features of 
the dinner was the fitting up of a room in imita- 
tion of the ceremonial quarters of some high 
secret society potentate. This potentate was 
Robert J. Summers, who knows how to put on 
the marble face like that of an orthodox Buddha 
better than anyone going. He was assisted on 
a lower level in full regalia by Fleming Sullivan 
on the right and Oliver J. Veling on the left. 
When the company was admitted, instead of 
being put through an elaborate ceremony, or 
given some elegant presents, they were presented 
with twelve large baskets, which they were di- 
rected to fill with good things for poor children 
and to go out and distribute them, which they 
gracefully did. A pocket knife in a leather case 
was the actual present that each received. About 
the room were distributed placards that under- 
took to be Biblical, as well as personal, and 
undertook to advertise the stocks in trade of the 
individual dealers. 


Mississippi Valley Salesmen Elect 


MINNEAPOLIS, MINN., Dec. 30.—Farmers and 
property owners in territory about the Twin 
Cities and the Northwest again are considering 
plans for long needed building operations and, 
with a new feeling of affluence pervading every 
section, the lumber industry has prospects of a 
profitable season in 1925, according to lumber 
salesmen of the Northwest, who met in annual 
convention in Minneapolis Saturday. 

The salesmen who gathered were members of 
the Mississippi Valley Lumber & Sash & Door 
Salesmen’s Association. They discussed, in- 
formally, the feeling of optimism now pervad- 
ing the Northwest at the meeting, which was 
their thirty-fourth annual. 

There was no formal program and the mem- 
bers got together for a social gathering. Elec- 
tion of officers was the only official business. 
This resulted as follows: 

President—W. E. Sears. 

Vice president—J. A. Gray. 

Treasurer—T. M. Partridge. 

Secretary—J. F. Hayden. 

These four officers, with J. R. Lenox, and M. 
R. Moulton, comprise the board of directors. 

A committee headed by J. A. Gray was ap- 
pointed to arrange for the annual banquet of 
the association, which is to take place imme- 
diately preceding the annual convention of the 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 
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West Coast Products 


N.C. Pine and Yellow Pine 
Spruce and Hemlock 





BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Iil., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide A 
Philadelphia, Pa., 1629 Land Title > 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


pala: PITTSBURGH, PA. 
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WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


} 
Our stocks are complete and 


| 
| 
| 


| can give prompt service. 


_ WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 





— 


Pousiss Fir ra 











Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 
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NorthernWoods 


We Can 
SHIP 


Straight Cars— Mixed Cars or L.C.1 


of the following woods: 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 








Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 


















A Brand to 


die to=—— 
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L eeriess 
ROCK MAPLE, BEECH 
AND BIRCH 








Members of 
Maple Flooring 
Manofacturing 
Association. 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage. 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 


















The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 














Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window — Mouldings 
and Box Shooks from SAGINA 

Western White Pine and ss White 

Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
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Georgia-Florida Inspectors’ Annual 

JACKSONVILLE, FLA., Dec. 29.—The annual 
meeting of the inspectors of the Georgia-F lorida 
Saw Mill Association will be held at the mill of 
the J. Ray Arnold Lumber Co., Groveland, Fla., 
on Jan. 5 and 6, and at Valdosta, Ga., on Jan. 
9 and 10, to be followed by a similar meeting at 
some point in west Florida or south Alabama at 
a date yet to be decided upon. Matters con- 
nected with grading and inspection service will 
be discussed, and the meeting will be presided 
over by kk. C. Harrell, secretary, and B. FE. 
sibby, chief inspector. All mill and claim in 
spectors are expected to attend and each mill in 
the respective territories has been asked to have 
its gruders present. 


Date | for West Coast Association 


Wasu., Dee. 27.—The annual meet- 
election of the West Coast Lumber- 
will be held in the Hotel 
on Jan. 30. 
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Detroit Suburban Dealers Elect 


MIcH., Dec. 29.—At the annual 
meeting of the Suburban Lumber Dealers’ As 
sociation of Detroit, held at the new Book 
Cadillac Hotel on Thursday evening, Dee. 18, 
officers for the ensuing year were elected as 
follows: 


DETROIT, 


B. W. 


B. W. 


President Donaldson, Donaldson 
Co., Pontiac. 

Vice president—J. Dal- 
lavo, Quarry Lumber Co., 
Sibley. 


Treasurer—J. F. Graves, 


Joseph I. Graves, Royal 
Oak. 

Secretary—K. LL. Me- 
Donald, Detroit. 

Mr. MeDonald was 
reelected for his fifth 





B. W. DONALDSON, 
Pontiac, Mich. ; 
Elected President 





consecutive term as sec- 
retary of the associa- 
tion. Mr. Donaldson, 
the newly elected presi- 
dent, organized the com- 
pany which bears his 
name, and operates one 
of the most modern 
yards in this section. He entered the 
business in 1909 at the age of 22. 

The principal speaker at the meeting which 
was attended by forty-one representatives of 
member firms was Fred L. Lowrie, head of the 
I’. L.. Lowrie Lumber & Finish Co., Detroit, and 
president of the National Retail Lumber Deal] 





lumber 


ers’ Association. In introducing Mr. Lowrie, 
J. B. Martin, president of the organization, 


pledged the active support of the members of 
the Suburban association. Mr. Lowrie de- 
seribed the benefits to be derived by retail lum- 
ber dealers from participation in the affairs of 
the National association. 

The Suburban association with a membership 
comprising thirty-five lumber yards in the De 
troit metropolitan district has grown to be the 
largest local lumber retailers’ organization in 
Michigan, having been formed on Feb. 11, 1919, 
with a membership of eleven. Yards of member 
companies are located in Trenton, Warren, 
Ferndale, Lincoln Park, Centerline, Birming- 
ham, Wyandotte, Royal Oak, Halfway, Farm- 
ington, Wyandotte, Pontiac, Redford and Sib- 
ley, making up three cities and ten villages, 
ranging in population from 600 to 40,000 with- 
in a radius of 25 miles of Detroit. This asso- 
ciation is the only one of its kind with member- 
ship entirely in suburban places adjacent to a 
large city. 


New West Coast Standard Rules 


SEATTLE, WASH., Dec. 27.—‘‘The Standard 
Grading and Dressing Rules for Douglas Fir, 
Sitka Spruce, West Coast Hemlock and Western 

ted Cedar Products’? is the title of a brand new 


book just issued by the West Coast Lumber 
men’s Association, in conformity with America 
Lumber Standards. C opies of the new rules 


are now being distributed. 


Plans of Union Salesmen 


Dec. 29.—Official announce. 
ment is being sent out by J. P. Bartelle, sec- 
retary of the Union Association of Lumber & 
Sash & Door Salesmen, this city, that the annual 
mecting of the organization will be held on Jan, 
20, 21 and 22, at the Hotel Winton, Cleveland, 
Ohio. The salesmen’s organization holds its an 
nual meeting in connection with and on the sume 
dates as the convention of the Ohio Association 
of Lumber Dealers. The former, however, will 
hold its annual banquet for members only at the 
Hotel Cleveland, on Jan. 19 at 6:50 p.m. The 
local committee is sparing no expense to make 
this an interesting and entertaining event. 

The business meeting will be held Wednesday, 
Jan. 21, in the Rainbow Room of the Winton 
Hotel at 2 p.m. Besides the routine business 
and reports of committees, the election of offi- 
cers and two members of the board of directors 
will be held. 


TOLEDO, ONTO, 


Western Itinerary of Northeasterners 


SEATTLE, WASH., Dec. 27.—A_ letter from 
Paul 8. Collier, of Rochester, N. Y., announces 
that the itinerary of the Northeastern Retail 


Lumbermen’s Association will bring its special 
train into Seattle, Friday morning, Feb. 20, 
the party coming here direct from Spokane. 


After spending Friday in this city, the excu 
sionists will go to Vancouver, B. C., and will 
return to Seattle Sunday, Feb. 22. They will 


be in Tacoma Feb, 23, in Gr: ays Harbor F ‘eb. 24 

Longview Feb. 25, Portland Feb. 26 and 27, 
g 

and Eugene, Ore., P eb. 28. Thence they go to 

California, leaving Los Angeles in time for all 

members of the party to reach home by Marchi 9. 


Date for Northern Pine Annual 


MINNEAPOLIS, MINN., Dee. 
ment is made by W. A. Ellinger, secretary of the 
Northern Pine Manufacturers’ Association, this 
city, that the twentieth annual meeting will li 
held on the afternoon of Jan. 27 at the Radis 
son Hotel, Minneapolis, for the election of offi 
cers, reports of the officers and committees and 
the transaction of other necessary business. 


50.—Announee 


Hest to Contractors and Business Men 
Dee. 29.—A very happy 
holiday event occurred at DeQuincy, La., on 
Monday, Dec. 22, when the retail branch at 
DeQuincy of the Krause & Managan Lumber 
Co., of Westlake, La., acted as host to the con- 
tractors and leading business men of DeQuincy. 
Turkey and all the accessories that go with it 
were served and the feast was thoroughly en 
joyed by all present. During dinner some ex- 


LAKE CHARLES, LA., 


cellent musical numbers were rendered and 
felicitous talks were made by Mayor W. E. 
Holbrook, J. A. Jones, president of the Chamber 
of Commerce, R. E. Krause and C. M. Managan. 
This event without doubt will help to build 


good will for the lumber company in DeQuincy 
and surrounding territory and the hope has been 
expressed by all of those who were fortunate 
enough to be present that these occasions will 
occur frequently in the future. Among those 
present were Contractors Tom Smith, L. L. 
Ware, L. H. Standfield, J. M. Ellis, C. W. Wil- 
liams; Mayor W. E. Holbrook, J. A. Jones, 
Rev. J. H. Smith; J. W. Perkins, T. J. Perkins 
and I. J. ot merchants of DeQuincy; F. T. 
Griffith and G. E. Derouen, manager and assist: 
ant manager - ‘te DeQuincy office; and J. P. 
Griffith, of the DeQuiney office; C. M. Managan 
and R. E. Krause, of the main office of the 
company at Westlake, La. 
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LUMBER CLUBS AND EXCHANGES 











To Install New Officers 

MEMPHIS, TENN., Dec. 29.—The first meet- 
ing of the Lumbermen’s Club of Memphis for 
1925 will be held at the Hotel Gayoso at 12:30 
p.m., Thursday, Jan. 8, according to announce- 
ment of J. H. Townshend, president. The fea- 
tures of this meeting will be the installation 
of the newly-elected officers and the annual re- 
ports of retiring ones. 


Tacoma Club Elects New Officers 

Tacoma, WaASH., Dec. 27.—James G. New- 
begin, secretary Newbegin Lumber Co., was 
elected president of the Tacoma Lumbermen’s 
Club at the first meeting of the new board of 
trustees held last Tuesday afternoon. Mr. New- 
begin succeeds Lee Doud, of the Defiance Lum- 
ber Co., who has served as president during the 
last year. 

Frost Snyder, presi- 
dent Clear Fir Lumber 
Co., was chosen vice 
president of the club, 
and I. A. Wright, 
western manager for 
the Pacific Mutual 





J. G. NEWBEGIN, 
Tacoma, Wash.; 
President Tacoma 
Lumbermen’s Club 





Door Co., was named 


secretary-treasurer, 

The new © officers 
will take charge of the 
club’s affairs at the 
first meeting in Jan- 
uary. 

In announcing the 
action of the board 


Mr. Newbegin stated that the first work done 
by the new directorate will be the preparation 
of plans for the continuation of the club’s ad 


vertising cumpnign for another year. These 





plans will be submitted to the club and the sub- 
scribers to the advertising fund at a meeting 
early in January. Mr. Newbegin has already 
prepared a report, showing the results of the 
campaign for the last two years. This report 
shows that the slogan adopted by the club 
‘«Tacoma, the Lumber Capital of America’’— 
has become firmly established and has been most 
successful in giving favorable publicity to both 
Tacoma and the lumber industry. The report 
also shows the success of the different features 
of the campaign, including the ‘‘ Build a Home’’ 
advertising, the window displays for retail lum- 
ber dealers, the photo news service and the club’s 
booklet on Tacoma and the lumber output. 

Mr. Newbegin also announced that a consid- 
erable balance remains of the $50,000 advertis- 
ing fund and that to carry on the campaign for 
another year it will not be necessary to raise 
as much money as during the two previous years 
of the campaign. 

The outlook for the lumber industry during 
1925 is exceptionally bright according to Mr. 
Newbegin, who predicted a steadily rising mar- 
ket after the first of the year, and declared the 
present cold spell, which has curtailed the lum- 
ber output considerably, will prevent the over- 
production which broke the market last spring 
and summer. 


Salt Lake Club Elects 


SALT LAKE City, UTAH, Dee. 27.—Frank M. 
Maher, of the Utah Sales Co., has been elected 
president of the Salt Lake Lumbermen’s Club 
for the coming year. H. L. Cromar was chosen 
vice president, and John L. Miller secretary. 
These officers were elected at a Christmas party 
in the city. Lon Fisher, of the Granite Lumber 
& Hardware Co., acted as Santa Claus and dis- 
tributed presents. President Maher and Roy 


Cross were chosen a committee to assist the 
building and construction committee of the 


Chamber of Commerce during the coming year. 

It was stated that the Salt Lake club was the 
second group of lumbermen in the United States 
to organize, and has all of the leading men in 
the industry in this city as members. 


Recent Hoo-Hoo Happenings 


Plans of Newly Organized Club 

MILWAUKEE, WIs., Dec. 30.—The first formal 
meeting of the newly organized Milwaukee Hoo- 
Hoo Club will be held on Thursday, Jan. 8, 
commencing with dinner at 6:30 p. m. in the 
South Room of the Hotel Pfister. 

Important matters which will be brought be 
fore the membership at the time, according to 
Don 8. Montgomery, secretary of the club, will 
be annual dues, time, place and frequency of 
the meetings and the appointment of standing 
committees by President Benjamin Springer. 

Preliminary plans for the first concatenation 
of the elub to be held Wednesday, Feb. 11, the 
second evening of the Wisconsin Retail Lum 
bermen’s Association convention, will also be 
discussed. 

SREB ES 


“Andy” Enlivens Hoo-Hoo Party 


Sr. Louis, Mo., Dee. 29.—‘‘ Andy Gump’ 
himself appeared in person at the first annual 
Christmas party of the Hoo-Hoo Club of St. 
Louis, which was held last Wednesday at noon 
in the City Club. Not only is Andy an orator 
and an oracle, but he also is a vocalist of abil 
ity, for the famous nephew of ‘Uncle Bim’? 
sang a number of songs after he had delivered 
one of his famous discussions of timely topics. 

President J. Carl Anderson presided at the 
meeting. About a hundred members and ladies 
were present and during the dinner they joined 
In the singing, which was led by Charles Call, 
secretary. Several solos by Mrs. Pasch, accom- 
panied by Mrs. O’Brien, added to the enjoy- 


? 


ment of the occasion. The ladies won both at- 
tendance prizes, a $5 bill to Mrs. R. L. Fisher, 
wife of the traffic manager for the Goodfellow 
Lumber Co., and a curling iron to Mrs. Pasch. 


Concatenations in Prospect 
St. Louis, Mo., Dec. 29.—Plans have been 
made for a coneatenation at Vancouver, L. C. 


early in February, at which a Hoo-Hoo club 
will be organized. This is a result of a visit 
Secretary-treasurer H. R. Isherwood made to 


Vancouver Dee. 11. William Broek Tomlinson, 
of Tomlinson & Mitchell, Vancouver, has been 
appointed Counselor for British Columbia. 

A concatenation will be held at the Claypoo! 
Hotel, Indianapolis, Ind., Jan. 14, during the 
meeting of the Retail Lumber Dealers’ Associ: 
tion of Indiana. 

The Duluth (Minn.) Hoo-Hoo Club plans u 
concatenation for the evening of Feb. 9, and a 
class of at least fifteen is assured. J.T. Nelson, 
Northern Lumber & Coal Co., is president; TH. 
Simmons, of Cloquet, vice president; Edward 
Gillouly, secretary; Cliff Bartin, treasurer. 

Other concatenations planned are: 

Frank J. More, St. Louis representative of the 
W. R. Piekering Lumber Co., and Vicegerent Snark 
of the eastern district of Missouri, has arranged 
for a concatenation especially for salesmen at the 
American Annex Hotel on the evening of Jan. 24. 

Vicegerent Snark Leslie F. Broderson, of the 
Long-Bell Lumber Co., Oklahoma City, states that 
the outlook is for a large class at the coneatena- 
tion to be given Jan. 29, during the annual meet 
ing of the Southwestern Lumbermen’s Association. 

A concatenation will be held at Cairo, IIL, Jan. 
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Your Profit from 


Minimum Investment 
and Maximum Turnover 


is assured when you order 
Bruce Oak Flooring in a 


MIXED CAR SHIPMENT 


with plain or quartered oak or gum finish and 
mouldings, veneer stair treads, oak wagon 
stock, oak and gum dimension stock, oak 
bridge plank and timbers, beech and gum 
flooring, cedar lumber and Ceda’line, Southern 
hardwoods, air or kiln dried. Arkansas short 
leaf Pine (Rosemary Species) smoke-dried lum- 
ber, moldings and finish. 

Freight costs less than L. C. L. Your 
stocks are kept balanced and turned 
often, with less capital investment. You 
can order from us what you need, when 
you need it. Try a Bruce mixed Car. 


E. L. BRUCE COMPANY 


Manufacturers 


Memphis, 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan's 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 























For Sale Circular and Gang Mill 


complete, with Planing Mill, Dry Kilns, 
Sheds and Buildings; Five years old—In 
A-i Condition. Can deliver early in 1925. 


100,000 Capacity 


LOCK, MOORE & CO. , Ltd., Westlake, La. 


K. Moore, Pres., M.P. Paret, Vice-Pres., 6. W. Law, Sec’y-Treas. 

















Forrest E. FERGUSON 
€? COMPANY 


Auditors & Tax Specialists 


604 Colorado Bldg. 
WASHINGTON, D. C. 


11 E. 42nd Street 
NEW YORK CITY 
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Good Flooring 
For You to Sell 


Ew 


Hudson Oak Flooring is good 
flooring to sell because it has the 
merit to attract sales and satisfy 
customers. It has fully demon- 
strated its capacity to sell against 
the stiffest competition. Hudson 
Oak Flooring is made in one of 
the most modern flooring plants in 
the country and shows good man- 
ufacture in every foot. 


NEAREST DISTRIBUTOR 


Hudson Hardwood 


Flooring Company 
P,. O. BOX 217 
MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Company 


HUDSON 
Oak Flooring 
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Money - Making 
Mixed Cars 


Try our plan this spring. 
Instead of placing big orders 
for items you may not sell, 
buy in mixed cars from us— 
in small quantities and often. 
You'll have no dead stock. 
You'll have a smaller invest- 
ment. Youll turn your 
money oftener—and make 
more money. 


Pine, Oak and Gum 
Trim, Oak Flooring, 
Aromatic Red Cedar 


Worth trying, isn’t it? 


Hodge-Hunt 


LUMBER CO., Inc. 
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9, in connection with the district meeting of the 
Southern Illinois lumbermen. VP. T. Langan, coun- 
selor of southern Illinois, and Vicegerent H. L. 
Parsons are making the arrangements for the con- 
ecatenation. 

Vicegerent Snark Herman Zahnow, of the Sagi 
naw (Mich.) district, is making plans for a con- 
catenation to be held there the evening of Jan. 30. 


APPEL EE ET ST) 


Appointed Viceregent Snark 

Sr. Louis, Mo., Dec. 29.—It was announced 
at Hoo-Hoo headquarters here today that Snark 
James H. Allen had confirmed the appointment 
of Eugene G. Smogor, Smogor Lumber 
South Bend, Ind., as Viceregent Snark of the 
South Bend district by Supreme Senior Hoo- 
Hoo A. J. Hager, of Lansing, Mich. 


Portable Display Room 


The purpose in presenting the accompanying 
illustration is not to advertise the well known 
make of automobile depicted, but to show the 
ingenuity and resourcefulness of automobile 
dealers in going after trade, and to suggest 
an idea for lumber dealers, 

This photograph, which was ‘‘shot’’ in Hart- 
ford, Conn., by an AMERICAN LUMBERMAN news 
scout seeking tips that might be adapted to use 
of lumber dealers, shows one of several portable 
display rooms placed at 
strategic locations 
about town, where they 
serve practically every 
purpose of regularly 
established show rooms, 
and permit displays at 
points where store win 
dow space could not 
possibly be obtained. 
The little buildings are 
of neat but inexpensive 
wood construction, with 
entire front of glass, 
permitting an unob- 
structed view of the 
whole machine. The 
automobile sales com- 
pany has received very 
favorable comment up 
on this innovation. 


Why should not Jum- 
ber dealers make use of 
this idea, both to create 
a new demand for lum- 
ber for the building of 
portable display rooms 
by auto dealers, and others, and to promote 
their own business through making displays 
at favorable points that will engage the interest 
and attention of home building prospects? 

Thousands of lumber dealers regularly main 
tain such displays in their own show windows, 
but many others lack suitable facilities, or else 
occupy locations where too few people pass to 
warrant keeping up window displays. 

In such cases a portable display room would 
solve the problem of reaching the public, as if 
could be ‘‘parked’’ at points where the people 


Co., 


pass. 
With attractive displays showing model 
houses, interior finish, built-in conveniences, 


cozy room interiors, ete., considerable interest 
. - . . — r a 
in home building could be aroused. The win- 
dow could be brightly lighted at night, thus 
catching the attention of all passers-by, whether 
pedestrians or automobilists. 


Progress in Waste Prevention Contest 


CoLuMBUS, OHIO, Dec. 29.—The waste preven 
tion contest, sponsored by the National Lumber 
Manufacturers’ Association, of which M. W. 
Stark, of the American Column & Lumber Co., 
of Columbus, is chairman, is receiving a large 
number of suggestions and plans from lumber 
men in the producing and marketing ends of 
the business. These replies come from prac 
tically every section of the country and cover 
practically every phase of the business. 

In a recent circular issued by the association 
the date for all entries to be in is set for March 
1, 1925. Prizes this year are divided as fol- 


lows: First, $1,000; second, $500; third, $100, 
and four additional prizes of $50 each. 

In order to secure the maximum benefit from 
the contest, sawmill and logging camp employees 
are encouraged to give constructive thought to 
the problems connected with the manufacture 
of Jumber. It is also claimed that lumber man- 
ufacturers must adopt and utilize the sugges- 
tions developed. Large posters containing full 
explanation of the objects of the contest have 
been distributed to members of regional manu 
facturers’ associations. ‘This has been supple- 
mented by newspaper and magazine publicity 
and by monthly announcements in the National 
Lumber Bulletin. 


Lumbermen Form Forestry Association 


JACKSON, Miss., Dec. 29.—Reforestation in 
Mississippi has been agitated for some time by 
various parties, but owing to the drastic meth- 
ods heretofore advocated in all schemes, which 
have put the burden upon the lumbermen, the 
lumbermen as a whole have not been very en- 
thusiastic over the methods proposed. Informa- 
tion received here shows that the lumbermen of 
south Mississippi have themselves taken the sub- 
ject in hand and formed an organization known 
as the South Mississippi Forestry Association. 
The purpose of this association is protection of 





This portable display room suggests an idea that'might be utilized by 
lumber retailers 


the range, second growth timber and other prod- 
ucts, with the idea of getting out propaganda 
from time to time and doing other educational! 
work through south Mississippi that will foste: 
and encourage action on the part of citizens and 
others destined to help promote reforestation. 

A meeting will be held at an early date at the 
Great Southern Hotel, Gulfport, Miss., to select 
officers ete. The headquarters of the association 
will be at Gulfport. 


Fire Will Not Curtail Plant Operation 


MENOMINEE, MICH., Dec. 30.—The third fire 
in the sawmill district of Menominee, all believed 
to have been of incendiary origin, occurred 
Monday night, Dec. 22, when, it is estimated 
by officials, about two million feet of lumber 
was burned in the J. W. Wells Lumber Co. yard 
and on docks. The docks were only partly dam- 
aged and are being repaired, but the combined 
loss will run high into the thousands, fully cov 
ered by insurance. However, the loss will not 
prevent operation of the plant, as above stated, 
and no curtailment will be necessary, the officials 
announced last Friday. 

The J. W. Wells Lumber Co. has offered a 
reward of $1,000 for information leading to the 
apprehension of the party responsible for the 
fire. 

The three previous fires in the Wells’ yards 
within a few months were only of minor im 
portance, and a recent fire in the Thompson- 
Wells yards adjoining entailed some loss. 

Extraordinary precautions are now being 
taken by both of these companies, which hope 
to be able to apprehend the culprit. 
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NOTES FROM WASHINGTON 








Survey of Current Business 

The Survey of Current Business of the Depart- 
ment of Commerce, based on latest available 
figures, states that the cost of living index, based 
on July, 1914, as 100, standing at 165 for No- 
vember showed no change from the previous 
month or a year ago. Increases in the cost of 
food, fuel, light and sundries were offset by 
declines from October in shelter and clothing. 
The admitted life insurance assets of forty-one 
companies continued to mount, standing at $8,- 
359,000,000 on Nov. 30, as compared with 
$7,641,000,000 a year ago. The survey has this 
to say concerning lumber: 

The output of southern pine lumber in November 
declined from the previous month and November of 
last year, while shipments, though smaller than in 
October, were larger than a year ago. New orders 
for southern pine increased over both periods, while 
the stock at the end of November recorded a fur 
ther reduction. 


Commended for Example Shown 

President Coolidge has sent a letter to W. M. 
titter expressing warm appreciation of the ac- 
tion of Mr. Ritter in making a Christmas con 
tribution of stock to employees of his company, 
the value of which is estimated to be between 
$2,000,000 and $3,000,000. 

‘‘T have been very much interested in reading 
the fine thing you have done for those in your 
employ at Christmas time,’’ said the President’s 
letter. ‘‘Such acts of generosity can not help 
but lead to better codperation and understand- 
ing between the employers and employees, and 
you are to be commended for the fine example 
you have shown.’? 

SaaS 
Program of Simplified Practice 

The advent of 1925 will mark an important 
change in the history of a number of American 
industries, and at the same time will mark 
another important advance in the war on waste 
which is being conducted by Secretary Hoover. 
On Jan. 1 there will become effective in twelve 
industries a program of simplified practice which 
will mean very considerable reductions in varie- 
ties, sizes or models of thousands of commodi- 
ties. Six of them are important to building and 
construction branches. These include builders’ 
hardware, lavatory and plumbing traps, hot 
water storage tanks, steel reinforcing bars, sheet 
steel and terne plate. The simplification pro- 
gram adopted in the field of builders’ hardware 
represents the greatest numerical reduction of 
variety, for 7,000 catalog items are reduced 26 
percent and the number of varieties of finishes 
has been reduced 71 percent. 

"SABA ABaBaABE 
Congress and Revenue Legislation 

Chairman Green, of the House ways and 
means committee, along with other Republican 
leaders, sees no reason for an extra session of 
the new Congress for revenue legislation. In 
this connection Mr. Green pointed out that 
the revenue bill passed last spring made reduce 
tions in the income taxes levied this year but 
payable in 1925, and in eases where the net 
income is less than $15,000 the tax will be 
much less than was paid this year even after 
the rebate of 25 percent was deducted. While 
the Treasury surplus for the present fiscal 
year promises to be relatively small 
100,000 if no fresh inroads are made upon it 
Mr. Green expects that the surplus for the 
following year will probably be large enough 
so that income taxes can and will be reduced 
along lines proposed by Secretary 
However, he pointed out that this reductioy 


$67,- 


can be made at the next regular session only 


if rigid economy prevails in Federal expendi 
tures, If; the revenues are more than th 
Treasury now anticipates, Mr. Green said, a 
rebate can be made in the same manner as the 
yA3) percent reduction this year, 

Chairman Madden, of the appropriations 
committee, sees little prospect of further im- 
portant reductions in expenditures by the ex 
cutive departments, the regular running ex- 


Mellon. 


penses of the Government having been eut to 
the bone. As he views the situation, the 
greatest hope lies in the present and prospec- 
tive prosperity of the country, and in not tak- 
ing on any new Federal activities or new ex- 
penditures. Internal revenue collections will 
inerease, he said, as prosperity increases, 
While most departmental expenditures are ex- 
pected to remain stationary for some time, he 
pointed out that others will inerease. The 
Post Office Department was cited as an ex- 
ample of the latter. Its business grows at the 
rate of about 7 percent a year and for this 
year this means an increase of $42,000,000. 
(BABA aAB: 
Five New Hospitals for War Veterans 
Gen. Frank T. Hines, director of the veterans’ 
bureau, announces that funds are now avail- 
able for the construetion of five additional hos- 
pitals for world war veterans. In the hospitals 
to be constructed are a 1,000-bed neuro-psychi- 
atrie hospital in the second district; 200 general 
beds and 100 tuberculosis beds in the fourth dis- 
trict; a 280-bed neuro-psychiatrie hospital at 
Great Lakes, Ill.; a 300-bed tubereulosis hospi- 
tal in district 10, and a 232-bed tuberculosis 
hospital at San Fernando, Calif. Committees 
have been appointed to select hospital sites and 
are now engaged in district 2, comrising Con- 
necticut, New York and New Jersey, and dis- 
trict 10, comprising Minnesota, Montana, North 
and South Dakota. Plans and specifications are 
already in course of progress for the hospital at 
Great Lakes, Il. The site selected will make it 
possible to increase the size of this hospital to 
600 or 1,000 beds, if necessary. The contract 
has already been awarded for the new hospital at 
San Fernando, Calif., construction work going 
to the North Pacific Coast Construction Co., of 
Los Angeles, which submitted a bid of $775,900. 
The next lowest bid was $22,000 higher, and one 
bid was $230,400 higher than that of the sue 
cessful bidder. 
ssneusuwanae: 
Export Figures for Three Months 
September, October and November regis- 
tered the highest monthly export figures for 
years, despite the fact that during the sum- 
mer there was a temporary slowing up in 
many exports, according to an analysis by the 
foreign commerce department of the Chamber 
of Commerce of the United States. In July 
exports reached the lowest value in recent 
years—$276,000,000. This low mark was 
partly offset by the heavy exports of raw cot- 
ton and grains, which brought August figures 
to $380,000,000, and September values to 
$427,000,000, the highest monthly export total 
in more than three years. October and No- 
vember figures showed even larger totals. Ex 
ports of the lumber group were off about J 
percent in value for the first nine months of 
this year, compared with the same period of 
1923, but with a gain in quantity. 
menauenenans 
Purchasing Power of Farm Products 
A slight recession in the purchasing power 
of agricultural products during November is 
shown in the December report of the Department 
of Agriculture. The purchasing power figure is 
based upon the value of thirty farm products 
combined as exchangeable for nonagricultural 
products and is placed at 89 for November, as 
compared with 90 for October and with 100 
for 1913, which is used as a base. The gains 
in indicated purchasing power of farm prod 
ucts that had been made during October were 
mostly lost in November. The decline is attri 
buted to a drop in prices of farm products and 
some advance in nonagricultural commodities. 
Wheat and wool, however, moved into slightly 
hetter position. Live stock and their products, 
except wool, stood at a marked disadvantage in 
the general commodity markets. If hogs and 
heef cattle follow their previous cycles, the de- 
partment says, it is to be expected that they 
will have a higher indicated purchasing power 


next fall. 
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Los Angeles Homes 


floored with 
“America’s Finest” 


OAK FLOORING 








Nose eerie: 
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T is in homes like these 

that owners and visitors 
exclaim: “What beautiful 
floors!” 


The superlative quality 
of Superior Brand Oak 
Flooring is actually manu- 
factured into the flooring, 
through methods peculiar 
to our own factory. 


These are responsible for 
the word-of-mouth adver- 
tising which “AMERICA’S 
FINEST” receives in every 
community—advertising 
that creates ever-increasing 
sales volume for dealers. 


Our free book explains in a way 
you ll understand. Write for 


it and quotations, TODAY! 


SUPERIOR OAK FLOORING 
COMPANY 


Helena, Arkansas 
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Get Your ori 


In Early 


Every spring there is always a 
big demand for “Larite” flooring. 
Don't wait until several score of 
other dealers get their orders in. 
Get your order in now. 


“‘Larite Flooring” 


is one of the most successful floorings ever 
manufactured. Its dense grain—and there- 
fore long wearing qualities—its even mill- 
ing and good assortment of lengths make 
a big hit with builders. Buy ‘“Larite” 


mixed with our 


Southern Pine 
YARD AND SHED STOCK 


Don’t forget to order early 
and avoid the rush, 


Carter - Kelley 
Lumber Co. 


MANNING, 
TEXAS 








D1 TEXAS HARDWOODS 


Texas Hardwoods 
and Pine Lumber 





OAK, GUM, ELM 
ASH, HICKORY 
CYPRESS 
PINE 
Dimension Stock 
a Specialty. 














Tell us your needs today. 


Boynton Lumber Co. 


Manufacturers 
Wholesaler: 


LUFKIN, TEXAS 
——— 
Long and 

Short Leaf 


YELLOW 
PINE 





















Exacting buyers say this 
is also a symbol of satis- 


factory service. Try us 
on your next order. 





TUPELO 








Keith Lumber Co. 


547-551 Keith Bldg., Beaumont, Texxs 
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Rail and Water Committee’s Report 


WASHINGTON, D. C., Dec. 29.—The detailed 
report prepared by Stuart Daggett for the 


President’s Committee on Codrdination® of Rail 
and Water Facilities, which made a survey to 
determine the advisability of attempting to put 
into effect 28 of the Merchant Marine 
Act of 1920, deals with various commodities 
entering into export trade, including lumber. 

Mr. Daggett points out that exports of lum- 
ber in 1923 totaled 4,162,754 tons, of which 
1,198,399 tons moved in Shipping Board ves- 
sels, constituting 28.80 percent of the total; 
511,559 tons were carried in independent Amer- 
ican ships, constituting 12.30 percent, and 
2,452,796 went in foreign vessels, constituting 
58.90 percent. In other words, American flag 
vessels carried 41.10 percent of our lumber ex 
ports, while 58.90 percent was carried by for- 
eign ships. 


section 


Origin of Exports 

Discussing the origin of exports, Mr. Daggett 
Suys: 

Most of the lumber exported through Atlantic 
ports originates at some distance from the coast. 
The Atlantic exports are largely hardwood and 
comparatively little of the country’s hardwood is 
grown at or near the seaboard. <A good deal of 
white pine and southern pine moves out of the 
country through the port of New York, but this 
again necessarily reaches New York after a substan- 
tial rail haul because of the location of the forests. 

Lumber exports through Gulf ports consist prin 
cipally of southern pine, oak and gum. ‘The center 
of southern pine production in Louisiana is near 
Alexandria ; that in Mississippi is south of Jackson, 
and that in Alabama is south of Selma and Mont 
gomery, all points within 150 miles of the Gulf 
coast. Oak and gum are grown somewhat further 
inland. 

West Coast exports consist for the most part of 
redwood through San Francisco and fir and spruce 
through ports in Oregon and Washington. Lumber 
mills in the west are generally located at or near 
the coast. 

Rates and Demurrage 

Discussing rates and demurrage, Mr. Daggett 
Says: 

Generally speaking, lumber rates to the ports are 
the same on domestic as on export traffic. There 
are, however, many instances where the export 
rates are lower than the domestic. To Baltimore 
the export rate is 4 cents less than the domestic 
rate from certain points on the Chesapeake & Ohio 
Railway. To Hampton Roads the difference is 2 to 
6 cents a hundred pounds. Export lumber does not 
move long distances by rail, but these small differ- 
ences in rates are important when they exist by 
reason of the low selling price of the commodity 
affected. Export shipments of lumber enjoy prefer- 
ential free time and storage privileges. 

Lumber requires no special type of vessel, so that 
the tabulations in Chapter III for all services set 
forth also the situation so far as lumber is con 
cerned, 

The lumber business is conducted in such a way 
as to make it impossible to keep continuous track of 
individual shipments on the way from interior 
points of origin to foreign destinations. This is 
true both of timber and boards. Timber intended 
for export may be dumped from the railroad car 
into the millpond and there stored until the accu- 
mulation is sufficient to justify shipment or until 
orders are received. Meanwhile, the identity of 
incoming freight has been lost and in the event 
that some timber moves in foreign and some in 
American vessels, it becomes impossible to match 
the American tonnage against specific shipments to 
the mill and to obtain a refund upon the rate. 

The situation is even worse with regard to sawn 
Jumber. Such lumber is forwarded from the mill 
to the port of export in carloads without sorting of 
sizes. This sorting is done at the port by the ex 
porter, who then draws upon his piles to meet the 
requirements of foreign orders which he has on 
hand. Lumber which goes to a port in a single ecar- 
load may leave the port in a half dozen different 
ships, some American and some foreign, and like- 
wise a single ship may carry lumber brought to the 
coast in a hundred different cars. It is doubtfui if 
any method can be devised to preserve the identity 
of shipments so as to give exporters the advantage 
of an export rate on the lumber which they for- 
warded in American vessels. Of course, if this is 
true all export lumber will be obliged to pay the 
domestic rate. 


In speaking of the attitude of the Jumber ex 
port trade, Mr. Daggett says: 
_ Replies have been obtained from three out of the 
five principal Webb Lumber Corporations, from the 
National Lumber Exporters’ Association and from 
two large individual exporters of lumber. Of these 
correspondents one of the two exporters and one of 
the Webb corporations expressed no opinion. The 


others named are strongly opposed to the applica- 
tion of section 28 on the ground that it will hamper 
foreign trade in lumber. 


Commerce Commission Decisions 

WASHINGTON, D. C., Dee. 29.—The Interstate 
Commerce Commission on Dee. 24 suspended until 
April 25 the operation of certain schedules as pub- 
lished in Charleston & Western Carolina Railway 
Variff I. C. C. No. A-845. The suspended schedules 
propose to cancel specific commodity rates on lum- 
ber and other forest products in carloads from 
points in South Carolina on the Hampton & Branch- 
ville Railroad to Knoxville and Chattanooga, Tenn,, 
and related points which, in the absence of through 
rates, would result in the application of combina- 
tion rates, the increases in some instances amount 
ing to as much as 50 percent of present rates. 

The commission also has suspended until April 
23 certain schedules in supplements Nos. 31 and 32 
to Agent J. H. Glenn’s Tariff I. C. C. No. A-376, 
and in supplements Nos. 8 and 9 to Glenn’s I. C. C. 
No. 471. These schedules propose to make re- 
strictions in the available routes applicable in con- 
nection with rates on lumber and other forest prod- 
ucts from points on the Central of Georgia Rail- 
way to destinations in Central Freight Association 
and Trunk Line territories. The changes would re- 
sult in the cancelation of numerous routes via 
Kenova, W. Va.; Elkhorn City, Ky.; Roanoke, Va., 
and St. Paul, Va. 

Division 2 of the commission has denied, effect- 
ive March 28, application No. 349 of Agent R. H. 
Countiss, in which the carriers sought authority 
to continue to charge rates for the transportation 
of lumber and related articles from Pacific coast 
territory as shown in Countiss’ Tariff I. C. C. No. 
1132 to El Paso, Tex., without observing the pro- 
visions of the Fourth Section. 


e . 
Track Scale Weights and Claims 

MEMPHIS, TENN., Dec. 29.—In last week’s 
issue of the Traffic News, the bulletin of the 
Southern Hardwood Traffic Association, J. H. 
Townshend, secretary-manager, discusses thie 
matter of track scale weights and weight claims. 
In this connection he quotes some figures com 
piled by the Department of Commerce that no 
doubt will be a revelation to many shippers. 
Both the Southern Hardwood Traffic Associa- 
tion and the Hardwood Manufacturers’ Insti 
tute, of which latter organization Mr. Town- 
shend is executive vice president, are taking an 
interest in securing a proper adjustment of thes: 
weight claims. The statement from the Traffic 
News is as follows: 

Do you know whether you are getting the benefit 
of as much in underweights as you have to pay in 
overweights, due to inaccuracies in railroad track 
scales? 

The bureau of standards of the United States De- 
partment of Commerce, Washington, D. C., gives us 
the following brief summary of the result of gov- 
ernment tests of railroad track scales throughout 
the United States during the year ended June 50, 
1924 : 

1. Six hundred and _ sixty-seven track scales 
throughout the country were tested; 58 percent 
were within the prescribed tolerance of two-tenths 
of one percent (that is, they were within 200 
pounds of weighing accurately for each 100,000 
pounds of applied weigh), and 42 percent were out- 
side the tolerance referred to. Of the 42 percent 
which were outside the tolerance, 50 percent were 
weighing heavy and 50 percent were weighing light. 

2. In the southern district, 155 track scales 
were tested ; 44 percent were within and 56 percent 
were outside of the prescribed tolerance. of the 
56 percent that were weighing incorrectly, 35 per- 
cent were weighing heavy and 65 percent were 
weighing light. 

3. In the western district, 214 track scales were 
tested ; 63 percent were within and 57 percent were 
outside of the prescribed tolerance, Of the 55 per- 
cent which were weighing incorrectly, 52 percent 
were weighing heavy and 48 percent were weigh- 
ing light. 

4. In the eastern district (which includes the 
territory north of the Ohio River) 211 track scales 
were tested; 58 percent were within and 42 Der 
cent were outside of the prescribed tolerance. of 
the 42 percent which were weighing incorrectly, 09 
percent were weighing heavy and 45 percent were 
weighing light. 

These tests covered only about 16 percent of the 
railroad track scales in the United States, but they 
are said to be representative and that adjustments 
are promptly made where scales are found to be in- 
correct. : 

The figures would indicate that shippers, a5 4 
whole, are getting the benefit of as much in the 
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way of underweights as they have to pay in the 
way of overweights. Is this your experience so far 
as forest products are concerned? ; 

A legitimate overweight claim should be paid re- 
gardless of whether the carrier's scales underweigh 
some other car. However, under the rulings of the 
Interstate Commerce Commission governing pay- 
ment of overweight. claims, it is ordinarily impos- 
sible to secure refunds unless a clear error in 
taking of the track scale weight can be shown, re- 
gardless of what estimated weights may indicate, 
and this is often difficult, if not impractical. 

Zecause of the great difficulty of collecting over 
weight claims, and as our members want to pay no 
more and no less than the correct weight, we are 
constantly working for reforms to secure accurate 
scaling of cars in the first instance and we shall 
continue to pursue these matters with the carriers, 
the Department of Commerce and the Interstate 
Commerce Commission. In view of the fact that 
these government statistics indicate that the situ 
ation in terms of net results is not as aggravated 
as the overweights which come to our attention 
would argue, we would like to hear from each mem- 
per as to his individual experience along these lines. 
If you have any facts as to your own individual 
shipments at variance with the indications of these 
statistics, we will be glad if you would furnish 
them, together with any comments or suggestions 
that occur to you. 


Railroad Efficiency and Economy 


WASHINGTON, D. C., Dee. 29.—The American 
tailway Association announces that the rail- 
roads of the country were operated with the 
greatest efficiency and economy on record dur- 
ing 1924. Translated into dollars, this oper- 
ating efliciency amounted to a saving to the ship- 
ping public of approximately $600,000,000 in 
reduced freight rates alone as compared with 
the ratio in effect in 1921. As to what the 
total saving has been, due to this continued effi- 
cient management, it is impossible to estimate 
until reports for the year are complete. That 
it has amounted to hundreds of millions is de 
clared to be a conservative estimate. 


There also has been a big saving to the public 
due to the railroads having been able to furnish 
adequate and prompt transportation to the ship 
pers during the year, thus enabling them to move 
more promptly commodities to market so as to take 
advantage of market conditions, says the statement. 
It is difficult to estimate what this service has 
meant to the publie in dollars, but it has been an 
appreciable amount. 

The American railroads are the most economic 
ally operated of any in the world today and so far 
as constant progress and advancement toward 
greater efficiency and economy in operation are 
concerned, stand on a par, if not exceed, any other 
industry. Furthermore, the railroads are doing 
everything possible to continue this policy. .. . 

Since their return to private control on March 1, 
1920, the railroads have continued each year to 
surpass their previous performance with the re 
sult that in 1924 they furnished the most satisfac 
tory service ever given the publie in history, both 
from the standpoint of ear supply and prompt 
movement of the loaded traffic. 

program calling for the furnishing of an ade 
quate transportation service was adopted by the 
railroads in the spring of 1928. All plans adopted 
at that time have been and are being carried out. 
For improvement in the transportation plant and 
the expansion of its capacity, including improve- 
ments in and additions to roadway facilities, loco 
motives and cars, the railroads authorized in 1924 
capital expenditures totaling $1,100,000,000. Of 
that amount actual expenditures in that year were 
in excess of SS00,000,000, which leaves approxi 
mately $300,000,00 of authorized capital expendi 
tures to be carried over into 1925. No estimate has 
been or can be made as to what the eapital ex 
penditures will be this coming year, this being 
largely dependent on general business conditions 
and the freight traffic outlook in that year. 


New High Records Established 


The carriers established ten new high records 
tis year, as follows: 
_ 1. The greatest freight traffic for any one month 
in history was carried in October, when it amounted 
to 45,109,743,000 net ton miles. 

2. More cars were loaded 
the week ended Oct. 


545 cars, 


with revenue freight 
25, when the total was 1,112, 
than during any week in history. 

4. Exeept for coal, coke and ore, loading of all 
other commodities this year was the heaviest on 
record, amounting to 37,800,000 cars, or an increase 
of 1.6 percent over 1923. 

4. More ears were loaded during the year with 
Pain and grain products than ever before, the 
total being 2,570,000 cars, or an increase of 120,000 
cars over the previous high record made in i%22. 
% Loadings of miscellaneous freight in 1924 
were the greatest on record for any similar period. 
_ &. The greatest number of cars for any one week 
th history were loaded with miscellaneous freight 
a week ended Oct. 25, for which the total was 
422.890. This exceeded by 24,917 cars or 6.2 per- 
nt the previous record week which was that of 
Oct. 11, 1920. 
at The railroads on Oct. 15 moved 1,030,211 
‘relight cars, the greatest number for any one day 


- 


in history. 
freight cars. 

8. In October, there was an average of 43.8 cars 
per freight train, the highest average ever attained 
by the railroads. a 

9. The average load of freight per train in Oc- 
tober was 770 tons, the highest for any month on 
record. The average for that month in 1920 was 
737 tons and in 1923, it was 722 tons. 

10. High record in respect to number of surplus 
freight cars and serviceable locomotives in storage 
when loading of revenue freight was in excess of 
one million cars a week. At the same time there 
was no car shortage or congestion due to railroad 
disability. 


This included both loaded and empty 


Loadings Break Season’s Record 

WASHINGTON, D. C., Dee. 29.—All previous rec- 
ords for this season of the year are being broken 
in the number of cars loaded with revenue freight. 


Total loading of revenue freight for the week 
ended Dec. 13 was 956,761 cars, according to re- 


ports filed by the railroads with the car service di- 
vision of the American Railway Association. This 
was an increase of 57,004 cars over the corre- 
sponding week last year, and 77,709 above the cor 
responding week in 1922. It also was an increase 
of 230,687 cars above the same week in 1921, and 
154,490 cars above 1920. 

For the week of Dee. 138, the total was a de- 
crease of 11,495 cars under the preceding week, due 
to the usual seasonal decline in freight traflie at 
this season of the year. Since the week of Sept. 21, 


12,365,004 cars have been loaded with revenue 
freight, an increase of 251,681 cars or 2 percent 
over the corresponding period last year when 


freight traffic was the heaviest in history. 

Grain and grain products loading amounted to 
52,651 cars, a decrease of 1,373 ears under the 
week before, but 1,981 cars above the same week 
last year, and 1,666 cars over two years ago. In 
ihe western districts alone, grain and grain prod- 
uets loading totaled $2,493 cars, a decrease of 1,204 
cars under the corresponding week last year. 

Coal loading for the week totaled 191,854 cars, 
a decrease of 1,402 ears under the preceding week, 
but an inerease of 15,726 cars over the same week 
in 1928. Compared with the same week in 1922, it 
was a decrease of 3,397 cars. 

Forest products loading totaled 71,855 
1,431 cars under the week before, but 
above last year. 
week two years 
12,027 cars. 


ears, 
4,474 cars 
Compared with the corresponding 


ago, it also was an inerease of 


Equipment Inquiries and Orders 

In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railroads are 
as follows: 
_ INQuIRIES—Baltimore & Ohio, 200 steel under- 
frames ; Chicago, Indianapolis & Louisville, 500 box 
cars, 40-ton capacity; Northern VPacifie, 500 box 
car underframes, 10 caboose car underframes and 





14 passenger refrigerator car underframes; Chi- 
cago, Burlington & Quiney, 500 gondola cars, 50-ton 


capacity, 1,000 automobile cars, 50-ton 
and 1,000 automobile cars, 40-ton capacity. 

ORDERS—The Wabash, 400 gondola ear bodies, 
With Streator Car Co.; New York Central, conver- 
sion of 200 box cars into stoek cars and 200 box 
cars into flat cars, with Illinois Car & Manufactur- 
ing Co.; Louisville & Nashville, 1,000 gondola ears, 
with Pressed Steel Car Co. 


capacity, 


To Withhold Minimum Weight Tariffs 

MEMPHIS, TENN., Dec. 29.—Publieation of tariffs 
which will increase the minimum weight on lumber 
for export to 50,000 pounds west of the Mississippi 
River will be withheld until further investigation 
by the Missouri Pacific Railroad and Frisco Rail 
road, according to information which has been re- 
ceived by J. H. Townshend, secretary-manager of 
the Southern Hardwood Traffic Association. C. E. 
Perkins, vice president of the Missouri Pacifie, and 
J. R. Koontz, vice president of the Frisco, wired the 
traffic association of their intention to withhold 
publication of tariffs late yesterday. 

Advice has also been received from J. B. Payne, 
vice president of the Texas & Pacific Railroad, who 
has already issued a tariff effective on Jan. 20, that 
he will immediately file a sixth seetion application 
with the Interstate Commerce Commission for au- 
thority to withdraw the proposed increase and con- 
tinue the present basis pending further investiga 
tion. The matter has also been taken up with the 
Rock Island Lines and it is thought that word will 
be received from them in the next few days that 
they have taken the same action. 

Shippers west of the river are protesting vigor- 
ously the proposed increase in the minimum weight 
and a number of letters are being received by the 
traffic association which have been forwarded to 
the various railroad officials who are interested. 
They point out in their letters the seriousness to 
the exporters of lumber and further tell of the co- 
operation they have given the railroads in the past 
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1 ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 


COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gil ia Mill, Gil ia, S.C. In territory east of Pittsburgh. 





Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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For Careful Buyers 


who desire lumber of the finest quality, thoroughly 
dried, expertly milled and carefully graded, we can 
fill your requirements. ‘Try us on 


OAK, ASH, GUM, 
CYPRESS, PINE 


Our double band mill, battery of dry kilns and 
modern planing mill maintain a high standard of 
quality and service. 


MASSEE - FELTON LUMBER CO. 


Daily Capacity, 110M Feet. MACON, GEORGIA 











Resawed Fables 


is a collection of the funniest 
prosewritings of * the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


esawed 


A Fables 


Douglas 
Mailoch 


Price postpaid, $1.00. 


AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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Factory men 
OAK, POPLAR 1 vho buy on the 
heats of value will 


GUM,TUPELO find our offerings 


well worth inve 
CYPRESS tigating 
3 : . 
4 BEECH Submit your re 


quirements for 


BIG ‘TIMBERS quotations. 


map Richardson- 
aie : Gardiner 


m3 Lumber Co. 


( Shortleaf Yellow Pine ) 
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2" Stock \ 


From 8’ to 16’—No. 2 & Brr. 
A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries J 
of high grade lumber. 


We invite your 
orders. 
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Manufacturers 


W. G. Kirkland Lumber Co. 


TUPELO, MISSISSIPPI } 











CARNAHAN & COMPANY 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















VIRGIN ° 
toncLear YW ClLlOW P ine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 











toward capacity loading of all cars and now ask 
their cobperation. 
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Reducing Rates on Northern Lumber 

MINNEAPOLIS, MINN., Dec. 29.—Rates on 
many carload lots of lumber from Minnesota 
and Wisconsin producing points to consuming 
territory in Minnesota and Iowa are to be re 
duced Jan. 15, according to announcement at 
the headquarters of the Northwestern Lumber- 
men’s Association, Minneapolis. 

Another announcement said that tariffs on 
the Grest Northern and Northern Pacifie rail- 
ways, effective Jun. 25, provide for stopping in 
transit carload shipments of wall board at sta- 
tions in Minnesota, North und South Dakota, 
at directly intermediate stutions, to partly un 
load ut $6.50 


a charge of a car. 


Christmas Shopping by Cable 


Hoquiam, WasuH., Dee. 27.—Six days ago, 
Billionth-Foot fete, an ani- 
mated group was discussing the cargo trade 
and other questions in the offices of the 
Mureka Cedar Lumber & Shingle Co. 


just prior to the 


sales 


*«Pretty much cable business for us,’’ re 
marked George B. Pulver, manager of sales. 


‘act is, our man in Osaka uses the cable so 
much that he’s got the habit.’? 

Just then «a well-set up individual, about 
5 feet 11 inches, broad-shouldered and smiling, 
entered, 

“* Well, here he is now,’’ said George. ‘‘Gen- 
tlemen, meet Bob Fox, expert authority on 
cablegrams. Mr. Fox has just been wishing 


The Eureka organization has more export busi 
ness than it ¢ an take care of, ae cyl > 
the reputation established by J. Clifford St 
manager, for keeping all Eureka stock strict 
up to “grade, 
“Say, Bob,’ 
me that over in 
one absorbing ambition 
rule their lives and that after 
they shall be transformed and translated 
‘kitsone.’ Is that true? Do they really 
to be changed into sacred foxes??? 
‘*Quite true,’? murmured Bob; ‘‘but that’s 
certainly another story. I fail to perceive what 
bearing it has on the lumber business.’’ 


? exclaimed George, ‘‘they tell 
Japan the geisha girls have 
and inspiration—so to 
careers death 
into 


aspire 


Texas Companies Act as Santa Claus 


Houston, TEx., Dec. 30.—John Henry Kirby, 


head of the Kirby Lumber Co., played Santa 
Claus to 5,000 children again this Christmas, 


The children, 16 years old and under, were the 
sons and daughters of employees in the various 
mills and camps of the company in the piney 
woods. Following the practice inaugurated in 
1923, Mr. Kirby directed the purchasing agent 
of the company to buy presents suitable for each 
child and not to miss a single one. Accordingly, 
about two car loads of toys and other presents, 
valued at about $25,000, were distributed. 

W. IT’. Carter, founder and president of the 
lumber, building and investment companies 
which bear his name, gave away 500 pairs of 
shoes Christmas. A promise to give shoes to 
every poor child needing them was Mr. Carter’s 
donation to the Christmas celebration staged at 








I AM RESOLVED— 





To look closer for good in sinners than for faults in saints. 

To be governed more by judgment and less by whim, 

To give a little more service for every dollar I am paid. 

To hold the honest man in a little higher respect. 

To depend more upon hard work than upon influential friends. 
To give my best impulses a better chance. 

To treat my critics and competitors better than they treat me. 








his wife, in Osaka, a Merry Christmas at 874% 
cents a word.’’ 

‘¢Somewhat stronger than that,’’ quoth Bob. 
‘““You see, I sailed for ‘The States’ early in 
December, not thinking much about the holi- 
days. I hadn’t done anything about Christmas 
presents, and such things. I completely forgot 
to shop early; and Dee. 15, when I landed in 
Seattle, 1 found that here I was half way around 
the globe from the family, and not a thing 
done for the joys of Christmastide. But I’ve 
been making good, all right (exhibiting dupli- 
eate of a cablegram about eighteen inches long). 

‘*Say, if you fellows want to get a real thrill 
out of try buying your wife 
Christmas and seeing that 
she gets ’em.’ 

At 87% cents a word! 
all right. 

R. S. Fox is the full name of the Eureka 
representative at Osaka. Formerly he was sales 
manager for Schafer Bros. Lumber & Door Co., 
at Montesano, but a year and a half ago he 
took on his present duties. 

30b has made an extraordinary success out 
of his job at Osaka. Over there they call him 
‘“Kitsone,’’ at the same time remarking that 
that’s his name turned into Japanese; and they 
add that ‘‘Kitsone’’ is sacred. Moreover, Bob 
is ample in his proportions, is well fed, with a 
most amiable manner and a smile that never 
grows less—in short, is precisely the Japanese 
ideal of masculine perfection. Therefore, he 


Christmas, just 
presents by cable, 


Christmas atmosphere, 


sells much lumber, and sends so many ecable- 
grams that George, at the receiving end, is 


startled—sometimes. 

Mr. Bob Kitsone Fox reports that there is 
splendid business in hemlock clear flitches, 
squares and baby squares, and in cedar logs. 


Houston’s central fire station for the city’s 
poor. When festivities were in full swing, Mr. 
Carter visited the fire station and watched the 
children discarding all manner of worn-out foot 
gear, as they put on shoes he had given them. 
Mr. Carter directed the firemen to make no men- 
tion of his gift, but the news of his generosity 
leaked out. 

On the three hills of Wiergate, near the bor- 
derline between Texas and Louisiana, where the 
big mill of the Wier Long Leaf Lumber Co. is 
situated, there was the same picturesque Christ- 
mas celebration on the night of Dec. 24 as ob- 
served last year and in other years. The white 
employees at the commodious community house 
on one hill had their joyous time with a big 
decorated tree full of gifts; at the negro chureh 
was another appropriate observance; and in the 
Mexican quarter was the third. At each place 


there was suitable musie and program. 
Kvery family at Wiergate, whether white, 


black or brown, also was given a turkey for 
Christmas dinner. C. P. Myer, general man- 
ager, made two trips to Houston to get toys and 
other presents. After the first round of pur- 
chases he ‘‘talked it over’’ with R. W. Wier, 
president and founder of the company, and they 
decided to do still more in order to have the best 
Christmas on record. Few lumber concerns in 
the entire country look after the welfare of 
their employees as does the Wier company. 
SPR AEBRABABRABAAAAAE 


MorE THAN 30,000,000 board feet of lumber 
is cut up into toys valued at $35,000,000 in the 
United States every year. There are ne: arly 
four hundred toy making establishments in the 
United States, the largest of which is located in 
New York State. This factory alone uses 2,990, 
000 feet annually. 





a 


ul 
be 


we 
Gi 
or 
ak 
or 
de 


ha 


ar 
to 


the 


eve 
sor 


AUS 


nta 
148, 
the 
ous 
ney 
in 
rent 


ach 


nts, 





yhite 
ouse 
big 
ureh 
. the 
lace 








JaNuARY 3, 1925 


AMERICAN LUMBERMAN 69 





—_— 








THE LUMBERMAN. POET 








Youth Returns 
Children on the way to school, 
Saplings in the wood, 
Everything in early spring 
Always seems so good! 
Men grow wise and gather gold; 
Men grow wise, but men grow old; 
Then they learn the greatest truth: 
That the greatest wealth is youth. 


Yes, the greatest wealth we own 
We esteem the least. 
To the child all flow’rs are wild, 
All of life a feast. 
And the blossoms on the hill 
Children pick as children will, 
Little thinking of the hours 
When the frost shall touch the flow’rs. 


3ut when gray is in the hair, 
Gray in everything, 
Still the heart may feel a part 
Of the joy of spring. 
And I never see a child, 
Or a sapling in the wild, 
Yes, a youth I never see 
But my youth comes back to me! 





Between Trains 

LAUREL, Miss.—Laurel, if we may believe 
the almost always reliable crossword compendi- 
um known as the dictionary, was what used to 
be twined around the brows of generals and 
poets and other persons to indicate that they 
were the best, at least in the estimation of the 
Greeks. When I was a boy I used to have a 
oreat admiration for the Greeks. When I read 
about their statuary and their poetry and their 
oratory I thought they must have been a won- 
derful people. And [ still think that they prob- 
ably were. And yet [ wish that a lot of them 
hadn’t come over here and opened restaurants 
and shoe shining parlors. Some way it seems 
to have disturbed some of my old illusions. 

3ut Laurel still signifies superlative excel- 
lence, and everything in Laurel confirms that 
opinion. Among the sawmill towns of Amer- 
ica, Laurel is the edition de luxe. We can not 
define it as well, and certainly not with as much 
delightful naivete, as did a native who said, 
“You really have to go see some other sawmill 
town first to realize what a wonderful town 
Laurel is.’? No sawdust dumps here, or saw- 
dust roads, no shacks and shanties. Instead of 
that a score or more of splendid public and 
quasi-public buildings. Right now there is an 
art gallery in the making that cities in the 
million population class would like to have. 

As another example, last evening the mem- 
bers of the Chamber of Commerce and their 
ladies gathered at the new YWCA building (of 
colonial design), and a very pleasant time we 
had together. Frank Wisner presided, the 
president of the National Lumber Manufac- 
turers’ Association, and we both appreciated the 
1onor. It gave us a good opportunity to talk 
over that which is closest to Frank Wisner’s 
leart—conservation, real conservation. The 
recent conference at Washington showed that 
oficialdom and the laity are getting over the 
idea that the way to bring about conservation 
isto damn the lumbermen and let it go at that. 

There has been a waste of wood in the United 
States, no question about that. Sut blaming 
the lumberman is just like blaming the man at 
the pumping station when somebody leaves a 
faucet turned on. The dealer who doesn’t han- 
dle short lengths, and point out their advan- 
tage to the builder, the architect who doesn’t 
draw his plans so that standard lengths may be 
ised, the layman who buys a 16-foot board 
when he wants a couple of 7-foot pieces, these 
dre the wasters, not the man at the mill. Heaven 
‘nows the manufacturer will be glad to sell 
‘verything from the sawdust to the smoke if 
‘somebody will only give him the chance. 

_ And what always makes us sad in this world 
's that some fellow will say, ‘Why should I 


boost the millman’s game?’’ Ye gods and lit 
tle fishes! It isn’t the millman’s game, it’s 
your game. Every effort to utilize a product 
to the fullest saves the consumer money. It’s 
the consumer’s game, brother. 

What do you suppose the price of beef would 
be if the packers could sell nothing but the sir- 
loin? And yet the sirloin is all that some peo- 
ple want to buy from the sawmill, and they 
want it so cheap that they can waste even that. 

And that’s that. We had a fine time in 
Laurel, only not enough of it. S. H. McLaugh- 
lin met us at the train and said, ‘‘There’s the 
car, it’s yours.’? Have you ever seen the Laurel 
Country Club? It is undoubtedly the only golf 
course in the country with real trees on it—big 
boys, old grand-daddy longleafs, stretching 
"way up there where that cloud is and that bird 
is. You?’ll never forget it. 

While in town we renewed many acquaint- 
ances—Phil Gardiner up at the Eastman- 
Gardiner offices, for example, who motored us 
over some of this country when we were down 
here in. April, 1917. We ran into, but not over 
Jimmy Smith, whom we knew in his salesman 
days in the no’th, and Al Glassow, who took us 
over the Wausau-Southern plant. 

Oh, yes, and Dave Bartran, who knows all 


about Muskegon, where we came from. Dave 
has a little shop here and a big idea. He is 


making hoes out of old bandsaws, and you can 
imagine what happens to a weed that meets up 
with a hoe like that. Maybe now Dave ean 
figure out something for us to do with our old 
razor blades. 

It was seven years since we had been in 
Laurel, just like the locust; but we hope it won’t 
be seven again. 


’ 
We See b’ the Papers 

Coney Island is burning at this writing, but 
they’ll probably rebuild the darned thing. 

Still, we don’t think that folks will ever call 
Cal Cal just the way that they called Teddy 
Teddy. 

There isn’t any question that the mail order 
business helps the home town, if your home town 
is Chicago. 

One radio concern alone is selling a million 
dollars’ worth of wireless equipment a week, 
mostly wire. 

There are 95,000 men out of employment in 
Chicago; and we didn’t read it in a Demo- 
cratic paper, either. 

Chicago’s postal receipts last year were over 
«a million dollars a week, and you ought to see 
what some of them got. 

Iimployment agencies in Chicago say that 
five men apply for every job. And, oh, if only 
one of them were a good one! 

If you want to know what the word ‘‘dis- 
illusion’? means ask some man who has heard 
about something all his life and then seen it. 

A Chicago janitor shot two tenants who de- 
manded more heat. Probably he thought he was 
sending them to the only place where they would 
find it. 

Motion pictures are now shown in the Du- 
huque high school regularly. Oh, if somebody 
would only show the motion picture producers 
something! 

The Krupps are trying to borrow money in 
this country, and that is the height of some- 
thing, although we can’t think just now just 
what it is. 


There’s Some Place Paved with ’Em 


Did you ever notice how ycu’ll follow a good 
intention or impulse and then spoil it with some 
fool thing you do? For example, the Columbus 
Dispatch runs a complete page of school news, 
which ought to be, and is, a fine thing for the 
children. And then right opposite it it runs a 
page of comics! 
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Hace where to buy | 
R.R.& CAR [- 
Material | 


Our new longleaf mill is now 
running “full blast’’ and we have 
arranged to sell the output of the 
Southern Lumber and Timber 
Co., also manufacturing finest 
virgin longleaf. 

We've had long experience 
in catering to railroad and car 
material buyers. We believe 
our values will interest you. 


Also manufacturers of ail 
yard and shed items. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 
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If it’s | 


(3 POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 


We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 
General Sales Office, 1234 Commercia! Trust Kuilding, 
Phone, Spruce 1593 Philadelphia, Pa. 
Chicago St. Louis 
Representative Representativ Representative 
James N. Woodbury, J. J. Bertholet Wm. Dings 
11S. La Salle St 10 Hemming St Railway Exchange, 
Chicago, Il. oston, Ma St. Louis, Mo. 
Phone, State 9022 


The largest Poplar Mill in the World 


New England 











LONGLEAF E 


2 
HEAVY PITCH P ine 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


aity Caman TIMBERS, YARD 
400.000 Fee and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 











"Neti Point Howison Ten Mile Cedar Lake 
Cc) ALABAMA Co 
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Cross Ties 


| Seufedh Sees 


from all varieties of Oak 


We are manufacturers and dealers and are 
NOW ready to make contracts 
with responsible dealers ex- 


| tending through 1925. 


Atkins & Owens | 


| HEFLIN, ALA. 











‘Pine Plume ) 


Lumber Co. 


MONTGOMERY, ALABAMA 





LONG LEAF 
Rift and Flat 


Flooring 
Dimension, 
Roofers 


\ QUALITY — SERVICE 




















Lumberman Has Extensive Business Interests 


PORTLAND, Ork., Dee. 20.—A name entitled 
to be written well up near the top of the list 
of the younger generation of Portland Jumber- 
men is that of Graham Griswold, president and 
manager of the Griswold Lumber Co., and 


actively interested in a number of other well 
established coneerns. It is entirely possible 
that some of the old-timers would regard hin 


‘“mere kid,’’ notwithstanding the prestige 
gained as an exeentive and organize: 
of high standing. Mr. Griswold was not ex 
ictly born into the lumber business, but he 
came near to that distinction, since he is a 
native of Michigan, and has been closely asso 
ciated with Jumber in 
originating in that famous State. 





representatives of the 
dustry 


Steadfast, Hard Work Won Success 
Ife was about 19 years old when he began 
laying the foundation of a 
was rather more 


piling lumber and 
busines Cnree) and that 
than twenty-one years ago. During that time 
he has adhered steadfastly to his practice of 
working two %-hour shifts a day, and 
of the results appear now in the fact that he 
is the presiding genius of an established whole 
sale lumber business, has an interest in three 
or four sawmills, owns retail yards, is. presi 
dent and manager of a fruit-canning plant and, 
finally, as an unobtrusive side-line affording 
play for his varied abilities, is the main factor 
in. an ice company supplying the needs of one 
of the residential districts of Portland. Ver 
satile and aggressive are faithful descriptive 
terms when applied to Mr. Griswold, for he is 
one of those insistent executives who deserve the 
name of ‘‘indefatigable; ?? one who never knows 
when his work is done, and one who is not 
content to work for anybody else. So it hap 
pened that the youngster who began to pile hima 
ber at 19 deve loped into a sales manager at 
and literally became his own boss at 34; oni 
now after a score of years in business is 
recognized as a prominent figure in the largest 
industry of the Pacifie coast. 
His Introduction to Lumberdom 

A thumb-nail sketch of Mr. Griswold’s carecr 
shows that he was born in Vermontville, Mich., 
in 1883. Jn 1902 he went to Mosher, Ark., 
to become bookkeeper in a hardwood mill owned 
by the International Ifarvester Co., and during 
a year and a half at that location he gained 
ya urd experience and knowledge of the details 
of lumber manufacture. The mill worked on 
cottonwood, and had an output of about 50,000 
feet a day. Closing his relations with the In 
ternational Harvester Co., Mr. Griswold became 
secretary-treasurer of the R. B. Ragon Lumber 
Co., with headquarters at Oklahoma City, opert 
ing six retail yards in Oklahoma and Indian 
territory. Highteen months later Mr. Griswold 
located in Portland, and sinee that time jas 
been closely identified with the business activities 
of the Pacifie Northwest. 

In association with Michigan people, he or 
ganized the Falls City Lumber Co., with a fir 
operation at Falls City, Polk County, Oregon, 
and sales offices in Portland. The enterprise 
became quite well known among the lumber 
manufacturing plants of those days. Mr. Gris- 
wold remained with it until 1910, when he 
severed his connection with the Falls City Lum 
ber Co., and from 1910 to 1914 became asso 
ciated with I. D. Kingsley as vice president snd 
treasurer of the West Oregon Lumber Co., of 
this city. Following 1914, Mr. Griswold was 
out of the lumber business for three vears. 

In 1917 he organized the Griswold-Grier Tam 
ber Co., with mill at Falls City, in connection 
with W. T. Grier, who is now operating a mill 
at Pedee, Ore. The Falls City operation is cut 
ting 10,000,000 feet a year, and continues to 
be operated by the Griswold-Grier Lumber Co., 
with Graham Griswold as president and R. L. 
Griswold, a brother, as secretary-treasurer. 

Enters the Wholesale Lumber Field 


In 1921, Mr. Griswold organized the whole- 
sale concern now known as the Griswold Lumber 
Co., with the primary object of handling the 
output of the mill at Falls City. The mill 


some 


makes a speciulty of long dimension and joists; 
and the Griswold Lumber Co., in addition to 
distributing the product of the Griswold- _ 
Lumber Co., a general wholesale busi. 
ness. 

Mr. Griswold retains an interest in the West 
Oregon Lumber Co., and is also secretary-treas- 
vrer of the Evergreen Lumber Co., with mill at 
Philomath, Ore. He has other interests, in- 
cluding ownership in retail lumber yards and 
the Falls City Canning Co., of which he j 
president, A addition to the Griswold 
Lumber Co. is J. R. Kenny, a well known 
lumberman with experience both as manufac. 
turer and wholesaler, who is now buyer for tly 
company. 

It is a matter of comment, if not of surprise, 
that Mr. Griswold having put in more than 
twenty vears qualifying for distinction as an 
18-hour-per-day worker, should suddenly become 
inoculated with the golf germ. Today odds are 
freely offered on both sides as to whether he 
will continue to be an 18-hour lumberman 0) 
resolve himself into an 18-hour 18-hole golfer, 
In either event, he appears to be headed for 
millionaires’ row, and there is no prospect that 


conducts 


recent 





GRAHAM GRISWOLD, PORTLAND, ORE. : 
President and Manager Griswold Lumber Co 


his business will suffer on account of a sudden 
attachment for cow-pasture pool. There is not 
so much assurance, however, with respect fe 
Mr. Griswold’s other social activities, for he is 
2 member of no less than three exclusive clubs, 
and is a welcome guest at dancing parties and 
other affairs. He isa bachelor; and lives at th 
Griswold home here, with his mother and 
sisters. 
Has Liking for ‘‘Baked Alaska’’ 

Like the Hodag of Rhinelander, which feeds 
on poreupines, Mr. Griswold has a decided pret- 
erence for ice cream. When he was a delegate 
to the retailers convention in Los Angeles last 
February, he kept the Biltmore coffee shop 
working overtime in providing his favorite dis). 
It is related that when in San Francisco in 
1910 he entertained some friends at the Palace 
Hotel, and gleefully introduced them to th 
gastronomic delight known in those days as 4 
‘(Baked Alaska,’’? which incidentally was 
highest-priced entree on the menu. He was in 
San Francico at that time to attend the aint 
Hoo annual in his official capacity as Sna 
for the district of Oregon; and he was entiré 
true to form in taking to that historic gather 
ing the Lumbermen’s Baseball team of Port 
land, being captain of the nine himself. 

The foregoing sketch is incomplete, but ™ 
establishes the point that Graham Griswold is 
many-sided—heing a hard-working business ma? 
and a delightful companion socially. WhatevéT 
his activity, he is ‘fon the job’’ resistless!y 
until his objective is attained. 
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BUSINESS CHANGES, INCORPORATIONS, ETC 














Business Changes 


CALIFORNIA. Alameda—Central Box & Lumber’ Co. 
sueceeded by Central Lumber & Manufacturing Co. 

Sun Diego—Fred H. Rowe succeeded by Boulais-Dart 
Lumber Co. 

GEORGIA. toyvston—Royston Lumber Co. 
py Harbin Bros. Lumber Co. 

ILLINOIS. Chicago—H. J. Carney & Co. 
py H. J. Carney Lumber Co. (Inc.). 

INDIANA. Hammond Masko 
Masko Mill & Cabinet Co. 

MINNESOTA. Evan—Christ Jensen sold out to O. E 
Zimmerman, 

Williams—Ralph Meloney sold interest in Meloney 
Bros. (Inc.) to J. Meloney, president of the firm. 
J. H. Meloney sells his interest in Canadian Cedar & 
Lumber Co., Winnipeg, Man., Canadian branch of the 
business, to Ralph Meloney. 

MISSISSIPPI. Poplarville—Love Lumber Co. succeed- 
ed by Poplarville Lumber Co. 

MISSOURI. Warrensburg—J. HW. Hull and F. R. Hull 
have purchased the interest of B. Fk. Summers in Hull- 
Summers Lumber Co. and will continue operation under 
name of J. H. Hull & Son Lumber Co. 

OHIO, Columbus—-Denune Lumber & Supply Co. sold 
to V. H. Cleveland and A. LL. Asher who will continue 
as partnership under name of Cleveland-Asher Lumber 
Co 

Millersburg 
Lumber Co. 

Richwood—Richwood Lumber Co.’s plant seld to M,C 
Kuntz and his son-in-law, Mr. Wall. A. NR. Klipstine 
former anager, will go to Ifuntington, W. Va., where 
he will be in charge of a wholesale lumber business, 

Steubenville—-W. J. Alexander succeeded by W. J 
Alexander & Son, 

SOUTHLE DAKOTA. 
Lumber Co. takes ove 

TEXAS Duchesne— Duchesne Lumber Co, 
by Duchesne Hardware & Lumber Co 

Milano “Turner Liuuber Co.’s yvard sold) to Woodson 
Lumber Co, 

WISCONSIN, Wausau 
by John Ib. Andrews 


succeeded 
succeeded 


Chas. succeeded by 


Patterson & Schnee succeeded by Schnee 


Montrose Coéperative Grain & 
yard of Thompson Yards (Ine.) 


succeeded 


Andrews-Early Co. sueceeded 


Incorporations 


ALABAMA. Talladega 
corporated; capital, $10,000, 

ARKANSAS. Elaine 
rated; capital, $10,000 

CALIFORNIA, Los Angeles 
ufacturing Co., incorporated; capital, $100,000, 

Ijs Angeles—Girardey Piano Manufacturing Co., in 
corporated; capital, $100,000, 

Los Angeles—-Mallen-Stone Furniture Manufacturing 
Co., incorporated; capital, $75,000. 

DELAWARE. Wilmington—-Morgan Woodwork Co., 
incorporated under laws of Delaware capital, $8,000, - 
000; to handle real estate, 

FLORIDA Ocala 
eapita *10,000 
rasota- Gulf 


Wigginton Cooperage Co., in- 
Harrison Lumber Co., 


incorpo 


Bauman Furniture Man 


Marion Basket Co., incorporated; 








Lumber & Supply Co., incorporated ; 


eapital, $2,006; retail Jumber and building materials 
A. L. May, formerly with DBahamas-Cuban C€Co., Cuba, 
and the Underwood Lumber Corporation, Jacksonville, is 
president and treasurer C. S. Sudduth, formerly with 


Robert H. Gates, of Jacksonville, is vice president and 
secretul 
GEORGIA Macon—Ames-Rhymes Lumber Co., in- 
corporated; capital, $25,000, 
ILLINOIS. Roddi Laimber & Veneer Co 
incorporated under Hlinois law with capital of $13,125 
KENTUCKY. Corbin 
ed: capital, $50,000. 
Lexington——Kings Creek Timber Co., 
ital, $400,000. 
LOUISIANA, Wouma—A. W 
ed; to deal in erossties,. 
MAINE Waterville 
capital, $30,000; 


Chi¢ago 


Corbin Lumber Co,., incorporat 


incorporated; cap 
Pettigrew, incorporat 


Andrew Ware Co., incorporated 
mianufactures sash and doors 
MASSACHUSETTS. 


eorporated: 


Boston—- Chas, 
capital, $50,000. 

Boston —Garte-Antin Turning Worl Co 
ed pital, $50,000. 

Hyde Park—Northern Maine Tine Co., 
Capital, $90,000. 
Worcester—Lawrence R 
capital, $50,000 
MINNESOTA, Worthington—John A, 
ber Co., incorporated; capital $300,000 
NEW JERSEY. Newark——C, F. Albert Lumber Co., 
Incorporated; capital, $250,000 

Perth Amboy—L. R. Donohue Lumber Co 
ed: capital, $50,000 
_ Sayreville—Amboy Lumber Co., 
$25, 000, 

NEW YORK. New York, 
Woln anizeh Lumber Co., 
New York, Manhattan 
corporated : 


J 
Stelle 


Ruggles Co., in 


, incorporat 


incorporated ; 


McCoy & Co., incorporated; 


Albinson Lum- 


incorporat 


incorporated; capital 
Manhattan-—New York 
incorporuted: capital, $25,000. 
Sizer Lumber Corporation, in 
capital, $1,500,000; address ¢ /o Henry 
. 610 Riverside Drive. 


Roslyn—Hicks Lumber Co., 


re. incorporated ; 
$350,000 


capital, 
_ Saranae Lake—Kendall Lumber Co., incorporated; cap- 
Ital, $50,000. 
NORTH CAROLINA—Ashboro—Cranford Chair Co., 
incorporated capital, $100,000; will operate chair plant 
ere, 

Charlotte—J, 


i & PB. Cabinet Co., incorporated; capi- 
tal, $250,000. 


High Point—Peerless Flooring Co., incorporated; capi- 
tal, $100,000; building new dry kilns, ete. 

Lenoir—Hibritan Furniture Co., incorporated; capi- 
tal, $200,000. 

Stoneville—Stoneville 
capital, $100,000, 

Stoneville—Stoneville Cabinet Co., incorporated; capi- 
tal, $10,000. 

Whiteville—Vineland Manufacturing Co., incorporated; 
eapital, $10,000. 

OHIO. Cleveland—Varies Builders’ Supply & Lumber 
Co., incorporated; capital, $50,000. 

Warren—City Lumber Co., incorporated; 
$200,000; retail. 

OREGON. Eugene—Ford-Nelson Mill Co., incorporat- 
ed; capital, $10,000. 
Marshfield—A. B. Daly & Co., increasing capital to 
$75.000; mill and logging supplies. 

St. Helens—Mowat & Swift Lumber Co., 
ed: capital, $50,000. 

St. Helens—St. Helens Pulp & Paper Co., increasing 
capital to $2,500,000. 

SOUTIL CAROLINA. Olar—Kearse Veneer & Lox 
Co., incorporated; capital, $25,000. 

Sumter—Harcur Lumber Co., incorporated; 
$5,000. 

TENNESSEE. Memphis—T. L. 
corporated; capital, $100,000. 

TEXAS. Houston 
ed: capital, $200,000. 

Wichita Falls—-Naylor-Collins Co., 
ital, S50,000. 

WASHINGTON, Bellingham 
Co., incorporated; capital, $15,000. 

Chehalis—-Western Log Co., ineorporated; 
$500; logging. 

WEST VIRGINIA. Moundsville—Ifood Lumber Co., 
increasing capital from $50,000 to $75,000; retail de 
partment to be expanded, 


Furniture Co., incorporated; 


eapital, 





incorporat 


capital, 
Shannon & Bro., in 


Limestone Lumber Co., incorporat 
incorporated: cap 


Allen-Nolte 


Logging 


eapital 


° — 
New Mills and Equipment 

ALABAMA, Clayton—Steedman Lumber Co. erecting 
planing mill and sawmill, 

ARKANSAS. Mena sjeeson & Moore Stave Co. in 
stalling stave mill in Kiamichi Valley and will be ready 
to operate about Jan. 1, 

CALIFORNIA. Les Angeles—-Harry Siskin, head of 
Angeles Furniture Manufacturing Co., is planning eree 
tion of a three-story furniture factory at Sth St. and 
U. PP. tracks. 

Marvsville-- Shasta Lumber Co. has begun construction 
of new frame warehouse on line of Sacramento Northern 
tuilroad with spur track privilege, 

Oakland—Mercantile Box Co. has begun erection of 
hox factory on San Leandro Bay; electrically operated; 
cost over $100,000. 

Stockton-— Crescent Manufacturing Co. has purchased 
site and will erect millwork plant. 

KENTUCKY Bell Point--Line York 
Will erect band mill. 

Mater—-Wiley Gibson will install sawmill on lately 
acquired timberland. 

LOUISIANA Patterson Holeomb, Rosenski, Me 
Cracken & Zimmerman, all of Vieksburg, Miss will 
erect a box and veneer factory here as soon a ite is 
procured, 

NORTIL CAROLINA Robbinsville—I1 ( Bemis 
Lumber Co., of Bradford, Pa., will develop timber near 
here and will install mill, railroad, ete 

OREGON, Chiloquin- Bray Lumber Co. and Chilo 
quin Lumber Co, each erecting box fuectory 

Cottage Grove-—J. Hk. Chambers plans erection of saw 
mill and building logging road 

SOUTIL CAROLINA. Georgetown—-Geo. L. Shattuct 
will erect plant for manufacture of fruit and vegetable 
boxes, baskets and hampers 

TENNESSER. Chattanooga—Tennessee Lumber Man 
ufacturing Co. plans enlarging and improving plant; wil 
install planer and sash and door machinery 

Memphis Memphis Furniture Manufacturing Co. ha 
begun erection of plant addition. 

WEST VIRGINIA. tichwood— Cherry River Toom & 
Lumber Co. will rebuild planing mill recently burned 
with loss of about $300,000, 

tainelle--Meudow River Lumber Co, 
unit of new band mill. 


Lumber Co, 


installing last 


New Ventures 
ALABAMA Attalla Kugene Weil, 


Gadsden, recently began manufacture of sash and doors 
Mobile -DBradley Lumber & Export Co recently be 
gan; Wholesale 
ARKANSAS. Marshall—-Pope Wonder Jroning Doard 
Co. will esteblish branch factories in Shirley and Har 
rison. 


CALIFORNIA 
gan; retail 

Lawndale. T. Cook engaged in business as Lawn 
dale Lumber Co. 

Tang Beach-—vV. T. 
1808 Long Beach Blvd. us Long Beach Mill and CC: 
net Co 

Ios Angeles——Wimn. J. Phymister recently began; whole 
sale 

Los Angeles 
business aut 1041 MeCadden Place. 

Los Angeles—R. M, Anderson and F. Byrd have en 
gaged in business at 1056 W. I St. as A. & B. Flooring 
Co. 

Rosemead—Mr. Manning, of Monrovi, is starting a 
lumber yard at this point. 

Salinas—Independent Lumber Co., opening yard. 

FLORIDA. 


headquarters 


Burbank— J. F. Holmes recently be 


Quinn has engaged in business a 


bi 


Auburndale—Gateway Lumber & Supply 










California Sash & Door Co. open for 
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We Want 
to Be Known 


For Our Values 


That’s why we deliver 
them as well as advertise 
them. They say an ounce 
of performance is worth a 
pound of talk. 








Beech 
Plain Oak 
Qrtd. Oak 
Poplar 
Sycamore 
Tupelo 


Cottonwood 
Cypress 

Plain Sap Gum 
Qrtd. Sap Gum 
Plain Red Gum 
Qrtd. Red Gum 


Let us show you how we 
perform when it comes 
to deliverina the aoods. 









IDEMOPOLIS,- ALA: | 
f. One S/ipment makes 2 Permanent Customer. 
A ee eee 








, Longleaf 2 


Large or 


TIMBERS s== 


High Grade Shed Stock 


Ask For Prices. 
Headley Pine Co., ““in"™ 
~ 















SOUTHARD LUMBER CO. 


Greensboro,Ala 


YellowPine 





MATERIAL 





Lumber Co. 
WETUMPKA, ALABAMA a 


Cy- “-7 Cs e 2 
7/7, bility peciilisls 
HIGH GRADE 
: %" and %" CEILING. 
i \%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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LOUISIANA RED CYPRESS 





1OUR 
OyrR BRAND 


W eis - Patterson 
Lumber Go., Inc 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 





“THE WOOD ETERNAL” THM he US PQng 








Co., of Haives City, establishment of 
branch yard here, 
La Belle—C. W. 
planing mill. 
COLORADO Sterling 
ver, opening yard, 
LOUISIANA. Buton Rouge 
begun; sawmill, 
Homer--W. L. Jameson, jr., has organized Jameson 
Lumber Co. and will begin «a sawmilling business on 
timber lying between Homer and Haynesville; address 
Route 4, Homer, La 
MICHIGAN. Howell--Wm. Wenk sawmill purchased 
by H. J. Wickman; modern machinery being installed 
and manufacture of hurdwood flooring and dowel stock 
Will begin after Jan. 1. Will be known as Lakeside 
Planing Mill 
MINNESOTA. 
Ind., is promoting 
tory here 
MISSISSIPPI West Point--Norris Duilding 
ply Co., erecting new plant consisting of ofliée 
warehouse and 50xs0-ft. woodworking plant. 
NEBRASKA. Omahu—N. J 
began; retail 
NORTIL CAROLINA. West 
ley Lumber Co., recently began; 
OREGON. Portland—IFrank X. Love and A. F. Sand- 
stone have opened «a furniture manufacturing business 
ut 163 Grand Ave. as De Luxe Furniture Shop, 
Portland—J. G. Morrison, Vb. W. Varker and John 
Kelibuba have engaged in furniture manufacturing busi- 
ness at 555 Union Ave. as Union Furniture Co. 
Portland—C. A. Blackburn has opened for business : 
176 BE. Water St. as Portland Pattern Works. 
Portland—Tullio di Nucci has engaged in business at 
$23 Gth St. as Oregon Cabinet Works, 
Portland H. BP. and J, G. Slavens have engaged 
business as the Hawthorne Ilardwood Floor Co. 
TENNESSER.  Jackson-—Berkheiser 
erect plant for wholesale and retail 
Will also do milling in-transit) work, 


contemplate 
Coleman recently began; saw and 
Watts Lumber Co., of Den- 


Carlisle Fleming recently 


Deer River—-Louis Hendrich, of Koutz, 
establishment of «a clothespin fac 


& Sup 
building 


Skogman & Sons recently 


Jefferson—Scott & Ash 
hardwood sawmill, 


n 


Lumber Co. will 
lumber business; 


TEXAS. Paris—Sluder & Gough Lumber Co., recently 
began; retail, 


Vernon—Bennett Lumber Co. to establish yards at 
Vernon and Olney. 
WASHINGTON. Spokane—F. F. 


tered business for himself on cotimission 
senting a number of coust mills. 


Wickwire has en. 


basis, repre. 


Casualties 


ARKANSAS. Jbutesville—V. O. Jones Hardwood Lum 
ber Co., loss by thood of about 50,000 feet of logs. 
Womble Springs Lumber Co., loss) by fire 
$8000. 
MARYLAND. Cumberland 
Kk. King damaged by fire loss, 
MISSOURI. Cape Girardeau—Retail plant of River 
side Lumber Co. damaged by fire; three delivery trucks 
destroyed; total loss estimated at $40,000; covered 
NEW YORK, Chautauqua 
loss by fire in storage plant, 
NORTH CAROLINA. Iexington Standard 
Furniture Co.’s plant damaged by fire loss 
company Will rebuild portion at once. 
PENNSYLVANIA. 
ber Co., loss by fire, $38 
SOUTH CAROLINA Newberry 
ber Co.’s planing mill damaged by fire; loss, 
TEXAS. Holliday 
Co. destroved by fire. 
Pecan Gap Clem Lumber Co., 


VIRGINIA 
loss. by fire, 

WASHINGTON, Skamokawa 
Co.’s plant destroyed by fire. 


sarrel factory of Wm. R 
$30,000. 


Herman Farr Lumber Co 
$30,000. 
Parlor 


$20,000 


Johnstown-—-Thomas Kinzey Lum 
5,000; covered 


Coxe-Chapmuan Luin- 
$8,000. 


Plant of Wichita County Vaiuber 


loss by fire, $25,000, 


Chathain--Chatham Fuel & Lumber Co. 


¥20 000 
Wild Rose 


Shingle 


WEST VIRGINIA. Kenova WKenova Saw Mill Co 
loss by fire, $15,000 

Kenova- U. G. Parsley Lumber Co., loss by fire, $15 
OO”. 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 




















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & BrownCypressCo. Ltd. 


DONNER, LOUISIANA 





Manufacturers 














JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
RedCypress 


AND TUPELO LUMBER 


Limited 


The Planters Lumber Co. ) 





Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, FLOORING 











Eicher-Wo >r_-Woodland 


Lumber Co.,Inc. 


SEVEN MILLS Alexandria,La. 








CEILING and MOULDINGS. -, 









News of American 





Hardwood Industr 








COLUMBUS, OHIO 


Dec, 29.—Strength is the chief 
hardwood trade in central Ohio territory. suying, 
while restricted during the holiday period, has been 
steady, and prices rule firm. With inventories over, 
a good run of business is expected, Factory de 
mand has been the best feature. Railroad business 
is increasing. Wigher price levels are expected in 
certain items. Flooring has extra strong, 
and a searcity is appearing. Shipments are now 
in excess of production, as cold weather has slowed 
up the output at all mills. 

The southern pine trade is showing considerable 
trength, although it was quiet during the holidays. 
tetail inventories show stocks in yood shape, and 
buving to fill in will be the rule after the first of 
the year. Prices have shown strength and retailers 
are eager to get into the market to prepare for the 
spring building rush, 


JACKSON, MISS. 


yee, 29.—Local manufacturers of hardwood find 
the general outlook better than at any time since 
1920. All consuming factors are in a healthy con 
dition. Stocks in the hands of hardwood manu 
facturers are about normal, but production for the 
next few months is bound to decline, The weather 
until last week had been most favorable for produe- 
tion, but Jast week has been exceedingly cold and 


feature of the 


been 


wet, and practically nothing has been produced. 
Ifowever, most plants were down for the holidays 
and inventorying All items are in good demand 


and prices are 
gum. Export 


very firm. The strongest item is red 
demand continues to improve. 


EVANSVILLE, IND. 


Dec, 29.---The hardwood lumber manufacturers 
and wholesalers of southwestern Indiana report 
that trade has been a little sluggish. Prices on 
most hardwoods are holding firm. and same grades 
show a tendeney to advance. Automobile manu- 
facturers have been making more purchases. 3uy- 
ing on the part of the furniture and chair manu- 
facturers has fallen off recently ; it is pointed out 
that in many instanees the manufacturers have 
sufficient stoeks on hand, while others are waiting 
until after the holding of the semiannual furni- 
ture markets. The cold weather that struek south- 
ern Indiana more than a week ago has put a stop 
to buying on a large seale for building operations. 
Strong prices prevail on most of the items of oak 
lumber. Maple is selling some better. Gum has 
been in fair demand. 

Log hauling, a thriving industry in southern In- 
diana twenty-five vears ago, has been revived on 
an extensive scale, according to word received here 
this week from Owensville. 

The Chamber of Commerce and other civic or- 
ganizations will cojperate with the Federal Govern- 
ment in establishing a barge freight line on the 


Ohio River between Pittsburgh and Cairo, TIl., te 
connect at Cairo with the Mississippi River line. 

The plant of the Stout Furniture Co., at Drazil 
Ind., resumed operations a few days ago with 
full foree, Practically all the woodworking plants 
of Brazil now are on full time. 

The Ellis Manufacturing Co., this city. will 
shortly engage in the manufacture of furniture 

Kimer D. Luhring, of the Luhring Lumber Co., 
accompanied by his wife, daughter and mother, 
will leave in a few days for Los Angeles, Calif, 
where they will spend the rest of the winter 


CLEVELAND, OHIO 


Dec, 29..—The wholesale market is showing con- 
siderable improvement in the face of increased di 
mand from retail yards and manufacturing plants 
While automobile plants are not in large scale 
production their preparations for increased output 
are proceeding on a definite basis. Retailers report 
a quite satisfactory volume of business Snilding 
operations are holding up unusually well. As 
result retailers generally are looking forward to ¢ 
brisker demand during the winter. 


LOUISVILLE, KY. 


Dec, 29.—The hardwood market is virtually at 
a standstill this week. <A few inquiries are being 
received, which are plainly for use on inventory 
figuring. Prices are firm, and showing no change. 
Production has slowed up on account of bad 


weather, Consumption in the building trade is of 
as a result of zero weather. Quotations at Louis 


ville: Kentucky and Indiana quartered white oak 
FAS, $140; common, $80; quartered red, $115 and 
$70; plain white, $100 and $60; plain red, $95 and 
$60. Southern oak, quartered white, $125 and $80; 
quartered red, $90 and $60; plain white, $88 and 
$62; plain red, $85 and $60. Poplar, FAS, $105; 
saps and seleets, $80; common, $553 quartered red 
gum, $85 and $58; plain red, $80 and $55; quar- 
tered sap, $60 and $45; plain sap, $55 and $38 
Walnut, FAS, $220; selects, $160; No. 1 common, 


$115; No. 2 common, $50. Chestnut, $110 and 
$60. Ash, $100 and $60. Basswood, $100 and $60. 


DETROIT, MICH. 


Dec. 29.—The wholesale market in softwoods is 
dominated to a considerable extent by the uncer: 


tainties of the transit car situation, with the result 
that transit prices are showing weakness, while 4 


further advance of $1 to $1.50 in some instances 
on prices from southern mills is noted. Duying 
activity on the part of retailers is at a low eb), 
but comparatively low retail stocks were revealed 
by recent inventories. Business in retail yards {8 
said to be in good volume for this time of year. 
Inquiries on hardwoods from automobile and 
body plants are developing in a small way in line 
with plans for more extensive buying during the 
early part of January. Some purchases of maple 
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are reported by a few of the large body companies 
to take care of immediate requirements. It is re- 
ported that low stocks generally are shown by the 
inventories at various body and automobile fac- 
tories. Already automobile producers are figuring 
on an output for 1925 at least equal to total pro- 
duction during the 1924-24 season, which is esti- 
mated at around 3,500,000, and it is stated that a 
much Jarger production figure is indicated from the 
present outlook. In line with these projected plans, 
inventories are being rushed to completion. 

The Stack Lumber Co., Manistique, will add 
avout sixty men to its force this month, bringing 
up the total to about 175. The Stack company ex 
pects to turn out about eleven million feet of lum 
per before the last of March. 


BUFFALO, N. Y. 


Dec, 29.—The Buffalo Lumber Exchange has ap- 
proved the plan for a high-level bridge across the 
Niagara River and the acquirement of the Fort 
Porter property. Similar approval has been given 
by other organizations. 

Three tickets have been placed in the field for 
director of the Chamber of Commerce. Lumbermen 
are actively supporting the Red ticket, on which 
William A. Perrin, of Blakeslee, Perrin & Darling, 
is a candidate, 

The National Lumber Co. has bought the build- 
ings on the adjoining yard, formerly occupied by 
B. F. Ridley & Son, and will occupy the premises 
in addition to the space now used. 

The Schram-Farrington Lumber Co., lately or 
ganized to represent the Great Southern Lumber 
Co. in New York State outside of the metropolis, 
will have office at 1358 Marine Trust Building. 





Watch for Bogus Solicitors 

If any lumber concern is solicited for 
subscriptions or the payment of subscrip- 
tion accounts by anyone claiming to be a 
representative of the AMERICAN LUMBER- 
MAN or of the Trade Periodical Service 
Co., of New York, a favor will be con- 
ferred by immediately wiring that infor- 
mation to the AMERICAN LUMBERMAN, 43/ 
South Dearborn Street, Chicago, and the 
Trade Periodical Service Co., 1400 Broad- 
way, New York City, so that the person 
so representing himself as an authorized 
The AMERI- 
CAN LUMBERMAN has no traveling sub- 


agent may be apprehended. 


scription solicitors working direct or in 
connection with any other company. 











The members are George A. Schram, for several 
vears sales agent of the Goodyear Lumber Co., and 
Ss, C. Farrington, who was his assistant 

A meeting of the Atlantic Lumber Co, sales 
representatives was held at the company’s offices 
ere last week. ‘Those present from out-of-town 
were ID. M. Davis and R. M. Wolf, Detroit; J. J. 
Hogan, Elmira; R. J. Wolf, Cleveland. 

Mark Cummings, who has been in the hardwood 
trade here for a number of years on his own ac 
count, will be associated with the A. J. Chestnut 
Lumber Co., after Jan. 1. 


MEMPHIS, TENN. 


Dec, 29.—Hardwood manufacturers report a 
isk demand despite the holiday season, and they 
4lso indicate that the market is showing a grad 
ually advancing tendency on most items, with par 
ticular reference to plain and quartered red and 
sap gum, plain red and white oak in all grades, 
and nearly all grades of cypress. Inquiries are 
coming in at a rate suggestive of unusual activity 
ifter the turn of the year. Furniture manufac- 
turers are absorbing lumber in good volume. There 
is likewise a good demand from manufacturers of 
flooring, especially for Nos. 1 and 2 common plain 
red and white oak. sox interests are large buyers 
of Nos. 1 and 2 common gum, while they are also 
taking liberal quantities of other lowgrade items. 
More inquiries are coming from the automobile in- 
dustry but it is not placing many orders The 
railroads are displaying more interest than for 
some time, while there is increasing inquiry from 
mandfacturers of agricultural implements and 
Vehicles. Foreign buying is fairly active. ‘The 
American Overseas Forwarding Company reports 
Mat it has booked ocean freight room for 2,500 
cars of forest products for shipment, principally to 


the United Kingdom, during the first four months 
of 1925. 


Many mills in Memphis and the Memphis terri- 
tory are closed down this week for repairs, but 
owners generally indicate that they will be placed 
in operation on a capacity basis immediately after 
the new year begins. Generally speaking, the sup- 
ply of logs is abundant, thanks to the unusually 
open weather during the fall and early winter. 


MILWAUKEE, WIS. 


Dec. 29.—Mill representatives and other whole- 
salers in the Milwaukee and Wisconsin lumber mar- 
ket have settled down to marking time. Prices for 
all items continue firm, and the sellers are making 
no special effort to produce business. 3oth the 
industries and the yards are busy with their in- 
ventories. Expectations are that the market will 
be extremely active as soon as the new year has 
begun. The slackening in the retail field has been 
less acute, and many yards are making deliveries 
on orders of flooring and interior finishing. This 
business is expected to continue during the next 
month or two. Continued inquiries from the in- 
dustries also emphasize predictions that good busi- 
ness will begin in January. Industries requiring 
box grade hardwoods are especially active. In- 
crease in demand for northern softwoods on the 
part of big buyers seeking future deliveries has 
been reported, 


MERRILL, WIS. 


Dec. 29.—Lumber manufacturers in upper Wis 
consin are experiencing increasing business, and the 
largest demand is now from the box makers, while 
other lines continue active. Manufacturers, re 
tailers and factories are busy taking inventories. 
Lumber camps are largely closed down for the holi 
day season. The continued cold weather is not 
interfering seriously with woods operations. 

The Faust Lumber Co., of Antigo, has begun its 
annual cut, which will probably extend over six 
months, with seventy-five men on the payroll. 

Various mills in upper Wisconsin are now busy 
cutting ties for railroad companies. 

The Langlade Lumber Co. during 1924 shipped 
about 32,000,000 feet of logs, exclusive of pulp- 
wood, bark, ties and other forest products. The 
season’s shipments aggregated seven thousand car 
loads of forest products in the rough, in addition 
to about three hundred carloads of lumber. 


HOUSTON, TEX. 


Dec, 29.-. With wires down and mills delayed on 
account of the blizzard, and the Christmas spirit 
in vogue, there was little business transacted last 
week, Export business was the exception, there 
being many inquiries and orders. The prospects 
are that Europe will be buying much lumber in 
the near future. It is known also that oil field 
business will be strong again soon, and that the 
railroads will buy much. All eastern Texas mills 
have resumed operation. 

There are some who feel that the blizzard was a 
blessing in disguise. People whose houses were 
not well constructed or in good state of repair suf 
fered. Farmers and stockmen who were without 
the necessary barns and sheds sustained tre 
mendous losses in cattle that froze to death. 
Propaganda for better farm and ranch equipment 
already has been started. 

The sixth floor of the West building, one of the 
principal downtown office buildings of JHlouston, 
now is headquarters for the West Lumber Co., the 
South Texas Lumber Co., the South Texas Hard 
wood Co. and the West Mortgage & Doan Co. 
James M. West, founder and president of these 
companies, is owner of the West Building. 

Harry T. Kendall, general sales agent Kirby 
Lumber Co., with his children, has been spending 
the holidays in Kansas City and New York 


Big Year for Lumber Industry in South 


ATLANTA, GA., Dec. 29.—That the lumber in- 
dustry in the South has this year enjoyed one 
of the greatest years in its history, so far as 
the development and expansion of the business 
in the southern States is concerned, is shown in 
a report this month by a well known industrial 
and building financing corporation of Atlanta. 
iixclusive of the furniture and kindred wood- 
working industries, more than six hundred 
projects have been announced since the first 
of the year by lumber industries in the various 
southern States, including new mills and plants 
by both existing and newly formed companies, 
and additional construction by existing com 
panies. In the furniture and similar woodwork- 
ing industries the total of such projects has 
reached about three hundred and fifty, with a 
certainty that the entire total for both lumber 
and woodworking industries will exceed one 
thousand for the year, thus making 1924 one of 
the largest years in the industry’s history in the 
South in this respect. 
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offered for prompt de- 
livery. Order in straight 
or mixed Cars. 


OAK, GUM 
CYPRESS 


15,000 4/4 FAS Plain Red Oak 
150,000 4/4 No. | Com. Plain R. Oak 
290,000 4/4 No. 2 Com. Plain R. Oak 
60,000 4/4 FAS Plain White Oak 
15,000 4/4 No. | Com. Plain W. Oak 
200,000 4/4 No. 2 Com. Plain W. Oak 
30,000 4/4 FAS Cypress 

9,000 4/4 Select Cypress 

10,000 4/4 No. | Shop Cypress 
15,000 4/4 No. 2 Shop Cypress 
15,000 4/4 No. 2 Com. Cypress 
75,000 8/4 Select Cypress 

17,000 8/4 No. | Shop Cypress 

8,000 8/4 No. | Com. Cypress 
53,000 4/4 FAS Quartered Red Gum 
69,000 4/4 No. | Com. Qtd. R. Gum 








Write for prices today. 


Grant Timber 
& Mfe’.Co. Sora: 


LOUISIANA 
W.W. BEATY, Sales Manager 














sawn SHORTLEAF 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 


Finish (ait thicknesses), Mouldings 
1°& 2” Yard Stock up to 20’ long 








Also SOUTHERN HARDWOODS 


DAVIS BROS. 


Anicy LUMBER CO,, Lia. 








Lucas E. Moore Stave Co.,Inc. 


MANUFACTURERS 


EXPORT DOMESTIC 


gana Southern Hardwood 

sawn SOUthern Hardwoods 
Kiln Drying a Specialty 

Sales Office: NEW ORLEANS, LA. Mills at Mobile, Ala. 














Manufacturers 


Short Leaf Pine and Hardwoods 
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Hardwoods 
Plain and Quartered 


OAK Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 





MADE RIGHT 


OAK FLOORING 


The 
Mowbray & Robinson 


Lumber Company 


CINCINNATI, OHIO | 














c— FLoRIDaC— 
(— LONGLEAF 7 


Yellow Pine 


We Specialize in 


2x4 

















We also make 
Gang Sawn 


4" Flooring, 


Cc D kj -and 

ar Decking 

Framing and 2 xX 6 
Yard Timbers S1S 2EStandard 


YOUR INQUIRIES ARE INVITED 


Henderson- Waits 


Caryville, Fla. Lumber Co. 
S “a 


, Cummer Cypress Go. ' 

















Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 
Z i aS 


Rough and Dressed 


| Shingles and Lath 








| Sales Office, 280 Madison Ave., New York City : 





WESOMICPRESS C Coruranna 


MANUFACTUR: 





“ Creress SLUMBER, SHINGLES ano aa. 
Se = 





"PALATKA. Fia. 





Yellow Pine 


ryye 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“*Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 
































Lumber Centers. 





TACOMA, WASH. 


Dee, 27.—The regular meeting of the Tacoma 
Lumbermen’s Club was called off Dec. 24, as few of 
the members were down to business. Next week’s 
meeting will be held Tuesday instead of Wednes- 
day. 

More than four hundred children were guests at 


Christmas celebration of Local 16 of 
the Loyal Legion of Loggers & Lumbermen, held 
last Sunday evening at the Four IL hall here. A 
Christmas tree, loaded with presents for the chil- 
dren, a one act play put on by the children, and a 
musical program were included in the entertain- 
ment. Local 16 is the Four L branch of the St. 
Paul & Tacoma Lumber Co. 


Everett G. Griggs, 


the annual 


president St. Paul & Tacoma 
Lumber Co., was the principal speaker at a recent 
luncheon of the Tacoma Chamber of: Commerce. 
Mr. Griggs described the recent western conference 
of the Chamber of Commerce of the United States 
at Los Angeles, and urged the Tacoma business men 
to give more support to the local and national 
chambers. Mr. Griggs is a member of the board of 
trustees of the national chamber. 

All the local waterfront mills shut down Dee, 25 
for Christmas. One or two of the plants, which 
were down during the summer and did most of their 
repair work then, resumed operations Dee, 26, but 
the majority will be closed until after Jan. 1 while 
the annual repairs and renovations are being made. 


There has been no break in the cold weather which 
forced all the out of town mills and all logging 


eamps to shut down ten days ago. Production of 


logs can not now be resumed until after the first 
of the year, and not then unless the weather mod- 
erates. All inland mills in the Tacoma district are 


frozen up. Another 
supplies the north 
foreed all these 


break in the pipe line which 
end lumber mills with water, 
plants to curtail their output dur 


ing the Jast week. The break followed another 
northeast gale which battered the big pipe with 


logs and floating ice. 


Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, Lillian Luckenhbach, Atlantic coast, 1,750,000 
feet (part cargo) ; Oridono Maru, Japan, 550,000 
feet (part cargo) ; City of Spokane, Japan, $00,000 
feet (part cargo) ; George Olson, California, 275,000 
feet (part cargo) ; Viking, California, 200,000 feet 
(completing) ; Akagisan Maru, Japan, 160,000 feet 
(part cargo), and Loch Katrine, Europe, 50,000 feet 
lumber and 18,000 doors (part cargo). St. Paul & 
Tacoma Lumber Co., Willpolo, Atlantic coast, 


750,000 feet (part cargo). Dickman Lumber Co., 
Colusa, west coast South America, 375,000 feet 
(part eargo), and City of Spokane, Japan, 700,000 
feet (part cargo). Terminal dock, Jacob Lucken- 
bach, Atlantic coast, 650,000 feet (part cargo) ; 
Sagadhoc, Atlantic coast, 300,000 feet (part cargo), 
and A. L. Kent, Atlantie coast, 800,000 feet lumber 
and 8,000 doors (part cargo). Tidewater Mill Co., 
Hldorado, California, 200,000 feet (part cargo). 


Puget Sound Lumber Co., Willpolo, Atlantic coast, 


550,000 feet (part cargo), and Volusa, west coast 
South America, 550,000 feet (part eargo). Wheeler, 


Osgood Co., Brookdale, California, 
(part cargo), and Eidorado, ¢ 
(part cargo). Baker dock, Caddopeak, California, 
75,000 feet (part cargo) ; Virginian, Atlantic coast, 
50,000 feet lumber and 2,500 doors (part eargo), 
and Jowan, 2,000,000 shingles (part cargo). 


650,000 feet 
‘alifornia, 200,000 feet 


Tacoma leads all Pacific coast cities in percentage 
of gain in building activities during 1924 
second in the entire nation for cities of its size, ae- 
cording to figures compiled by the local office of 
Bradstreet’s. The only other city of comparative 
size to surpass Tacoma’s gain is Lynn, Mass. ‘Ta- 
coma’s gain for the first eleven months of the year 


, and rates 


is 57 percent over 1923, while Lynn showed an in- 
crease of 112 percent. 
The Tacoma Screen Door & Manufacturing Co. 


has filed amended articles of incorporation increas- 
ing its capital stock to $20,500. 

KF. W. Gregory has been appointed receiver for 
the Sundown Lumber Co., of Puyallup, on the peti 
tion of the Dent Lumber & Shingle Co. 

Backfire from the boilers of the Wheeler, Osgood 
Co. mill caused two explosions last Monday, killed 
one man and endangered the entire plant. The ex- 
plosions were followed by a fire of considerable in- 


tensity, which the local fire department extin- 
guished after a fight of several hours. According 


to officers of the mill, the backfire was caused by 
a fine dust from the sanders, which is highly in- 


flammable. ‘This is the second accident of the kind 
in the plant recently. 
A fire, resulting from an overheated stove, 


threatened the plant 
last Friday morning. 
tinguished the flames 
done, 


of the Modern Millwork Co, 
The city fire department ex- 
before much damage was 


SAN FRANCISCO, CALIF. 


Dec. 27.- 
the outlook. 


—~Iumbermen are optimistic regarding 
California white pine and Douglas fir 
prices have been advanced recently. With the 
building permits for 1924 already exceeding $57,- 
000,000, the previous record of $56,000,000 in 1907, 


when the city was being reconstructed, has been 
surpassed. With building going right ahead and 
additional rains throughout the State, the demand 


for lumber is expected to increase, 

There has been a fair volume of export business 
through San Francisco houses this year, and the 
fir mills have disposed of a good proportion of their 
export grades. Large quantities of redwood have 
been shipped during the year. Australia is still 
buying redwood in parcel lots. 

The Red River Lumber Co. has accumulated a 
large stock of logs at Westwood in preparation for 
the usual winter operations in white and sugar 


pine. Although a good season’s cut has been made, 
stocks are not excessive, 

The Fruit Growers’ Supply Co. is closed down 
at Hilt and Susanville, after making a fair sea- 
son’s cut of white and sugar pine. With = ship 
ments continuing during the winter, a pretty good 
clean-up is expected before the new seasons” cut 
is ready to market. The box factories at Susan- 
ville and Hilt have a supply of box lumber for 
operating through the winter, taking care of the 
citrus fruit demand. 


Chas. R. McCormick & Co. are 
demand for fir with their coastwise fleet. Their 
rail business has increased already, and the out- 
Jook for California business is favorable, The mid- 
dle West is taking more uppers, and Atlantie coust 
business is looking up for the early part of 1925. 

The Hart-Wood Lumber Co, has been keeping its 
fleet of coastwise steam schooners busy. The 
Quinault mill has been kept in operation, while the 
Ifart-Wood mill was closed. 

Manufacturers of redwood are optimistic and are 
preparing to take care of a good demand. HH. E. 
Crawford, vice president of the Pacific Lumber Co., 
Scotia, has been here after an automobile tour. 

The Hammond Lumber Co. has made a good sea- 
son’s cut of redwood at Samoa, on Humboldt Bay, 
taking care of eastern business and making regular 
shipments-to the yards and factories in southern 
California. 


BELLINGHAM, WASH. 


Dec, 27. 


taking care of the 


-All local sawmills closed this week for 


one to two days for Christmas. The Puget Sound 
Sawmills & Shingle Co, closed its plant for five 


days, planning to resume Dee, 29 after repairs have 
been made, The cargo mill of the Bloedel Donovan 
Lumber Mills closed two days and it will close 
again Dec, 31 for inventory. The Whatcom Falls 
Mill Co., which has been down for repairs for a 
week, will resume activity early in January. ‘The 


active again early 
majority of the sawmills will have 
a busy year, present conditions indicate. 
President Fred J. Wood, of the E. K. Wood Lum- 
ber Co., announced here this week that, as early in 


Siemons Lumber Co. will become 


in 1925. The 


1925 as the orders now on the company’s books 
will permit, the company will begin the eleetrifica- 
tion of its sawmill. Ultimately the entire plant 


will be electrified, as the planing mill was several 
years ago. He stated that the object is to cut 
the production costs. The company had planned 
to install a Jarge turbine during the holiday shut- 
down, but this has been abandoned because of the 
press of orders. The company closed only day 
this week, and it is doubtful whether it will close 
for a longer period until late in January or carly 
in February. It now has orders from Japan, South 
America, the Atlantic coast and California. The 
Wood mill at Bellingham cut about 50,000,000 feet 
this year, and for several months the 


one 


company’s 


new mill at Anacortes has been running. Mr. 
Wood says that about Jan. 15 he, Mrs. Wood and 
his daughter, Miss Marion Wood, will leave for 


California for a month's sojourn. 

The Bloedel Donovan Lumber Mills has ordered 
from the Pacifie Car & Foundry Co. eighty logging 
ears at a contract price of about $110,000. These 
will be used by the Clallam camps. Recently the 


company purchas:d two Mallet type locomotives, 
one for Clallam County and the other for Saxon 
camp. Vice President J. J. Donovan says that all 


the company’s camps will remain idle until Dee. 
29, except the Goodyear camp, which will not begil 
shipping untik Feb. 1 because of repairs that must 
be made, The last raft from that camp arrived 
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here this week. The company’s new camp at 
Beaver will begin shipping about Feb. 15. 

Another logging concern will begin operation here 
in 1925. It is the Allen & Nolte Logging Co., 
incorporated for $15,000 by Edward R. Nolte, of 
3ellingham, and W. R. Allen, of Blaine. The 
principal place of business will be Bellingham. 

A fairly active cargo period is indicated by the 


week’s record, which follows: E. K. Wood Lum 
per Co., Sierra, 1,290,000 feet, San Pedro; Shasta, 
900.000 feet, San Pedro; Romulus, 600,000 feet, 


South America; Hallgryn (loading), 1,600,000 feet, 
Japan; Colusa (due), 600,000 feet, South America. 
Bloedel Donovan Lumber Mills, Hagle, 5,000,000 
feet, Atlantic coast; Whitney Olson, 1,500,000 feet, 
San Pedro: Edgar Luckenbach, 2,500,000 shingles, 
Atlantic This vessel also lifted 2,500,000 
shingles from the Burnaby (B. C.) plant of Bloedel, 


coast. 


Stewart & Welch. Puget Sound Sawmills & Shin- 
gle Co., ship Dharna (loading), 1,500,000 feet, 
South America; Yahotu Maru No. 1, 500,000 feet, 


Japan Other vessels due to this company’s mill 
in January will lift 400,000 feet for Japan, 1,000, 
O00 feet for South America and 600,000 feet for 
the Atlantic coast. Morrison Mill Co., West Jappa 


(due), 60,000 oil eases for the Orient This com 
pany will ship a quantity of lath to the Atlantie 
const in the near future, 
VICTORIA, B. C. 
Dec. 27.—Vancouver Island lumbermen expect 


that the me year will be one of active demand and 
comparatively good prices. The Island output of 
manufactured lumber has not been as great this 
year as usual due to the shutdown of operations at 
Chemainus and Bay and the suspension of 
operations at Shawnigan Lake and several other 
eentres Ilowever, there is a general feeling among 
operators that before the new year has advanced 
very far the Island will be able to hit its old stride 
again. 

The Atlantie seaboard has shown much interest 
in Lritish Columbia lumber lately, but tonnage has 
advanced $2. The United Kingdom market 
ing signs of interest in 
The Australian 
Japan 


Genoa 


is show 
lumber. 
improving. 


eertain classes of 


market is likewise 


is still lagging behind. 


The Vatjona will soon be loading 1,000,000 feet 
at the Canadian Puget Sound mill for the Atlantic 
coast. About half a million feet will be taken out 
by the Chincha, YVhe Canadian Importer is taking 


out 400,000 feet for the Soudan. The Skagway will 
earry 250,000 feet for the East. The Canadian 
Highlander also started loading during December ; 
she will take half a million feet from Victoria. In 
January, the Sadagahok is due to load 500,000 feet 
for the Atlantic coast. New York, Boston and 
Halifax will be the destinations of the Canadian 
Spinner, scheduled to load 700,000 feet here. Three 
hundred thousand feet, mainly railway ties, will be 
shipped by the Canadian Skirmisher for the United 
Kingdom. In the last week of December bookings 
for January to load out of Victoria totaled nearly 
2.000 000 feet, 


KLAMATH FALLS, ORE. 


Dec. 27.—A very considerable change has taken 
place during the last thirty days in inquiries and 
orders for shop and better grades from this district. 
Shipments have been very heavy, and many mills 
have practically exhausted their dry stock of some 
shop items. Shipments will therefore be light until 
the stock in pile becomes dry next spring. 

The box situation is not nearly so good. Con 
tracts for next season’s shook may have to be taken 
at lower prices. There is considerable box lumber 
on hand on account of slack business for the last 
sixty days. The only redeeming feature is the large 
demand for dimension and shiplap, which items can 
readily be manufactured from box lumber. If east- 
ern demand holds up, there might be a shortage of 
box lumber next season. 


_ The only sawmills operating in the Klamath 
Falls district are the Sprague River Lumber Co., 


Lamm Lumber Co., Ewauna Box Co., and Big Lakes 


sox Co. All these mills will operate until weather 
forees 


Rg them to shut down. The total cut for the 
Klamath Falls District for 1924 will amount to 
about 246,000,000 feet. This is within 10,000,000 


feet of 


the Jargest cut ever made in the district. 
some of 


the mills have cut more this season than 
ever before, but very few of the small mills operated 
last season, and one of the larger mills made no cut. 

it has been definitely announced that the Shevlin- 
Hixon Lumber Co. did not exercise the option it 
had on the Modoc Lumber Co., at Aspgrove, Ore. 
It now has an option on the plant and timber of 
Shaw Bertram, a short distance south of the city 
limits of Klamath Falls, which option expires Dec. 
#1, 1924. T. A. MeCann, general manager of all 
the Shevlin-Hixon interests, spent a day here re- 
cently accompanied by a number of his assistants. 


It is rumored that the Modoc Lumber Co., at 
Aspgrove, Ore., will be operated next season by the 


I. B. Menefee Lumber Co. interests, under the gen- 


eral management of V. E. D. Beach, son-in-law of 
L. B. Menefee. 

J. S. Kent, western manager Germain Co., spent 
several days recently *n Klamath Falls. Mr. Kent 
went to the Portland office before returning to head- 
quarters in San Francisco. 

C. H. Daggett, of the Ewauna Box Co., was sud- 
denly called home from his eastern trip by the 
death of his wife’s mother. 

Mr. Marshall Moss, of the Rockwell Manufactur 
ing Co., Milwaukee, Wis., spent a short time re- 
cently in Klamath Falls visiting with the Pelican 
Bay Lumber Co. 


LOS ANGELES, CALIF. 


Dec, 27.—Local lumber yards, which have been 
taking inventory for several weeks, are preparing 
for a spring building boom that will keep the coast- 
wise lumber carriers exceedingly busy during the 
next few months, it is predicted. Although this is 
supposed to be the slack season, the larger compa 
nies report very little falling off in the amount of 
cargo carried. San Diego, especially, has been tak- 
ing a great deal of lumber lately, 

The Hartwood Lumber Co. has bought the 
steamer Point Arena from the Silver Mill & Lumber 
Co. It is understood that the fleet, now consisting 
of eight ships, may be further enlarged by the pur- 
chase of another steamer after Jan. J 


PHILADELPHIA, PA. 


Dee, 29.—The holidays slowed down business, 
but the yards seem to keep moving some lumber, 
The wholesalers are not active, as the yards are 


not doing much buying. Prices have not weakened, 
despite adverse selling conditions. Southern pro 
duction of late has shown a falling off. The market 
is just about $4 better than during July and Au- 
gust. The marketing here of western fir and hem 
lock has kept prices of southern pine from going 


higher. West Coast shippers have gained a firm 
foothold in this section. Many boats have been 


sent here with only half the cargo actually sold, 
that shippers have confidence in future 


BALTIMORE, MD. 


Dec. 29.—Following is a statement of 
exports through Baltimore : 


showing 
demand. 


November 
eet Value 
Logs and round timbers 
Ilardwood 
Boards— 
Hickory 


30,000 §$ 


5,700 


3,000 





CINE si walecinnss saree ees 472,000 
OR ar asa tki die saa yen eee es 51,000 
VUNG satalerers a to eet Eanes 200,000 
Other hardwood .......ss-. 77,000 
Ilardwood flooring eee 36,000 
Other manufacturers of wood... ...... 


MCR ee Ke a Beha vale eis og 
M. Hauck, president Thomas J. Shry- 
(Ine.), this city, was struck by a taxi 
ago and suffered bruises and abrasions, 


Total 
George F., 
ock & Co 


cab a week 


but was able to visit his office again late this 
week, 

The Surry Lumber Co., a large North Carolina 
pine producer with saw and = planing mills at 


Dendron, Va., has decided to discontinue the New 


York office, which has been in charge of George 
L.. Curry. 
BOSTON, MASS. 
Dec, 29.—The trade year 1924, which started 


out with low volume and precarious profits in many 
lines, is making a strong finish, and is paving the 
way for a much better year in 1925. Business last 
week was quiet in about all branches of the market 


for lumber, due, of course, to inventorying and 
the holidays. Eastern spruce frames are firmly 
held at $45 base. The tone of the lath market 


is slightly easier. Advances on Pacific coast lum 
ber are maintained. The the market for 
both southern pine flooring and hardwood flooring 
is very strong Pronounced shortage of No. 2 com- 
mon continues to be the feature of the local Idaho 
white pine situation, which wood, in common with 
other western pines, is very firm. Hardwood mer 
chants are very cheerful about their future pros- 
pects. Some New England hardwood manufactur- 
ers speak very well of the demand that has pre- 
vailed ever since the election, but they say that 
even the higher prices now obtainable do not suf 
ficiently remunerate them for their work and worry. 

There is still a great deal of building under 
way in Boston and vicinity, and in other large cen- 
ters of population throughout New England, and 
much is still being planned for the balance of the 
winter. 

Five steamers have arrived from British Colum- 
bia ports with large cargoes of fir, hemlock and 
cedar for local distributers. The entire cargo of 
the Yone Maru was for Krauss Bros. Lumber Co. 
and a substantial amount of that brought by the 
Stanley Dollar. The remainder of the latter cargo 
and those brought into Boston by the Taibu Maru, 


tone of 


Co PACIFIC COAST Co 








WESTERN 
HEMLOCK 











Here Are Real Values 


in lumber and structural ma- 
terial which will interest you. 
Get in touch with us before 
you place your next order for 
FI YARD STOCK, 
SHED STOCK, 


BRIDGE TIMBERS AND 
CAR MATERIAL. 


Newbegin Lumber Co. 


1052 Pacilic Avenue, 


TACOMA, WASH. 


Duluth-Lyceum Bldg., 
H. S. ROBB, Mer. 








If you are interested 
in Soft MONTANA 


1 h Mouldings 
arc ae inish 


Write to us for samples 
and prices. 


Warland Lumber Co. 


WARLAND, MONTANA 


Wn. Harper, Pres. 
J. R.Wotring, V.P. 
Geo. Shearer, Sec. 


Manufacturers 
and Merchants 











Kent 


Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 


5530 White Bldg., SEATTLE, WASH. 
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- 
Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 











The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 
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Co PACIFIC COAST Co 


Hemlock 
Bevel 
e e 
Siding 
Quick shipments of 4x4 and %x6 
No. 2 Clear and Better West Coast 
Hernlock Bevel Siding in straight 


cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER C0. 


TACOMA, - WASHINGTON 

















Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Il. 
G.A. Jones, 706 Lumberkxchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No, Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 


California’ — 
White and Pine 


Sugar 
Fir, Spruce and Cedar 
Redwood, Western Pine 
Idaho White Pine 
and Factory Plank. 


Pacific Coast Lumber 
Get our prices. 
‘W:/MSKEE. LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 
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Etna Maru and Canadian Prospector were for 
tobert R. Sizer & Co., R. C. McCormick & Co., 
Southern Alberta Lumber & Supply Co., Blanchard 
Lumber Co., Davenport-Evans Co., C. Ernest Hill 


(Ine.), Stetson, Cutler & Co. and Shepard & Morse 

Lumber Co., aggregating about 10,000,000 feet. 
The huge new Ford plant to be erected just 

across the Boston line in Somerville, will build 


both open and closed car bodies and some purchas- 
ing of lumber will probably be done here. 


PITTSBURGH, PA. 


While the holiday season has slowed 
up the Jumber market, activity in inquiries con 
tinues, as they are being reeeived in large volume, 
Price conditions have not changed in the last week. 
Many yards are now taking inventorics, and a re- 
sumption of trade expected after the 
middle of January. <A big building year is expected 
in the Pittsburgh district and throughout western 
Pennsylvania 

The Willson Lumber Co, reports that all its mills 
in North Carolina, South Carolina, and West Vir 
ginia have cleaned up all their stocks and shut 
down for the holidays. J. V. Butler, of Baltimore, 
John E. Jensen, of Jersey City, N. J., and J. R 
Mann and J. A. Weising, of New York, eastern tray 
eling Willson Lumber Co., 
were here in conference at the company’s officers the 
last few days. 

C. LL. Babcock, 


Dec. 30. 


activity is 


representatives of the 


manager Babcock Lumber & Land 


has been considerable advance buying of most hard 


woods. 
HATTIESBURG, MISS. 


Dec. 29.—This section was visited this week by 
heavy rains and very cold weather, but they hays 
had little effect on output, as most mills did not ex- 
pect to operate more than two or three days during 
the week, Stoeks on the yards will be a little longer 
in drying, however, Most mills plan to start up on 
full time on or before Jan. 1, as many of them haye 
orders to ship. Heavy order files were carried over 
the holidays, and many unplaced orders are still ir 
the hands of the buyers. Mill stocks are low. W, 
S. EF. Tatum, Jumberman, retires as mayor of Hat 
tiesburg on Jan. 1. He will be succeeded by B. D, 
Moore, another well known lumberman 


BEAUMONT, TEX. 


Dec, 29.—The southern pine market is feature 
Practically every mill in the eastern Texas 
western Louisiana territory was shut down by the 
freeze of Dee, 19 and continued inoperative over 
Christmas. It is understood most mills will re- 
sume operations today. The big plants of The 
Lutcher & Moore Lumber Co. at Orange started up 
again Friday morning, but they are the only im 
portant to resume sinee the “big freeze.’ A 
holiday Jull marked the hardwood market also, 
although buying was carried on throughout the 
week, but without any special items being fea 


Jess, 


OMeS 











The photograph on the left shows pressed bark mixed with wood waste as it goes to the boilers of one 
paper mill after being put through a bark press of one of the newer types. In this machine chunks 


like those shown at 


the right and the smaller splinters, such ‘as are usually lost in the water which 


runs from the barker drums and which form a source of stream pollution, are handled with ease along 


with the bark 


sarker waste becomes useful as fuel 
down to a moisture content of from 50 to 55 percent. 


when sufficient water can be removed to bring it 
Pressing out the moisture in exeess of about 50 


pereent of the dry weight of the bark changes it from a cumbersome waste which will not even burn 


without being mixed with coal to 
quired by the mill boilers, 


an Jow grade fuel which can be used 


The mill pressing the waste, pietured here, estimates that the press saves 


to replace some of the coul re- 
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Robbins Lumber Co. 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Babcock Coal & Coke Co., Landisburg, W. Va., were 
here two or three days last week conferring with 


officials of the Lumber Co. 


OMAHA, NEB. 


Dee. 29. Prices generally on all classes of lum 
ber are strong, with an upward tendency, although 
buying by line yards and retailers generally is light 
because of unseasonably cold weather, inventories 
and hopes for slightly lower prices after the first 
of the year or by early spring. However, the trade 
is being notified of advancing prices by the mills 
Retail yards have a normal or slightly below normal 
stock. In some localities, expeetation of higher 
prices has caused some stocking up on fir and west- 
ern pine, and a considerable amount of oak flooring 
has been bought. These orders were mostly placed 
ahead of recent advances. Considerable lath has 
been bought in this market recently. Millwork 
seems to have gone up a few points during the last 
week, especially doors. Sash and door trade bas 
been slack, so competition has been keen, with con- 
siderable price cutting. Millwork plants have been 
selling close to cost. For the coming year there is 
considerable work of a public nature in prospect, 
especially on schools and State institutions. Lo- 
cally, home building has been active. Cedar siding 
is stiffening. Very little spruce or southern pine 
is used in this section, most of the lumber used 
here coming from the West. Most hardwoods show 
an upward trend, but ash and gum, for which de- 
mand has been very light, are exceptions. Oak is 
most in demand, and there has been some slight ad- 
vances recently, especially on flooring, for which 
there has been a very good demand. In fact there 


babcock 


a General Offices, QUINCY, ILL. Dy, $75 of fuel costs a day by increasing the fuel value of the barker waste.--Photographs by Forest 
Products Laboratory, United States Forest Service 
‘ WE ARE PRODUCERS OF Co., Maryville, Tenn... and George Bean, manager tured. Hardwood production last week was at 


very low ebb. 
The Wall Shipping Co.'s books show that for the 
first eleven months of 1924 export business between 


Seaumont and Tampico, Vera Cruz and Puerte 
Mexico totaled 27,200 tons, value, $2,550,000 
More than one-third of this tonnage was forest 


products. There were 800,000 hardwood railroad 
ties included, 


NORFOLK, VA. 


Dec, 29 It is usual for business during Christ 
nas week to be small, but last week’s was not as 
light as many expected and, judging from inquiries, 
prospects for the immediate future are bright. The 
mills are going into the new year with light stocks, 
and have been getting out orders very promptly 
due to good weather. Most of them closed down 
Christmas Eve for repairs and alterations and will 
remain closed down until after New Year's Day 
or Jater. Some will not ship anything, whil 
others will continue shipping what stoek they have 
available and for which customers are urging 
despatch, There is a disposition to buy for future 
delivery, but most mills will sell only what they 
have in stock unless tempted by higher prices 

There has been a better demand for 4/4 edge 
No. 2 and better band sawn, and one or two rather 
large sales have been made at good prices. Circu 
lar sawn stock is not moving so well. <A little 
more is being offered, but mills want higher prices. 
No. 2 and better 4/4 stock widths, band sawn, are 
in good demand, prices remaining about the same. 
Not much circular sawn is being bought. Edge 
4/4 No. 3 has been very quiet, but No. 3 stock 
widths have been moving well and prices are beibg 
well maintained. Edge No. 2 and better, 5/4 and 
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8/4, has not been very active, but 6/4 is in good 
demand and not very plentiful. Cireular sawn 
stock has been advanced again. More 6/4 and 8/4 
stock widths, in mixed ears, circular sawn, are 
being offered but higher prices are not being paid 
right off by buyers. No. 2 & better 4/4 bark strips 
continue to improve in demand, but no change in 
price has been noted. 

Edge 4/4 No. 1 box has been rather quiet. Large 
mills have been figuring on cargoes and are quoting 
higher prices. No. 1 4/4 stock box, rough and 
dressed, is inquired for freely in cars containing 
mixed widths and in straight cars of one width. 
Higher prices are likely. Edge 4/4 No. 2 box has 
not been very brisk, but mills are getting very 
good prices. No, 2 4/4 stock box has been moving 
better. Some 5/4 edge box is being used, but very 
little 6/4 is wanted. Stock widths in these thick- 
nesses, dressed and resawn, are good sellers. SOX 
bark strips, 4/4, have slowed down a bit. Price 
is strengthening all the time. 

Millmen had not expected business in flooring, 
thin ceiling ete. to hold up so well. More interest 
is being displayed in 2'4-inch flooring than in 
other widths. Prices do not show much change. 
Kiln dried roofers continue in brisk demand, and 
are very searee in all widths. Air dried roofers are 
in good demand. Some buyers are apparently eager 
to stock up for future delivery, but are finding this 
difieult. Rough and dressed framing have not 
heen very active. 


LAUREL, MISS. 


Dee. 29.—-Most mills throughout this section 
have been down all week on account of the holi- 
days and annual repairs. Some lumber has, of 
course, been sold, but not any great amount. On 
account of the large order files at southern pine 
mills, it is believed that a good many of them will 
be forced to withdraw almost altogether from the 
market until files are reduced to something like 
anormal size. Exporting is dormant also 

The hardwood market appears to be very strong 
Inquiries are numerous and considerable business 
is being booked. 


SHREVEPORT, LA. 


Dec. 20.—Most mills, large and small, have 
closed down for overhauling. There will be little 
lumber manufactured between Christmas and New 
Years, and shipments will also be comparatively 
light. The mills and wholesalers are sitting tight, 
with tolerably full order files, and are not looking 
for much business. Prices are steady but likely 
to move upward with the after-inventory demand 
Suyers seem to regard the output as ample, and 
there is not as.much buying for future shipment. 
suying for actual requirements seems to have be 
come general, and this brings a steady volume of 
business. Car supply is ample, and there seems 
to be plenty of labor. 

The hardwood market is quiet, but some whole 
salers believe it will become stronger after the 
first of the year when furniture factories get more 
generally into the market. No change in prie 


is reported, 
LUFKIN, TEX. 


Dee. 29.—Demand for southern pine limber has 
been exceedingly strong for the time of year, con 
sidering that yards will want low stocks for in 
ventory. There has been much railroad and. oil 
field buying. Most mills have all the special eut- 
ting orders they can take care of. Mills stocks 
are very badly broken, and mixed car orders are 
hard to get out. Nearly all mills are heavily over 
sold on such items as 1x4 B&better flooring, 1x4 
inch No. 1 flooring, 1x12-inch No. 2 common and 
2x4-inch No. 1 common, and prices on these items 
have been materially advanced during the last two 
weeks. Some mills are practically out of the mar- 
ket, due to heavy order files. ‘The hardwood busi- 
ness is also much better than it has been for some 
time. There has been an especially heavy demand 
for oak rig timbers, switch ties and crossing plank. 
The weather has been very cold, with sleet and 
snow, causing the mills to lose some running time. 


WARREN, ARK. 


Demand this week has been light, due 
to the holidays and preinventory period. Prices on 
all items have held firm, showing a slight tendency 
to advance. No. 2 boards are the strongest items, 
With B&better flooring much in demand at good 
prices. Inquiries are being received in good yolume 
Irom dealers. Most retail orders are for mixed 
‘ars, Industrial demand and inquiries are good. 
Car siding is in strong demand at prices much 
higher than for some time. Production has been 
quite materially reduced. Some mills are making 
repairs that will extend the shutdown period well 
Into next week. Car supply is ample and there is 
Plenty of labor. 

Demand for hardwood continues strong, prices 
advancing on most items. Red gum, both FAS and 





Dee, 29 


No. 1 common, are in good demand. Oak items 
are moving in good volume, except ear stock, 
demand for this item not being very strong. Oak 
takings by the hamiwood flooring people are light, 
although flooring is moving in good quantities. De- 
mand for gum and hardwood trim is strong. Pro- 
duction has declined by reason of the holidays. 


JACKSON, MISS. 


Dee, 29.—In spite of holiday festivities, the 
southern pine market has been active and firm. 
Most sawmills closed down Tuesday night to re- 
main inactive until Dec. 29, and many will be 
down for repairs until Jan. 15. Extremely bad 
weather has practically closed down the smaller 
mills, many roads in southern Mississippi now 
being almost impassable. There is usually a drop 
in new business during Christmas week, but book- 
ings exceed production, so that the upward tend- 
eney of prices continues. Many sawmills will get 
out new lists Jan. 1 with advances, and stock 
sheets will show a very ragged condition. <A great 
deal of car material is being figured, and it is un- 
derstood that several large orders will be placed 
about the first of the year. Car siding is active, 
and stocks in the South are low. The export de- 
mand is unusually good, and mills can obtain all 
this class of cutting they desire. In fact the 
demand for some items is in excess of their ca- 
pacity. Prices are strong. Suilding operations 
in the South are going ahead at a rapid pace, and 
have been little affected by bad weather. 


KANSAS CITY, MO. 


Dec. 29.—-Extremely cold weather the last week, 
und the holiday season, kept the lumber market 
very quiet. Demand was slow, but prices have been 
maintained so far. Sales managers fear, however, 
that if the extreme cold continues very long it will 
have the effect of weakening prices in southern pine 
when the smaller mills begin to make concessions. 
The western mills, on the other hand, are likely to 
he affected in the opposite direction through ina- 
bility to get logs and the consequent shrinkage of 
stocks on band. 

While the market the latter months of this year 
has been very good, the sales here this year will 
not come up to the volume of last year. Reports to 
the Kansas City Federal Reserve bank indicate that 
the retail sales of lumber in the district for the 
first eleven months of the year were about 15 per 
cent below last vear. Unfavorable building condi- 
tions early in the spring held back work in the 
cities, while in the country rains and bad roads pre 
vented farmers from doing much’ improvement 
work. During the latter half of the year, new crop 
money, increased purchasing power and better ered- 
its caused an increase in demand. 


WINNIPEG, MAN. 


Dee. 29. Continued eold weather has curtailed 
sules at country points. Wholesalers also report 
that business remains very quict Prices have stif 
fened somewhat, however, and the general opinion 
seems to be that there will be another advances 
shortly after the first of the year. Reports from 
the northern spruce producers are that logging op 
erations are now in full swing and this year there 
will be as much spruce taken out as there was a 
vear ago. The present high prices in wheat have 
been the cause of a great deal more optimism 
among retail lumbermen, especially in the southern 
parts of the three western Provinces, where a very 
sood crop was harvested. Mountain mills, which 
had been thinking seriously of closing down tem 
porarily, have now decided to keep going, as they 
are expecting to get a considerable share of the 
Prairie business that will be offered before spring. 


PORTLAND, ORE. 


Dec. 27.—Every indication, it is said by those 
who study conditions carefully, points to a good 
year’s business and: preparations are being made 
accordingly. For the present both wholesalers and 
manufacturers aecept orders wtih considerable cau- 
tion, as they do not want to be caught with a lot 
of business on the books when prices are advancing. 
A fair business is being done in fir, although this 
is the quiet time of year, and western pine and 
spruce are quite active. The only dull buying 
section today, judging from orders received here, 
is California, but reports from there too lend en- 
couragement to the industry. 

With more than half the western pine mills in 
the Inland Empire closed down, the output of 
western pine is now heavily curtailed. The de- 
mand for pine was very active during the early part 
of December, according to reports received by the 
Western Pine Manufacturers’ Association here, but 
naturally showed a falling off with the approach 
of the holidays. 

Signs of a break in the severe cold spell that has 
gripped this section of the country for two weeks, 
an unusually long period, were evident today, but 
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ALBION LUMBER CO. 


General Offices, Albion, California 
q Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisca 
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Logging Ralph C. Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging’’ will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
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Willapa Lumber Co. 
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Our Specialty 
Vertical Grain Uppers 


Carefully dried --Well manufactured. 
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RAYMOND, WASH 
:: PORTLAND, ORE. 
Chicago Representative 


Robert S. Burnside, 749 Railway Exch. Bldg 
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THE LUMBERMAN’S ACTUARY 


a glance the amount of any number of feet 


Shows at 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. <A 
hook every lumberman can use, Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 


on account of snow in the woods and ice in the 
rivers logging and lumbering operations will be 
light for some time. Some of the Portland mills 
have been affected by the freeze up because it 
became impossible to tow log rafts up the river. 
This year there was the coldest Christmas weather 
in forty years here. 


LAKE CHARLES, LA. 


Dee. 29.—There has been a sharp decline’ in 
southern pine bookings with most mills, and output 
also dropped off. Three cold spells visited this ter- 
ritory. A number of plants are closed down for 
Cold weather has had a tendency to stop 
there has retail 


repairs. 
building operations, so 
1 


been Jess 


demand, Stocks are low everywhere, There are 
a great many buyers in this territory, though mills 
are not showing any inclination to book future 


business, Demand for dimension holds up well, 
and it is very scarce and hard to get. The demand 
for timbers is also good, and marked 
eagerness on the part of mills to book this class of 
busines In this immediate territory there is still 
a good market for oil field material, 
report a continuation of activity in demand 
Prices are holding firm, 


DULUTH, MINN. 


there is no 


Some plants 
from 
the railroad 


Dec, 30.—Below-zero temperatures and the holi 
day season bave contributed to somewhat of a 
lowing down in the Jumber trade on this market, 
Based upon the inquirie veing received from retail 
yards over Minnesota, North Dakota and Wiscon 
sin, sawmill operators and jobbers are looking for 


inventories, of orders 
several recent mid-winter 


ward to the 
in Jarger volume than in 


placing, after 


seasons, Jobbers here have received additional in- 
quiry from the Kast for northern pine lumber, 
mainly of the Jower grades, for shipment after the 
opening of navigation, and they are sanguine that 
substantial bookings will result. Operators of re- 
fail vards in Duluth and Superior are making a 


large number of deliveries for the Quota- 
tions in northern pine lumber are being maintained 
at the recently announeed advances, and the mar- 
ket is deseribed as strong all round, 

The Virginia & Rainy Lake Lumber Co. is operat- 
up to their full quota this winter, but 
other operators, including the Weyerhaeuser inter- 
ests, Cloquet, and the International Lumber Co., 
International Falls, are curtailing their outputs 
of logs on account of having carried over consider 
able supplies from Jast season in streams and 
Jakes. The woods labor market is, however, firm. 

No charge has come about in the general woods 
products situation, The present Jine-up is for 
about 80° pereent of mormal production of pulp 
northern Minnesota. Buyers for the 


<CaSOn, 


ing its camps 


wood over 


railroads have turned to northern Wisconsin and 
northern Michigan hardwood in place of taking 
Minnesota tamarack, cedar and pine, as they have 


done in other seasons. In that connection a heavy 
Duluth timber firm has announced a curtailment of 
GO0,000 ties in its cut for this winter. 


MINNEAPOLIS, MINN. 


Dec, 29.—lTor the lumbering industry there are 
assurances today that there will be a spring re 
Vival of building operations, particularly in the 


cities. And then there is a certainty that the de 
mands for Jumber from the rural districts will be 
enlarged. Manufacturers, wholesalers and retailers 
are making no plans for a boom. They express the 
that will continue to come back 
slowly, but consistently and constructivelw = Iarm- 
ers are not inelined now to assume obligations they 
are not certain they can meet promptly, and this 
attitude is being reflected in all lines of trade which 
depend ultimately upon agriculture, 

The last week of 1924 brought an increasing de- 
mand for northern pine, particularly from factories 
and railroads. lardwood manufacturers are pro 
ceeding in the woods with promise of heavier trade 
in 1925. Red cedar shingles are holding firm, 
although demand has not yet expanded. This is 
a better demand for poles of white cedar. Sash and 
door mills continue to be pressed for storm sash, 
with the weather still cold. 

“Shipments of forest products in the Northwest- 
ern district in the four weeks ending Nov. 22, 
reported by the American Railway Association, 
showed a small reduction, which, however, was 
largely seasonal, from the preceding four weeks,” 
says the November report of the Federal Reserve 
agent. “The November shipments, however, were 
16 percent larger than our estimated normal for 
these weeks, and only 10 percent smaller than the 
record shipments in November last year.” 

Prospective building in the vicinity of Sioux 
City, Iowa, is of such volume as to be an encour- 
aging factor in the lumber trade, according to 
W. H. Badeaux, secretary Northwestern Lumber- 
men’s Association, who just has returned from a 
trip in that section. 

Frank Schmidt, proprietor of a building material 


belief business 


yard and general merchandise store at Avon, Minn., 
was in the Twin Cities this week. He expressed 
belief that there will be a good business in the 
building material line in the spring. 

John R. Jones, retail lumberman of Hankinson, 
S. D., said that business in the last year has been 
satisfactory with his vards, although there were 
few large purchases. Most of the lumber was dis- 
posed of in small lots for repairs. 

The staff of salesmen of the Page & Hill Co., 
producers and wholesalers of northern white cedar 
and western red cedar products, convened in annual 
conference with officers here this week. 

Turning out 6,700 doors a day, but still behind 
on orders, is the record of the Wheeler, Osgood 
Co., of Tacoma, Wash., according to Harry §, 
Osgood, of Spokane, while here on a business trip 
this week. 

I. J. Dwyer, Minneapolis representative of the 
Clear Lake Lumber Co., just has gone to the Pacifie 
coast to visit the company’s and other mills. 


VANCOUVER, B. C. 


Dee. 27.——Lumber export totals from British Co- 
Jumbia for 1924, it is now fairly clear, will estab- 
lish no great record above 1923. Assuming the Van- 
couver harbor total of 410,000,000 as approxi- 
mately correct (it is much greater than the 1923), 
and adding $5,000,000 feet for Fraser River ex 
ports (nearly doubling the 1923 total), and a simi 
Jar amount for Vancouver Island export shipments, 
an estimate of 580,000,000 feet is arrived at. It is 
somewhat diflicult to realize lumber export for the 
whole Province will not greatly exceed in volume 
the previous year. 

The last week of the year has been marked with 
more shutting down of mills and camps. The over 
haul period for mills is not going to be extended. 
The principal reason for this is the amount of ex 
port cutting for early delivery now on the books of 
the export companies. For the next sixty 
most of the mills are booked to present running ¢a 
pacity, , Considerable Atlantic coast business has 
been boéked for delivery within the next sixty days, 
but orders beyond that are being carefully cheeked 
With tonnage, because the amount of cargo space 
for intercoastal trade is now very limited, with the 
price to correspond. For the present the S-hour 
day is to be put in effect in all the sawmills, not yet 
in the camps, and operators are naturally waiting 
to try it out before planning increased cutting 

More than $10,000,000 of new econstruetion has 


days 


been undertaken in the area comprised by Van- 
couver City and adjacent communities on the 
Coast during 1924. For 1925, construction work 


of publie nature is already foreeast on a seale not 
equalled since the expansion period prior to the war 
years, Lumbermen, for years dependent almost en 
tirely on oiftside markets, are looking forward to 
a doubled or trebled Jocal demand for lumber in 
1925, and with the percentage of lower grades re 
duced by this market, they will have much better 
balaneed yard stocks for rail trade. 


MARSHFIELD, ORE. 


Dec, 27.—-The holiday season saw a slackening 
of Jumbering activities und several shutdowns to 
admit of repairing. Shipments fell off during the 
last week of December, accordingly. 

A. KE. Adelsperger, of the Western White Cedar 
Co., largest producers on the Pacific coast of Port 
Orford white cedar next to the Coos Bay Taimber 
Co., finds demand greater than operators can care 
for. Japan is in the market for large quantities of 
white cedar and has several steamers calling during 
January and February for eargoes. All) concerns 
handling Port Orford cedar are bringing every ave 
nue of supply into requisition to meet the rising 
demand. The price of this lumber increased $10 
since July 1. 

Logging operations in 
latter part of December 
almost totally suspended, 
condition —-cold weather, 
peratures below 10° degrees 
freeze continued without a 
weeks, 

Better conditions in southern Oregon are already 
in sight. The Stout Lumber Co., operating two 
mills in North Bend, announces installation of 4 
night shift in its Mill B, starting soon after New 
Year, The C. & O. Lumber Co., of Brookings. will 
double its output, starting during January, and 
adding to its shipments fir lumber; during 1924 
it shipped only redwood. The C. & O, likewise 
plans enlargements. Logging operators of this sec- 
tion are recovering from the severe losses sus- 
tained in the early part of November, when 4 
freshet following a rain of sixteen days played 
havoe with the logging roads and camp equipment. 

Foreign shipments from Coos Bay during 1924 
have gone principally to Japan, probably $89 per- 
cent of them in Port Orford cedar lumber and 10gs 
and fir, while China, Chile and Argentine took 
some lumber, as did Australia. The total amount 
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of lumber shipped foreign was 71,604,172 feet, 
valued at $2,695,035. Isast coast shipments to 


New York, Philadelphia and Baltimore aggregated 
16,064,521 feet of fir, hemlock and other lumber. 


ELIZABETH, LA. 


Dec. 29.—For the last ten days this section has 
had one of its hardest cold spells for this season. 
The cold and wet have handicapped logging and 
milling operations somewhat. Due to this being 
the usual inventory time of dealers, orders have 
peen slack from the yards for two weeks. ‘The ex- 
porters, however, have been very busy, being es- 
pecially interested in prime, and many orders are 
coming from that source. The railroads, too, have 
been buying right along all kinds of materials, and 
with the export business this has kept the sawmills 
pepped up for the last few weeks. 


SACRAMENTO, CALIF. 


Dec. 27.—Increased demand for lumber, and 
probability of a building boom throughout the 
country in 1925, give the lumber companies of this 
section a bright prospect for the new year. 

The California & Oregon Lumber Co. mills at 
3rookings, Ore., will soon be operating on a full 
time schedule, two S-hour shifts. The operating 
time of the mill was inereased from four to eight 
hours last week, and with the completion of repairs 
on the Cheteo River bridge, another shift will be 
added. 

The Yosemite Lumber Co., of Merced Falls, has 
been forced to close the 1924 season in the logging 
camps because of snow and storm conditions, Harry 
R. Lowell, general manager, announces, 
son’s production, he said, slightly 
record run of 45,000,000 feet. 

The box factory of the Hobart Estate Co., Hobart 
Mills, has closed down until after the holidays, due 
to a slump in orders and to give time to make some 
necessary repairs. 

Fred B. Holmes, head of the Holmes-Eureka 
Lumber Co., Berkeley, Calif., was seriously injured, 
Dec. 21, when an automobile in which he was tak- 
ing Mrs. Holmes and their daughter to Los Angeles 
for the holidays, collided with another car. Mr. 
Holmes had his collar bone broken and his wife 
and child were cut and bruised. 

William IT. Woods, assistant general sales man 
ager Coos Bay Lumber Co., after the first of the 
year will be general sales manager at Portland for 
the Weatherwax Co. His duties will chiefly be in 
the handling of export sales. 

A. H. Land, viee president Hutehinson Lumber 
Co., has returned to Oroville, Calif., from a busi 
ness trip to the eastern States. 


JACKSONVILLE, FLA. 


Dec, 29.—The southern pine market has been 
rather quiet this week, due to the Christmas holi 
days, the cold weather in the North and West, and 
the approach of the inventory period. On account 
of full order files, most mills in Florida only closed 
down for a few days this week. All reports indi- 
cate good prospects for a heavy demand, which can 
only be met by increased production, as mill stocks 
are low and are broken in many cases in the higher 
grades, All mills are being logged to their operat- 
ing capacity. 

Only a small amount of 
stock were booked, and most 
the Florida trade. 


The sea- 
eclipsed the 


new orders for shed 
were rush orders for 
tetailers are not buying ac- 


tively, but inquiry is heavy. Stocks have been 
further depleted by some planers making ship- 


ments and not operating. All business accepted is 
for prompt shipment. Sales of 4-inch DB&better 
flooring were on the basis of $45.50, although sev- 
eral orders were booked at $46 and $47; No. J 
continues to average $40.50 in straight cars, and 
on mixed orders is $1 higher; No. 2 is stronger, 
Georgia mills obtaining $19 and Florida mills $20 
to $21; No. 3 is quiet and remains $14. B&better 
3-inch is firm at $56, and the mills do not seem 
to have much to offer; No. 1 is strong, sales hav- 
ing been made to the wholesale trade at $46; No. 2, 
steady, no change in price; No. 3, unehanged in 
demand or price. Demand for 6-inch is light and 
prices show no change, 

Demand for ceiling from the northern and east- 
ern sections is light, but there is the usual move- 
nent to the southern yards. Remilling plants are 
able to obtain a good supply of boards. Prices are 
close together, and the mills are holding firm. 
Prices on %-inch stock have not changed in the last 
two weeks. Bé&better ~-inch has advanced to $88; 
No. 1, to $34; No. 2, to $18. Average prices ob- 
tained for y,-inch are the same as last week, except 
that No. 2 is stronger, a sale having been made 
at $16. Very little partition is being sold, even 
on mixed orders, at no material change in price. 

jond pattern siding is in good demand by the 
Florida trade, and the price is $29.50 for No. 2, 
an advance of $1 over last week. Novelty siding 
Is selling on the following basis: B&better, $44.50; 


No. 1, $41.50; No. 2, $26 to $26.50. Bevel siding 
is uncalled for; prices unchanged. Square edge 
stock moving slowly, with no material change in 
prices noted. 

Weather conditions in the roofer section have 
been ideal, and considerable quantities of green 
lumber are to be found at the sawmills. Dry stocks 
at planing mills are low. The mills are finding a 
ready market for as much lumber as they care to 
sell. Several large blocks of orders were booked 
this week for five and ten cars each of 6-, 8- and 
10-inch, Georgia air dried stock, for shipment by 
Jan. 25, at $22 for 6-inch and $23 for S- and 10- 
inch. Most mills are selling only for shipment in 
a week or ten days, as they look for higher prices. 
Longleaf kiln dried roofers continue active, with 
stocks low and prices firm. 

The demand for rough and dressed finish, the 
same as other items, has been light, with most 
prices remaining at last weck’s levels, while some 
have advanced. Orders are principally from retail 
dealers in the southern sections. B&better 4/4 
stock, 6 to 12 inches wide, S4S, sells at $52; 
5/4-inch stock, $57. Specified widths are hard to 
find and are firm. Sales of No. 1 D4S boards are 
on the following basis: 1x6- and S-inch, $40; 
10-inch, $42.50 ; 12-inch, $45. No. 2 dressed boards 
are selling at an advance of 50 cents. 

Inquiries for dimension and 
received freely, but very little new business was 
booked during the week. Most orders are for the 
smaller sizes in random lengths, No yard schedules 
of any size have been -booked lately for all-rail 
shipment. A few orders are being placed for prime 
eutting. <All of the mills are well supplied with 
orders. Special orders for stock worked to pattern 
are hard to place. Prices are firm and are ex- 
pected to advance. 

tailroad and ear companies are expected to in- 
erease their purchases after Jan. 1. The mills now 
have orders booked for considerable quantities of 
all items that enter into the construction of freight 
ears, especially framing and decking. Kiln dried 
decking is hard to find. All prices are strong, with 
a tendency to advance, Prime switch ties are 
quoted at $30. 


NEW ORLEANS, LA. 


While there is a visible let-up in spot 
business, local reports rate it less pronounced 
than usual at this season. Inventorying dates 
have been advanced by many concerns, and these 
are placing orders that might otherwise be held 
back until January, while there is every prospect 
of maintained prices and the possibility of their 
advance if business hits its stride early in the new 
year. By the general account, prices are firmly 
held, with export trade notably brisk and quota 
tions on some export items advaneing. 





timbers are being 


Dee, 29. 


Mississippi’s State commission on reforestation, 


created last winter, will hold a meeting at Gov. 
Whitfield’s office, in Jackson, Miss., on Jan. 15 
next, to discuss organization plans and projects 


for reforestation of cut-over lands. 

C. 8S. Williams, son of Frank TB. Williams and one 
of the ranking executives of the F. B. Williams 
cypress interests, has been named chairman of the 
budget committee of the New Orleans Community 
Chest, which launches its first campaign next 
month. 


SEATTLE, WASH. 


Dec. 27.—After thirteen 
weather, the fir region was visited 


days of 
this 


freezing 
morning 


by a light breeze from the southwest, presaging 
the Chinook wind that never fails to drive the 
snow from the Puget Sound country. Today 


the temperature is above 40 degrees, with a pros- 
pect of a steady thaw, accompanied by rain. Dur- 
ing the thirteen days there has been a complete 
cessation of logging activities, with consequent 
curtailment of input, but since the cold spell has 
overlapped the Christmas holidays, the actual re- 
duction of log supply is perhaps not so great as 
might appear at first glance. The loggers do not 
work during the holiday season, and to them the 
cold weather has afforded a chance to shut up shop 
a week earlier than is the custom. If the cold 
weather had followed the holiday season, instead 
of preceding it, the effect would have been much 
more pronounced, 





So far as the mills are concerned, the lumber cut 
has not been materially affected as yet, but it is 
possible that the enforced shutdown of the log- 
ying camps may be felt to some extent a little later 
on. Meanwhile logs are higher, the price, as pre- 
viously reported, being $27 for No. 1, $19 for No. 2 
and $14 for No. 3. 

Everett (Wash.) mills are reported to be em- 
barrassed on account of water famine, the cold 
weather having partly blocked the pipe line from 
Sultan basin and reduced the flow. There is no 
doubt that with rising temperature this difficulty 
will soon be ended. 





WILLAMETTE is rec- 

ognized as the 
standard for the highest 
type logging machinery 
in the vast Pacific Coast ‘ad 
forest areas. All big 
operations out there are 
Willamette equipped. - 


WILLAMETTE 


Manufacturers of 
LOGGING MACHINERY 
PORTLAND, OREGON 
U.S. A. 






























ESIDES the well 
known Gandy 
Stitched Cotton Duck 
Belt, we make the 
Thermo-Gandy-— a 
black, mineral treated 
belt which resists heat, 
steam and oil. If you 
have an out-door or 
other installation de- 
scribed above, get de- 
tails on this belt. 


Write to: 


THE GANDY 
BELTING CO. 


Main OFFice: 740WEST PRATT ST. 
BALTIMORE, M ARYLAND 


NEW YORK: 36 WARREN STREET 


554 weESsT 


aianny <= Bett 


“It’s the belt with the Green Edge”’ 
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Sessler 
real room of the attic and takes up no 
space below. 
fully guaranteed. 


How Much Is 
The Attic Worth? 


$1000 if BESSLER-IZED 


Movable Stairway makes a 


Practical, substantial, and 


The Bessler will make money for you. 


The Bessler Movable Stairway Co. 
General Offices: 
New York Office: 


1903 E. Market St., Akron, Ohio 


220 East 41st Street 
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Business 


by getting better ac- 
quainted with the 
“41 farmers in your com- 
munity. Nothing will 
help you more than 
to have a 


Monarch Meal 
and Feed Mill 


in your yard. While you are grinding corn, oats, rye, 
buckwheat, 


future building. and repair work, 
other dealers are using this mill to turn extra profits. 


, for the farmers you can encourage 
Let us tell you how 


Send for catalog today. 


Sprout, Waldron & Co., ficney 
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Portland, Ore. 


E_hbelieve 
that there is 
no other hotel in 
United 


States more hand- 


the entire 


somely furnished or 
that offers more to 
the traveler. 


Keller and Boyd 


Owners and 
Operators 
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NECROLOGICAL RECORD OF THE WEEK 








died 


a 
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EUGENE W. BANCROFT, 71 years old, 
at the family residence in Orange, Texas, at 
o'clock Sunday morning, December 21, as the 
result of a paralytic stroke suffered Friday night. 
He had apparently been in good health up to 
the hour when stricken and was unconsciou 
from that time until death. Fugene Bancroft 
was a pioneer lumberman of Orange, to which 
city he went with his father, the late Thomas 
Zancroft, mother and two brothers, Arthur and 
George W. Bancroft, in 1872. Shortly after go- 
ing to Orange from Canada the PBancrofts en- 
gaged in the manufacture of cypress shingle 
and in 1876 built the first steam shingle mill 
erected in Orange. In 1877 the firm of TT. Ban- 
croft & Sons was organized and shortly there- 
after added the manufacture of pine lumber to 
their cypress shingle business. Jn 1899 a big 
purchase of pine stumpage in Calcasieu Parish, 
Louisiana, was made and a modern steam log- 
ging outfit established, with headquarters at 
Zancroft, the timber being dumped into the 
Sabine river and flouted down to Orange. In 
1901 the saw mill at Orange and all the timber 
holdings of the company were disposed of to the 


Kirby Lumber Co., which later sold the prop- 
erties to the Miller-Link Lumber Co. That 
concern operated the plants until 1920, since 
which time they have been in the hands of re- 
eeivers. Jougene Bancroft, after retiring from 
the lumber business, went extensively into the 
culture of rice and, with his son, Carl M. Ban- 
croft, was at the time of his death still heavily 


interested in rice lands and 
He was also a pioneer oil man in the 
field and was the first president of the 
Petroleum Co., one of the most 
the big producing concerns in the 


irrigation plants. 
Orange 
Orange 
successful of 
Orange field 


The deceased is survived by his widow and two 
children; Mrs. R. B. Goree and Carl M. Ban- 
croft, both of Orange; and two brothers, Arthur 


and George W. Saeed of Orange. His father 


died in 1896. Funeral services were conducted 
at 3 o’clock Monday afternoon, Rev. KE. T. Drake, 
pastor of Lutcher Memorial Presbyterian 


Church, officiating. Interment in Evergreen 
Cemetery was made under the auspices of Madi- 
son Lodge No, ry A. KF. & A. M., of Orange, the 
deceased being a 32nd degree Mz uson. 


MRS. THEDA S. TOWNSHEND, wife of J. H 
Townshend, secretary-manager of the Southern 
Hardwood Traflic Association, executive 
president of the Hardwood Manufacturers’ In- 
stitute, president of the American Overseas For 
warding Co. and president of the Lumbermen’: 
Club of Memphis, died at 1:45 Christmas morning 
at her home in Memphis, Tenn. Mrs. Townshend 
had been in ill health for about four years and 


although her condition had been somewhat 
critical for some days, she had hoped that she 
would be able to enjoy Christmas day with her 


husband and family. Death 
monilia pulmonaris, a disease little 
medical fraternity. Mrs. Townshend was a na- 
tive of Kansas, but passed her young woman- 


was 


hood in Washington where she and Mr. Town- 
shend were married. Twelve years ago they 
moved to Memphis and had since made their 


home there. She was a devoted mother and wa 
very popular in the wide social circles in which 
she moved. 3esides her husband, she is sur- 
vived by four children, J. Howard, jr., Virginia, 
3enson and Jerry Townshend; her mother, Mrs 
H. C. Ryer, Falls Church, Va., and two sisters, 
Mrs. M. R. Beaman, Wilson, N. C., and Mrs. (C 
Mygind, Washington, D. C. Funeral services 
were conducted from the family residence Satur- 
day afternoon by Rev. William P. Nelson, pastor 
of the Idlewild Presbyterian Church, of which 
the deceased was a member. 3urial followed in 
Forest Hill Cemetery. The floral tributes were 
numerous and beautiful. Intimate friends of the 
family served as pallbearers. 


FRANK W. PURCELL, for forty years iden- 
tified with the lumber industry in Kansas City, 
Mo., and a widely known resident of that place, 
died at his home at 3414 Coleman Road Friday 


morning, Dec. 26. He was 65 years old. The 
surviving relatives are three sons, William, 
Frank and Joseph; one daughter, Catherine, and 
two sisters, Mrs. P. J. Connelly and Mrs. Mary 


Doremus of Jersey City, N. J. Mr. Purcell was 
the organizer and president of the Purcell Wal- 
nut Lumber Co. with yards at Twelfth Street 
and the Kaw River, Kansas City, and president 
of the Walnut Exchange Sales Co., of Chicago. 
He also was president of the Arctic Dairy Prod- 
ucts Co. His three sons were associated with 
him in the business enterprises. His walnut 
companies supplied the government with many 
thousand walnut gun stocks and quantities of 
airplane propeller material during the war. Mr. 
Purcell was always active in civic affairs in 
Kansas City and the affairs of the Catholie 
church and Catholic societies. He was a mem- 
ber of the Chamber of Commerce, the Kansas 
City Club and the Meadlow Lake Country Club. 
The funeral was held Monday morning at the 
Redemptorist church of which he was a member 
for many years. 3urial was in the family lot in 
Mt. St. Mary’s Cemetery 





CHARLES HUDSON, preside nt of the 
& Dugger Co., Memphis, 
3ellevue Avenue, 


Hudson 
died at his home on 
Memphis, Tenn., Christmas 


vice 


caused by 
known to the 


evening, and funeral services were conducted 
Saturday afternoon by Rev. Monsignor Mahony 
with burial following in Forest Hill cemetery. 


Mr. Hudson was born in Staunton, Va., 63 years 
ago. He went to Memphis in 1900, but remained 


there only a short time, going to Clarksdale, 
Miss. He went back to Memphis in 1907 and 
he engaged in the lumber and cooperage busi- 


ness there. He became president of the Hudson 
& Dugger Co. and continued in that capacity 
until his death. The firm is engaged in the 
manufacture of tight barrel circled heading. He 
also served the Union & Planters Bank & Trust 


Co. as a director. Surviving him are his widow, 
Mrs. Kate Galvin Hudson, a daughter, Marie, 
and a son, Galvin, who is vice president of the 


Hudson & Dugger Co. 


GODFREY VON PLATEN, president of the 
Von Platen-Fox Co., of.Iron Mountain, Mich., 
died of typhoid fever at St. Luke’s Hospital, Chi- 
cago, on Christmas day at the age of 57. Mr. 
von Platen, who made his home in Grand Rap- 
ids, Mich., early in December went to Iron Moun- 
tain and while there contracted a severe cold 
which later developed into typhoid. After ten 
days of illness there he was brought to the Chi- 
cago hospital on Dec. 16 and there hovered be- 
tween life and death for nine days before the end 
came. His death was a great shock to his wide- 
spread acquaintance in the lumber industry as 
well as to his more intimate circle of friends, for 
Godfrey von Platen was highly esteemed and 





THE LATE 


GODFREY VON PLATEN 


particularly in his own State of Michigan was 
very prominent in the business world and pos- 
sessed of an unusually large number @f loyal and 
admiring friends. Mr. von Platen was born in 
Germany in 1867, coming to this country with his 
parents when he was only two years old. The 
family settled in northern Michigan where the 
father built a flour mill at Advance, near Petos- 
key, and Godfrey von Platen’s first employment 
was in that mill. Later he entered the lumber 
business, first at Advance and then at Boyne 
City, Mich. When his timber holdings there were 
cut out he transferred his operations to the 
upper peninsula with Iron Mountain as his head- 
quarters. At the time of his death he was a 
large holder of timber lands in Washington. For 
many years the operation at Iron Mountain was 
known as the G. von Platen Lumber Co. and M. 
J. Fox was its manager, while Mr. von Platen 
made his home in Boyne City. Later Mr. Fox 
became a member of the firm and the business 
Was reorganized «s the Von Platen-Fox Co. The 
company recently purchased an immense tract 
of timber in the upper peninsula. 

About fifteen years ago Mr. von Platen moved 
his family to Grand Rapids where he had since 
made his home, and there he became one of the 
city’s most prominent men in business, philan- 
thropic and social circles. He purchased a large 
interest in the W iddicomb Furniture Co, and be- 
came president of that concern. He was a di- 
rector in the Michigan Trust Co. and had other 
interests there. He was one of the most gener- 
ous givers toward all philanthropic movements, 
remembering his own early days of adversity 
One of his most interesting deeds of this nature 
was the sending of a phonogré iph and records 
into every county home in the State. He wis 
always ready to help young men just startins 
out in business with advice, encouragement : 
financial aid. 





Funeral services were held in Grand Rapids, 
tev. Wishart, of the Baptist Church, officiating. 
A number of his personal friends came to Chi- 
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cago and accompanied the body back to Grand 
Rapids, together with Mrs. von Platen who had 
pbeen at her husband’s bedside during his illness. 
The pallbearers included Philip H. Travis, Heber 
Ww. Curtis, Joseph Griswold, Henry Idema, M. 8. 
Keeler, and M. J. Fox, all prominent in Grand 
Rapids business circles. 

4 widow, one son, Carl von Platen, one daugh- 
ter, Mrs. Fred D. Avery, one brother, Maurice 
von Platen, of Pasadena, Calif., and a sister, 
Mrs. William H. Seabert, of Hollywood, Calif., 
survive him. The son became associated with 
the operation at Iron Mountain several months 


Peg 
aeO 


EDWIN W.°BENJAMIN, general manager and 
-ecretary of Cadillac Veneer Co., Cadillac, Mich., 
died on Dec. 26, at his home in Cadillac, follow- 
ing a stroke of paralysis. Mr. Benjamin had 
not been ill and had just completed one of his 
regular business trips to Chicago a few days 
prior to his death, where he attended the 
plywood manufacturers’ meeting. Very highly 
regarded by his business associates and a con- 
scientious and capable official, Mr. Benjamin 
will be greatly missed in veneer manufacturing 
circles, as he was for six years treasurer of the 
Plywood Manufacturers’ Association. He was 
chosen as treasurer at the first meeting of that 
organization and had been reélected for each 
term since. He went to Michigan about twenty- 
five years ago and had become one of Cadillac’s 
most highly respected business men. He was 
director of the American State Bank at that 
place. A widow and one daughter survive. 

JONATHAN SLADE, formerly a Chicago lum- 
herman, died in Hood River, Ore., on Dec. 29 at 
the age of 88. Mr. Slade was one of Chicago’s 
pioneers having come here from Fall River, 
Mass., his birthplace, some time before the Civil 
War. He served in that war on the staff of 
Maj. Gen. George B. McClellan. Following the 
war he engaged in the lumber business here but 
retired many years ago. He married Lucy Ann 
Mears, daughter of the late Nathan Mears, also 
a pioneer Chicago lumberman. Mrs. Slade died 
in 1923. Two sons, J. E. Slade, of Hood River, 
Ore., and Arthur Brayton Slade, of Chicago, and 
a daughter, Mrs. Lucy Blydenbaugh, ef Smith- 
town, L. I., survive him. The funeral was held 
on Wednesday, Dec. 31, with burial at Rosehill 
Cemetery. 

OWEN MCNALLY, for many years prominent 
in the lumber business at Oswego, N. Y., died on 
Dec. 20, after a long illness. He was a native 
of Oswego and after leaving school entered the 
employ of E. W. Rathbun & Co., wholesale 
lumber dealers, of that place, with whom he re- 
mained for 25 years. He then started in busi- 
ness for himself under the name of the McNally 
Lumber Co. About fifteen years ago he retired. 
He was interested in public affairs and held the 
office of water service commissioner during the 
last year. Surviving are his widow, Carrie 
Mitchell McNally, the daughter of the late Mayor 
Edward Mitchell, and also a brother, Edward 
J. McNally. 


FRANK H. GIESEN, of the Giesen Lumber 
Co., Superior, Wis., who had been engaged in 
the lumber trade there over a period of thirty- 
one years, died at his home in that city, on Dec. 
“6 after an illness of several months. He went 
to Superior from Calmar, Iowa, in 1903, and 
entered the lumber trade. He occupied a promi- 
nent place in the trade and his advice was al- 
ways sought in connection with the various 
problems that arose from time to time. He was 
a4 member of the Northwestern Lumbermen’s 
Association and the Superior Civic and Com- 
merce Association. 

WILLIS F. JOHNSON, of Shreveport, La., 
aged 60, president of the Johnson Lumber Co., 
with mill at Saline, La., died suddenly of heart 
failure at his home in Shreveport last Wednes- 
day morning. He is survived by his wife and 
six children. He was prominent in Masonic af- 
fairs and the funeral was under auspices of the 
Masons. Mr. Johnson moved to Shreveport 
about six months ago. Previously he had re- 
sided in Natchitoches and Campti, La. He was 
among the best known lumbermen of north 
Louisiana and was associated in the lumber 
business the past fifteen years with S. B. Hicks 
and J. T. Wurtzbaugh of Shreveport. 


_ Lb. H. HOLIDAY, SR., leading citizen of Pop- 
larville, Miss., and one of the pioneers of the 
central South’s naval stores industry, died at 
1s Poplarville home on Dec. 14, aged 64. A 
native of North Carolina, Mr. Holliday removed 
to Louisiana at an early age and engaged in the 
‘urpentine industry, later establishing himself 
= Mississippi, where he also conducted a mer- 
‘antile business and a large plantation. His 
wile, five sons and two daughters survive him. 
_, LOUIS LAUN, 59 years old and a prominent 
prcon in business man, died at his Elkart Lake 
rig on Christmas Day. Mr. Laun was presi- 
sent of the Laun Lumber & Furniture Co., El- 
“art Lake, Wis., vice president of the Kiel Furni- 
ture Co., Kiel and Milwaukee; president of the 








pre ar Lake bank; secretary-treasurer and gen- 
pe manager of the Elkart Sand & Gravel Co.; 
Gr: Pre ident of the Wisconsin Rapids Sand & 
chinvei Co. He is survived by his wife, four 
ildren, his mother and three brothers. 


Pach B. PEAVEY, 75 years old, is dead at 
“= Dome in Seattle, Wash., following an illness 


of several months. He was a dealer in timber 
lands. Mr. Peavey was born in Argyle, Me., in 
1849. He moved to Minnesota in 1871 and to Se- 
attle in 1888. A widow, one daughter and three 
brothers survive. The brothers are Edmund E. 
Peavey, Hard Bay, B. C., Dr. Elmer Peavey, 
Yakima, Wash., and William O. Peavey, White 
Earth, Minn. 

JOHN S. BALDWIN, formerly president of the 
Liberty Street Lumber Co., Batavia, N. Y., with 
which company he was connected for about ten 
years, died in the Batavia Hospital on Dec. 23, 
following an illness of the grip and an attack of 
hiccoughs. He was born in Smithfield, Mass., 
in 1841, and for many years resided in Bethany, 
N. Y. A son, Howard G. Baldwin, survives. 


GUSTAV HERMAN KLAMER, 59 years old, 
who was associated with his brother, Oscar A. 
Klamer in the Klamer furniture factories in 
Evansville, died a few days ago. He is sur- 
vived by his wife, three sons, four daughters, 
four brothers and four sisters. 


Report of Minnesota Forestry Board 


St. Paut, MINn., Dee. 30—The Minnesota 
State forestry board in its biennial report to 
Gov. J. A. O. Preus and the State legislature, 
which convenes Jan. 6, made public today, ree- 
ommends that the State go into the business of 
preserving the young forests, encouraging tim 
ber growth and protecting it until it becomes 
suitable for marketing. 

The report goes into an extended discussion 
of the forestry problem, emphasizes the fire 
menace and urges suitable legislation to make 
Minnesota lead the United States in producing 
timber in proportion to the amount used, as is 
done in other countries. 

Natural reforestation of ecut-over lands is 
dependent largely upon fire prevention, accord- 
ing to the board’s report. 


The board is of the belief and recommends that 
suitable legislation be enacted, the report said, 
looking toward the acquisition by the State either 
by tax foreclosures or donation or purchase of cut- 
over lands already bearing a second growth of 
conifers or suitable for a growth thereof, to be held 
as State forest reserves, with the timber growth 
encouraged and protected, until such timber shall 
be suitable to market. Disclosing that there is enor- 
mous fire loss in the State, the report said: Inter- 
est at 6 percent a year on the fire loss suffered in 
Minnesota in the average 2-year period, alone, 
would provide sufficient funds to pay for all times 
the appropriations now requested and furnish rea- 
sonable protection against forest fires. 


In giving further consideration to the prob- 
lems of natural reforestation, it was deplored 
that so great a percentage of Minnesota’s for- 
est areas had been burned over as to render 
natural reforestation impracticable and make ar- 
tificial reforestation essential in many locali- 
ties of the State. Natural reforestation of 
tamarack and spruce is progressing nicely de 
spite serious inroads of the larch saw fly and 
the spruce bud worm on standing timber of 
these species, it was pointed out. 

The report stressed the fact that the recent 
appropriations by the legislature for use in 
fire control would have to be doubled if fire 
losses were to be sufficiently minimized to render 
natural reforestation practicable. 


TIMBER LAND SALES 


SPOKANE, WASH., Dec. 27.—Estlick & Son have 
purchased from the government about 5,000,000 
feet of timber situated in the Kaniksu national 
forest on Dry Canyon, a branch of Le Clere Creek. 
The timber covers about 336 acres of land and 
includes about 8,500 cedar poles at an average 
price of $1.40 on the stump; 2,300,000 feet of 
white pine at $8 a thousand and 2,500,000 feet 
of other species at lesser prices. ‘The total stump- 
age will net the government about $95 an acre. 


WHITESBURG, Ky., Dec. 30.—H. H. Hensley, of 
the Line Fork Lumber Co., Ulvah, Ky., has pur 
chased 11,000 acres of hardwood timber near the 
Letcher-Perry county line and will ereet two mills 
shortly after the first of the year for its develop- 
ment. The Louisville & Nashville is about to be- 
gin work on the branch into that section and this 
will tap other rich timber holdings in the Line 
Fork territory. It is rumored that other deals are 
pending. J. Wesley Holcomb and associates have 
purchased about $00 acres on Turkey Creek in the 
same section. The Louisville Cooperage Co. also 
closed deals for several timber areas thereabouts 
and will cut staves the beginning of the year. In 
the Cumberland Mountains Williams & Short, Flat 
Gap, Va., purchased a tract of 500 acres and will 
cut at once, 
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Winegar-Gorman 
Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





CYPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 


McC ick Building, 
Co. Mscermick Bulan. CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay”’ 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


HAR DWOO DS — Southern 


Plain Oak Walnut 
Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL. 


Northern 


Ash Chestnut 
Basswood Red Gum 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH C. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
: Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland 
Hattiesburg, Miss. 


Jacksonville, Fla. 
Columbus, Ga. 








PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Sts., : : CHICAGO 

















LOCAL AND PERSONAL 








A. J. Gram, of the Gram Lumber Co., has been 
spending the holidays on the west Coast, and is 
expected to return to Chicago about Jan. 10. 


Kb. H. MeGill, of the Chicago office of the Kirby 
sonner Lumber Co,, Houston, Tex., has taken Mrs. 
McGill to Rochester, Minn., to receive medical treat- 
ment at the hands of Drs. Mayo. 


toscoe CC, Clark, manager of the Chicago sales 
office of the Tremont Lumber Co., Rochelle, La., 
has gone to the company’s mills for the purpose of 
Jooking over stock and manufacturing conditions. 


todney E. Browne, of New York City, director 
of the market research department of the Southern 
Pine Association, New Orleans, La., spent a few 
days of this week in Chicago, calling on the trade. 


IF. C. Treat, Chicago representative for the Page 
& Hill Co., Minneapolis, Minn., manufacturer of 
cedar posts, poles and piling, has been spending 
the holidays at the home of his parents, in Minne- 
apolis. 


John Alexander, president of the Alexander Lum- 
ber Co., Aurora, Ill., has purchased the interest 
of William Buchanan in the Buchanan-Daley Lum- 
ber Co., at Joliet, Il. Kd Daley, it is understood, 
will remain in the concern. 


The Chicago sales office of the Stevens-Jarvis 
Lumber Co., of Kau Claire, Wis., has been closed, 
effective Jan, 1. Fred EK. Andrews, who has been 
in charge of his office, remains connected with the 
company. Further announcement regarding the 
concern’s selling arrangements in this territory are 
expected shortly. 


Among the changes among prominent Chicago 
Jumbermen to take place at the beginning of the 
New Year will be that of Harvey T. Fall, who for 
many years has been connected with the Red River 
Lumber Co. as manager of its Chicago office. On 
Jan. 1 Mr. Fall will join forces with the Acme 
Lumber & Shingle Co., whose offices are located at 
20 West Jackson Boulevard, Chicago. 


Irving C. Swan, general sales manager of the 
Foster Creek Lumber & Manufacturing Co., Ste- 
phenson, Miss., and the Wisconsin-Alabama Lum- 
ber Co., Sylacauga, Ala., passed through Chicago 
this week, on his way from the company’s execu- 
tive headquarters at Madison, Wis., to the East, 
where he will spend some time looking into present 
and prospective business before returning to his 
southern home. 


I’. J. Pike, of the Pike-Dial Lumber Co., accom- 
panied by Mrs. Pike, returned Dec, 28 from a four 
months’ trip in Europe, undertaken for pleasure, 
and chiefly for Mrs. Pike’s health. The countries 
visited were numerous, including England, Scot- 
Jand, Ireland, Wolland, Germany and Austria. 
While Mr. Pike paid little attention to the busi- 
ness situation in the various countries, he formed 
the general opinion that continental Europe holds 
out no great promise for American lumber. 


O. D. Cleveland, vice president of the Equitable 
Equipment Co., of New Orleans, and a director in 
that company, has sold his equity and announces 
his resignation, to become effective Dec. 31. Mr. 
Cleveland during his connection with that com- 
pany has built up an enviable reputation for 
square, clean-cut dealing and is one of the best 
and most favorably known equipment dealers in 
the country. It is expected that Mr. Cleveland will 
engage again in the equipment business at an early 
date, 


The many friends of P. A. Gordon, veteran lum- 
ber salesman, of Detroit, Mich., will regret to 
learn of his recent affliction. While returning to 
Detroit on Dec. 20 from a visit to the mill of 
the Memphis Hardwood Flooring Co. at Memphis, 
Tenn., which he represents, he was stricken tem- 
porarily blind and since that time has been 
under the care of physicians at his home. For- 
tunately, the blindness seems to have been only 
temporary and it is now reported that he is re- 
covering his eyesight and if his condition con- 
tinues to improve be expects to be back in his 
office within the next two weeks. ‘Pa’’ Gordon, 
as he is familiarly known to his many friends, 
feels keenly his inability, because of his illness, to 
send holiday greetings to his friends and the 
AMERICAN LUMBERMAN is glad to send them for 
him in this way. 


James L. Drake, Russian, and J. W. K. Wern- 
ham, Englishman, are members of the forestry 
class at the University of Washington. Mr. Drake, 
whose name in Russian would be equivalent to the 
English “duck,” was at his home in Petrograd in 
1917, and being anti-bolshevik escaped to Con- 





stantinople by a British warship. We worked his 
way to France, thence to the United States, as a 
stowaway in the coal bunkers of a steamship. He 
has spent a year in the pre-forestry department of 
Columbia University. Wernham was a major in 
the machine gun service of the British army at 
the close of the war. He then graduated from 
Oxford, and went to India in the forest utilization 
branch of the British forest service. He is study- 
ing logging methods. 


'sumaeeaeaae: 


Wins National Health Contest 


In the health contest conducted by the Eliza- 
beth McCormick Memorial Fund in connection with 
the International Livestock Exposition at the Third 
National Boys and Girls Club Congress in Chicago 
recently, the prize for girls was won by Miss Inez 
Harden, of Drew, Miss. On Sun Flower Planta- 
tion in Sun Flower Coun- 
ty, Miss., an enterprise of 
Taylor & Crate, well 
known lumbermen of Buf- 
falo, N. Y., there are 157 
white tenant farmers 
with their families. Miss 
Harden, who scored 99,4 
percent in the health 
contest, is the 16-year old 





INEZ HARDEN, 
Drew, Miss. ; 
Healthiest Gir] in 
United States 





daughter of one of these 
farmers. She attends the 
Sun Flower’ Plantation 
grade school where there 
are 218 pupils. Due 
largely no doubt to her 
outdoor life, Miss Harden 
is blessed with a fine 
constitution and as a re- 
sult she was encouraged 
to enter and she won first 
prize in the following 
contests: First prize in 
1924 in the girls’ health contest for the State of 
Mississippi; first prize at Memphis in the ‘Tristate 
Iixposition, indicating the best health record for 
all girls in the three States of Tennessee, Mis- 
sissippi and Arkansas. ‘The prize won in Memphis 
was a free sightseeing trip to Chicago in company 
with a woman member of the local school board. 
She made this trip to Chicago and won first prize 
in the national health contest as indicated. This 
means that she passed the highest physical test 
of all girls competing in the United States. This 
speaks well for the climate of Mississippi and for 
the health of her young people, and Taylor & 
Crate, of Buffalo, take no little pride in this 
achievement of one of their proteges, 


Organizes Commission Concern 


Lewis If. Dodd, formerly vice president and 
general manager of the Sterling Lumber & Supply 
Co., has organized the L. H. Dodd Lumber Co., 
with office at 514 Railway Exchange Building. The 
company will handle lumber of all descriptions on 
a commission basis. 

Mr. Dodd has been connected with the Sterling 
Lumber & Supply Co. for eighteen years and is 
well known to the lumber and consuming trades 
throughout this territory. 


Fire Destroys Wisconsin Home 


3LACKWELL, WIS., Dec. 29.—The home of Mrs. 
George C, Flanner, president of the Flanner Co. 
with practically all its furnishings, was burned to 
the ground last night by a fire of unknown origin. 
Owing to the absence of Mrs. Flanner and her 
son, Philip D. Flanner, secretary-treasurer of the 
Flanner company, the only occupants of the house 
in recent years, the blaze had gained such formid- 
able headway before being discovered that efforts 
at checking its progress and removing the furnish- 
ings from the house were practically futile. 

The house was a large rambling one-story frame 
structure, unusual and attractive in its plan and 
arrangement. Although it had been remodeled and 
enlarged from time to time, the alterations were 
conceived and carried out with such skill that the 
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result was a home of outstanding beauty in appear- 
ance and quite unique in many of its aspects. 

The loss of the furnishings, which included some 
peautiful and valuable paintings, together with 
books and papers of particular interest to her, will 
probably be felt most keenly by Mrs. Flanner, 
Many of these articles are mementoes of old and 
dear associations and can not be replaced, 


Looks for Busy, Prosperous Year 


“Waving rounded out the biggest year, in point 
of volume of lumber handled, in its entire history, 
Chicago is all set for a busy and a prosperous year 
in 1925,” is the opinion of Herman H., Hettler, 
president of the Herman H. Hettler Lumber Co., of 
Chicago, and active in the Chicago Association of 
Commerce and the Iinois Manufacturers’ Asso- 
cjation. Continuing, Mr. Hettler says: ‘While a 
tremendous building program has been carried out 
during the last two years and Chicago finishes 1924 
second only to New York in the amount of per- 
mits and new construction, there is every reason 
to expect fully as much building to be done during 
the coming year. When the building industry is 
active all other lines of endeavor feel the quicken- 
ing impulse.” 

Mr. Hettler believes that while there may not be 
as much large apartment house building during the 
next year as has been completed in the last two 
years, the demand for homes is just as great and 
this class of building certainly will be continuously 
active. Mr. Hettler refers with pride to the fact 





HERMAN H. 
Gives Views on New Year’s Prospects 


HETTLER, CHICAGO ; 


that while in 1923 Chicago broke all records in 
lumber receipts and shipments up to that time, 
1924 has exceeded even that great year, Lumber 
receipts in Chicago during 1923 were 3,537,921,000 
feet and shipments 2,013,434,000 fect. Up to 
Dec, 26, 1924, lumber receipts in Chicago were 
3,808,878,000 feet and shipments 2,214,192,000 
feet. Local consumption in 1923 was 1,524,487,000 
feet and up to Dec. 26, 1924, was 1,594,686,000 
feet, 

Commenting on the outlook for 1925, Mr. Hettler 
took occasion to refer in a highly complimentary 
manner to the achievement of the railroads of the 
country, which have so greatly improved their 
efficiency that it frequently happens now that a 
car of lumber will be delivered to the buyer before 
the invoice and bill of lading have been received 
from the shipper. Much of the present prosperity 
of the entire country is attributable to the splendid 
efforts of the transportation lines and it is ex- 
pected that the railroads will largely increase their 
facilities during the coming year, through heavy 
additions to their railroad stock and other equip- 
ment. The close coéperation that has existed be- 
tween the shippers and the railroads has had a 
tremendous influence in bringing the whole coun- 
try back to normal and setting the pace for an- 
other active and prosperous year. 

Mr. Hettler, while not given to over-enthusiasm, 
views the outlook with confidence and says, “With 
industries generally getting back to a full time 
basis, men employed at high wages, agricultural 
conditions greatly improved, credit easy and 
money plentiful, with transportation at its highest 
efficiency and political unrest greatly ameliorated, 
there ig every reason to face the new year with 
Confidence and a certainty that it will be a busy 
and prosperous one in every line.” 


Salesmen’s Meeting a Success 


W. E. Snider, manager of the Chicago sales office 
of the Natalbany lumber Co., Hammond, La., re- 
turned recently from Hammond, where he attended 
the annual meeting of the company’s sales repre- 
sentatives at which business conditions and pros- 
péets were thoroughly discussed and the company’s 
operations inspected. Mr.- Snider was well pleased 
with the results of this meeting, declaring it one 
of the most constructive that he has yet attended. 
Ile was very optimistic regarding business pros- 
pects, believing that the present holiday lull will 
shortly be succeeded by brisk trade which will con- 
tribute further strength to the already strong 
market. Mill stocks he found to be very low, and 
lacking in many popular items. Dimension is be- 
coming especially scarce. Order files are well 
filled and manufacturers are none too eager for 
new business. Prices are very firm at the pre- 
holiday level, and the tendency is strongly upward, 
indicating that advances will oecur after the 
buyers have again entered the market. 

The meetings of the salesmen of the Natalbany 
Lumber Co. are annual affairs that have had 
wonderful results in stimulating the energies of the 
selling force and have been wonderful aids toward 
the intelligent transaction of business. Explain- 
ing why the company has found these meetings so 
helpful, V. A. Stibold, assistant general manager, 
recently said to the AMERICAN LUMBERMAN: 

“Our purpose in holding these meetings is to 
familiarize ourselves with the character of stock, 
grades and workmanship originating at the mills, 
from a sales standpoint and from a mill stand- 
point. Not only do the salesmen get a better idea 
regarding the material he sells, but those in charge 
of the mill operation get some first-hand informa- 
tion regarding the requirements of the trade. Such 
coébperation between the sales and manufacturing 
departments obviously benefits both the company 
and its customers, as may be judged from the 
testimonial letters published during our advertising 
eampaign in the AMERICAN LUMBERMAN.” 


Nebraskan to Tour South America 


OMAHA, Nen, Dee. 29.—C. N. Dietz, president 
C. N. Dietz Lumber Co., and wife; Gonld Dietz, 
treasurer of the company, and Mrs. O. W. Dunn, 
wife of the secretary, will sail from New York City 
Jan. 24 on the Resolute for a coast tour of South 
America. The trip will last two months, and the 
itinerary will inelude stops at Havana, Cartagena, 
Panama and Colon, through the Panama Canal, 
and on to Callao, Peru, Arica and Valparaiso, 
Chili, then through the Magellan Strait, touching 
at Punta Arenas, the most southerly town in the 
world, Suenos Aires is the next stop, then Monte- 
video, Uruguay and Santos, Brazil, and from there 
to Rio de Janeiro, Para, Brazil, Port of Spain, 
Trinidad, La Guayra, Venezuela, San Juan, Porto 
Rico, and thence back to New York City. 


HYMENEAL 


BEILKE-GILL. Miss Myrle Gill, 
of Charles Gill, president of the Gill Lumber Co., 
Wausau, Wis., was married on Dec. 20 at Wau- 
kegan, I[ll., to Walter W. Beilke, of Wausau. 
The marriage was a surprise to friends and 
relatives for, although the engagement of the 
young couple had been announced, the wedding 
date had not been set and it was supposed that 
the event was to take place perhaps several 
months later. Mr. Beilke is associated with his 
father in the automobile business in Wausau and 
is looked upon as one of the rising young busi- 
nes men of that city. His bride has been asso- 
ciated with her father in the lumber business 
and is treasurer of the Gill Lumber Co. After 
a honeymoon spent mostly in Chicago, the young 
couple will make their home in Wausau. 


GEMMILL-WEINING. The marriage of Fd- 
ward Y. Gemmill, the western New York repre- 
sentative of the W. M. Ritter Lumber Co., of 
Columbus, Ohio, to Miss Mildred Weining, 
daughter of Mr. and Mrs. Edward W. Weining, 
took place on Dec. 24 at the home of the bride’s 
parents in Buffalo, N. Y. The ceremony was 
performed by Dr. F. A. Kahler, pastor of Holy 
Trinity Lutheran Church, of Buffalo. Mr. Gem- 
mill gave a farewell bachelor dinner at the Buf- 
falo Athletic Club on Dee. 19 to a number of 
associates in the trade. Eugene W. Carson was 
toastmaster of the occasion. A number of out- 
of-town lumbermen were among those present. 


PABBA BEAEEBEAE, 
IN AN EFFORT to promote 
throughout New York State, the Genesee 
County Fish & Game Association has announced 
its willingness to reforest four or five acres of 
land during the coming spring, providing the 
necessary land is furnished by farmers of the 
county, who agree to protect the little trees 
from damage by cattle or other livestock. 


» the cause of forestry 








CHICAGO 


HUTCHINS Storece &: 


Saw Mill, Band Resaw and Planing Mill 


CHICAGO OFFICE: YARDS and MILL: 

402 Great — 139th & Western Ave. 
Buildin Blue Island, Ill. 

Phone, Harrison "5517 Phone, Blue Island 800 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway. 
Railroad and 
Car Material. 


ORDERS SOLICITED 





BIG FOUR LUMBER CO. 


Office and Warehouse 
2100 Marshall Blvd.,_”- CHICAGO 
Telephone Lawndale 9440 
Hardwood Lumber, Sash, Doors, Interior Trim 
Local Distribution. 











Play Safe in 1925 


—by selling on ratings and 
reports of an agency which 
has specialized in this work 
for over 48 years. 













SEMI-WEEKLY 
€ HANGE SHEET 
¢ me 


We cover the lumber buy- 
7 ing trade thoroughly—the 
Red Book is a complete 
directory of the trade 
properly classified. 


Ask for rates and pam- 
phlet No. 49-S 


Our Collection Department 
is always at your command. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 
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“It’s a SWISHER!” 


Dozens of purchasing agents will say that 
when you ask them who makes the log- 
ging hammer they use. For thirty-seven 
years Swisher hammers have served in 
camp, mill and yard. You save money by 
buying direct from manufacturer. 

Ask for special folder L-4 which lists 


trade checks, badyes, steel stamps and 
many other items you constanily use. 


TheR. D.Swisher Mfg.Co. 


411-413 So. Clinton St., CHICAGO 











In San Francisco ~ 


IGHT in the heart of the new 
business center, Eighth and 
Market Streets. Accessible to 
every transportation point and 
most convenient to business and 
financial districts. 


~ HOTEL — 
WHITCOMB 


D. M. Linnard Ernest Drury 


Lessee Manager 
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Garland 


“Flexible” EIGHT WHEEL 


| Wagons and Trailers 
for Team and Tractor Hauling | 


Equipped with Solid Steel Axles | 
Guaranteed for One Year. 





> >. 
Ps 


The Only Eight Wheel Trailer 
Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write tor Catalog “G”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 




















on Books 


SAVE 


Our facilities enable 
SUS LO WIVE EN CeDHOn: 
| Cally prompt vervite 


S 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
hoard. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 











Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go ot any item is SHOWN CON 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary recoid books to have 
this advantage 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled 
40 lines to the page {60 sheets 94x16 inches and 6-page 
A to Z index. It is bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


American Lumberman **! aon ig St. 

















‘SASH, DOORS AND MILLWORK 








The Millwork Cost Bureau, Chicago, the mem- 
bership of which includes many of the leading mill- 
work producers of the country, views the outlook 
for the new year as follows: ‘While the next 
month to six weeks are ordinarily dull in the 
millwork business, lumber prices have already be- 
come firm with an upward tendency. ‘This is the 
first indication of real improvement. In 
view of all these facts, it is Gonfidently expected 
that there will follow a greatly increased activity 
in the early spring trade, which will continue 
throughout the year. 


close 


The extremely cold weather in 
and St. Paul (Minn.) district has resulted in 
heavier orders for storm sash in the last week. 
This is the quiet season for sash and door mills, 
with inventories, the holiday season and repairs in 
progress. There is a growing tendency on the 
part of retailers to buy standardized sizes. A bet 
ter general demand is expected to develop early 
in the year, since there no longer is a tendency to 
hold off for lower prices. faw materials have 
increased in cost to the mills, and, while prices 
still are holding stationary, an advance is held to 
be inevitable, 


the Minneapolis 


A New York State concern producing millwork, 
in a letter to the AMERICAN LUMBERMAN this week, 
sums up to the trade situation in its territory as 





Referring to article entitled “A Day at 
the Order Clerk’s Desk,” appearing on 
page 66 of Dec. 13 issue of the AMERICAN 
ILUMBERMAN, owing to the fact that the 
writer has many times found himself in 
the same sort of hot water as “Melvin,” 
our sympathies are all with him. We be- 
lieve that if your article could be read by 
a large percentage of the retail dealers 
handling millwork, it would go a long way 
toward helping “Melvin” and some of his 
friends out of many serious situations.— 
Allen A. Smith Co., Toledo, Ohio. 


Having been an order clerk myself, I 
can fully appreciate your recent article 
“A Day at the Order Clerk’s Desk,” and 
also the fact that if it were possible to 
have every retail lumberman in the coun- 
try read and think about this article, it 
surely would do a world of good and be of 
great help to the retail dealer himself.— 
Extract from a letter from the sales man- 
ager of a large millwork manufacturing 
concern. 














follows: “In reference to the millwork situation, 
we have found a part of the trade inclined to look 
ahead and prepare for next year’s needs. Those 
who are foresighted will have stock when the 
spring trade begins. On the other hand, there are 
more who are inclined to hold off, and we believe 
these will not only pay higher prices for their 
goods, but will possibly have some difficulty in 
getting delivery. At present, there is, of course, 
sufficient stock to take care of immediate and early 
spring demands. ‘The trend of prices must nat- 
urally be upward to conform with the upward 
trend of raw materials.” 


The Allen A. Smith Co., Toledo, Ohio, reports 
concerning the sash and door trade in its terri- 
tory, as follows: “Conditions generally speaking 
seem to be very favorable and unless some unfore- 
seen conditions arrive, we believe that 1925 will 
see a very satisfactory volume of business trans- 
acted, more especially in the rural districts, as com- 
pared with 1924, but we do not think that the 
metropolitan district should fall much behind rec- 
ords set up during the year of 1924. Therefore, 
we are looking for a prosperous season.” 


Plants in the Kansas City (Mo.) district report 
they are booking a fairly good business for spring 
delivery on screens, sash and doors, but that or- 
ders for immediate delivery are few. <A better de- 
mand is expected after next week. 

The door and millwork trade is quiet at Buffalo, 
N. Y., and the usual reduction in building opera- 
tions is taking place at present because of the 
holidays. The year has been an unusually good 
one with the local mills and handlers of doors 





and millwork, and they expect excellent business in 
1925. Some of the mills are closed down for 
their annual inventory and repairs. 

Sash and door factories in the Merrill (Wis.) 
district are experiencing conditions similar to ea 
year ago, with about the same number of advance 
orders and with but a small amount of stock on 
hand, 

Demand for millwork, including doors and sash, 


has been fairly good in Columbus (Ohio) terri- 
tory. Mills have orders for some time in the 


future, while some new business is being booked. 
The usual midwinter lull is not as pronounced as 
in some previous years. Mills are working from 
65 to 75 percent of capacity. Door and sash con- 
cerns are busy accumulating stocks for the spring 
building demand. Indications point to an active 
building demand in the spring, a large part of 
which will be dwellings and apartments. 


The Baltimore (Md.) sash and door men are 
winding up a year which has been on the whole 
satisfactory. At present the demand for products 
of the factories shows some contraction, but allow- 
ance is made for the period, and it is realized that 
business might easily have been far less active. 
Such price revisions as are made do not go ahead 
of readjustments dictated by the extent of the 
stocks available or the peculiar directions which 
the demand takes. Even during the last week 
orders have come in with sufficient freedom to 
keep the local factories going, with the prospects 
for the new year entirely reassuring. Cold weather 
tends to slow up construction work, so that the 
current requirements in the way of sash and doors 
may be expected to develop more slowly, but there 
is nothing in the situation which might cause 
serious doubt as to the promising character of 
the future. 


“Incoming orders for building glass were few 
during the ten days prior to Christmas, in marked 
contrast to the activity prior to that time,” says 
The Glass Worker. “This is a seasonal decline, 
and is expected, because distributers take their in- 
ventories at the close of the calendar year and do 
not like to have glass coming in at that time, 
except what they actually have to have. Inven- 
tory-taking by the distributers is expected to dis- 
close sadly depleted stocks compared with former 
years. Distributers have been carrying on with 
shortened stocks due to adequate manufacturing 
and railroad facilities.” 


Simplify Metal Lamp Guard Sizes 


Announcement has been made by the Flexible 
Steel Lacing Co., of Chicago, that its ‘‘Flexco” and 
lines’ of 
just 


“Flexco-Lok’”’ 


expanded metal lamp 
guards have 


thoroughly revised and 
greatly simplified in such 
a way that all ordinary 
conditions of service are 
provided for in the pres- 
ent thirty-four numbers. 
The manufacturer states 
that the lines now give a 
choice of key-locking or 
screw-locking guards in 
usual standard brass and 
weatherproof sizes. Both 
types are made in regular 
and reflector styles. 
There is a locking or 
plain guard for mill type 
lamps in four socket 
sizes; also the ‘‘Flexco” portable guard is made 
for both types of sockets and in regular, reflector 
and mill types. This would seem to simplify the 
problem of stocking and supplying guards as com- 
pared with the more numerous numbers previously 
supplied. 

The Flexible Steel Lacing Co. advises that 
samples of 60-watt size for standard brass of lz, 
1% or 1% W. P. sockets will be sent to firms 
making request for them on their office stationery. 


been 





and Fleaco-Lok 


I'lexeo 
Metal Lamp Guards 
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TROUBLE AND LITIGATION 


GraNp Rapips, Micw., Dec. 29.—Ward Bros., of 
Cadillac, Mich., have won a $2,890 judgment 11 
the Kent circuit court against the Pere Marquette 
railroad. The railroad has appealed to the sSu- 
preme Court. The case grew out of a controversy 
over a carload of hardwood flooring sent to 4 
Boston broker. The car was sidetracked at the 
Taunton Lumber Co.'s siding, Brockton, Mass. 
and part of the flooring was unloaded. It rained 
and the flooring was stained. Ward Bros. held 
the railroad responsible and sued for the difference 
between the value of the flooring and its worth as 
salvage. 
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Latest Reports on Lumber Prices 
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66 ” 
SOFT TEXTURE” SOUTHERN HARDWOODS 
Cincinnati, Ohio, Dec. 30.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
; sRED WHITE Bs - , BOBS: siiceuscecen - «--@... $ 95@105 $ => ELOY. mbreisisis! sine $ 65@ 70 $ T0@ 75 $ T5@ 80 
a eceepianas ” No. 1 com....! Ml@ill ~ 65@ 70 65@ 70 No. 1 com..... 42@ 45  47@ 50 47@ 50 
BAS ....+--+ $135@145 $145 a wert tt No. 2 com..... 1++@... 35@ 40 35@ 40 No. 2 com..... 27@ 20 430@ 33) «=33@ 35 
Selecta 2002 AOBG IG 110@113 “11820 rg TT) a On aE 
oo 45@ 50 54@ 59 55@ 60 BAS  secciscevvesscssvecessces $ 80@ 85 $ 90@ 95 $ 95@100 $105@110 Pe or 
s ee 1d = i ee lad 43@ 45 52@ 57 55@ 60 No. 1 COM «cscs covssersesion eeee 52¢ 55 65@ 70 70 75 75 80 ee -@ “ae 
Sound wormy.. 43@ 45 9 PE sce cuceesnanuehone 35@ 40 38@ 42 40@ 45 45@ 50 a 
QUARTERED RED OaK— WHITE ASH— $100@105 $110@11 $115@120 $120@125 $155@16 
i eee 290@115 ..9@s.. 360s. RTD cote os 5 eo lS BE LS We be 1 5 @115 5@ 25 55 @160 
og COM. «60 . 60g 65 am 2 ¥ “o wares Oy, © CGM. BOG Blois 6.6 ass wears ssa 60 TO@ 75 75@ 80 95@100 95@100 
NO. 2 COM. 060% 40@ 45 Bice weeQ@.« PRO ee COMM eis s.a\oraisinisiais tis aie siete 30@ 35 35@ 40 40@ 45 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK— 
WES so scnusdn $105@108 $115@125 $130@140 VALLEY HARDWOODS 
Selects ....... hs 65 = ae a on Cincinnati, Dec. 30.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com shes 10g 45 iba 47 45@ 49 —— ‘ 4/4 5/4&6/4 8/4 CorTrron woop— 4/4 5/4&6/4 8/4 
No. 3 cor till 22@ 24 25@ 28 25@ 28 Qtrd. Ted: ss o FAS, 6” & wadr.$ 52@ 55 $ 55 BS cit@e.. 
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No. 2 com..... 30@ 33 =35@ 40 =40@ 45 Plain red: Selects ....... 90@ 95 95@100 1” 106 
‘HESTNUT BAS ees eee 0c oe ee No.1 com..... 70@ 75 75@ 80 
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No. 1 com..... 65@ 70 75 75@ 80 Bxbds., 13-17” GO@ 65 ...@. | a QUARTERED RED OaAakK— 
No. 3 com..... 18 20 0g 13 20@ 21 Plain FAS 6” MOMS ok cee na $110@115 ...@... .@. 
Sd. wormy and . & wider.. 55@ 58 58@ 60 60@ 63 No. 1 com..... 65@ 70 ...@... 
No. 2 com... 29@ 31 382@ 35 33@ 36 No.1 com... 37@ 39 40@ 42 42@ 44 No. 2 con..... 35@ 40 ...@ : 23 Que. 
Sd. wormy and No. 2 com... 23@ 25 25@ 27 27@ 29 
No. 1 com. & ‘ MAPLE— PLAIN WHITE AND Rep OAK— 
DOEECE 6.<0:00-5 33@ 35 35@ 37 37@ 39 “2s worms N. . rT ies $ 80@ 85 $100@110 $110@115 
Bieco— , log run..$ 43 $ 55 $ 60 Selects ae i ole od 65 65 G 70 70@ "5 
: or 25 Sorr ELM— 4/4 5/4 6/4 8/4 0: LcOm:.... 50@ 55 55¢@ 65 
PAS -..- ++. .$115@120 $120@125 $130@135 Re -.$65 $70 $75  $80@85 No.2 com..... 35@ 38 40@ 45 45@ 50 
deepen 10@ 75 15@ 80 75@ 80 No. 1 com...... 50 55 55 60@65 No. 3 com..... iy | 22 ne 25 25@ 30 
No. 2 con..... 33@ 38 38@ 43 40@ 42 INOS BS COM. 25.0% 25 27 30 30@32 Sound wormy.. 33@ 35 38@ 43 43@ 48 











HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring mill 
basis, during the week ended Dec. 27. 
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OAK FLOORING 


The following are average carload prices, Mem- 
phis base, for oak flooring during the week ended 
Dec. 20, as reported by the Oak Flooring Manu- 
facturers’ Association : 


1x14" PS ti ag 3x2" 


Cir. gtd. wht..... 94 $85.32 $104.36 
CAMS WR cha. dewe. Reese %2.¢ 39 91.33 
Sel. qtd. wr. $65. 96 83.49 68.93 77.00 
Cir. pin. wht..... 84.78 96.28 61.24 61.97 
Clr, pin. red....... 71.59 87.06 56.86 59.54 
Sel. pln. wht..... 60.63 79.50 49.81 50.62 
Sel. pln. red..... 60.42 78.66 50.28 50.64 
No. 1 common.... 45.02 52.86 26.19 31.00 
No. 2 common.... .... IBSO 8 eases wieleins 

Wx Vf,” “x co" th x1 1,” fnX2” 
Clr. pln. wht.....$88.09 $85.77 $82.80 $80.81 
CAP; Die) WEG. ck oss es “17.38 Sewers , aires 
SOL Pim. Wht...... ss.» $480 6% s0% 67.84 
Sel. pln. red..... Geiee: session Sbxio%e 67.48 
DLs: Bh ANION ss a. is. cosine) aleve onthe are 42.08 





OAK FLOORING STRIPS 


Chicago, Dec. 30.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





ro ee Red 
ain Qtrd. 
set 00 $116.00 


Plain 
$84.00 


Clear 
Sap clear .....:. 
Select ...... wwaee 


Common ...... 


BLACK WALNUT 


Cincinnati, Ohio, Dec. 29.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 





ASA 5/4 6/4 8/4 
FAS .$215.00 $225.00 $230.00 $240.00 
Sel. .. 150.00 155.00@160 160.00@165 170.00 
No. i: 107.50 117.50 122.50 132.50 
No. 2. 50.00 52.50@ 55 52.50@ 55 57.50@60 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 





Tank FAS Selects Shop Box Peck 
4/4.....$118.50 $108.50 $ 76.50 $51. o0 $34.50 $31.50 
Se 123.50 113. = 86.50 63.50 36.50 31.50 
ee 126.50 116.5 89.50 66.50 36.50 31.50 
8/4. 135.25 rye 97.25 74.50 35.25 32.25 

‘ 130.25 103.25 80.25 . i; aes 
130.25 103.25 80.25 ae 
16/4000 146. 25 135.25 108.25 85.25 44.50 
Boards, ~— 
No.2 No. 


1x4 to 12”, random length. $55, "50 $44.50 $36. 50 
Finish, wom Te — 


Clr.hea Cc D 
- - $109. 00. $104 00 $ ot 00 $84.00 $74.00 


1x4 to 11”. 

1x2 to 11”, 

spec. wadths. 109.00 104.00 94.00 84.00 74.00 
ERAS. <éow tse 116.00 112.00 102.00 93.00 81.00 


For 6/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 
A B Cc D 
std. lgts.$49.25 $45.75 $41.75 $28.75 
Bungalow oe 


4%”x4, 5 or 6”, 


B Cé&btr. 
2x8” from 1” stock:.......0s $53. 75 $45.75 $43.75 
%x8” from 1% stock........ 71.25 62.25 60.25 

For 10-inch, add $5. 
Lath 
No.1 No. 2 
EO side nase <b ewe SaaS Saas $9.25 $8.25 
RED CYPRESS— 
Old Grades 
Factory, Rough 
No.1 No.1 No. 2 
FAS’ Selects shop common common 
4/4....$100.00 $ 90.00 $55.00 $50.00 $40.00 
5/4.... 105.00 95.00 70.00 50.00 40.00 
6/4.. ..107.00 95,00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 Bes piesa 
12/4.... 135.00 120.00 95.00 eateres wirecse 
16/4.... 145.00 130.00 100.00 tae aie ace 
Boards, Rough 
No. 1 com. No. 2 oom. — 
OAS 1 Be AO” sc ccsces cee $53.50 $43.0 a 
| NE Rabie 60.50 52 00 
ST RO ask sGealnniec ae? Saas sieeve $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop common common 
kh oe $ 90.00 $70.00 $44.00 $38.00 $33.00 
tg ae 100.00 77.00 56.00 38.00 35.00 
4 See 100.00 77.00 56.00 39.00 35.00 
fe 105.00 82.00 66.00 42.00 36.00 
Boards, Rough 
Selects No. 1 com. No. 2 em. vies 
SEG. cease ee $75.00 $44.00 $37.0 
i - 75.00 44.00 37. 00 acne 
Ee — re 77.00 44.00 38.00 
JC -.- 85.00 54.00 41.00 


a” PONGOM: ssc ccs $29.00 


ee eee eeeee 





Cincinnati, Ohio, Dec. 30.—The 
average wholesalers’ 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


following are 
carlot prices today f.o.b. 


Factory— Selects, rough Shop 
Ue Ere tee Tee CR -$74.25 $49.25 
Meee “cia lare lavorera ees a bine wie lam nea caaiare $4.25 61.25 
acetic bale Cer aeeckt eee CC 87.25 64.25 
BPE -Kaaaasies plaala inmate ssiaiee baie’ e cites 95.00 72.00 
me, — No. 1 com. No. 2 com. 
Mioialstevatelntsiaalee ald Wiel sree OS NGRSG $51.25 $42.25 
a sis or S2S— 
oneal 
Hea A B C D 
1x4 to 12”,.....$107-60 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No.1 Rand. widths 
AS Sel. shop No.1 No.2 
Seatac $1885 es 65 $37@42 $33 $25 
5&6/4 ..... 75 62@58 38 27 
TA -wisieewere 4 30 85 57@62 41 30 
Boards— No. 1 com. No. 2 com 
TE 16 BOE So iissicecsawasssinaces $40.00 $33.00 
SO AM LO sc disse: ierate actos ree’ . 47.00 30.00 


St. Louis, Mo., Dec. 29.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 

Tank Selects Shop Box 
ok OO $115.75 $ 68.75 $48.75 $32.75 
Dee Sinnaweesecot 120.75 78.75 60.75 34.75 
OLE: wicacceweeae 123.75 81.75 63.75 34.75 
i CON. 131.75 94.00 71.50 33.50 
NOTA. ccstndace ene 136.75 102.75 Thee sanee 
BOE: aiécdeees eae 136.75 102.75 C020 20 (kcwae 
Ce eer rrr 41.75 107.75 $2.25 acess 
POC VONGOMIU E/E 6c 5c sig s:bin e eresi a PRG Mvsie Ose $24.75 
Common Rough— No.1 No.2 No.3’ 
TM i. esses usinussnaee $52.75 $43.75 $31.75 
BO no cee sivinicn ss esse 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 





peal 
Hea A D 
1x4—10” . — 00 $102.00 $ on, 00 $ 5. 00 $ 72.00 
1d. PG 114.00 110.00 110.00 90.00 79.00 
bt a re 127.00 122.00 112.00 104.00 ....+- 
1 137.00 132.00 122.00 115.00 ....+- 
ae Bevel Siding— A B_ C&btr. 
ARENT sibs cle ssie.s wale siesiee ...$74.75 $65.75 $63.25 
TOU? cisrarsis MAG ee Bae OP wee. 79.75 70.25 68.26 
Bevel seine A B Cc D 
x6” Saree alice spears $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— P 
Factory— No.1 No.1 No.2 
FAS Select shop com. com 
.$ 78 $62 $40 $35 $28 
oe 230 70 55 39 31 
80 70 55 39 31 
90 75 62 41 32 
ptersVacRiaarar’ 110 82 74 re ee 
No. 1 com. No. 2 com. ” random 
ix 6” ensiesenae teens $35.00 neues 
BAe -hocceips otis wares eee 36.00 Sanee 
RMR aiie.cis'biva.eeeain eee 37.00 eeoee 
RIS” oovinces sidiseare EOD 40.00 


Peck, 1x12” 


eee eee we eeee 
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5/4 Jacksonville, F 
@ 80 | er le, Fla., Dec. 29.—F 
@ 5 — - -—Following is SOUTHE 
G 0 Dec. 27D ; i a recapitulati , RN PINE 
35 FI : ec. 20 We ion of fo.1 : 
oorin eek e -.b. mill . 
6/4 , a ig nded— price F 
ix4 B&better Dec. 27 = 25 obtained i 
Bic. | gt ae $42.00 § , ec. 27 Dec. 20 Week in this territory 
Q... oe a aa 342.00 $45.00 x Siding sek ended— ory during the 
@.. Ni a com...... ae 2800) 2 ovelty, 1x6” Dec. 27 . e two weeks e 
. a INO. 9 CO! ‘ 21.00 Bé&be » 1xo°— 7 Dee. 20 r ks ended I 
1x3 C sap rift. a, ee 19.45 Nia, pte! So tite B&better Boards = Week ended jec. Zi: 
5 @160 No. 1 a Poe et, 14.00 No. = EF 5 Waal iar gees $4.50 10.86 Ix 4 D4S ae one De 97 
1@100 No. 2 aan flat... 15.00 No. 3 COS 11.50 38/90 ee ‘ ec. 27 Dec. 20 
\@ 55 No. 3 = fat. . 17.01 9 = cote leet hisinipanity 6.00 OE 46 A> ae. DAS Rete ah wes 50.00 No. 2 oards 
1x6 No. 2 n, flat 17.67 _Square edge are age esas mye IX 8 DAS vse eee ees 7.00 = 42.06 NO. « commlm 
10. 6 CON = ag No. 2 ge, %x6"— is 14.00 - oC SOR a eats 47.00 2.00 | 1x 8 saa 
No. 3 aan sr he 15.00 aaa iy FS SBN : 2 tx 6 D4s Ae ERE = 45.00 1x10 EMG... 
Ba) | etn ee eee 45.00 | x10 DAS C2. co Lo 26.00 26.74 
; Ar 3/4x10 DAS o.oo eeeeee vee es i) o4 
nnati Shingles 1x4 N Ceiling ) DISGNIE ........... $2.00 No. 3c -++ 24.00 
= Ss, 4x18 & No. 2 co ee ee mana ) . v8 cCommor - 
3/4 NO i pin x31 > Mm.... No 1 " ’ 62.00 1x ~ 1 
@ Pomel > ‘/4 B&better ecee a dala 29 00 x ' common x 6 D4S. 
, eas Ct aan etice ~ No, o €6e was 388. ( pon 4 } Dp4S ” tiple estat tae bee ss 
1: 2 Bo Rn last a a 60 No L — nee oe U0 Lye ae sat A= al eae aie 16.75 18.50 
. ~.19 pias . & 7 ris 34, Ix 5 Di caldewnn ban cakgosns i) x12 Ee ata ee 
Bess i Lath, Std. 4-foot ' x34, B&bett ing ae ey 17 ri = 5 DAS aipenehaaigis ge 32.08 "ca caste a Reiaiiicl 19.67 
} o) - er .o0 XB DIS vie ieeeeeeeeee gee cat lalallala areal 
No. 1 kiln dried ai a. Sea oe a i. ) pee et ee aa e 2) SAaaiibiede a ab Tani RAar tens 20.00 
c oO. 1 gr . y aa * oJ.U0 - GvetAGe oye. w 
@ r 1 green | No. 2 IM. 226s : J. OK . SMS oe et, 14.00 00.00 F 
1@135 Nn. Dair dried | ae 1.20 2 COM... aaa" 22.97 eer i aaa : 39.00 Roof 
)@ 10% ir dried cy 2 50) Fe Wa teeters 12 1X10 DAS vee eeeeeeeeeee sees 4] ers 
) ———— ypres = Or 250 | p oe 85. 31 Oe A ile slate pane es 1.00 1x6 No. 2 
85 a 25 wae e artition siaiodaiahiaceapiaieaniaass 42.00 116 No. 3 COMM <<. San 
@ 5 Phe following ' | KE NO. 2 COM. eee | No. 2 common ie 00.00 NO. 3» COM.... aie 26.00 26.12 
Sp Pe EERE Tone Tony arnea 29 50) | ve : D4S eras eka 17.00 
Ss are tal 7 9 > - J eseeeerss . 
GQ... ms aken from sal < GIS ............ oper 92 OH Ix 6 No. 2 
bir. sales made ES SSSESNE 97.5 a0. : © NO. 6 COl 
D... pa Hat- Kan nade during wee} 7.50 26.06 ane ca. 91.88 22 
. aA andria ong ties- sas veek ended D 1x10 No. 2 ae om 2? 00 
’ t . Sap ye, Ly ae - ,2e see g 99 
La. hie ease. City ec. 27 in sections COM. ..- +0 22 oa 23.00 
x3” ; Fl . Miss. Ao , a is named: 23.00 
0@115 1x3” EG A Flooring : Alex- ming- — Kan , 
a a ae tter. re sa — ham, rissa _ ; 
“ 5 eas ps , .’ Ala. Miss. ity, 
+ 50 I) : : ‘ SULte a B&hbetter: Ja LISS. Mo Sir- 
y 8 ‘ ee : @ ¢ Jambs . we 2 Hat- - 
5@ 30 Niet Ee een eee seen OOOO iaetele 1x4 and 6” - — ming- ce Kan- 
3@ 48 PG B&bet _.. 63.0 te. BAIT 1%, 1} GSK : gi ham, burg. — 
ter i 3.00 .. =e “yy & 2xt & 6” see cena si Ala. irg, City, 
genes ea 2 Saas Paivess ere ‘Siena Miss. Mo 
9 ] agin 54.99 54.00 52.89 seein atta De ers 60.00 No. 1 Sq.E&S SAS, | gleaf Timbers 
No. oards, § 79.73 Qn S48. 20° 
1x4” EG B S nee ... 90.01 4 14.76 5 hs eg is, SIS or S2S Bosse , 20" and under: 
1G B&hette ‘ : 14.00 . _ other leng . ii eee pris v3 
ig are C er ; — O95 22.6 errs other Rl cl ‘a 1" et eeceees Masin vanerds 
weeees --- 69.5 Bo 22.04 x12” wWothe.. ..... 3 ‘ De csswernaesacsseen “4.78 29.7 
f.0.b D ; ; }s = tees zo | x12 ( 14 fe a eas 46 re 31.00 36.23 ; ES an oe te, Ae x6" ee pig 29. 70 
‘ 7 ae oe - T2.04 the ice (62 ). 33 ae | rrrrrreeereeeeeeeeee oe >. 33.5 
No. “wegen : os Lge a ews ensthe.. Nis 00 37.93 j eh sence tate eee .. 34.00 37 an 
i Babette ; . 1S_00 aia ¥ 14.75 Se bay ieeeiia: = 2° 50.00 12.00 ee hac Nee sae we + eeeee 38 59 
eres 50.17 a wees aah 4 o 12° = Lae } eee ms 3750 
. No. 2 <.; , 17 48.73 45.78 49.7 1x8” ... tee eee ees ft and 6’. Byrkit Lath 7.50 
Shop NO, 2 . 10.00 pitt 89-80 1x10” . a ttre eee eee 99 Rea Eii es aan ; 
eS 7” ie aaias Sian ame sume ws A aeheillal ateaaiclss ae ee at Gaines ae “a 
2 No. 2 , v.09 52 4 No. 3 (: tr ececreccns ** an 23.( pple 25.15 SORT eee ease ‘ ; 02 
64 - . ( M . 138.00 23.34 7 (all lengths): wee. 30.00 24 = raph on 60 seeee ee spate was 17.50 
¥ \ 1x6 o" 5 26.55 29.06 . _ 
72.00 : 22.00 1x8 soley P aa — 1x4 and 6”): Car Material — 
2 com. ; : ‘ 1x10” ike eter ie rey 18.41 s&better, 9 and 18’ 
42.25 6x4" B&hbette Ceiling Zio 5s ce ree pen 18.40 id 18.11 aces No. 1. { 10 and on" oeee a “ 
No, 1. ‘oo oe wiltin ents ee gisee, See eae a Pre © alban elem ili wesee 54.00 
5x4" Ain Rt ao ep 1 widths and Igts . 22.00 19.35 ape 12 an ae Paekncees 3 38.00 ..... 50.00 
D xt" L&better 1 BR oS 11.00 eo oe Woo eed Paces Be 
$72.50 Ne 1 ae 37 (0) pa 1600 ..... No. 2. 1x6” Roofers )O5 No, 2, random saaiemeneaai =a a pais oe 
15.50. 4x4” N a » 32.00 97.50 ps 08 39.02 1x8” tebe ees ‘poser ac 28.00 
s oI 20.50 ILE 30.64 30.76 nee eee eae ; 25.35 
: 21.50 20.2 30.76 22 Bh HIeart +4. Re a ~0. 00 
widths ay) 20.20 20.84 j aE, eee Up Pag y Car Sills 
N35" Ixt & 6” ith “na “aa Shiplap 2", 38 to 40° 
95 6 Nn. te. artition "a wie. & 16° aaa 53.00 
27 ‘oO 2. sees : vem te lgts. .... 25.00. 
30 . eed 43.00 Y ; 14 & 16" és: (3a ° a CR 
a ee 41.21 . Ither lg <> Sein: seis s 
2 com 6 xf" Be reer yo. 2 10 Igts. te . 35.50 O 
, x6" No iwi 2+ to 20"): eat 8 Bs aan 
33.00 a : 1x8” ines . ; "99°05 St. Louis 55 TIES 
30.00 pia . es R 1x10” neopets ose cares tie prices pI Mo., Dec. 29 Ty f 
, Se” Gere: “Mi No. 3 ore - ) 244 S prevai ag 1e +t 
tx4 or 6” B Drop Siding 43.25 (all Jengths) : ka a4 30 il, f.o.b. St. Lov ee cross 
B&bett & x 24.00 lis: 
re cur- No. 1 wetter : foot Pecnae , ; 
Ss: No. as ‘ ae 5.00 Ae hd 8 00 U 
= tore ge a ee ; 18.70 19.36 ' Whi Intreatec 
No, 3 a 40.00 40) 01 43.59 -- 18.00 18.0 19.36 No. 5, 7x9”, 8’ hite Souther , 
Ky 24.86 ) 38. Dimens » 19.15 N 9”, 8’, 9-1 Oak : rn 
o » 95.98 v6 pa No. 1. 2x ansion, SIS1E ; No. 4, 7x8” ane -inch face Sap Pine 
B&better F . 14.67 scien » 2x 4", 10". ie No. 3 6x9" Br. 8-inch juve “Stele $1.50 $1 me 
Box aie = | eon No: fete ac Fone ce 4s 1:20 
$32.75 1x4” = . 2 cee mia wee : ) NO. 1, 6x6” gr’ j-inch face. 00 1.1¢ 
oA TF WW & 20° ’ 6-ine] es 10 
34.79 1x” 10 wm =... z nch face <= 9° 
34.75 1x8” 40.36 ~x 6”, _ 20° . t i ae lace 1.10 "gr 
33.50 aed and yah ei Sy 75 4s 60 17.64 yee he white oak: poet cypress ties, 15 = 
eanns x12” ..... eho oe ; ‘975 Mireee 16’. E 1ite oak. - sap cypress, 20 . 15 cents less 
ones B&hetter oc eee we 64.75 55.50 Is & io ela , 20 cents less than 
ema 1x6 te pes faced 69.25 ly Qn 10)’ to 20° es — ‘ 
$24.75 Exe to 12"... OP, ey xa igh White oak a Bridge 
a zo prem 2° ui ‘od on ee ies 2 
Hout a Naa ; : ves 54,78 16" NMG Ie Rae AN $45.00 a 
31.75 1x5 tee % ~% sees 49 7 9 geet = = | ———_——— rr $44.0 
31.75 ae fie ee 3 “4 12.13 55 a ‘ 2x10”, 10° | ° +++ 42.00 pa 
grades Hee ie aerate 53.50 SB.38 =O Ey nT 12’ : 
: 14 x4 to Ab aia 12.50 70,00 67 ) 57.20 Sl ai RE 
5/4x8” ~«> (CREO 6 67.45 62.87 ) aS 
ef py lala 00 69.638 p ae | ox10" 18 & 20’ D CEDAR SHIN 
D 1x4 to 12”, eine eee woe Sik conten Seattle, Wash GLES 
; 6/4 & 8 66.68 | Ee ee mill, are: ., Dec. 27.—Eas 
2.00 a 1x8 0.08 18 & 90° ; | Eastern pr 
79.00 surfaced on 1 | Ne y 2 10’ to 20° | prices, f.0.b 
eat 1x6 19.00 2, 2x 4”, 10° Per S 
eee tend 0 12”..... 64.76 | jor 4 a Square Per N 
masse? ss x 1@° : Fr yunches 4 A M 
C& > irst G or 5k 
btr. 2 a ; ie ss 14.6 se Sess ek.9< Extri rades yunches 
1x8 4.60 18 & 20’ xtra ; , Stand 
$63.25 1x5 sete ody . j . o- “ <2 10’ <9 ae Ex a stars, 6/2 ard Stock 
68.26 Bae. a W035 4t08 | NL vlsdices Pixtra stars, 6/20000000000 $2.00 , 
a bere BES dees vrs teers 42 sig eae ; Setra clears ........cccace 2 0% $2.56 
D 6 “ age tie a ea ie Share hs i ae 49 Fa cree | 16° aim suki o4 06 Perfects, 5/2 SGenteansoenes 2.08@2.12 2 60@2 65 
$28.00 & 8/4x8” Sy: ieee ER ceca 18 & 1): 24°43 21.65 BMPOMRS ..55200+--<005.: 2 814 2.90 ade 
NS aS sete | 10’ 1 “ . oe 0 30 83 Hurekas .sesceeeeeceeee 2.81 @2.85 2 506 
J 2 . wee . 68.50 2x 8”. 10° 0 20". 25.00 ge PEN Rae A eb 5) 2.52@2.55 - @3.55 
No. 2 BEhettar: aie ‘ 14.50 | 430" .... cue “oenae 20.78 sia diaaidnes eines 3 > tye 3.45@3.50 
ar H and 6” sing and Base pagel ao anuaskeeee Extr st Grades, Rite-Grad — 440@4.45 
ine Been | 3” Hees a ‘ _ a stars. 6/5 -Gra apaeae 
a1 nd 10 ; 65.50 70.06 18 & 20° . - 96.00 eee 22 10 extra pipe 6/2. res aD hg = ee Stock 
31 56,80 : 6n.20 | 2x10” 10’ to 20° 29.00 ..... 22.00 Extra clears 5/2.....- a + $2.55 
32 . ens eon 72.42 | y", V2 29.00 23.25 Perfects ere 2.16@2.20 "8 a0 
No. 1, 1x4” ot} encing, S1S zara 4 ; Eurekas BE ab sconecocces ae _—™ 
ee 1x6” 16° Igts.:... | 2x12” 8 & ae =e . a 24.71 Perfectic RONEN RE LOR aine S 2.85@2.89 aun 
random ets eee a Mon ai hi ea | , 2 3 ee ee Seer 28.42 EE OLS E ID 2.59@2.63 3.55@3.60 
sees ee cel oes ceo. Smet 36.00. | ; BY dene eens oo 30.21 aii denies 3.29 3 
eae: 1x4” wrath oe 43°06 8088 80°55 | No. 3, 2x 4” 1S BOORR 2 Seok é 26.71 Com cond Grades, S 4. 
car ).88 39.55 ; ae at + mon s , Stand 
CeKee No. 3 = Stacey Leet 18.50 1 — | a oD a 10.50 pp tb 32.00 Common pon 6/2 $ ard Stock 
emis 3 (all lengths): aan 7.55 17.56 MAO OS copa yn Sed = ieee $4.00 Com stars, 5/2........ 0.88@1 
$22.00 ae — 22.30 23:01 D142 22.89 i es mon stars, 6/2........ OLO8 *LIsO138 
‘Satie tea alone 13.00... Ss eae 16.00 |...: 14.66 alieiitctiiaiceilias alin 1.40@1.48 gs ty 
"16192 |||) 47°56 13.61 N Plaste eee ae XXX (Can mbia Stock, Se -75@1.85 
. 7.50 16.20 NO. 1, %”, 4’ ster Lath “+ XXXX 4€ adian) ’ attle Mark 
20 | Noo ot art arl00. XXXXX (U. S.).-s0..1.0 $3 et 
’ Cy (eae ices 2.66 _— »kas . §.).... we. $3.00@: — 
seceeeeee 806 2.75 3.93 | Perfection ciehigeecontith $3.00@3.05 eye ee 
— entre do a4 X 6/2 a de eh SS 3.24@3 31 V- @3.85 
Some 1.85 5/2 16” teste eeees 35 -e 4.4 os 
oa | SEGRE iti ei anges: 
i} ee see tee eens fe q 
oenee 1.55@1.67 oo 1.60 
-95@2.10 











ARKANSAS SOFT PINE 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Dec. 26: 
Flooring Dimension | Ceiling and Partition | Fencing and Boards 
edge grain x2” ix4” | No. 1 No. 2 Cle... Cig; Cle. Part. | No.1 No.2 N« 
a. ree »» $73.00 12,14, 10,18 12,14, 10,18, | Yi,” %” 4” <, Figgas Ws "ae. alae ere eA cae $33.00 $18.50 $15.50 
ee ih en a dca 20 ce B&better .$41.00 $42.50 ..... $50.00 | 1% DO cceeeeeces yo an pe ae 
Lb S Ginckh ah lar oe Se iP a Ads he eS cay los 68.00 $28.00 $30.00 ta ae ls $25.50 $27.50 No. 1 26.00 27.00 42.00 LRN. hein, ache ae, ee 3.00 24.00 13.49 
SN evades eieigeee es . P -eos+ | 25.00 27.00 2x 6” 23.50 25.50 See ete 400)... ay “Es Hi Cae earn 37.50 24.50 19.06 
’ ; 26.00 29.00 2x 8” 24.50 26.25 iii lad ai sk ciel Meee coe BRR iciy com elanis 51.50 27.00 26.61 
lat grain— | 980K 2100) 9x10)" 95.50) 27.00) | a ) 
B&better ee DD.00 45.00 | 2g OU 71.00 2x12” 27.00 28 00 | Finish—Dressed Casing and Base a) 
No. 1 . - 47.00 40.50 | B&better ‘ »MDEeLLEr 
. hdc better i / . E 
No. 2 . 27.00 26.00 | S2S&CM—Shiplap 1x4” SF 0 $52.5 1x4, 6, opie = 
F = ? X& njaisra sce jeisiayars sree PUG 996.00 1x5, 109 : ” 00) 
Lath } No, 1 No.2 No. 3 TRG BG Br. os eck ew 0's ..+- 68.00 56.50 , 
- | Ix 6”. -owe$37.00 $22.95. $18.00 | Ixb, 10, 12”..... seceee 40550 ‘§8:00 Moldings 
No. 1 No. 2 1 1x 8” . 32.50 25.00 19.00 14, 1 Oe OS cess (fe ee 1%” and under..23 percent discount 
1 { $4.50 $2.55 | 1x10” . 38.00 25.50 19.25 i, Ee, 2’ so, 10,. 227%... T6300 1%” and over...19 percent discount 





NORTH CAROLINA PINE 


Norfolk, Va., Dec. 29.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





Kdge, rough No 2 & better No. 3 Box Cull & red heart No. 2 & better 

/ 052.01 $o W344 $24.50W25.56 4 Of y er ree rr OS ‘ o ~@ - 

4/4 eer | 50.00@ -00 $31.00 W34.00 924.00) 25.50 $20.00@ 21.00 Lath, No. 1.$ 5.50@ 5.65 Roofers, 6”.$28.00@29.00 4S, 6”...$56.00@64.00 
5/4 , rarer are 54.50@57.50 35%.00@40.00 25.50 @ 26.50 2 Adena Ms . 9 2 54 ” 9°09 -ns.900 - ” rc ~ SH 
/4 58.00@61.00 40.00@42.00  26.00@27.00 .@. No. 2. 3.50@ 4.00 87° 28.50 29.50 Brees 58.00@ 66.00 
61.50%64.50 44.00@46.00 .....@... we - ‘*+ | Factory, 2”. 28.50@32.50 10”. 29.50@30.50 10”... 60.00@68.00 
a ee =| SAEs Berto Sizes, 2”.... 22.00@27.50 12”. 30.50@31.50 12”... 66.00@74.06 
tough 4/4 ar . ‘ ‘ 

8” . 56.00058.00 38.00% 40.00 25.00@ 29.00 23.00 24.00 Finished widths— No. 2 & better No. 3 No. 4 
10" . . - 98.00@60.00 10.00@42.00 — 29.00@30.00 24.00@ 25.00 Flooring, {%x2% and 8” rift.......$80.00@85.00 | eee ree 
12 _ 64.00@66.00 — 44.00@46.00 — 30.00@31.00 — 24.50@25.50 2%, 3 and 3%4”...... 45.00@55.00 $38.00@44.00 $23.00@ 28.00 

gSurk strips, Nos. 1 & 2.$33.00@35.00 ark strip partition, Ceiling, 3” ere rer ce epee 6 Ls 50) 23.50@24.50 15.00@16.00 
Box ....... 15. 00@16.00 Nos) UG 2) ooo. anewee $40.00@43.00 steely OE 5 24.50@ 27.50 16.00@18.00 
Cull red heart......... 10.00w11.00 Partition, 39.00@4I 5.00 24.00 @29.00 











NORTHERN PINE 


Duluth, Minn., Dec. 30.. The northern pine market is firm as recently revised. Prices f.o.b. Duluth follow: 














COMMON Boarps, RouGH— FENCING, RouGH— 
6’ 8° 10’ 12’ 14&16’ 18’ 20’ G’ 8’ 10,12&14’ 16’ 18&20' 
Ne eee $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Bg CNS, Decicnisietelaamareqhee $52.00 $55.00 $60.00 $62.00 $61.00 
| eT 61.00 63.00 69.00 71.00 66.00 71.00 71.00 (CMS NCA eee Oe 37.00 41.00 42.00 44.00 44.00 
| ga ers 65.00 68.00 75.00 75.00 70.00 75.00 75.00 POW occ isy ais ro oie enka 26.00 28.00 29.00 30.00 30.00 
No. 2, 8... .. 38.00 40.00 47.00 49.00 47.00 53.00 55.00 gt NOP Sang dia ata ack praca evbace 50 00 53.00 55.00 61.00 63.00 
Ly”... . 41.00 43.00 50.00 50.00 47.00 53.00 55.00 POO ay ust e aisa etre eae 32.00 38.00 39.00 45.00 47.00 
een 46.00 48.00 57.00 57.00 52.00 60.00 63.00 Di Misi maint ickd 27.00 27.00 29.00 30.00 29.0) 
Me. %. Bocce ... 29.00 31.00 33.00 = 32.00 33.00 = 33.00 = 33.00 : ' ; ' edie, Salted 
Noe ag TTTS 39:00 31100-3300 33-00-3800 33.00 33.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $29. 
LOY a cconsicaae 31.00 $2.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add Ai All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $31; No. 5, ae es S1 or S2, add 75 cents; S1S1B, add $1. 
For S1 or S82, add 75 cents; SISIE, ad $1; for resawed, add $1. . 3. ; ; . 9 
Drop siding, grooved roofing and O. G. _shiplap, 8’ and up, add $1.50. I looring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1. Drop siding or partition, add $1.50. 
No. 1 Piece Storr, 818iBn— Well tubing, D&M and beveled, add $2. 
6’ 8° 10” 12’ 14’ 16’ 18’ 20’ : an 1 GR” a 
ee $27.00 $29.00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 ES a 9 Se e we o * 
os ce Oeste Ose Ces ssiaces ks Réebetter .....s eee. | ae error. $20.00 $22.00 
ee 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 2 6.00 
2x10”...... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 De elbisiaipie srersiereievawiere seit 33.00 38.00 Norway, C&better . 34.00 36. 
2x12" pee: 33.00 34. 00 36. 00 38.00 36.00 35.00 38.00 38.00 D bette e teen eee eeee 28.00 = 31.00 
2x14”...... 00 39.0 41.0 ree 41. 41. 44.00 44.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
or is pines stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
[Special telegram to AMERICAN LUMBERMAN) Spokane, Wash., Dec. 27.--Current quotations 
San Francisco, Calif., Dec. 27.—The following Portland, Ore., Dec. 30.—The following «are f.0.b. mill on western and Idaho pines and white 
are average prices, Dec. 14-20, of California f.o.b. mill, and f.o.b. Chicago shop, prices: fir are as follows: 
pines, f.o.b. mills, those on common being 1-inch Boards, S2S Ponposo PINE, 16-FooT, INCH— : 
stock only: No.2 No.3 No.1 No.2 No.3 No.4 No.5 
: y: a Soro es rele taterot oversaw $43.5 PA $36.00 ee Saeatee | Gace 
. : - . : : ix 4” PING ME ~ ine. nre eas a ee WS ; 00 OP chew anes 44.5 37.00 22.00 seer 
California White Pine Mixed Pines ix 6”, 10 to 16’..... ecnidiseinns:: a [e’ |... 42:50 Nee 81 Cw... Asi 
. , 09 oF ' es Ue | ae ere ies ar 29.00 21.00 DP anh cre ele eters 42.50 31.00 BELO etn whats 
Nos. 1 & 2 clr..$ ae ~ommon— a ima COI vaaasccesnces once eeROOD: ROO Ot ose ee 46.00 30.00 21.50 ..... nee 
C select .....-. e6.50 No. 1.........$ 42.85 | 4x13” and wider, 10 to 16’.......... 35.00 25.00 | 4” and wider. .....  cesee veers $17.00 $ 9.60 
D select ... . 60.25 INOS Discs ccwwe 30.30 5 No.4 No.5 
No. 3 clear..... 62.40 IND: Sesiceiass 21.50 com Som. WESTERN PINE SHOP, S2S— 
Inch shop . 30.25 INO: Bose ievers igs 17.20 shite. is AN 1700 $ 9.01 Factory 
in 6 shad... 5130 wo. tains. (RSE TRA GONE WAKER «59 -c0.05 resi sonaees $17.00 $ 9.00 CG No.1 No.2 No.3 Com. 
No. 2 shop..... 31.00 a he dimen.. 18.70 Selects, S2S fe & 6/4....$63.50 * 50 $28.50 $18.50 ..... 
No. 3 shop...... 21.75 Timbers ........ 31.70 “Bebtr.” “C”’ “Dp” eee vise! seston 73.50 53.50 38.50 18.50 ...-. 
> oa " y 95 . e6 f, 
oe cos oe ie wveled siding 1x 4”, 6” and 8”, 10 to 20’..$78.00 $66.00 $45.00 Mee re ee: ee $26.% 
I&btr., § eee 06.35 &ht % 29 45 DMAU <ccalowcs wails sune hes ose eas 87.00 77.00 57.00 IDAHO WHITE Ale - 
Shop, stnd.... 29.99 SECU, 2.0 0 of Shan b MMEE  cudeéncgpaudeocakecccen 93.00 88.00 67.00 Mo. No.2 No.3 No.4 No.5 
oe eae ay. Seeteenesiegs oe'75 | 1x13” and wider............ 98.00 93.00 72.00 | gy ..... $53.50 $44.00 $2200 ..... ae 
eee Sheree eee C&btr. short.. 23795 | 5/4, 6/4x4” & wadr., 10 to 20’ 96.00 91.00 74.00 | gv (1.77 2707" 60.50 45.00 27.00 ...0. seve 
Sugar Pine B/4 ONG WAGES. 60 lanes esecee 98.00 93.00 76.00 Ye te ce Sgn 40:00 9600 .2...- ceres 
ve . ” . a € > 
Nos. 1 & 2 clr. .§105.75 Douglas Fir Shop, S2S, f.0.b. Chicago : ee ae ae eee 
Ma ict ve weteees se ign CM: .cseses .$ 46.25 No.1 No. 2 Fie. Bl ePramdi iter. ceces. lenses. Biietee $19.00 $ 9.50 
select ....... 69.1 Com., 4/4, all 7M A GIS 5555 aioe se ia ln gi 60.00 $45.00 $35.00 Tinh °0-F yCH— 
owe sqghme ae white 2, <> 15.60 | 874 no alee are RANE 70:00 6.00 36.09 | WHITE Fin, 6 ro, 20-Foor, at ae eae 
gy See 57.20 gang ig in en a a Above prices are for shipments of No. 3 and | No. 2........$26.00 $28.00 $29.00 $30.00 .... 
Bee eg ( les & timbers. oy ) | better shop. For straight cars of specified | No.3 ........ 21.00 23.00 24.00 25.00 ...-: 
No. 2 shop...... 38.60 Dimen 19.80 M 7.00 
No. 3 shop...... 29°90 Beirne grades, add $5. IOLA chbiawee asa. “veeies Atlee anes $17. 
Shop, stnd. .... 31.75 Box 
alias , “tesla WEST COAST LOGS 
Miscellaneous ..$ 14.80 1/4, all ay 24.50 [Special telegram to AMERICAN LUMBERMAN ] Everett, Wash., Dec. 27..-Logs remain firm, 
Export hl /4, all 20.70 Portland, Ore., Dec. 30.—-Present log quota- quotations: 
Australian ..... $ 57.60 $/4. oil wile 20:00 tions are: —s 
. ; jis ee ‘ Fir: Seattle, No. 1, $27; No. 2, $19; No. 3, $14 
White Fir Lath Cedar: $15 to $17. Grays Harbor, No. 1; $28; No. 78 $20; No. 3, $14 . 
RE: 660855505 $ 39.70 Yellow fir: $24, $18 and $12. Cedar: Rafts of shingle logs only $18 base: 25 
“em beanies 18.10 “— i we ‘ $ 6.40 Red fir: $18, $17 and $16. cents added for each one percent of lumber logs. 
No. 1 dimen. 21.60 se Spruce: $32, $24 and $14. Hemlock: No. 2, $16; No. 3, $12. 
No. 2 dimen.... 13.00 Wie maisisiwieciels Gai 2.00 Hemlock: $12 to $18. Spruce: $1 higher than fir. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Dec. 30.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 

Pre- 

High Low vailing 

prices prices prices 

Vertical Grain Flooring 
yh" No. 2 ClOGis cies cecaw's $46.00 $44.00  ..... 
Slash Grain Flooring 

1x4” No. 2 and better..... 32.00 SEU 8 eae 

No. 3 SR ae Ree fa errr yo 
1x6” No. 2 and better..... Ce ewes 

Stepping 
No. 2 clear and better..... GOR hnclaclor- ¢ tdvece 
Finish No. 2 and better 
ict ayitt IO csc occu eencnns a. °° 2eobs aidaca 
Casing and baSe.....c.s.e0- Ce <wina Sseow 
Ceiling 
Ex4” No. 2 cle: & bBtr........ 28:00 Sue wae 
tx4” No. 2 Gin. @ DGr...55 29.00 “| rr 
Drop Siding 

x6" No. 2 el. & Btr....<. 35.00 Gas “Gales 
No. 1 Common Boards and Shiplap 

eS HN BO cae eae ee A | Ceara. | mace 
Dimension, No. 1 Common S4S 

oye" 32 ie FE" oc ccieens ee Rite (Gace dees 

Plank and Small Timbers, No. 1 Common 

ie 4°, 32 tO EG" S46 ckwcc 21.50 20.00 $20.00 

$x12”, 12 to 16” S45. .... 23.50 21.50 


Timbers, 32’ and Under, No. 
ee er eee 21.00 


1 Common 
6x6” S48 .. 





[Special telegram to AMERICAN LUMBEBMAN] 


Portland, Ore., Dec. 30.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


BE4e NG: (Eh SIG iiin acd. 4. 9060 eRe os G0 Owe ermiematec $52.00 
TIGR ap CRM y. «Git a.0hr etic acd ove v eiere era eae ee aie 47.00 
WG OOM es caeiececcscdcewtapnnewases 30.00 

1x3 and 1%x4” No. 2 clear and better...... 53.00 

ING): @ CleBPoiancuscacuusacnce 35.00 
Slash Grain Flooring 

tee” No. 2 Cle@r and HGtt6P. <0 ccd ccesscens 30.00 
ING A CURR vdcokurwuds~e cuusyecesne uaa 27.00 

1x6” No. 2 clear and better....... Rawidkeees 34.00 
ING: @ CIOME Weccacdcccwaecedeeseuec ered tics 28.00 

Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
No. 2 cleae €n@ bettets cinco scence eek SOO 
Ceiling 
xd" No; 2 clear atid DEtlEP. «..<6.sccsccsscse 28.00 
ING (COMME so ccesicavedecucbeciencenad 20.00 
1x4” NO; 2 Clear And HEttOP.....cceveccsseas 30.00 
INO? 6 GIGMEs ivcleicrsanecatencwdmcaues 26.00 
Drop Siding and Rustic 
PEG” NOG A Qe POCO R ic du cdes Seenedecvecweds 33.00 
NO. 3 CIOAF .6i6% CAD MEKR CK CREB OURS SES 25.00 
Boards 
1) SEMPER ae Rete Perrier rer eT rare: $16. wae 50 
INOS (a - dvawacerelelemnaees PCE rr re $12 
Dimension—2x4-Inch, S4S 
BOs). D2 GHG TA? oo sccccatenscceumasenuexne 16.50 
PEE PN ccna Bid 60a o ad DECRRERT ER ARE RAMEN CEES 14.00 
Timbers 
Bea orci uals cenaenceuceeknecoedacn dean 18.00 
WAGr GUS, INOM Osc cake cinicad dhacnwawncadceu es 19.00 
Miscellaneous Items 
CAULORIIG.,. FANGOME - s sciccidccececsecéeasecues 16.00 
Fir lath, ‘dry Mie CUCUde Che ewasemewaweueee ens 3.25 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBEBMAN]) 


Portland, Ore., Dec. 30.—The following are 
Prices for mixed cars prevailing here today: 


US PENS «beset a ees delve vend enon saeeen $75.00 
Pe OU PR i acre ccacacetweeawenes 65.00 

Bevel siding, eh ate CU ake awe ra we Se wa teres 32.00 
Raises avéaasenaenaeneacnee 
OR nen ite abi toretenikenad ced sian ae 
i Le ee a ee pm 28.00 
» lA ie ak aba a Ee 32.00 
eat cui eb a ae 34.00 
ESPORTS 37.00 

OE. BO Wiiiscacecsnecevase ae 

Box lumber, Green...........- gresitacsvexcuc ee 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel —— Ya-Inch S1S1E 





r——Clea ssa” “BY” 

“3° -7 3° 20 that i -20’ 

ae weavavawens $26.25 $36.25 9 25 23.25 
Ge wecewea wes 31.25 41. Z 27.25 27.25 
werrcrerre cer 26.25 36:2 22.25 26.25 
Random Shop, Rough or ‘S28, 5” and up, 8’ -20’ 
” 14% ” 14 ” iad 2 ” ” ” 5’ - 6” 


$40.50 $57. "50 $57.50 $58. 50 $75. 00 $73.00 $77.00 $81.50 
Finish—Rough, S2S or S4S 





cr Clear a . ted 3 ~ 
1-inch— 3-446” 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
eta ane $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
We wéwuwbe 50.50 60.50 84.50 42.50 52.50 74.50 
me sencees 59.50 9.50 86.50 51.50 61.50 78.50 
Po weuseée 52.50 62.50 84.50 44.50 54.50 74.50 
3 to 6” 50.50 60.50 ..... 42.50 52.50 ..... 
Da waa aee 69.50 74.50 86.50 64. 50 69.50 78.50 
BG -xewaees 80.50 85.50 88.50 75.50 80.50 80.50 
BE. siaweera's 82.50 87.50 90.50 77.50 82.50 82.50 
6 to 12” 86.50 gence See 
1% & 1%- ince 
Oe “caenwed $57.50 $67.50 $85. De $49.50 $59.50 $78.50 
Oe ecaewe 57.50 67.50 91. 49.50 59.50 84.50 
ae iweeda 66.50 76.50 93.5 5 63.50 73.50 90.50 
oc eauaed 59.50 69.50 91.50 51.50 61.50 84.50 
3 to 6” 57.60 67.50 ..«. 46.50 GOGO ..<. 
hr rere 81.50 81.50 93.50 76.50 76.50 90.50 
Bee cccweeaa 92.50 92.50 95.50 87.50 87.50 92.50 
i demanae 94.50 94.50 97.50 89.50 89.50 94.50 
6 to 12” ‘aka Sane. See ccus OQUEO 
2-inch— 
errr $55.50 $65.50 $86. Hr $47. pr $57.50 $79.50 
Ee  weawnaee 55.50 65.50 92. 47.50 57.50 85.50 
Oe. sicuuers 64.50 74.50 94. 80 > 80 68.50 91.50 
eee 57.50 67.50 92.50 50 59.50 85.50 
3 to 6” 55.50 65.50 ..... 47:60 GT.00 cawes 
si araticets 74.50 79.50 94.50 71.50 76.50 91.50 
Df ee 85.50 90.50 96.50 82.50 87.50 93.50 
ere ree 87.50 92.50 98.50 84.50 89.50 95.50 
© XO IE sacaeee GROG) waxes, rawaae 90.50 


Bungalow Siding, S1S1E, 4 to 20-Foot 
%x8 %&%x8 %x10 %x8 %x10 %x12 


CEP cds $43.25 $50.25 $54.25 $66.75 $68.75 $70.75 

yy! . | re 40.25 47.25 51.25 €4.75 66.75 68.75 

Wide Clear Finish, Rough or S2S, Random, 8-20’ 
3" 1 % -1% ” 3” 4” 5” 


Ut er ett 4 $119.50 $117.50 $127.00 $131.00 $134.50 
16” 117.50 124.50 122.50 132.00 136.00 139.50 


18”... 122. 30 129.50 127.50 137.00 141.00 144.50 
20”... 127.50 134.50 132.50 142.00 146.00 149.50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
areas a7 50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 149.50 147.50 157.00 161.00 164.50 

Me es 147 50 154.50 152.50 162.00 166.00 169.50 
30”... 152.50 159.50 157.50 167.00 171.00 174.50 


Aaa ee S4S, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10° 12” 6-12” 
Thickness— 

> OA ore ee. $107 $107 $108 $109 $107 
Or iclewiaaededaenet 111 112 113 114 «112 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Dec. 30.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

Shingles 

Best Primes Economies 
GMO PEE $5.70 0 
Me, wcaesidicwmuacncdaee 6.70 4.85 $3.70 
| ORC CCCE CCE CCE 6.95 5.45 4.10 
OF ccwececadarcucuaus 6.95 5.45 4.10 

Lath, 4-Foot, x72 Inch 

PROS Di ends weenie Que (INGE Baaccecccacnas $7.90 





For Editorial Review of Current Market Con- 
ditions See Page 39 


Saat aaaaaaan 


NORTHERN PINE 


BOSTON, MASS., Dec. 30.—Northern pine has 
been slowly gaining ground for several weeks, 
and a decided increase in bookings is looked for 
as soon as annual inventories are out of the way. 
Industrial inquiries are already quite encourag- 
ing. Prices are now comparatively firm. 


BUFFALO, N. Y., Dec. 30.—Northern pine is 
strong, wholesalers having advanced prices $2 
to $10 during the last week or two. There is 
little demand at present, but improvement is 
looked for about the middle of next month. Mill 
stocks are depleted. 


NORTH TONAWANDA, N. Y., Dec. 
weather, accompanied by lots of snow, has 
tended to retard operations in yards and little 
shipping has been possible. Increasing inquiries 
from factories have stimulated the belief that 
active consumption will get well under way soon 
after Jan. 1. 


29.—Zero 


MINNEAPOLIS, MINN., Dec. 30.—Industrial 
and railroad buyers of northern pine gradually 











Standard Falk 
Double Reduction 
Herringbone Gear 


Unit 


WITH 


Rigid Motor Base 
Falk - Bibby Flexible 


Coupling 


Accurate and noiseless all-steel 
Herringbone Gears. 


Extra Heavy Shaft in close 
fitted rigid bearings for sprocket 
drives. 


Oil Tight gear case with auto- 
matic, continuous _ lubrication 
which needs no attention for long 
periods. 


Zero in upkeep 
Noiseless in operation 
Mechanical efficiency 97%, 
Reductions up to 120-to-1 with 
only two pairs of gears. 


You can buy these gears for 
nothing with the saving in cost of 
Power House equipment required 
to overcome useless friction found 
in less efficient speed reducers. 


The Falk Corporation 
MILWAUKEE 


Representatives 


W. O. BEYER, 1007 Park Bldg., 
M. P. FILLINGHAM, 
City. 


Pittsburgh, Pa. 
50 Church St., New York 


E. C. MYERS, Rialto Bldg., San Francisco, Calif. 
C. C. WALSH, Real Est. Exch. Bldg., Detroit, 
ich. 

VULCAN IRON WORKS, Wilkes-Barre, Pa. 

GENERAL MACHINERY CO., Brown Marx 
Bldg., Birmingham, Ala. 

MINB & SMELTER SUPPLY CO., Denver, Salt 
Lake City and El Paso. 

ENGINEERING EQUIPMENT CO., LTD., 
Beaver Hall Square, Montreal, Quebec, Oanada. 


FALK 

















AMERICAN LUMBERMAN 


JANUARY 3, 1925 




















uY discontir their cautious attitude and 
are iaying in to meet needs in the first 
fe months of the Cul Stocks of the rnost 
freely used items are nearing exhaustion 
NEW YORK, Dec. 29.—Adverse weather ha 
had its effect on arrivals and a strengthening otf 
prices has resulted Prices have not quite kept 
pace With other pines, but the advance has been 
iff ent to insure dealers of good business early 
in 1925 
EASTERN SPRUCE 
BOSTON, MASS., Dec. 30.—Business has not 
been very active in dimension spruce during the 
last Wee Juastern spruce manufacturers have 
quite few orders on their books. Random j 
higher and anufacturers are very independent 
Northern and castern boards are very quiet, but 
prices are firmer Quotations, dimension, rail 
shipments, f.0.b. Boston, &- to 20-foot, &8-inch and 
under, $45; %-inch, 34¢ 1U-inch, $47; 12-inch, $4 
Provincial random, 2x3 to 2x7, $34@36; 2x5 
9: 2x10, 339040. New England random, 2x3, $36; 
2x4, $357036; 2x6 and 2x7, $36; 2x, $40. Covering 
board 5-inch and up, S-foot and up, DIS, $844 
35; matched, clipped, 19- to 16-foot, $37@38. Fur- 
rir 1x2 mt 47035. Clapboards, 4- 
foot, extr ] bea 1h 
NEW YORK, Dec. 29 There is no expectation 
f improvement ir the upply of Canadian 
pruce New England jumber will continue to 
rrive in fair quantities ifter the first of the 
year The inte t in spruce centers now in ar 
i for Jsurope 


WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 30.—Shortage of 


northern white cedar posts reflected in an 
increasing olume of bookings. Although the 
smaller size are caree, dealers are taking the 
arger siz n preparation for early spring busi- 
ne our ind 6-inch twenties are in greater 
demand 
HARDWOODS 

CHICAGO lec 30 Though a good deal 
quieter than during preceeding weeks, trade in 
hardwoods j aid by local distributers to have 
been unusually good for a mid-holiday week 
Factories obviously have very little stock on 
hand, and as the outlook promises industrial 


Order “ KILMOTH”’ 
Closet Lining in L.C.L. 
or carlots mixed with 
our 


“QUALITY” 
OAK FLOORING 





Sledge Ave. and Southern Ry. 
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Make Homes Vermin-Proof 
Every clothes closet, in old and new homes, should be made 
vermin-proof by the use of 
“KILMOTH” Closet Lining 
Here is a profitable side-line for your business. 


and we’ll keep you supplied with stock. 
Manufactured from Tennessee Red Cedar in 34 x 2, 2's and 3% 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


activity, there is every reason to expect a steady 
demand of no mean volume during the next few 
months at least. Prices have shown no change, 
but the tendency remains upward. 


KANSAS CITY, MO., Dec. 29.—Demand for 
hardwoods took «a Jittlhe slump last week, but in- 
quiries indicate good buying next month. De- 
mand from the motor trade is fluctuating, but 


other industrial consumers remain steady buyers. 








fine oak and walnut is in demand and all grades 
of gum are being called for. Ash, hickory, pop- 
jar, maple and birch also are heing bought... Re- 
tailers have not been active in the market the 


last ten days, but their needs are far from filled. 
Prices here show no change from two wecks ago. 

BOSTON, MASS., Hardwood whole- 
salers report a temporary slackening of business. 
Prices have shown @ firmer tendency. The will- 
ingness of some large consumers to contract at 


Dec. 39. 


present prices for future deliveries during the 
first half of 1925 indicates that buyers, too, are 
coming to this point of view Klooring is dis- 
tinetly firmer. (Quotations: 42x24 clear: Beech, 
$8588; birch, $55@90; maple, $106; oak, white, 
plain, $104.50@111.50. (Quotations on inch show 
no change from those listed two weeks ago. 
BALTIMORE, MD., Dec. 29.—Statements as to 


the status of the hardwood trade here continue 
encouraging, the volume of busine last week 
being about as large as could be looked for, and 
the results for the year are declared to be far 
better than the record for the first six months 
rave promise of. The export trade is improving. 


BUFFALO, N. Y., 
small scale, but whole 
ing assurances that their customers 
the market again in the near future 
firm. 


Dec. 30.—Hardwood trade 
salers are receiv- 
will be in 


Prices are 


i on a 


CINCINNATI, OHIO, Dec. 29.—The week has 
quiet in hardwoods. There was little at- 
tempt to press business and actual orders re- 
ceived were rush orders, usually for small quan- 
tities Prices are firm. Prospects for the new 


year are good. 


peen 


ST. LOUIS, MO., Dee. 29.—Prices on southern 
hardwoods remain firm. There is not much ac- 
tivity, as furniture and automobile concerns are 
waiting until after the January expositions be- 
fore placing orders 
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LMOTH” CLOSET L 


Go after the orders today 


inch widths. 


MEMPHIS, TENN. 











Better Lumber at Less Cost 


The perfect design, materials and workmanship put into every “ENTERPRISE” 
Saw Mill means more production in less time and more profit with less worry. You 








can depend on an “ENTERPRISE” 
Saw Mill to produce better and 
truer lumber at less cost than most 
others. 

Send for “The Proof of the Pud- 
ding” and a copy of the “ENTER- 
PRISE” Catalog — both free. 


The ENTERPRISE ~. 


1030 Main Street, 
COLUMBIANA, - - 





MINNEAPOLIS, MINN., Dec. 30.—A good sup- 
ply of hardwood lumber for northern manufac- 
turers and wholesalers now appears certain with 
logging operations proceeding satisfactorily, 
Prices hold well, with some strengthening in 
lower grades. Inventories retard buying. 


COLUMBUS, OHIO, Dec. 29.—Hardwood trade 
while a little slow during the holiday period 
shows strength in every direction. Buying is 
equally distributed between dealers and fac- 


tories. 2Zailrouds are also coming into the mar- 

ket. Retail trade is steady. Flooring demand 

is active and prices strong. Oak prices at the 
Ohio River: 

No. 1 No.2 No.8 

FAS com. com. com, 

Quartered ........$150 $90 $55 rae 

PLAT Wisk < wieis we aven 105 15 53 $20 

HOUSTON, TEX., Dec. 30.—Sales managers 


fine business in hardwoods 
months of 1925. Demand 
holiday interrup- 
recover from the 


say they expect to see 
during the first three 
is quiet at present, due to the 
tion and the time needed to 
blizzard. 





NEW YORK, Dec. 29.—-Numerous inquiries re- 
ceived during the holiday period have convinced 
dealers that good business lies just ahead. 
chestnut items are scarce. There are only small 
of gum, Oak lumber is in fair volume 
and demand is very encouraging. All flooring is 
at a premium. Oak and maple flooring both 
have advanced materially in recent weeks. 


Some 


stocks 


NEW ORLEANS, LA., Dec. 29.—While demand 
is slightly slackened by holiday influences, com- 
ment is optimistic and prices are buoyant. A 
better-than-usual January trade is predicted on 
the domestic side and the export call has devel- 
oped encouraging proportions during the last 
ninety days. 


FIR. SPRUCE, CEDAR 


CHICAGO, 
in the local 
week, but 


Dec, 30.—Quietness 
market for Douglas fir during the 
this wood remains in a very strong 
position. Practically nothing is being offered by 
the mills, and the few buyers who are afield 
during this mid-holiday week find it as difficult 
as ever to place orders. JLocal distributers look 
for an upswing soon after the first of the year, 
both in demand and prices. 


has prevailed 


KANSAS CITY, MO., Dec. 29. 
inent characteristic of the fir market is the 
strength in prices. Slash grain flooring, ceiling 
and dimension are selling at list. No. ° flooring 
at $1 off; 6-inch dropsiding $4 over for No. 2 and 
$2 over for No. 3. Demand here the last week 
has been slow, running mostly to mixed cat 


The most prom- 


SAN FRANCISCO, CALIF., Dec. 27.—There 
has been a decided improvement in the fir mar- 
ket generally during the last few weeks, with a 
good demand for clears in the middle West and 
Atlantic coast business looking up. Mills in the 
Northwest have increased prices and reduced 
stocks. With snow and cold weather prevailing, 
camps and many mills closed down early for an- 
nual repairs. San Francisco and the Bay region 
have been using good quantities of fir and yards 
have moderate stocks. Many steam 
are still busy in the coastwise trade. 


schooners 


BOSTON, MASS., Dec. 30.—Demand for Doug- 
las fir is sufficient to show that prices are firm 
and sellers independent. tange on an ordinary 
schedule of dressed dimension is $35 to $36, ship's 
tackle, Loston. There is a wider range on tran- 
sits. Mill advices are very confident. Fir boards 
sell here at $30.50, ship’s tackle, and $31.50 is 
being quoted for February shipment. 


NEW YORK, Dec. 29.—Several big cargoes of 
fir and other west Coast products arrived last 
weck, but the market has held its strength. 
Yards are fairly well supplied, but most of them 
are clamoring for more stock. 


CYPRESS 


KANSAS CITY, MO., Dec. 29.—Line yards are 
placing some orders for cypress, fencing being 
among the items wanted in good quantities. OF- 
ders from independent country yards have fallen 
off with the tying up of farm building by cold 
weather. 

BALTIMORE, MD., Dec. 29.—Cypress con- 
tinues in good demand, the slowing-up in the 
inquiry just now being in no wise indicative of 
weakness. Mills maintain quotations, and the 
absence of troublesome accumulations at any 
point makes for resistance to requests for con 
cessions. 
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BOSTON, MASS., Dec. 20.—The cypress mar- 
ket is unchanged except for a slightly easier 
tone on selects. Demand is light, the most call 
coming from industrial consumers. A better in- 
quiry is expec cted from retail yards after inven- 
tories are completed. Quotations are on the 
same basis as last week. 

BUFFALO, N. Y., Dec. 30.—Cypress trade is 
on a small scale. Prices are strong, however, 
and some mills have advanced quotations about 
¢5 during the last three or four weeks. It is 
claimed that mill stocks are considerably broken. 

CINCINNATI, OHIO, Dec. 29.—The cypress 
market has been steady, though buying has not 
been active. Prospects for the new year are ex- 
cellent. 


ST. LOUIS, MO., Dec. 29.—Prices remain un- 
changed in both red and yellow cypress. The 
former is in fair demand in seasonable items. In 
yellow cypress, there is not much activity ex- 
cept for a little filling-in business. 

NEW YORK, Dec. 29.—Cypress arrivals by rail 
have been seasonable for holiday week, but 
there has been practically no delivery by the 
cargo route. Mills sch fair stocks on hand. 


NEW ORLEANS, LA., Dec. 29.—Less than the 
usual let-down in orders, account holiday sea- 
son, is reported, a fair amount of bookings being 
handled during the last week. Prices are un- 
changed and strong. Mill assortments probably 
are a little better balanced than a year ago, but 
it is declared that a month of heavy selling would 
deplete and break assortments in some items. 


HEMLOCK 


BOSTON, MASS., Dec. 30.—Business is quieter 
than at any time for several weeks in northern 
and eastern hemlock. Prices are distinetly 
firmer, however. Wholesalers are booking some 
nice orders for western hemlock at satisfactory 
prices. From $1 to $2 more is now quoted for 
February shipment than was taken early in De- 
cember. There is an occasional sale of eastern 
and northern clipped boards at $35, but the bulk 
of current business is at $33 to $34. 


BUFFALO, N. Y., Dec. 30.—Hemlock is firm. 
Demand is on a limited scale, owing not only 
to the usual holiday and inventory influence, but 
also to the weather. 

NEW YORK, Dec. 29.—Hemlock prices are 
higher than they have been for three years. Still 
further gains are in prospect. Few yards have 
any great amount of lumber stored and there is 
an insistent inquiry. 


REDWOOD 


KANSAS CITY, MO., Dec. 29.—Demand for 
redwood is light at present, most of the orders 
coming from industrial consumers. There have 
been no further changes in price. 


SAN FRANCISCO, CALIF. Dec. 27.—Pros- 
pects are considered favorable for redwood busi- 
ness during the early part of 1925, with eastern 
inquiries indicating that stocks will be replen- 
ished to take care oF the spring demand. Mill 
stocks are not excessive. Prices are very low 
from a mill siiensesdial and with a normal]! de- 
mand some advances may be expected. There 
nas been «a good demand for siding and the ex- 
port trade has taken large quantities of clears. 

BOSTON, MASS., Dee. 80. Redwood prices 
are about holding their own, but few orders are 
being placed due to inventories and the holidays. 
Although building has been unusually active dur- 
Ing the late fall and early winter, yard items 
have been in only moderate request for immedi- 
ate requirements. 


WESTERN PINES 


CHICAGO, Dee. 30.—The western pines market 
IS in good position. Demand for yard stock of 
all descriptions has been heavy of late and, 
while the customary mid-holiday lull is now on, 
there is every prospect that good business will 
feature the next few months. The outlook is 
also much better for shop lumber, distributers 
Saying that there are clear evidences of fac- 
tories needing lumber and Jooking around for 
Supplies. Prices meanwhile have shown no 
change, but those on yard stock particularly 
Sull show an advancing tendency. 





KANSAS CITY, MO., Dec. 29.—Retail demand 
for western pines has been light the last two 
weeks, but there has been a good volume of 
orders for factory stock. Commons and selects 











Craig Mountain 
Quality 


PONDOSA 
PINE 


Light — Soft — White 








Quality That 
Will Boost 


Sales for You — 


Craig Mountain Pine is the 
kind of lumber that builds 
business for lumber dealers. 
Its softness, light 
brightness and superb manu- 
facture appeal to builders,con- 
tractors and carpenters. These 
are excellent sales points— 
points that bring sales and sat- 


isfy the customer when sold. 


If you have a competitor who is 
crowding you close for business, try 


selling Craig Mountain stock. 


Cars mixed to suit your needs. 


Craig Mountain 
Lumber Co. 


WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres. 


weight, 


W. C. Geddes, Vice-Pres. & Gen. Mgr. 














Mouldings 
Finish 
Bevel Siding 


Base, etc. 


i] 
Shop and 
Factory 
Lumber. 


Sales 
Representatives 


J. C. Lackey, 
5832 McGee St 
Kansas City, Mo. 


G. s. Patterson, 
Oconomowoc, Wis. 


R. D. Hunting Lumber 
Co. American Trust 
Bldg., Cedar Rapids, 


lowa. 


Colorado Continental 
Lumber Co., Chamber 
ol Commer rce Bidg., 

De ver, Colo. 


G. A. Jones, 
Lumber Exch. Bldg., 
Minneapolis, Minn, 


v 

















Eve; wything” t Fs 


None Leaf Yellow. Pine. 


that goes into a Freight Car 


ALEXANDRIA,LA. | Mp7 
LLL ge BO faa ed PL 








Capacity 100,000, Daily 


Timbers, Dimension, Boards, Shed Stocks 


Crating, Boxes 


Quick Shipments in Straight or Mixed Cars 





If You Buy 
Where YouGet 
the Most Value 


you will be interested in 
our offerings in timbers, 
dimension, boards, shed 
stock, crating, boxes. 


Write us before you 
place orders elsewhere. 


H. D. Foote Lumber Co., Inc. 


Alexandria, La. 
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TIMBER PROPERTIES BOUGHT AND SOLD 





Sound Appraisals 


A Lacey Appraisal is a detailed report containing 
an expert valuation of timber properties, which is 
recognized as authoritative by bankers and by the 
lumber industry. 

The information and experience gained in making 
many hundreds of important appraisals during the 
past forty-four years in all sections of the country, 
is placed gladly at the disposal of interested execu- 
tives. 

Established 1880 


James D. LA C E Ya Ce. 


Timber Land Factors 


332 So. Michigan Ave., Chicago 
626 Henry Building, Seattle 350 Madison Ave., New York 
Drummond Building, Montreal 


ESTIMATES — APPRAISALS — FINANCING 























Four Ross Carriers Handle 


the Output of Large Fir Mill 





The speed and economy of 
Ross Lumber Carriers is rec- 
ognized by western lumber 
manufacturers. As evidence 
of this fact we call your atten- 





tion to our sales during six 
months beginning Oct. 1, 1924. 
During this short space of time 
we sold 56 Ross Carriers to 
western lumbermen. 


Ross Electric or Gasoline 
Carriers will prove as satisfac- 
tory to you as they have to the 
West Oregon Lumber Co. 
Investigate these big money 
savers today. 








Write for list of other lumbermen who are using Ross Carriers; 
also for complete data on their costs. There’s no obligation. 


The Ross Carrier Co MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
Office and Plant 249 Monadnock Building, - - San Francisco 
Benton Harbor, i Michigan 346 Maison Blanche Annex, New Orleans, La. 





are very firm in price and there have been some 
advances recently on various items. 








SAN FRANCISCO, CALIF., Dec. 27.—There is 
a continued demand for California white pine 
shop. No. 1 shop is about exhausted and dry No, 
2 shop is scarce with an upward tendency to 
prices. Dimension has been selling very well and 
prices have advanced. Good sales of white fir 
have been made. Manufacturers of sugar pine 
have been making shipments right along on 4 
moderate scale, with a stronger demand at better 
prices expected carly in 1925. 


BOSTON, MASS., Dec. 30.—Although current 
demand is restricted by holiday influences and 
inventories, western pines are strong. ‘The cal] 
for Idaho pine has been fairly active until the 
last few days. Scarcity of some grades and sizes 
is reported. Idaho pine prices are firm, but un- 
changed since last week. 


NEW YORK, Dec. 29.—There have been good 
arrivals of late by rail and the market has con- 
tinued to take on strength. The general advance 
is about $5. Higher grades in some instances 
have risen as much as $6. 


NORTH CAROLINA PINE 


3ALTIMORE, MD., Dec. 29.—The North Caro- 
lina pine trade shows the usual seasonal lull, but 
distributers here admit that the year drawing to 
a close has been by no means bad, with the vol- 
ume of business done far larger than appeared 
likely at one time and with the outlook decidedly 
encouraging. 

BOSTON, MASS., Dec. 30.—The gradual ex- 
pansion in the North Carolina pine trade noted 
since early in November has been halted by in- 
ventories and the holidays. Building is on a 
good scale and retail yards are moving a lot of 
stock. Rough edge, 4/4 under 12-inch, sells up 
to $63 for desirable stock and down to $59 for 
ordinary lumber. Shortleaf flooring, B&better 
rift, 1x4, is $79; C rift, $58; B&better flat, $58.50. 
Low range for B&better partition is still $55.25. 


BUFFALO, N. Y., Dec. 30.—North Carolina pine 
prices hold their own. The weather has been 
unusually cold and stormy during the last month, 
and retailers plan to defer buying until there 
is less snow on the ground. 


NEW YORK, Dec. 29.—Mill reports indicate 
that many manufacturers are oversold and will 
not be in the market to any great extent during 
January. In the face of this condition, dealers 
in the New York area are only sparsely supplied 
Roofers are very stiff and the supply is short 


SOUTHERN PINE 


CHICAGO, Dec. 30.—Trade this week has been 
dull, as must be expected at this time. The 
market, however, is holding firm and the ad- 
vancing tendency is still much in evidence. 
Local distributers look for a marked expansion 
in demand before the new year has progressed 
very far, and for higher prices, on account of 
the Jow stocks at the mills. 


BOSTON, MASS., Dec. 30.—The southern pine 
trade is quiet. Prices are strong with the excep- 
tion of roofers, which sell at $33.50 to $34 for 
8-inch; some transit cars are lately reported to 
have been moved at slightly less. Flooring man- 
ufacturers are confident; actual business in long- 
leaf, 1x4, is reported recently at $88 for B&better 
rift, $65 for C rift, and $63.50 for B&better flat. 
High range of quotations on B&better partition 


is $58.25. 


KANSAS CITY, MO., Dec. 29.—Sales managers 
for southern pine mills report a dull weeh sad 
weather in the South has curtailed production 
Mixed car orders are particularly hard to fill and 
buyers generally have to pay a premium for that 
kind of an order. The market maintains it 
strength in good shape. The only weak item on 
the list is No. 2 shiplap. Flooring, boards and 
dimension are particularly strong. 


BUFFALO, N. Y., Dec. 30.—The southern pine 
list holds firm, with practically no changes re- 
ported in the last week. Severe weather and 
heavy snow have curtailed buying and new 
building. 


HOUSTON, TEX., Dec. 30.—There is not much 
doing this week in the southern pine market. 
Orders have been coming slowly, and the trade 
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ome is mark ng — ~_ the gine Patan January, ‘ce 29 
@ when it is believed business wi e strong again. Buy a Moore and Get the Best ee 
CINCINNATI, OHIO, Dec. 29.—There has been 
e is little of interest in the southern pine market 
pine owing to the holiday season. Prices are some- 
No. what easier than earlier in December. The 
to : trade is looking forward to a big volume of busi- 
and f ness in the new year. j 
> fir ieeineinats 
pine | T LOUIS. MO.. Dec. 29.—S se ae 
id | ST. £0 1S, 2 , Dec. 29.—Southern pine in- 
ter quiries during the week have been comparatively 
; i large. The cold wave which retarded construc- | 
| tion, combined with the Christmas holidays and 
inventory period, has resulted in a small numbe1 
rent i of sales A small volume of transit-car business | 
and - being done. | 
call \ 
the / NEW YORK, Dec. 29.—Prices continue firm. 
sizes A substantial demand from railroads is expected 
un- early in the new year. Roofers have advanced 
| 50 cents since Christmas. Flooring is in better 
call than at any time during the year. Green Gum ready to enter Moore Moist Air Kilns 


good Rosa Lumber Company, 
ti SHINGLES AND LATH : 
ate Picayune, Miss. 
niCAa BOSTON, MASS., Dec. 30.—Shingle demand is 
: slow, and yards are lightly stocked. White cedar 6 ° 
oxtras are $4.75 to $5.25; clears, $4.25 to $4.75. Drying faultless 
Zest British Columbia XXXXX are $5.61 to $5.66. 
Demand for lath is cautious; some sales of 1%- 


inch spruce at $8 for future delivery are reported, | 99 
‘aro- but present range for spot delivery is $8.25 to 
. but $8.50, with 144-inch, $7.25 to $7.50. Western hem- 





ng to lock lath are offered freely at $7 for 1%-inch, 

vol- ship’s tackle 

ared minnie Write foe the says Mr. L. O. Crosby, Pres., 
ledly } KANSAS CITY, MO., Dec. 29 Shingles have 


j strengthened, clears selling at $2.95 and stars { Gum issue of Rosa Lumber Co. on enter- 
| moving oo Ratings - — it pian M F. ing their THIRD ORDER for 
ciears, € > are rery Cw "ans cars avalla- e e . 
ble. Demand for lath is slow, with prices un- oore acts Moore Moist Air Dry Kilns. 
changed There also is not much activity in 

siding. 


eae Moore Dry Kiln Company 


advanced prices, extra clears now being $4.61; 






































“ 
stars, $4.06; British Columbia XXXXX, $5.56. KILN BUILDERS SINCE 1879” 
Retailers are buying scarcely any shingles and e ee - | 
will wait at least a week or two before doing so | Jacksonville, Fla. 2 Fully Equipped Plants. North Portland, Ore. 
eee es | 
1 pine COLUMBUS, OHIO, Dec. 29.—Shingle trade is -- - - 
been quiet. The bulk of the business is from rural 
onth, dealers whose stocks are rather low. Receipts Page. 
. % Tae . ss a ¢ " 5 ee ee ee Oe Ss PT 
there are sufficient for current needs. ted cedar ex / ( 
tra clears are $4.70; extra stars, $4.05. Lath | } 
trade is steady and prices firm (| : 
. ———— / i 
rye MINNEAPOLIS, MINN., Dec. 30.—Demand for 3 | : 
adie red cedar shingles is slow. Prices hold firm (| / 
pind with stocks light and little demand, Stars are | j 
are tbout $2.45, mill basis, in straight cars, with i + | . 
~ ; j-cent elevation for mixed cars. Clears sell at /| / 
so S2.90 in mixed cars, and 5 cents less in straight 3 | . 
Car / / 
+ | j 
ST. LOUIS, MO., Dec. 29.—Very little shingle . 
os business is being done. Prices are $2.95 for / / 
The clears and $2.50 for stars, Pacific coast base. In $ : 
e ad- lath, there is a little more activity, at $5.25 for A / 
jence. No. 1 and $3.50 for No. 2, f.o.b. St. Louis j j 
insio! . 
“essed ror , mow ‘ + | } 
oe ot HOUSTON, TEX., Dec. 30.—There has been no / / 
‘ construction work in Texas to amount to any : : 
thing in the last two weeks, and this has left / f 
the shingle and lath market unusually quiet * | ) 
n pine There has been no change in quotations of two (| . 
34 for siti” ; ; +] —_ } 
ted to NEW YORK, Dec. 29.—There have virtually Al au a ons it e / 
man- been no arrivals of spruce lath since before < | j 
long: Christmas. Some dealers have fair consignment / * 
petter on the way. The lath market is destined for a } | r / 
i flat. ng uplift within the next few weeks. Shingles | or uc : 
rtition are none too plentiful, recent arrivals having i| / 
yeen belo V r al. Some faras are "actic: yY 3 | : . . © . of . : 
Withowt ce pmenmal | Some yards are practically 7! ONE Fruehauf Semi-Trailer increases the hauling capacity of a_ |} 
vitho. 28 specially ie ares of great 
bai ae = ; b WA x - l4 : 
nagers building activits ;| Ford truck to 2/4-tons. An average 2/-ton truck sells for at least |; 
3ad ——————— + | : ~ : . ? 
i (NEW ORLEANS, LA., Dee, 29—Demana has 7,  $l,200 more than this Fruehauf-Ford combination—and the cost j 
ill and packened somewhat during the holiday week. 4) — of gas, oil, tires and upkeep of the truck is considerably higher. |; 
yr that nul Cypress mills report their carry-over of both u 4 
ins its hn will be about in the usual volume and ar i And, when you operate two or three Fruehauf Semi- / 
em pe "id to be holding prices firm and unchanged =| Trailers with each Ford truck—so that the truck is j 
ic and : : ; : 
; MAHOGANY (| doing productive work while the Trailers are being 4 
j loaded and unloaded ~ your savings are still greater! / 
a BOSTON, MASS Dec. 30.—There has beer ‘ j 
*n ine ag z Re 5 ore — : : 1 i 
ig wae falling off in the number and importance of ( Write for Complete Information. ib 
me orders for mahogany the last two weeks on ac- / / 
or and . 
| new rount of seasonal influences, but local distribu- 3 FRUEHAUF TRAILER COMPANY j 
ters Say they have inquiries which promise ma- / z - : if 
terial gains next month. Production is no longer j 10942 Harper Avenue — Detroit, Michigan ,) 
t much Mes ny edema basis. _A most encouraging feature 3] BRANCHES IN ALL PRINCIPAL CITIES | * 
arket. vas been the willingness of piano, radio and | \f 
trade talking machine manufacturers to pay premiums Sica eabacte ad aoa a a aes dee ae a ee ea aalaminanmteatisaaiaa 
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Just a Sample of 
our Douglas Fir 
Timbers. 





MANUFACTURERS 
OF 


Douglas 
FIR 


and 


Western 
Hemlock 


Lumber 


and 


Fir Lath 


CAR OR CARGO 


Daily Mill Capacity 300,000 Feet. 


CANYON 


Lumber 
Company 


EVERETT, WASH. 


J. A. THEURER, President. 


A. G. WORTHINGTON, Vice-Pres. 


RK. HAMBIDGE, Treas. and Mgr. 














remain 
few weeks. 


for fancy figured material. Quotations 
on the same basis as for the last 


BOXBOARDS 


BOSTON, MASS., Dec. 30.—There is a grow- 
ing disposition to maintain pricelists. Boxboard 
producers in northern New Iingland are entering 
the winter with lighter stocks on sticks than 


usual. Large industrial consumers inquiring for 
net prices for inventory purposes find that it 
would cost more money to replace what stock 


they have left on hand. 
inch: White pine, $31@3 
lock, $26@29. 


Quotations, round edge, 
spruce, $28@31; hem- 
SAN FRANCISCO, CALIF., Dec. 27.—Box fac- 

tories and mills in the California pines region 
have done a fair volume of shook business dur- 
ing the last year. With the main crops out of 
the way, boxes for citrus fruits, Mexican toma- 
toes and California winter vegetables are fur- 
nishing some business. Rain and snow thus far 
this season have been reassuring for 1925 crops 
and the outlook for box business is considered 
favorable. 


Acquires First Fleet of Lumber Bests 


NortH TONAWANDA, N. Y., Dec. 29.—The R. 
T. Jones Lumber Co. has acquired its first fleet 
of boats to carry lumber between upper lake 
ports and its docks on Tonawanda Island. . A 
deal was closed a few days ago by the company 
for the steamer George A. Mitchell and barge 
Henry McAvoy. The boats have a combined 
capacity of 1,500,000 feet of lumber. 

Under the new ownership the boats will be 
renamed the Llmira in honor of the New York 
city of that name where R. T. Jones, senior mem- 
ber of the R. T. Jones Lumber Co., was born, 
and Keuka, taken from Lake Keuka, on the 
shore of which Mr. Jones’ summer home is lo- 
eated. The Mitchell will be known as the E1- 
mira and the McAvoy as the Keuka. 

3esides the two boats the Jones company has 
decided to charter other vessels to assist in 
bringing large supplies of white pine down the 
lakes to its local yard next season. 


Imports and Exports of Lumber 


Statistics compiled from reports of the bu- 
reau of foreign and domestic commerce and 
published in the ‘‘ Yearbook of the Department 
of Agriculture’’ show for 1923 increases in both 
imports and exports of lumber compared with 
1922. The export and import figures are not 
comparable because different forms of classifi- 
cation are used. A table showing in thousands 
of board feet imports of boards, planks, deals 
und other sawed lumber and exports of boards, 
planks and scantlings, with values, for the years 


1907 to 1923, inclusive, follows: 
Imports Exports 
Boards, planks, deals, and Boards, planks, and 
Calen other sawed lumber scantlings 
dar Quantity Quantity 
year M feet Value M feet Value 
A ee 934,195 $16,255,350 1,658,815 $39,861,352 
OOO ocasa3 791,288 15,212,788 1,575,462 35,607,508 
CU ee 846,024 15,946,755 1,379,944 29,056,579 
Co er 1,053,616 19,332,768 1,710,761 36,774,219 
| Sere 840,337 14,908,160 2,224,422 47,432,840 
Ole. isis 1,025,802 17,883,048 2,451,076 55,985,732 
BO ay seine 969,552 17,616,587 2,592,453 63,081,725 
1 ee 910,509 17,166,638 1,789,747 40,734,159 
TOLD) iansiete 1,047,415 19,550,480 1,127,365 26,653,732 
23,427,488 1,094,500 25,518,542 
27,600,247 1,019,647 33,870,262 
34,100,528 1,023,769 49,177,518 
36,883,988 1,311,210 64,860,806 
56,639,885 1,551,358 96,380,344 





28,793,181 1,204,808 45,699,379 
45,902,649 1,532,913 57,415,062 
BURR. Kino 1,959,325 52,205,721 1,752,852 $1,057,020 

Forest Service. Compiled from reports of the Bureau 
of Foreign and Domestic Commerce. 
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Improvement in Agricultural Situation 


St. Louris, Mo., Dec. 29.—A marked improve 
ment in the agricultural situation, which should 
mean more business for the retail lumber deal- 
er, is the outstanding feature of the monthly 
review of business conditions in the eighth Fed 
eral reserve district by the Federal Reserve 
3ank of St. Louis. The report says: 

Throughout the South, where harvesting of the 
cotton crops was successfully completed and un- 
usually heavy marketing of the staple took place, 
a marked business revival was in progress.  Plant- 
ers were liquidating their indebtedness and pur- 
chasing of commodities was on a more extensive 
scale than at any similar period in three years. 
Generally marketing of agricultural products 
through the district was earried on with virtually 
no interruption, and prices received have been in 
the main satisfactory. Purchasing power in the 
farming communities has been greatly increased, 
and while agriculturists are still disposed to pay 
their debts before supplying their needs for goods, 
buying is steadily increasing. 


Discussing the lumber situation, the report 
Sys! 


Save for a lull of minor significance during the 
last ten days, due primarily to the sentimental 
influence of the approaching holidays, the lumber! 
situation during the period under review has 
showed steady improvement. Price advances have 
heen general, both for hardwoods and = softwoods 
Fir and yellow pine have exhibited marked ac- 
tivity and strength since Nov. 1, specific priee ad- 
vanees being recorded on all grades of these woods 
Hardwoods were slower to respond to the improve 
ment in general business, but during the last two 
weeks have made notable gains, with the furniture 
industry accounting for the major portion of the 
new business placed. Purchasing by car builders 
has been on a large scale, but orders from the auto 
motive industry have not developed in satisfactory 
volume. West Coast woods have developed con 
siderable activity during the last two weeks. Or 
ders are now being placed in quantity for nearly 
all items for delivery after the first of the year 
immediate shipment being to some extent held off 
until the annual inventory period is passed 


Steady Demand in British Market 


Trade Commis 
report under date 
dominant feature of the 


WASHINGTON, D. €., Dec. 29 
sioner Mitehell, London, in a 
of Nov. 29 states that the 
British lumber market at the moment was the 
steady demand and the firm prices of American 
hardwoods. The automobile, furniture, vehicle, 
railway car building industries were all taking in- 
creasing quantities, and while stocks both at the 
docks and in stock were fairly heavy the demand 
was such that an upward movement of prices was 
considered extremely probable and the tone of the 
whole market was decidedly optimistic. 

Deliveries of southern pine from stock during the 
preceding few weeks largely exceeded arrivals, and 
while there was still a considerable quantity 02 
hand it was rapidly becoming evident that, should 
the anticipated general trade revival materialize, 
large additional shipments would be needed. It 
was expected, too, that higher prices would have 
to be paid owing to the demand for this wood 
being good in the American market. 











1925 





bu- 
and 
nent 
0th 
with 

not 
ssifi- 
inds 
eals 
rds, 


ears 








ureau 


tion 
rove 
ould 
dea] 
ithly 
red 


sePTVe 


f the 
1 un- 
place, 
‘Jant- 
pur- 
nsive 
Pars. 
ducts 
ually 
en in 
1 the 
ased, 
» pay 


‘aods, 
pport 


gs the 
ental 
imber 
has 
have 
oods 
qd ac- 
“« ad- 
roods 
yTOVE 
t two 
riture 
f the 
ilders 
auto 
petors 
eon 
Or 
pearly 
year 


ld off 


ket 


mimnis 
date 
of the 
s the 
ericaD 
hicle, 
ng in- 
it the 
smand 
< was 
of the 


ng the 
s, and 
ity on 
should 
jalize, 
dd. t 
| have 

wood 








Jaxvary 3, 1925 AMERICAN LUMBERMAN 95 





Mr. Mitchell added that Douglas fir was in more 
or less the same position as southern pine, dealers 
with large stocks.not being at all worried about 
their disposal. 

“The high price being asked for North European 
railway ties is bringing numerous inquiries for 
these for shipment from the Pacific Northwest of 
America,’ he says, “and the time would appear 
opportune for the American Douglas fir exporters 
to get a hold on this market which they have al 
ways hitherto lacked. This demand is being voiced 
both by importers for consumption in this country 
and by agents interested in the South American 
and South African markets usually supplied from 
the Seandinavian and Baltie countries.” 


New Pin for Connecting Belt Lacing 


The problem of a really satisfactory pin in place 
of rawhide for connecting belt lacing is one that 
has been given much thought by transmission engi- 
neers for a considerable time, and after five years 
spent in research and experimentation Frank W. 
Knott, transmission engineer and president of the 
Detroit Belt Lacer Co., of Detroit, Mich., has devel- 
oped the Detroit-Bakelite pin which, it is claimed, 
has finally solved the problem. It is stated that 
the Bakelite pin “so far Surpasses, in its perform 
anee. the best rawhide product obtainable that 
there is little room tor comparison, one Bakelite pin 
outwearing aS mmany as eight rawhide, run under 
the best conditions in the same belt. When mois 
ture, oil or acid is encountered, there is no means of 
comparison.” 

The story of the development of the Detroit 
Bakelite pin is thus described : 

“Any user of belting realizes the tremendous im- 
provement of modern wire hook belt lacing over 
rawhide, After the conception of the staggered 
grip wire hook lace came the building of automatic 
machines for their manutacture. The problem of 
mounting or ‘ganging’ the hooks required a study of 
the chemistry of rubber, the coating of heavy paper 
with the compound, and finally the automatie fast 
ening of the hooks on the rubberized paper strips. 
These hook production machines take the wire from 
mill coils and the paper from rolls; point and form 
the hooks, space them, vulcanize them to the coated 





FRANK W. KNOTT, DETROIT, MICH. 
Who Developed Detroit-Bakelite Belt Lacing Pin 


paper, and cut them into 12-inch lengths ready to 
be packed, Wire was another problem, It must be 
Stiff, yet adapted to automaties—hard, to with- 
Stand wear, yet free from erystallization. It was 
developed, and then came with further research 
new coated wire far more rust resisting than 
tinned, 

“About five years ago Mr. Knott first began to 
realize the inherent weakness of rawhide as a 
coupling for the lace. In spite of the greatest care 
of the makers many pins were too soft, too supple, 
too ‘spotty.’ The pull on the hooks was uneven, 
throwing undue load on some, relieving the others 
lhe hooks cut into and sometimes through the raw 
hide. A broken pin meant a broken belt ; a cut pin 
meant much loss of time when taking up slack. At 
east 50 percent of belt breaks, tests proved, were 
due to rawhide failure and not to failure of the 
lace, It was evident that before staggered wire 
hook lacing could carry 100 percent share of its 
burden of industry rawhide pins must be replaced. 
More experiments and more research resulted, until 
‘nally attracted by the versatility of the material, 
Mr. Knott turned to Bakelite. Two years were 
Spent in continued trials and tests, the result being 
the Detroit-Bakelite pin for belt lacing, a pin which 
18 Stiff, dense, uniform, water proof, acid proof, oil 
Proof—-wear proof—it outwears the lace.” 
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Advertisements will be inserted in this de- 
partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature, 

Heading counts as two lines. 

No dispiay except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received iater will be placed 
under heading Too Late to Classify. 
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WANTED—EXPERIENCED OPERATOR 








To layout and glue up ve a — who had pre 
viously done this work ir h and door factory. 
Apply THE MARKERT M ANI PAC FURING CO., Syra 
cuse, N. z; 

~HOW TO SAW LOGS BY DIAGRAM ON END 


Want two log-deck foremen, healthy men who have had 
years of practice in chalk marking diagrams on the ends 
of high grade hardwood logs thus illustrating and locat 


ing sizes for the dimensions that it is believed the log 
may be sawed into to best advantage. Healthy loeca- 
tion. State wages expected and all particulars. Steady 





employment to right men, others please don’t apply. 
Address “e. 14,°* car erican Lumberman., 
WANTE 
An experienced lumberman to take charge of saw mill at 


Escanaba, Michigan, to act as 
having full charge of plant 
age, experience and salary wanted, reference, ete. 
JAMES R. ANDREWS, Escanaba, Michigan. 
WANTED—EXPERIENCED YOUNG MAN 
Bookkeeper and Estimator for Retail Lumber Business; 
must be rapid and accurate in figures, « good collector, 
correspondent and operator on typewriter, State age, 
education and salary to start. References required. 
WALSH LUMBER CO., Cuyahoga Falls, Ohio. 
FIRST CLASS MILL SUPERINTENDENT 
Wanted by high class special interior woodworking 
mill near Baltimore, Md., employing about 50 men. 
Must know how to handle men and be thoroughly fam 


veneral 
January 1st, 


superintendent, 
1925. State 

















fliar with all detail work and cost keeping methods. 
Answer giving age, experience and salary wanted. 
Address “—D. 19,"" care American Lumberman. 





WANTED — EXPERIENCED BOOKKEEPER AND 


Stenographer, lumber experience, male or female. Also 





yard manager for town in Michigan State salary and 
how quick can come 
DESSERT & BROWN LBR. CO., 
Grand Rapids, Mich. 
WANTED—JANUARY 1, 1925, 
Vookkeeper with lumber experience in city 25 miles from 


Chicago. In answering, do so in 
State age, salary desired, 
photograph, married or 
accurate and steady 

Address xa 0 


WANTED—YARD FOREMAN 
retail lumber yard in Northwestern Pennsylvania, 
Address “WH. 27,’’ care American Lumberman. 


WANTED—PLANING MILL FOREMAN 
Capable of assuming charge of twelve or fifteen bench 
hands and one who has the ability to get maximum 
production out of men. (Machine hands are under an- 
other management.) Must be competent to lay out all 
kinds of high grade interior trim, cabinets, stairways, 
ete., from special details. State experience, references, 
ige, salary expected, married or single and name of 
former employers in first letter. All replies confidential. 
Address KENTUCKY LUMBER AND MILLWORK COM- 
PANY, 6th and Gaulbert Sts., Louisville, Ky. 


WANTED—THOROUGHLY EXPERIENCED 
Mill foreman for large band and gang mill in northern 
Ontario, capacity two hundred thousand feet in ten 
hours. Must be capable of keeping machinery in con- 
dition and understand the proper manufacture of lum- 
ber. Apply stating age, experience, previous employers 
and salary expected. 

Address “RF. 27," care American Lumberman, 


WANTED—MALE STENOGRAPHER 
Experienced in lumber office details. Location Toledo. 
State salary wanted, references. Answer own handwrit- 
ing. 

Address a". 


own handwriting. 
previous experience, Inclose 
Single. None but responsible, 
man need apply. 
15 


* eare American Lumberman 





For 











1,’"’ care American Lumberman. 
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LARGE CHICAGO MILLWORK CONCERN 


Seeks reliable manager for billing-out department 
Must understand Chicago work and handle successfully 
those under him. Steady work, good pay. Stute ex- 
perience, confide nt ial 

Addre 8S “FR. 22,’ care American Lumberman. 





EXPERIENCED SUPERINTENDENT 


Sash and door plant. Must be good production man and 
know how to produce stock window frames, French doors 
and divided light windows in quantities at minimum of 


cost. Good salary to right man. Address with refer- 


HORTMAN COMPANY, New Orleans, La. 
DETAILER AND BILLER 


handle detailing and factory billing for 
both publie buildings and residence work and to accu- 
ritely take meusurements at buildings when required. 
In reply give references from previous employers, state 
salury expected and when could come, 


DRAYER-WARREN CO., Jacksonville, 
WANTED—FOR PLANING MILL 


class man to lay out all kinds of cabinet work, 
doors, sash, cupboards, ete.; must understand details and 
blue prints This is a steady job for a man who thor- 
oughly understands this work. Prefer man who can do 
some billing. Location, Dayton, Ohio. Give age and 
wages wanted in first letter, 

Addres . “RK. 9,"’ care American Lumberman. 


BILL ER. ‘AND DETAILER 
millwork plant of many years standing, located 
of Southern Ohio, has an opening for an 
experienced biller and detailer. Permanent position for 
the right man Give age, experience, reference and 
salary wanted to start 
Address “Foo,” 


ences, 





Competent to 


Fla. 





First 











A large 


in a large city 


American Lumberman. 


WANTED—EXPERIENCED MAN 
For detailing and billing into mill by interior millwork 
company, 
_Ade Iress 


eare 








tA 9” Lumberman. 


eare American 


WANTED. —COMPETENT MILLMAN 

One capable of bandling all phases of sash, door and 
interior finish. Must have full knowledge of machinery 
also Jaying and billing out work. Must be Union man. 
Address “KS 36, ” cure American Lumberman, 


WANT ED- A GOOD YARD FOREMAN 
Capable of handling large volume of business. One with 
lumber and material experience preferred. 

Address “BE. 34,’’ care American 
WANTED—BOHEMIAN YARD MANAGER 
Iowa yard. 
Address 








Lumberman. 





For 
i, 2, Lumberman, 
PLANING MILL FOREMAN 
Wanted: Foreman capable of assuming charge of north- 
ern planing mill operated by own steam plant Yates 
and Jserlin machinery and resaws. Must be able to file 
own saws and turn out first class work. Good wages 
and steady position in a good town. 
Addre “KE. 1 10,’’ care American 


care American 





Lumberman 


EXPERIENCED FINISH MILL AND 
Woodworking shop superintendent. Great opportunity 
for man of executive ability to handle finish mill pro- 





duction, cabinet, stairs and frame shop with one of the 
largest retail yards in the country. In replying, advise 
experience, qualifications and references; also salary 


expected. 








Address “DPD. 25,'’ care American Lumberman, 
FOREMAN 

First-class foreman sash, door and cabinet department 
in mill making 200 divided light windows and fifty front 
doors per day. Large southern city. 

Address 1). 4,’’ care American Lumberman, 

EXPERT FRAME MAN 

Man experienced in producing window and door frames 


Location: 
eare 


in stock quantities. 
Address wai, OS ie 


Large southern city. 
American Lumberman, 


WANTED 

Experienced millwork estimator 

plans for buildings of any kind. Give references and 

experience, also salary wanted. The opening to be filled 
in two to four weeks at the latest. 

Address **A,112,’’ care American 





capable of estimating 


Lumberman, 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Il. 


send 














WANTED—BY LARGE WELL KNOWN 
Wholesale firm handling southern pine, white pine and 
sugar pine, hardwoods and all Pacific Coast products, 
salesman for Louisville, Ky.; Peoria, Ill., Indianapolis, 
Soston, Buffalo, Lansing, Mich., and Rockford, IJll., to 
sell our products to industrial concerns exclusively. 
Good commission proposition to offer. None but reliable 
and experienced men, well acquainted with buyers in 
territories named need apply 

Address H.. 20,° ‘are American Lumberman. 

CHICAGO 
Salesman also office manager Yellow Pine or West Coast; 
salary and profit sharing. 

Address “WH, 24,’’ care American Lumberman. 

WANTED—TRAVELING SALESMAN 
To sell yellow pine to yards in Kentucky. Give 








age, 


experience, salary expected first letter, also reference, 
all confidential. 
Address P. 0. BOX 413, Montgomery, Ala. 


‘ 








PARTNER 
West 
office to 
Chicago, 
25,’’ care 


Yellow 
firm 


Familiar with either 
selling or handling 
mission enapeiee in 

Addres eS 


Coast or 


join 


Pine outside 
organizing Com- 


Lumberman, 


American 





WANTED 

A good, reliable sulesman for Southern and Nort} 
hardwoods, to represent us in territory in Chicago, 
ford, Southern Wisconsin and Northern Illinois. 

Address ae. _12,”" ¢ care American Lumberma 


WANTED—EXPERIENCED LUMBER | ToT 
sy Cleveland Wholesaler for Northern Ohio trade. 
Address ‘HK. 67,’? care American Lumberm 


HIGH GRADE SHIPPERS 
SOUTHERN HARDWOODS WANTS 


leTn 
Rock- 











Secure representatives for middle West and Pennua.-N 
Y. territories. Real hustlers with established trade 
and ability produce early results can secure liberal 
salary or protit sharing arrangement. 
Address a, 2: eare Amer ean Lumberman 
WANTED 

A good, reliable sulesman for Southern and Northern 
hardwoods, to represent us in territory adjacent to 


Jamestown and Buffalo. 
Address “kn. 20,’" care 
WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


SALESMAN—GOOD OPPORTUNITY 


American Lumberman., 








Territory, Michigan and Wisconsin, Familiar with 
Western and Southern woods. Consider giving interest 


Experience and good references required. 
N G. DelHAAS, Marquette, Mich. 
WANTED—SALESMEN AND SUPPLY DEALERS 
A well known muanufucturer of lubricating greases offers 
an attractive proposition to sulesmen and supply dealers 


in business 





who serve the lumber industry. Their products are well 
known, nationally advertised, and enjoy a good demand. 
Whether you call on sawmills, sash and door plants, fur- 


niture factories, or retail dealers, let us tell you about 
our line and commission allowed, State fully your 
present line, territory covered, age, references etc. All 


confidential, 
12,’ care 


replies strictly 
Address ais American 
WANTED—CHICAGO SALESMAN 


To sell crating, boxing, foundry, flask and pattern lim- 


Lumberman. 








ber, in wagon or carlond lots to consumers in Chicag 
Prefer a man with established trade. Good drawing 
account and bonus. Steady position with splendid 
chance of advancement. Give age, experience, refer- 
ences and salary wanted. Address “RETAIL AND 
WHOLESALE LUMBER,” care American Lumberman 
SALESMAN WITH CHICAGO CARPENTER 


Acquaintance will find steady work with large millwork 
concern. Good proposition to right man, 
“op 


Address 23,’’ care American 


WANTED—SALESMEN 


Lumberman 





To sell southern pine and hardwoods to consuming and 
industrial trade. Good commission paid to high class 
men, Address ‘‘M, 127,’’ care American Lumberman. 





WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line. ‘Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO.. 
Nashotah, Wis. 





AGENTS WANTED 
territory to handle established patent 
stake pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, 
See display advertisement. 


WANTED—SAW FILER -: 
An experienced filer who thoroughly understands hard- 
wood requirements, particularly mahogany and American 
walnut. Exceptional ability, experience and high intel- 


Exclusive car 


Mich. 














ligence essential. Give full details in first letter which 
will be held in confidence. i — 
ASTORIA MAHOGANY CO., Long Island City, N. Y. 





THE BEST WAY TO GET EMPLOYEES 


Is to send an advertisement to the American Lumber- 
man, as the ads are read each week by people wanting 
employment. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Ill, 














EXPERIENCED SALESMAN : 

Wants position with mill or A. 1 wholesaler to Ss j] in- 
land Empire and West Coast products or white pine. 
Have established trade through Middle West territory. 
Address “HH, 35,’’ care American Lumberman. 


ATTENTION, MR. MILL MAN 
I am open for a position of outside supe srintende ant for 
some good sawmill company; 20 years’ experi ience in oF 
erating mills and manufacturing lumber Know Pra 
value of a log and how to have it manufactured 10D 0 
lumber to get the grades. Have experience in ae 
milling, planer, yard, dry kilns and woods. Can han os 
any proposition from stump to car. Know sawmil a 
and its requirements and know how to handle lab Li 
Pine or hardwood operation. Prefer looking over i“ 
matasp 





ation and having a personal interview with 
ment before making any trade. : 
Address “H, 30,’ care American Lumberman. 
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